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and three upstairs. 
Madden took out 
one partition down 
stairs, throwing two 
rooms into’ one 
large living room. 
He also added two 
rooms, a bath room 
and three ward- 
robes downstairs. 
A built-in china 
closet was placed in 
the dining room, 
and a serving closet 
built between the 
dining room and 
kitchen. 


A basement was 
constructed and 
three rooms parti- 
tioned off therein. 
Other improve- 
ments ineluded in- 
stallation of a 
warm air heating 
plant. On the 
second floor three 
wardrobes and a 
dresserrobe were 
built in. 


A screened porch 
was added on the 
rear of the house. 
Other exterior 
changes and addi- 
tions made are in- 
dicated by the two 
illustrations. The 
house faces north. 


Mr. Madden says 
that he has fur- 
nished material for 
4 number of re 
modeling jobs, and 
knows no better 
way to sell the 
prospect’’ than 
to furnish him op- 
portunity to look 





over remodeling 
Jobs as they are 
progressing and 


after they are com- 
pleted. ‘Seeing 
18 believing,’? and 
it would be hard 
to improve upon 
this method of 
selling where the 


Originally the house contained seven rooms—four on the first floor 
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Showing how an Ohio lumber retailer remodeled his own residence 


Lumber Retailer Practices What He Preaches 


How a lumberman remodeled an old house for his own residence is 
illustrated and told on this page. The transformation wrought is an 
excellent argument in favor of remodeling. 

The house as shown in its original condition in the upper picture was 
bought from its former owner by T. C. Madden, retail lumber dealer 
at North Lewisburg, Ohio, who proceeded to remodel it into the very 


prospect can be shown a job that approximates his wishes with re- 
gard to the changes desired on his own home. This, of course, is not 
always possible, and, lacking the actual ‘‘object lesson,’’ perhaps 
the next best selling aid will be found in the photographs of homes 
of various types, before and after remodeling, which the AMERICAN 
LUMBERMAN is showing from week to week. These pictures were taken 


attractive and uptodate home shown in the lower illustration. by a staff photographer specially for this campaign. An interesting 
example of remodeling will be found on pages 38 and 39 of this is- 
The house had no basement and no wardrobes. Mr. sue, and others have appeared in the three preceding issues. 


When furnishing 
materials for a re- 
modeling job the 
dealer should not 
fail to take photo- 
graphs, if only 
kodak snapshots, of 
the house ‘‘ before 
and after.’’ Such 
pictures are very 
valuable as aids in 
selling other re- 
modeling jobs, and 
in newspaper or 
direct advertising. 
The AMERICAN 
LUMBERMAN would 
like to receive 
prints of all such 
photographs taken 
by lumber dealers. 


A good sugges- 
tion is embodied in 
a letter received 
this week from the 
MePhee & MeGin 
nity Co., Denver, 
Colo., reading as 
follows in part: 


‘*Your remodel- 
ing campaign fea- 
tured in the last 
three issues is ex 
cellent. This is 
something that 
should be empha- 
sized more in the 
advertising of lum- 
ber concerns. One 
thing that might 
help the campaign 
would be to bring 
in the idea of add- 
ing one or two 
rooms in addition 
to remodeling the 
house as it stands. 
A great many 
homes are too small 
to aecommodate a 
big family, and in 
the remodeling they 
could be made suf- 
ficiently commodi- 
ous without adding 
a great deal to the 
expense of the op- 
eration.’’ 
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In Its Fifty-first Year 


Where You Will Find It This Week 


Editorial 


Of Special Interest 








Make Good Start Toward Hardwood Standardization 


NOTHER CHAPTER in the national movement for conserva- 
tion, economy and efficiency in the lumber industry, thru the 
simplification and standardization of sizes and grades, has 

opened auspiciously. 

The task of formulating standards to be recommended to the hard- 
wood industry thru the Central Committee on Lumber Standards 
was publicly launched at a meeting of the Hardwood Consulting 
Committee of that body, held at the Forest Products Laboratory, 
Madison, Wis., this week, preceded by an informal conference of the 
manufacturers’ representatives on the committee, in Chicago. A 
report of these meetings appears on pages 54 and 55 of this issue. 

These meetings, however, by no means mark the beginning of the 
work of hardwood standardization, for back of them lies a long 
period of preparation. For many months the staff of the Forest 
Products Laboratory has been engaged in preparing the report, 
charts and other data which formed the basis of the meetings held 


this week. Without this preliminary labor, the progress made would 
have been impossible. The thanks of the whole industry are due, 
and were expressed in a fitting resolution of appreciation, to Director 
Winslow and his helpers for the splendid service they have rendered 
in this movement. 

There seems to be sound reasons for believing that agreements 
upon standards for hardwoods will be reached more expeditiously 
than was the case with the softwoods. That was a pioneering propo- 
sition, requiring much educational and organization work that will 
not need to be repeated. During the years that the matter of stand- 
ardization has been under consideration by the lumber industry, 
forms of organization and of technique have been developed that 
should make for economy of time and effort in the formulation of 
hardwood standards. 

Another important factor is that the great bulk of hardwood 
lumber is bought by manufacturing and industrial organizations, 








34 AMERICAN LUMBERMAN 


SEPTEMBER 20, 1924 





only a very small proportion of the total production passing thru 
the hands of retailers to individual consumers. Viewed from one 
angle this simplifies the problem, while from another, it complicates 
it. The almost infinite variety of uses to which hardwoods are put 
in the wood fabricating industries naturally will raise many ques- 
tions that will need to be solved in the best interests of all concerned. 

Most encouraging of all is the fine spirit of codperation among the 
various elements of the hardwood industry, which was strongly in 
evidence in the conferences held this week, giving promise that the 
work there initiated will be carried steadily forward to a successful 
consummation. 


Selling Lumber by the Eye Route 


OTWITHSTANDING THE ADVANCE THAT has been made 
in that direction, the merchandising of building materials thru 
the medium of sales rooms and ‘show windows is still only in 

its infancy. Only a few years ago the idea of a lumber dealer dis- 
playing his wares in a window, or anywhere else but “out in the 
shed where they belong” would have been derided by all except a 
few far-sighted dealers—forerunners of the progressive lumber 
merchants now to be found in almost every community, who are 
making effective use of these modern aids to retail lumber dis- 
tribution. 

And by “lumber” in this connection is meant everything that the 
present day lumber dealer carries in stock. These items are legion. 
On the desk before the writer is the letterhead of a midwestern 
lumber dealer, which lists forty-six separate items of building mate- 
rials regularly carried in stock. With the taking on of numerous 
sidelines, there has come both the need and the opportunity for 
utilizing the “eye route” of merchandising which the department 
and chain stores have demonstrated to be so effective. In these 
establishments practically everything carried is out in plain sight 
and, in a sense, the goods sell themselves. 

So long as the lumberman sold only boards, dimension, shingles, 
lath, lime and a few other staple commodities, there was compara- 
tively little opportunity for display, in the sense in which the term 
is now used. In those rapidly receding days, if a dealer kept his 
good lumber bright and clean under cover, and the outside piles 
straight and neat, that was about as far as he need go in that 
direction. Certainly to fill a show window with boards or 2x4’s 
would not create much of a merchandising appeal, and might even 
give rise to doubts as to the dealer’s sanity. Even today, there are 
those who say, “Everybody knows what lumber looks like; why dis- 
play it?” 

Conditions today are radically different from those prevailing ten 
or fifteen years ago. With the number and variety of items now 
stocked by the average lumber dealer, he can, and many of them do, 
arrange displays that compare favorably with those of merchants 
in other lines, as is amply evidenced by the photographs and de- 
scriptions of attractive displays appearing in this paper almost 
weekly. 

The display idea is founded on sound psychology and well proved 
experience. The “show me” demand of the legendary Missourian 
is a natural one, the force and logic of which lumbermen themselves 
feel when buying anything, from straw hats to overcoats. This 
universal attitude of buyers is one which the progressive lumber 
merchant will turn to his advantage by providing facilities for dis- 
plays that visualize the service he is prepared to render and which 
help to create the buying impulse in the minds of the beholders. 








Some Penalties of Business Success 


HE PENALTIES OF SUCCESS, tho often lost sight of in the 
upward struggle, are as real as its fruits. That thesis is 
elucidated by a successful retail lumber dealer, who draws 

upon his own experiences for the conclusions set forth in a recent 
contribution to the AMERICAN, LUMBERMAN, as follows: 

“Difficult as the problems of the beginner in the retail lumber 
business may be, the lot of the successful dealer is not all that it 
is ‘cracked up’ to be. It is often supposed that his troubles are 
ended; that he has merely to enjoy the fruits of his labors and 
take life easy. As one who has been credited with some measure 
of success in the retail lumber business, the writer wishes to ex- 
pose this fallacy if he can. 

“In the first place, success is often attributed to a lucky situa- 
tion; playing a trump card, making a ten-strike, or inherited suc- 
cess. The casual observer knows nothing of the years of effort 
required to bring a business to a prosperous condition; years when 
the best the owner could do seemed to come to nothing; when suc- 
cess seemed continually to slip thru his fingers; when he had no 
‘advantages.’ When a man has worked the greater part of a life- 
time building up a successful business, he vigorously resents any 
implication that his success was ‘handed to him on a silver platter.’ 


Yet that is one of the common implications. We are dressed in the 
habiliments of favored sons of wealth, or worse yet, are ‘capital- 
ists,’ with all the word implies. 

“If we have won the confidence and trade of certain ‘bell-wethers’ 
of the community we are accused of buying their trade with con- 
cessions and secret agreements. No other reason can be imagined 
or understood by the dealers who want their business. 

“If we have secured the codperation of most of the good builders 
and contractors in the community, it is deemed prima facie evidence 
that we are making secret discounts and rebates, or otherwise buy- 
ing their trade. Nothing is said or thought of extra service given 
those builders, or of codperation which earns their good will. No— 
we are holding them by some underhanded method—there must be 
something crooked about it somewhere. 

“If we give unusual service to customers and prospects, help them 
plan their homes and buildings, advise them with regard to the 
use of lumber and materials, we are accused of using this as a 
method of price cutting. This extra service costs money—compet- 
itors say—and practically amounts to making a lower price with- 
out actually doing so. 

“If folks prefer to deal with us, if it is apparent to the knockers 
that we are getting more than our share of the business of the com- 
munity, a wail goes up about nefarious methods of unfair compe- 
tition. We must be doing something underhanded; else why should 
trade be rushing to us instead of to others? 

“One of the saddest things in life is to be misunderstood. As 
soon as a man begins to climb the ladder of success he begins to be 
misunderstood by someone. Motives that may be of the highest are 
interpreted as sinister. The utter ignorance of some fellow deal- 
ers makes it impossible for them to understand high ideals of serv- 
ice to customers and ethics for the conduct of business. Were it not 
for the fact that deep in his own heart he knows he is on the right 
road, it would be difficult for the dealer who thru merit and service 
has achieved some degree of success, to bear these misunderstand- 
ings.” 

Is the picture overdrawn, or does it reflect the conditions that 
confront the average lumber retailer who has achieved a fair de- 
gree of success and a place of leadership in his chosen business? 
What do our retail readers think about it? 





A New Kind of Beauty Contest 


HY NOT PRIZE CONTESTS for the most beautiful homes, 
as well as for the handsomest babies, “bathing beauties” 
or Persian cats? This question, in substance tho not in ex- 

act form, is raised by the Chattanooga (Tenn.) Real Estate Board; 
and answered by a contest which it has inaugurated to determine 
the most beautiful residence in that city. Competitors to the num- 
ber of ten will be chosen by popular ballot. From these, a com- 
mittee composed of architects, garden club members and a realtor 
will select the winner. The winning house may be either an aristo- 
crat of the boulevards or a rose garlanded bungalow. Beauty, 
architectural merit and that indefinable something which in human 
beings is called personality, will be the determining factors. The 
layout of the grounds, arrangement of the rooms and general prac- 
ticability of the home also will be considered. It is probable that 
the contest may be governed by a score card prepared by the 
executive secretary of the national real estate organization, as 
follows: 

Plantings, landscaping, 10 points. 

Exterior architecture of house, 20 points. 

Exterior ensemble, proper placing of house in relation 

to grounds, and consistency of landscape plan with the 
general style of the house, 10 points. 

Interior; skill and ingenuity shown in arrangement of 

rooms for comfort and convenience, 30 points. 

Interior decoration, 15 points. 

Livable quality of the house—its homelike quality— 

15 points. 


We are warned in the Scriptures against coveting our neighbor’s 
house, but there is no injunction against admiring it if it is better 
than the one we chance to live in, or against resolving that, as soon 
as we are able, we will have one like it or perhaps a little better. 
Action born of that resolve is what helps to make business good 
for the lumber merchant. An attractive new house in the block 
is a silent salesman that works twenty-four hours a day. If it 
makes the other homes of the neighborhood look rather shabby 
and outofdate by comparison, so much the better. Sooner or 


later the spirit of emulation engendered thereby will mean an 
order for building material for the local dealer—if not for a new 
home, at least for remodeling and “dolling up” the old one. It 
works that way, as more than one dealer has said in commenting 
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upon the campaign in behalf of remodeling now being carried on 


by the AMERICAN, LUMBERMAN. 


Apart from the obvious human needs of shelter and protection, 
people design, build and adorn their homes as a means of self- 
expression and of advancement in the scale of living. The man 
who builds a beautiful home performs a service to society by add- 
ing to the attractiveness of the social environment and by setting 











up architectural and artistic standards to which all, tho perhaps 

in lesser degree, may aspire. 

contest, it is of interest to note that other groups affiliated with 

the real estate business also are taking up the idea. It certainly 

would seem that contests of this character should help both 

to keep alive interest in home owning, and to make this pre- 
- eminently a country of beautiful and well kept homes. 


In connection with the proposed 


‘ 








Decided Gain in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Sept 18.—Reports from 

364 of the larger commercial softwood lumber 
mills of the country received by wire today by 
the National Lumber Manufacturers’ Associa- 
tion show that the national lumber movement 
increased decidedly during the week ended Sept. 
13, as compared with the preceding week, which, 
of course was a short working week on account 
of the observance of Labor Day. On the other 
hand, altho new business gained about 24,000,- 
000 feet, or 10 percent, over that of the pre- 
ceding week, it was 40,000,000 feet less than the 
volume of new business in the corresponding 
week of 1923. Shipments were a little less than 
in 1923, and production decreased about 10 per- 
cent. 

The unfilled orders of 120 West Coast Lumber- 
men’s Association mills were 358,155,092 feet, 
as against 345,038,789 feet for 119 mills a week 
earlier. The report of the Southern Pine Asso- 
ciation was not received in time for publication. 

For the 364 comparable reporting mills, last 
week ’s shipments were 98 percent and orders 99 
percent of actual production. For the Southern 
Pine Association mills by themselves these per- 
centages were 103 and 103, respectively, and for 
the West Coast Lumbermen’s Association group, 
100 and 108 percent. Of the foregoing mills, 
338 have a determined normal production for the 
week of 217,850,009 feet, according to which 
actual production was 97 percent, shipments 95 
percent and orders 97 percent of normal pro- 
duction. 

The table which follows compares the lumber 
movement as reflected by comparable reporting 
mills of seven regional associations for last 
week, the week before, and the corresponding 
week of last year: Production—227,223,229 
feet, against 217,889,755 feet the week before, 
with 366 mills reporting, and 252,923,366 feet 
last year, with 388 mills reporting. Shipments— 
223,354,158 feet, against 208,279,026 feet the 
week before, and 230,440,359 feet last year. Or- 
ders—225,565,709 feet, against 201,858,957 feet 
the week before, and 265,840,895 feet last year. 

The following table compares the lumber 
movement for the first thirty-seven weeks of 
1924 with the same period last year: Produc- 
tion—8,595,574,860 feet, against 9,025,995,157 
feet; 1924 decrease, 430,420,297 feet. Ship- 
ments—8,536,588,307 feet, against 9,078,708,849 
feet; decrease, 542,120,542 feet. Orders—8,- 
282,126,837 feet, against 8,554,693,980 feet; de- 
crease, 272,567,143 feet. 

No report was received from the mills of the 
California White & Sugar Pine Manufacturers’ 
Association. 

The West Coast Lumbermen’s Association 
wires from Seattle that new business for the 
120 mills reporting for the week ended Sept. 13 
was 8 percent above production, while shipments 
were 8 percent below new business. Of all new 
business taken during the week, 43 percent was 
for future water delivery, amounting to 43,421,- 
408 feet, of which 28,110,311 feet was for do- 
Mestic cargo delivery, and 15,311,097 feet ex- 
port. New business by rail amounted to 1,742 
cars. Forty percent of the week’s lumber ship- 
ments moved by water amounting to 37,399,652 
feet, of which 27,331,720 feet moved coastwise 
and intercoastal, and 10,067,932 feet overseas. 
Rail shipments totaled 1,678 cars, and local 
deliveries were 6,270,917 feet. Unfilled domes- 
tle cargo orders totaled 123,961,515 feet; un- 
filled export orders, 91,783,577 feet; unfilled 
tail trade orders, 4,747 cars. 

The Southern Pine Association, 133 mills re- 





porting this week as against 130 for the pre- 
ceding week, shows a gain of about 1,000,000 
feet in production, somewhat more in shipments, 
and more than 10,000,000 feet in new business. 

The Western Pine Manufacturers’ Associa- 
tion, of Portland, Ore., reports good gains in 
all three factors. Identical mills show a slight 
increase in all three factors compared with the 
preceding week, allowing for Labor Day. 

The California Redwood Association, of San 
Francicso, reports production practically the 
same as for last week, a small increase in ship- 
ments, and a marked gain in new business. 

The North Carolina Pine Association, of Nor- 
folk, Va., reports a noticeable decrease in all 
three factors, due largely to the fact that nine 
fewer mills reported this week than for the 
week before. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association of Oshkosh, Wis., (in its 
softwood production) reports a marked gain in 
production, while shipments and new business 
more than doubled those of last week. 

The Northern Pine Manufacturers’ Associa- 
tion, of Minneapolis, Minn., reports a consider- 
able decrease in production, and a marked gain 
in shipments; new business remained about the 
same as for the preceding week. 


Provisions of New Building Code 


Kansas City, Mo., Sept. 17.—After being in 
process of compilation more than four years, 
the new city building code finally has been ap- 
proved by the various organizations sponsoring 
it and will go before the city council at its next 
meeting. The code contains 736 sections and 
approximately 150,000 words, and great stress 
is laid upon the effort to further fire protection. 
Among the provisions are: 

All apartment buildings of more than three 
stories must be fireproof thruout. 

Apartment buildings up to three floors must 
have concrete slabs between basement and first 
floor, fire-resisting walls between apartments, 
fireproof casings for stairways. 

No wooden shingle roofs permitted in fire per- 
mits, roughly described by Missouri River on 
north, Thirty-ninth Street on south, Benton 
Boulevard on east, State Line on west. Roofs 
within these definitions to be only of composition 
or slate. : Wry 

Wooden roofs permitted outside fire limits if 
covered with preservative-dipped shingles of 
5/2 weight (butts of five shingles equal to two 
inches when laid in tier). . 

Concrete and steel buildings to be standardized 
in materials. 

The sponsors of the code admit they expect 
severe criticism in the council of some of its 
provisions, and no doubt one of the strongest 
fights will be made on the shingle sections. 


Prominent Canadian Lumberman Dead 
[Special telegram to AMERICAN LUMBERMAN] 
OTTAWA (ONTARIO), CANADA, Sept. 18.—John 
Cameron Edwards, founder of vast lumber in- 
dustries, and brother of the late Senator C. C. 
Edwards, died in the hospital here today after 
a long illness. Mr. Edwards, who was 88 
years old, retired many years ago from active 
participation in the great industries which he 
founded, and left them in the hands of men 
who later became prominent public figures. He 
was a world traveler, and for almost sixty years 
had spent his winters in California. He is 
the father of Gordon C. Edwards and Col. 
Cameron M. Edwards. He was a man who 
shunned publicity, and while he was liberal in 
distributing part of the millions he amassed, 
few people have heard of his many contribu- 
tions to worthy causes. He was born Dec. 22, 
1836, in Clarence Township, Russell County. 





Texan Gets Political Appointment 

[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEx., Sept. 17—The appointment 
of R. M. Farrar, prominent Houston lumberman, 
to serve as chairman for Harris County ,of the 
committee to raise funds for the national Demo- 
cratic campaign, was announced Wednesday by 
W. L. Clayton, director of finance for Texas. 
‘*Tt gives me pleasure to announce the ac- 
ceptance of Mr. Farrar—a better selection could 
not have been made,’’ Mr. Clayton declared. 
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Disaster to Lumber Laden Boat 
[Special telegram to AMERICAN LUMBERMAN] 
Houston, Tex., Sept. 17—The Italian mo- 

torship Isonzo, en route from Orange, where it 
had been loaded by The Lutcher & Moore Lum- 
ber Co., sank late Tuesday in the Port Arthur 
ship canal, as the result of a fire that could not 
be controlled. The crew of seventeen men es- 
caped serious injury. The vessel was beached 
and sunk after the fire started, in an effort to 
save the lumber. The loss will run into hundreds 
of thousands of dollars. As a result of the ac- 
cident the ports of Orange, Beaumont, and Port 
Arthur will be bottled up until the wreckage 
can be removed from the channel. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Sept. 18.—Following are 





“f. o. b. mill prices, Sept. 11 to 13, of a varying 


number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
Sap Flooring 
Edge grain— 
1x3” B&better ..$74.44 
Flat grain— 
1x4” B&better .. 39.07 
1x4” No. 2 com... 17.95 
1x6” No. 2 com... 
1x6” No. 3 com... 18.50 


Common Boards, S2S 
or S4S 





Longleaf Timbers, S4S, 


Dimension, 2x4”, 16’ 20’ and Under 
POD ciscavenuade 23.96 8” and under.... 24.00 
INO DB Sixesdccuxus IGOR? BR scccceusccavus 36.00 


Figures for No. 1 common boards are the av- 
erage for Sept. 1 to 10. 


Makes New Connection on Coast 

[Special telegram to AMERICAN LUMBERMAN] 

San FRANCISCO, CALIF., Sept. 18.—Announce- 
ment was authorized here today that effective at 
once Frank R. Barns will be associated with 
Carstens & Earles (Inc.), which concern main- 
tains offices in Seattle, San Francisco, Los 
Angeles, and San Diego. The duties of Mr. 
Barns will be primarily in connection with the 
purchase of timber bond issues for this firm. 
His headquarters will be in San Francisco and 
he will cover all of the Pacific coast States and 
British Columbia. Mr. Barns is well and favor- 
ably known, especially in the South, and he ex 
pects to transact considerable business with his 
southern pine and hardwod friends who con- 
template investments in west Coast operations 
and who will need long term financing. Mr. 
Barns has had long experience in the lumber 
and timber bond business, which should enable 
him to be of especial service to lumbermen. 
Until a few months ago Mr. Barns was con- 
nected with E. J. Young, of Madison, Wis., in 
his various lumber manufacturing enterprises. 
Since then he has been spending much of his 
time on the Coast, making a thoro investigation 
of conditions in this territory. These investiga- 
tions resulted in his decision to locate per- 
manently in the West. 
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“Bugs”? Destroying Frame Houses 

We would be glad to have what information you 
may have or can get for us relative to woodeating 
bugs and worms, an epidemic of this character hav- 
ing just developed here, the nature of which is 
taking on aspects of being very serious. 

This bug which is working here seems to be a 
woodeating ant, light in color, with white wings, 
and there are millions of them working in a par- 
ticular locality of the town, having already ruined 
four or five houses. It seems to thrive best in 
the oak finish lumber, but attacks all kinds of 
wood, and there is such an army of them that ap- 
parently in a month’s time they have eaten up 
practically the entire oak trim and flooring of a 
6-room residence, and have also gone into the 
joists and framing lumber, and between the siding 
and sheathing, which necessitates almost the com- 
plete rebuilding of the house. The ceiling joists 
are so badly honeycombed that nails will not hold 
and the plaster has fallen down. 

This has spread into three neighboring houses 
and we are now alarmed that our own yard, which 
is within three blocks, is in danger. We would 
greatly appreciate any information you can give 
us to prevent this, if chemicals can be used to ad- 
vantage or if the cold weather will kill these bugs 
off. This is entirely new to us, never having 
heard of such a thing before, and if we can not 
stop it, it looks as tho the State or Federal gov- 
ernment will have to take it in hand.—INqQuiRy 
No. 1,368. 

[This inquiry comes from a Nebraska retail 
lumber concern. Evidently the insects doing 
the damage are termites, or white ants. The 
insects are not in fact true ants, tho they re- 
semble the true ants and live in colonies some- 
what as ants live. They are essentially wood 
destroyers, living in nests in the wood of dead 
trees, decaying logs, or stumps in forests; 
in the foundation timbers of buildings, fences 
or other structures of wood in contact with 
the ground, or in a labyrinth of underground 
passages in the earth, usually underneath wood 
or other vegetation. The average colony con- 
tains several thousand individuals. Owing to 
their habits and numbers it is sometimes difficult 
to destroy them when they have once established 
themselves in a building. Always coming up 
thru underground galleries, they work in the 
interior of the wood and leave intact a pro- 
tective outer shell so that the damage is often 
unsuspected until beyond repair. The various 
stages in the life of white ants correspond 
roughly with those of other insects. Egg laying 
occurs over a considerable period during the 
warm months in colonies out of doors, but in 
infested buildings where an even temperature 
is maintained, especially those occupied by man, 
the insects are active and egg laying may occur 
during every month of the year. The number 
of eggs laid by each reproductive form varies 
with its age. At certain seasons the winged 
individuals migrate and form new colonies. The 
season of migration varies with the locality, 
usually occurring in the spring or in the fall. 
There are often several swarms from a single 
nest, as many as four having been known in 
one month. 

Injury to foundation timbers, flooring in base- 
ments and other woodwork of buildings is com- 
mon and often serious in the southern parts 
of the United States, tho such injury has been 
recorded in northern sections. The ants live 
in the wood in contact with or that can be readi- 
ly reached from the ground. The workers are 
able to travel comparatively long distances thru 
subterranean galleries in search of wood and in 
extending their colonies, and usually gain en- 
trance to buildings from colonies outdoors. In- 
festation of the interior woodwork is effected 
from underground tunnels to and up thru moist 
or decayed foundation timbers, fléoring or sup- 
ports of porching or steps set in or on the 
ground. They usually follow the grain when 
working in solid wood, and they prefer to work 
in dark, warm, moist places. They pass over 
substances they can not penetrate by means of 
small shelter sheds or granular earth-like tubes 
constructed of earth and excrement extended 


up from the ground. Any wood construction in 
contact with the ground is especially liable 


to attack by white ants. They sometimes also 
endanger living trees and shrubs, as well as 
stored material. 

The best protection against termites is a form 
of construction that removes wood a consider- 
able distance from the ground. When, however, 
they have once gained access to a building, the 
approximate point of entrance should be sought 
out and the timbers and other woodwork found 
damaged should be removed and the ground 
where they were set drenched with kerosene oil. 
In some case thoro and repeated drenching 
where they are accessible may afford temporary 
relief and ultimately kill off the white ants. 
The kerosene oil should be poured into the 
crevices from which the winged insects emerge 
and on the ground where the earth-like shelter 
tubes originate. Rarely, however, is permanent 
relief effected by these means alone. The most 
permanent practical method is to impregnate 
the wood under pressure with coal-tar creosotes. 

The foregoing information is taken from 
Farmers’ Bulletin 759, entitled ‘‘White Ants 
as Pests in the United States and Methods of 
Preventing Their Damage.’’ In this bulletin 
are summarized the following recommendations 
for protection of woodwork in buildings: 

Where possible, make the foundation of buildings 


entirely of stone, brick, or concrete, including stone 
columns or pillars in the basement to support the 





approximate point of entrance and the extent of 
damage already accomplished. After removing the 
=" wood, drench the ground with kerosene 
oil. 

Break up the earthlike shelter tubes by means of 
which white ants are sometimes able to pass over 
the surface of impenetrable substances in order to 
reach woodwork, and drench the ground beneath 
with kerosene oil. 

Then replace damaged timber with rock, brick, 
or concrete; or, if this be impracticable, substi- 
tute, for the foundation, timbers treated with coal- 
tar creosote. 

Since termites always require access to damp 
earth, shut off this source of moisture, and the 
insects will not be able to extend the galleries far- 
ther and will perish. 


The Nebraska lumber dealer has been re- 
ferred to the bureau of entomology, Department 
of Agriculture, Washington, D. C., for addi- 
tional information on this subject.—Eprror. | 


What Is “Rosemary”’ Pine 


I recently had some correspondenee with people 
in South Carolina regarding a tract of ‘‘Rosemary” 
pine. I would like to have some information from 
you regarding this class of pine, and I would like 
to know whether it is a poor grade or second- 
growth, or may it be virgin timber. Is this class 
of pine cut for finished stock, or is it a very 
poor grade of timber?—INQuiRyY No. 1,370. 

[The foregoing inquiry comes from the East. 
The term ‘‘Rosemary’’ pine is applied to Pinus 
taeda, or loblolly pine, in Virginia and North 
Carolina. It is also applied to Pinus echinata, 
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Indianapolis is going back to the days of the pioneers. 
These stands are becoming more numerous around Indianapolis and were 


barbecue stands. 





The photograph shows the latest idea in 


it not for the roofs and frames, would be replicas of the houses of bygone days 





floor above; make the walls and flooring in the 
basement or cellar also of concrete, and lay con- 
crete floors on a gravel base. Fill in and round 
off points of juncture between concrete walls and 
flooring so that these will not meet at right an- 
gles. 

Where stone or concrete foundations are im- 
practicable, use timber impregnated with coal-tar 
creosote. 

Never completely surround beams with mortar 
or brick; leave an air space around the beams: to 
permit air circulation. Set beams on stone or con- 
crete, not in the earth or in moist concrete. Rest 
the supports of porches or steps on stone or con- 
crete. 

Lay basement window sills and frames over con- 
erete and do not allow the woodwork to come in 
contact with the ground. Never sink untreated 
timber in the ground or in moist concrete; let 
there be no wood in contact with the ground thru 
which the termites may come up from subterra- 
nean galleries. 

Complete dryness of the foundation and _ base- 
ment walls and flooring is an important means of 
rendering buildings safe from attack; therefore, 
provide for air spaces between the ground and 
wooden flooring and lay concrete floors on a gravel 
base, 

In greenhouses, replace woodwork, wherever pos- 
sible, with iron frames and concrete work. Treat 
necessary woodwork, before use, with a 1 percent 
solution of bichlorid of mercury. 


How to eliminate white ants already estab- 
lished in buildings: 


Promptly examine the foundation timbers and 
other woodwork in the basement to determine the 


or shortleaf pine, in North Carolina, and to 
Pinus palustris, or longleaf pine in North Caro- 
lina. It is no doubt true that the term is ap- 
plied rather to fine timber cut from any southern 
yellow pine than to any of the particular species 
that have been mentioned. It may be noted that 
tho the term Rosemary pine has a somewhat 
wide application with respect to species, it al- 
ways signifies excellence in timber.—EprTor. | 


Walnut Stock for Manual Training 


We are in need of a good grade of FAS walnut, 
suitable for manual training work in the following 
items: 


2 pieces 2x4—10 
4 pieces 14%4x8—12 
15 pieces 144x6—12 All FAS S2S te size in- 
4 pieces 4 x8—12 dicated. It may run 
300 feet BM %x8 and random lengths if nec- 
wider—12 | essary. 
100 feet BM %x8 and | 
wider—12 } 
Wiil you hand this request to some firm that 
will quote us on this material ?—INquirRyY No. 1,371. 
[This inquiry is made by an Indiana lumber 
concern to which the names of several dealers of 
walnut have been supplied. The name of thie in- 


quirer will be furnished to interested readers 
upon request.—EDITOoR. | 
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The General Business Situation 


While the general business situation is still 
featured by irregularities, the trend in activity 


is unquestionably upward. Latest reports on 
the various key industries show that the trade 
recovery has in some instances exceeded expec- 
tations. Among the favorable indications is the 
big rise in steel output and the sizable gain in 
unfilled orders for this product. Freight car 
loadings for last week were the heaviest of the 
year thus far, while statistics of bank clearings 
combine with the foregoing factor to show that 
there is a great distribution of general mer- 
chandise. 

The unusual rapidity with which grain is be- 
ing marketed is a feature. Official estimates of 
the wheat crop have been revised upward, but 
those of corn and cotton have been lowered. 
The price trend in cotton has been downward 
lately, but values of the principal cereals re- 
main much above the levels of a year ago. Com- 
modity prices as a whole are rising, Dun’s list 
of wholesale quotations, covering a wide range 
ef articles, having for the ninth consecutive week 
shown an excess of advances over declines. 

The earliness of fall temperatures in different 
sections of the country has cut short demand 
for summer goods, but, on the other hand, has 
quickened that for autumn goods, with prompt 
shipment nearly always being requested, show- 
ing that stocks are generally at a stage of de- 
pletion. While there is more disposition being 
shown than for a long time to purchase beyond 
immediate requirements, caution is still the key- 
note of the buyers’ policy and there is virtually 
no stocking up in the usual sense of the term. 


Pine Trade Well Maintained 


Southern pine mills report that buying so far 
this month has been slower than in July and 
August and is more scattered; but the volume 
remains good, and slightly in excess of produc- 
tion. Mills reporting to the Southern Pine 
Association during the week ended Sept. 12 
booked orders totaling 90 percent of normal, 
compared with production at 87 percent and 
shipments at 91 percent of the same mark. The 
average of their order files meanwhile decreased 
slightly, to 1,825,945 feet, equaling twenty days’ 
production at the current rate. 

The most noteworthy development is that a 
larger percentage of current business is coming 
from the small towns and country districts, 
where building and repair operations are tend- 
ing upward, while those in the larger cities are 
declining. The outlook for fall trade, taken as 
a whole, is reassuring, but the mills are taking 
a conservative view of the situation. While 
stocks are low and badly in need of replenish- 
ment, production is being held down and in 
some cases curtailed, as the mills find that prices 
are still too low to return a fair profit ard 
they are not willing to gamble on the future. 
Therefore, they are holding down ecests as far 
as possible and are making no efforts to book 
business for future delivery unless they can get 
the buyer to agree to leave prices open—which 
is rather difficult at present when buyers believe 
they can see evidence of lumber prices hitting 
the toboggan. The heavy summer demand hav- 
ing subsided, it is natural that prices also have 
receded somewhat. It appears, however, that 
most of the present concessions are being made 
on transit cars and that mill prices as a rule 
are well held to the previous level. Manufac- 
turers, in fact, do not expect a slump in prices 
at this time, believing that the fall demand will 
be heavy enough to sustain them, if not to push 
them a little higher. 

Current demand is largely for yard and shed 
stock, Aside from-the fair demand still coming 
from the cities of the East and North, the 
largest volume originates in the South, Sonth- 
West and the southern half of the middle West. 
Very little business is as yet coming from the 
northern half of the latter territory, due to the 
Poor outlook for corn. Railroad and car mate- 


rial is reported to be in much better demand 
and to be bringing higher prices. Demand for 
timber and special cuttings generally is also 
somewhat larger, which has had a strengthen- 
ing effect on prices. The export trade remains 
fair, without any new characteristics. 


Cypress Mills Book Railroad Orders 


Cypress manufacturers report recent slight 
decrease in bookings, placing them on a lower 
level than for several weeks. The volume of 
business, however, remains good and the market 
has lost very little of its former strength. Sev- 
eral sizable contracts for railroad material have 
been placed within the last fortnight, with more 
in prospect. This has been a great factor in 
sustaining the market. Bungalow siding has 
undergone a recent readjustment, whereby 
prices on the various sizes have been reduced 
several dollars. List prices on all other items 
remain as heretofore. However, concessions are 
being more frequently heard of, now that the 
mills have built up very complete stocks and 





Statistics on production, orders and 
shipments appear on page 50 





are again looking around for business; but man- 
ufacturers expect no general, material decline, 
counting upon a good fall demand, both from 
retail yards and industrial consumers. 


Hardwood Trade Remains Active 

The gradual increase in demand for hard- 
woods which has been reported from week to 
week for the last sixty days or more is as yet 
unbroken. Reports from all southern hardwood 
producing sections continue to tell of an ex- 
panding volume of business and an increasing 
number of inquiries. Business has probably not 
reached the level previously predicted for it, but 
the current market situation nevertheless is 
proving satisfying to the producers both from 
the standpoint of volume and of prices. 

Automobile interests are now on the market 
on a larger scale than they have been for 
months; but there is still room for much im- 
provement. Reports from Detroit state that 
activity within the automotive industry there 
is of varied degree, but on the whole is ex- 
panding slowly. Future production schedules 
will, from all indications, be on a saner basis 
than heretofore, which would be desirable in 
view of the greater stability it would give trade 
with this important industry. Automobile pro- 
duction, it appears, will hereafter be determined 
by actual demand, and the former practice of 
overloading dealers with ears will be generally 
abandoned. There has meanwhile been a notable 
increase in demand from furniture interests, as 
a result of the encouraging reports returned by 
their salesmen, now canvassing the trade in fol- 
lowing up the leads furnished by the midsummer 
shows. Demand from flooring, sash and door 
and interior trim manufacturers holds up to ap- 
proximately its former high level, while the box 
and crating case makers furnish a steady outlet 
for lower grades. There is a fair inquiry from 
manufacturers of agricultural implements and 
vehicles, while miscellaneous domestic con- 
sumers are well represented in the market. For- 
eign buying is holding up fairly well, tho the 
higher prices asked for southern hardwoods evi- 
dently tend to restrict the volume of this busi- 
ness. The United Kingdom is by far the most 
important overseas buyer, but various Conti- 
nental countries are also represented on the ex- 
porters’ books. 

Southern hardwood prices are being well 
maintained, and there is very little indication 
of selling pressure. Manufacturers, in fact, are 
much more likely to refuse business offered at 
prices lower than their ideas of value than to 
make concessions. Stocks are nowhere heavy 
and some items are actually scarce. This is 
especially true in the case of FAS oak and Nos. 
1 and 2 common plain red gum. 


Northern Hard- and Softwoods 


The free movement of No. 3 stock features the 
trade in northern hardwoods. Demand for other 
items is spotty; but as there is very little stock 
anywhere in the North, there is no disposition 
to worry and the market has lost little, if any, 
strength. Slightly better buying by automotive 
industries has developed, and this business is 
generally expected to show a gradual but con- 
servative development from now on. It is not 
believed, however, that any real industrial activ- 
ity will return until after the presidential elee- 
tions—which in fact means not until sometime 
after New Year. No. 3 birch is probably the 
strongest item on the list today, with No. 3 
maple following. There is still a good call for 
maple flooring stock, and prices tend upward as 
a result of the low supplies on hand. 

Nothing new has developed in the hemlock 
trade, but this on the whole remains ‘slow. 
Northern pine producers, on the other hand, re- 
port further improvement in demand for that 
wood. Carload shipments are moving freely to 
city and country yards thruout Minnesota and 
North Dakota, and inquiries from these are 
plentiful. There is also much interest in north- 
ern pine displayed in eastern markets, and dis- 
tributers expect several substantial orders to be 
booked before the navigation season closes. 
Box lumber is reasonably active. Prices are 
firmly held, with no early material changes in 


prospect. 
Fir Is in Brisk Call 


The Douglas fir mills still continue to enjoy 
a brisk call for their product. Bookings at 
West Coast Lumbermen’s Association mills dur- 
ing the week ended Sept. 13 totaled 8 percent 
above production, while shipments equaled the 
latter factor. The cargo movement remains 
heavy, and 43 percent of last week’s orders 
called for water shipment—28,110,000 feet to 
domestic destinations and 15,311,000 feet to for- 
eign markets. This last figure proves that ex- 
port demanded is sizable. Japan is steady, tho 
sareful, buyer, and the outlook is for the in- 
definite continuance of the present volume. An 
investigator, recently returned from Japan and 
in position to speak authoritatively, states that 
despite reports to the contrary, he failed to find 
any surplus lumber stocks in that country. Sup- 
plies, in fact, are much run down. Japanese 
speculators last year overbought on lumber and 
have lost much money. They have learned a 
lesson, and hereafter will buy slowly, as the 
material is actually required. This man says: 

‘«There should be a steady, if limited, demand 
for American fir and hemlock in Japan. This 
demand should increase with the gradual adop- 
tion by well-to-do Japanese of the more com- 
fortable American style of dwelling. That the 
demand will enlarge rapidly is improbable. A 
heavy increase in the country’s consumption of 
American lumber would overtax its equipment 
in machinery and men, and would run counter 
to habits and tastes of long standing.’’ 

The Chinese war is not expected greatly to 
affect the current volume of lumber trade. Aus 
tralia is buying fairly well and most other for- 
eign consumers are represented on the market. 
No change has occurred on the Atlantic sea- 
board, but conditions in the California market 
continue to improve, leading to a larger de- 
mand and better prospects. The rail market is 
satisfactory, for while the call from the cities 
has dropped off somewhat of late, that from the 
country districts has inereased. The mills look 
for a good trade from the middlewestern and 
eastern rural communities thruout the fall. 

Stocks on the Coast are limited, and manu- 
facturers show no eagerness for new business. 
Statistics compiled by the West Coast Lumber- 
men’s Association show that stocks as of Sept. 
1 were considerably lower than those on hand 
Aug. 1, the decrease in popular items having run 
from 17 percent to 35 percent. Prices ¢onse- 
quently are being firmly maintained. 
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SEE DIRECTIONS BELOW FOR ‘‘REMODELING’’ THIS HOUSE BY THE ‘‘CUT OUT’’ METHOD 


House Remodeling Example Number Four 


Pictures tell their story quickly. That is why the AMERICAN 
LUMBERMAN is using them freely in its campaign to help lum- 
bermen sell house remodeling jobs, by showing actual examples 


increase the interest, the novel cutout method explained be- 
low is employed. 

The remodeled house shown this week is the fourth to be 
of houses of various types before and after remodeling. To presented in similar fashion. Others will follow from time 














With a sharp knife or 
scissors cut out, in 
outline, this picture, 
which shows the part 
that was added in 
remodeling 














Lay it on the large 
picture, moving it 
about until it is in 
correct position, and 
observe the trans- 
formation 
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to time. 
taken by a staff artist expressly for this 
campaign, will form probably the most 
interesting and useful collection of pic- 
tures ever published with special and ex- 
elusive view to showing the results ob- 
tainable by remodeling old houses, a field 
which, if vigorously cultivated, will 
yield great returns in the way of in- 
creased business for the producer and 
distributer of lumber. 

Away back in the days before haircuts 
and shaves became a luxury, a village 
barber in a middle western State built 
the little home shown on opposite page, 
in keeping with his modest income. But 
the war came, conditions changed, and in 
time a new owner, who needed more 
room, and had ideas of a prettier home 
with more conveniences, came in posses- 
sion of the house. 

Careful planning developed the idea 
that the little square dining room with 
one small window should be enlarged. 
The result was a plan worked out, mak- 
ing a sun parlor of one end of the dining 
room, and a built-in buffet at the other 
end, which is in the original dining room 
under the main roof. While working 
out the plan for the enlarged dining 
room, the feasibility of installing a mod- 
ern bathroom developed; in fact, the 
natural odd corner left under the new 
roof provided just the right space and 
location for a bathroom. 

The net result of the completed opera- 
tion was a much improved exterior, a 
fine, well lighted, well shaped, rectangu- 
lar dining room about 12x17 feet, and a 
bathroom 8x8 feet. This example clearly 
illustrates the practicability of remodel- 
ing an ordinary small house into a very 
livable modern home, at comparatively 
small outlay. In addition, by the change 
of one partition, the small parlor was 
converted into a spacious living room, in 
keeping with modern ideas. 

The AMERICAN LUMBERMAN is receiv- 
ing many letters from lumbermen and 
others, voicing their interest in the cam- 
paign which this paper is carrying on 
for the double purpose of arousing in- 
terest in the possibilities for business 
that are latent in this field, and at the 
Same time to furnish ideas and sugges- 
tions which the lumber dealer can use 
in selling remodeling jobs in his com- 
munity. 

Some of the letters received tell of in- 
teresting experiences in remodeling, as, 
for example, the one which formed the 
basis of the story appearing on the front 
cover this week, which tells how a lum- 


This series of photographs,, berman bought and remodeled an old 


house for his own occupancy. 

Not all the letters, however, are from 
lumbermen, the campaign having attract- 
ed the attention of numerous persons out- 
side of the lumber industry, but who are 
greatly interested in any movement de- 
signed to foster better homes. Along 
this line, an interesting letter has been 
received from Richard H. Edmonds, 
widely known as the editor of the Manu- 
facturers’ Record, of Baltimore, Md., 
who writes in part: 

‘*Your suggestion about remodeling 
old homes interests me very much, partly 
because a few years ago I bought, in 
I lorida, a large bungalow that had been 


built by a well known automobile manu- 
facturer. I did not like the style of archi- 
tecture, but I did like the location and 
the entire first floor. It was an unusually 
large bungalow, nearly one hundred feet 
in depth. I modernized it, carried it up 
a full story, changed the architecture 
somewhat, and made out of it what 1s 
generally regarded as a beautiful home, 
simple and dignified, but attractive; so I 
feel an interest in seeing things of this 
kind undertaken by others. There are 
many homes thruout the South that could 
be wonderfully improved by the ex- 
penditure of a few thousand dollars, and 
[ heartily agree with your ideas along 
that line.’’ 














THIS PICTURE SHOWS ‘‘EXAMPLE NUMBER FOUR’’ AS REMODELED 


Let’s Fix the Old House Over 


Let’s fix the old house over, 
It needs it here and there— 
Perhaps some shingles on the roof, 
Some varnish on the stair; 
A doorway changed, a wall removed, 
And, my, how matters are improved! 
For years the wife has wanted it; 
Let’s fix the old house up a bit. 


Let’s fix the old house over, 
It needs it more or less; 
Perhaps a parlor or a hall 
Would mean more happiness. 
We’re rather crowded now and then; 
Perhaps we ought to build again, 
And yet, no doubt, the old will do 
With just another room or two. 


Let’s fix the old house over; 
It’s here we live our lives, 
So let’s make room for happiness 
When happiness arrives. 
No doubt a porch across the front 
Would be a rather easy stunt, 
A table here, and there a nook— 
And how much better it would look. 


Let’s fix the old house over. 
We buy new hats and gloves; 
Why shouldn’t someone spend a bit 
On something that he loves? 
It’s served us well for many a year, 
And day by day it grows more dear, 
A place to meet, to sleep, to sup— 
Say, folks, let’s fix the old house up! 





40 AMERICAN LUMBERMAN 





SEPTEMBER 20, 1924 





es 








REALM OF 











Minnesota Farmers Prosper and Lumbermen Wear Comfortable Smiles— 


Wood Shingle—Pioneered in Move for Good Nails 


Retailer Is Fond of 


Albert Lea, standing as a sort of south 
front gate to Minnesota on the Jefferson 
highway, has a lumber yard that was built 
a few years ago by the C. L. Colman Lumber 
Co. as its idea of what a 
yard ought to be. The com- 
pany continues to be proud 
of this big yard, and I 
think it would change it in 
no important particular if 
it were to do the job over. 
A description of this plant 
with pictures and ground 
plans has appeared in this 
department before [Nov. 
11, 1916, page 36], so we'll 
not stop this time to go 
into details. The lot lies 
a little below the street 
level, and the office stands 
in one corner and is built 
in such a way that 
the main office is en- 
tered from the sidewalk, 
while rooms on the lower 
floor, level with the yard, 
include lounging rooms for 
the men. The entire lot is 
inclosed; partly with the 
blank outside walls of the 
shed, partly with high 
woven fences. The sheds 
are covered with heavy 
galvanized iron and in this way con- 
ply with fire ordinances. Ventilation was 
attended to with care, and I understand 
there never has been any difficulty in keep- 
ing stock dry and in good condition. Appar- 
ently designers of enclosed sheds have pretty 
well mastered the art and science of venti- 
lation, for we hear very seldom of a new 
shed that is lacking in this respect. The 
industry is indebted in large part for this 
happy condition to the ventilating engineers 
of such concerns as the King Ventilating Co., 
of Owatonna, Minn. These and other manu- 
facturers of apparatus for keeping air in 
circulation have studied the whims of the 
atmosphere until they know pretty well 
what it’ll do under any given conditions. 
Shed designers have followed the prin- 
ciples which these men have worked 
out, even if they don’t always use their 
apparatus. 

Albert Lea is an attractive little city of 
about twelve thousand people and, like so 
many cities of this big State, it has a couple 
of lakes in its immediate environs. These 
are Lake Albert Lea and Fountain Lake; 
quite large and beautiful sheets of water 
but a little too shallow for fishing. Lack of 
good fishing, to some singletrack minds, 
makes a lake as useless as a library without 
books or a harvest moon without a pretty 
girl; just an extravagance that takes up 
space. We have every respect, for the an- 
cient art of the angle, since some of our 
good friends are devoted to it; but personally 
we’d rather take our fishing as we take our 
baseball, from a comfortable seat in the 
bleachers. They do say, tho, that fishing 
in the Minnesota lakes this year is extraordi- 








Some of our good friends are 
devoted to fishing 


narily good and that even duffers like us 
have been known to catch other things be- 
sides colds and appetites. This fishing up 
in the Ten-thousand Lakes region, together 
with the good Minnesota 
roads and the fine summer 
climate, bid fair to make 
Minnesota one of the great 
summer playgrounds of 
the country... The tourists 
pour in by every road, 
have a good time and af- 
ford the State quite a tidy 
annual revenue. 

L. C. Rasmussen is man- 
ager of the Colman yard, 
and he spoke comfortably 
and even enthusiastically 
of the state of trade. It 
seems that 1923 was a 
most extraordinary year in 
the history of the city’s 
building. There was the 
usual number of residences 
put up, and this residence 
building seems to remain 
quite steady from year to 
year, and in addition to 
that there was an ex- 
traordinary volume of 
large construction. This 
latter is running over into 
this year more or less, for 
Skinner, Chamberlain & Co. are doing a 
wholesale job of remodeling their big de- 
partment store. They are said to be spend- 
ing $100,000 in making their quarters mod- 
ern and efficient. Their building, it seems, 
started its career as a theater; and after the 
company took it over and changed it to suit 
its new job and took in ad- 
joining property, the own- 
ers found themselves with 
a rather makeshift plant. 
Floors were on different 
levels, light wasn’t good 
and the appearance didn’t 
suit them. So they started 
in to do the thing right. 
They carried on their usual 
sales while the alterations 
were in progress. 


Dairymen Have Cash 
Left Over 


Mr. Rasmussen tells me 
that Albert Lea _ builds 
twenty-five or thirty houses 
every year, and in addition 
to that the surrounding 
farmers buy quite a bit of 
stuff. We’re now getting 
up into the dairy country; 
and dairying has given to 
southern Minnesotaa 
financial stability that has 
been a contrast to the 
troubles of the wheat 
farmers farther northwest. Dairying is no 
child’s play. A dairy farmer earns his 
money; but the point is that he’s been get- 
ting it. During the hard years the dairy- 


Minnesota 





mortgage lifters are 
these milk cans 


man seems to have made a living and te 
have had some cash left over at the end of 
the year. As this is written, the grain 
farmers have high hopes of getting in on 
some long deferred profits, too. The dairy- 
men are all hoping they do. Many times 
I’ve heard these men express deep sympathy 
for their neighbors who have worked so hard 
and been disappointed so often. By the 
time these lines get into print it will be 
known how the wheat raisers have come out; 
but as they are written there seems to be 
every reason to believe that the golden grain 
will this year bring home the golden shekels, 
Perhaps I haven’t got into the places where 
times have been hardest. In fact I know I 
haven’t. But I’ve talked to men who say 
they know the Northwest, and so far I’ve 
not been told any stories of current calami- 
ties. Another thing; altho this country is 
supposed to be the great political cockpit in 
this year’s election, I’ve heard no political 
talk except such as I’ve started myself. 

Corn around Albert Lea is said to be about 
as good as anywhere in the Corn Belt; and 
when you consider that much of it goes into 
silos to feed the cows, you know that these 
farmers are going to get pretty good values 
out of their corn fields even if the frost 
should come early. 

This Colman yard is rather central in the 
Colman line, and is used as a storage and 
reshipping point for the other yards. In 
addition to the yard up near the center of 
town there is a big warehouse down on the 
tracks. 


The “Big Yellow Yard” 


The Aitchison Lumber, Fuel & Ice Co., 
located a block or two west of the Colman 
yard, calls itself the “Big 
—. Yellow Yard” in refer- 
ence to the color of sheds 
and trucks. It advertises 
that it is prepared to sup- 
ply everything to build, 
heat and cool a house. The 
manager corroborated 
what Mr. Rasmussen had 
said about the comfortable 
state of business and the 
steady procession of new 
houses. Albert Lea, he 
stated, had added quite a 
little block of population 
by taking in a little suburb 
over across the lake that 
until recently had gone it 
alone. In answer to a ques- 
tion, he added that the sale 
of summer cottages was 
not exceptional. The lack 
of good fishing explains 
this. The people in the 
city build cottages on these 
two lakes, but the visitors 
from a distance build their 
“Idlewilds” and ‘“Hazel- 
dales” and “Justamere Cottages” on lake 
shores farther north. 
The Minnesota Lumber Co., of which John 
Peterson is the proprietor, also stands quite 
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close to the Colman yard. P. W. Peterson, 
son of the owner, was making the wheels of 
commerce go ’round when we called. When 
we mentioned fishing he became reminiscent 
of a vacation that happened a few weeks be- 
fore our visit; a vacation spent on one of the 
northern lakes where the big boys bit hard 
and fast. He recalled row- 


last out a reasonable number of years. 

In fact Mr. Bertelson told one of the best 
shingle-roof stories it has ever been my 
privilege to hear. It seems that years ago 
one of his customers had to re-roof a build- 
ing and came to this yard for the shingles. 
True to his convictions, Mr. Bertelson told 


shingles, go over the roof and pull out all 
those iron nails and put the new shingles 
on with them.” The customer did just that 
thing, and the roof is lasting out its ap- 
pointed years. There’s ingenuity for you. 
Also a splendid testimony to the old-fash- 


ioned cut nail. 
Must Work Hard for 





ing a boat one day for a 
five-hour stretch and find- 
ing himself the following 
day full of strains and 
spavins. “If I had to row 
five hours out here on one 
of our lakes,” he said, “I’d 
probably think it was 
work. Up there it was just 
fun.” 


A Plan Helps Start 
Sale 








Shingle 




















“T’'m afraid the cam- 





paign for better shingle 








roofs came ten years too 
late,” Mr. Bertelson said 





after he had told me this 











story. “While the manu- 
facturers were finding out 











that the old methods 
wouldn’t do, and_ that 








they’d have to do some- 








thing to save their mar- 








This yard uses the Long- 
Bell system of house plans 


This shingle roof, which covers the house at the 


kets, the patent-roof peo- 








ple were driving ahead 





and finds it good; but Mr. 
Peterson added that like 
all plan systems it was 
good only when used in the 
right way. Albert Lea 


left, 4011 Tuxedo Street, Detroit, Mich., was laid 
some thirty-five years ago, and shows what can 
be accomplished by laying good shingles with 


good nails. Recently the Red Cedar Shingle 
Bureaw has published some good literature on 








a Si 


people are just like you 
and me. They may not 
know just what kind of 
house they want, but they 
can look at all the stock plans in the world 
and know that none of them suits. Some- 
thing has to be changed, if it’s only putting 
a vest on the house before buttoning on the 
coat of paint. But fair assortment of stock 
plans makes a good starting point, for the 
customer can find something that looks as 
if it might be related by marriage to the 
ideal house. And the almost-perfect plan 
is a point of departure from which to adven- 
ture after perfection. 

Business has been good with the Minne- 
sota yard, so Mr. Peterson says. We’re get- 
ting so we like to ask that old question up 
in these parts, just to see the comfortable 
smile and to hear the reassuring answer. 


Stressed Good Nails for Shingles 


Chris. Bertelson, manager of the Louis 
Sanborn Lumber Co., remembered that when 
I visited his yard ’way back in 1915 he and 
I had a discussion about shingle roofs. It 
seems that at that time the AMERICAN 
LUMBERMAN was doing its bit toward im- 
proving the quality of shingle roofs. In 
fact we like to think that our paper helped 
along the movement that has resulted in the 
very great improvement in shingle grades. 
Manufacturers have since seen the wisdom 
of thick, edge-grain shingles and the use of 
proper nails. No, brethren, we don’t claim 
that we did it all with our little hatchet, but 
we do like to feel that we jogged along 
somewhere near the front of that historic 
procession. At that time, as I recall it, the 
paper was offering prizes for the best letter 
on how to lay a roof. 

Mr. Bertelson, who was born in Denmark 
and who all his life has been a very shrewd 
and keen observer, gifted with the golden 
quality of common sense, took the position 
at that early day in the controversy that the 
most important element in a good shingle 
roof was the nail. He has the satisfaction 
of knowing that.the shingle manufacturers 
have come around to his point of view. The 
quality of the shingle, its process of manu- 
facture and drying and its grain, are highly 
Mmportant, too. But all the shingle men 
now agree that without good nails it is 
Impossible to lay a shingle roof that will 


nailing—‘ The Makings of a Good Roof’’ and 
‘*The Asbestos Shirt’’ 





with their advertising and 
their experiments. They 
have got such a foothold 
that the job of getting 
back the market for wood 
shingles is going to be very 
hard. Most lumbermen 
like to handle wood shin- 














him by all means to get nails that were as 
good as the shingles. The man made the 
rounds of the hardware stores and could find 
nothing but slim little lath nails. Ol’ Man 
Rust simply snickers up his sleeve when 
these feeble little tacks go thru a shingle, 
for he knows that that roof is going to be 
his dish about as soon as the yellow of the 
new shingle begins to weather to a roof 
gray. The customer came back to the yard 
with a handful of these nails and asked if 
these would do. He was told instantly that 
they would not. “What am I going to do?” 
he asked. He was asked if the old roof had 
been laid with cut-iron nails, and he said 
it had. “I'll tell you what to do,” said Mr. 
Bertelson. “It'll be a little work, but it’ll 
pay you well. When you take off the old 











Manufacturers 
of Highest 
Grade Millwork 






















Cheap Roof 


Sometimes Is the 
Most Expensive 


When building it doesn’t pay to se- 
lect any of the materials on a basis of 
price alone—a fact to which many in 
Colorado Springs can testify after the 
storm of last week. 

If you are planning to build let us 
help you with this matter of lumber, 
roofing and other materials. No doubt 
through our experience and unqles- 
tioned knowledge of what is good and 
“near good” for this particular climate 
will enable us to save you considerable 
money in time to come. 


- Crissey-Fowler 
2 Lumber Company 
West Vermijo Ave. Telephone M. 101. 


—— 
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This Colorado Springs (Colo.) retailer believes 
in the merits of the wood shingle, and backs 
its belief with good advertising 


gles. They like them and 
like to see their customers use them if the 
roofs are put on in good shape. But our cus- 
tomers ask for the others, so what.can we 
do?” 

Manufacturers know all these things, of 
course, and they are going ahead with the 
job even tho it is hard. They’re doing it in 
the right way, too; improving their product, 
finding the best grades and lengths and 
thicknesses for different requirements 
and telling the public by means of 
advertising that they can now have fine 
shingle roofs that will last long and 
be dependable. One of their great assets 
is that old fondness for the wood shingle 
that most lumber dealers still cherish. If 
the manufacturers will help educate the 
public the dealers will help along. 


I heard the statement here, as I have 
heard it in many other places, that the small- 
grain crop in these parts is the best in years. 
I was told of a field of six acres that 
threshed out more than 500 bushels of oats. 
A Danish dairy farmer near town has a 
farm of 65 acres. About 40 acres of this 
farm is in grass and lots for the house and 
barn. The remainder produced 1,600 bush- 
els of rye and oats. 


Danish Farming Doesn’t Fit Here 


“Jim Hill once made a speech here at the 
fair,” Mr. Bertelson said, “and in this speech 
he told the farmers that the great problem 
of this country is making each acre produce 
more crops. I think he made one mistake 
when he said that. He compared this coun- 
try to Denmark, and I paid close attention, 
because I was born in Denmark and learned 
to farm there. The Danish Government used 
to hire young fellows and send them to dif- 
ferent parts of the country for three years, 
learning in a practical way how to farm; 
after which they were hired out as farm 
foremen. I hired out in this way for the 
great sum of $20 a year. I think I know 
something about Danish farming. ‘Look at 
little Denmark,’ Hill said. ‘She raises 30 
bushels of wheat to the acre.’ Well, that’s 
true; but he didn’t say anything about the 
way it was done. Fields there were summer 
fallowed; plowed, harrowed, manured and 
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plowed again. An enormous amount of 
labor went into it. A 200-acre farm would 
have 15 or 20 men and women and six or 
eight teams working on it. We could raise 
30 bushels of wheat here if we’d do that way, 
but it wouldn’t pay the cost of producing it. 

“A good deal is said over here about the 
cartels or methods of coéperation in Den- 
mark. It did start over there, and it did 
some good. But presently it was overdone. 
Coéperation did increase the income of the 
farmers, but it went so far that the laboring 
people found the cost of living so high they 
couldn’t meet it. Then they, too, started 
coéperating in a political way and, while 
Denmark is a kingdom, I suppose with the 
exception of New Zealand it’s the most so- 


cialistic country in the world. The Danish 
people fell into one ditch, and when they 
climbed out by means of codperative market- 
ing of farm products they fell into the other. 
Now they’re trying to get back to the middle 
of the road. One of the best things Den- 
mark ever did for the farmers was the sup- 
porting of agricultural high schools. These 
high schools taught the people how to pro- 
duce better crops and better butter. That’s 
what we need to know; how to produce the 
best crops for the labor put in. We can 
raise as much as anybody. But if it takes 
more labor than the results will pay for, 
we’re worse off. We might codperate to put 
the price up. But if nobody can pay that 


price we haven’t helped ourselves.” 

















Front and side perspective of Rockford (Ill.) Lumber & Fuel Co.’s new plant 


Utility and Convenience Featured 


RockrorD, Iu.., Sept. 15.—The foundation 
plan of the lumber warehouse and sales rooms of 
the Rockford Lumber & Fuel Co., this city, shows 
an arrangement and service detail that is of the 
advanced order in retail plant design. The 
building over all is 68 feet by 289 feet, and con- 
tains, according to original layout, 146 full size 
bins, well diversified in lengths to accommodate 
all different kinds of lumber with a minimum of 
waste space. 

The driveways are roomy, and so arranged 
that trucks can make their way in and out with 
ease and loading and unloading can be done 
under cover without crowding or confusion. The 
entrances at the front, the island arrangement 
of the exhibit and sales rooms, millwork, roofing 
and molding storage spaces with reference to 
easy access, complete a plan that is logical in 
its ample convenience and pleasing in its sym- 
metry. The large window area in the monitor 
roof should make this a daylight shed in every 
sense, as it provides overhead light directly 
where it is needed from both sides of the whole 


length of the building. Electric lights are also 
installed thruout. The drives are of continuous 
cement paving, pitched from length and width 
to a drain outlet in the center, which carries off 
the water used in washing the alley by flooding. 
This facilitates the quick elimination of dust 
and droppings that litter up most alleys, and it 
keeps the lurnber cleaner and the interior cooler 
in hot weather. 

The four single sliding doors along the rail 
track side and the double doors at the side near 
the rear end afford access to cars for unloading 
direct to the shed. The grade level of the switch 
track is somewhat higher than the floor grade, 
so that all unloading from cars can be done with 
less labor than where gravity is not an auxiliary 
aid. The interior looks roomy and inviting and 
with 12-inch walls and solid enclosure overhead, 
working conditions are agreeable in the coldest 
weather. Every employee of the Rockford Lum- 
ber & Fuel Co. is to be envied in being connected 
with this progressive institution, with a plant 
so well equipped for lumber merchandising. 

















Plenty 


of daylight overhead and a wide, clean floor, are 


pleasing impressions of this driveway 
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es office of The Rockford Lumber & Fuel Co., Rockford, Ill. The alley space facilitates easy loading and turning of trucks 


Foundation plan of lumber warehouse and sal 
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Tips and Topics for the Wide Awake Lumber Merchant 


How Ben Got “Fired” 


His first name is Ben and that, being real, is 
sufficient to identify him with a real story that 
was given to the AMERICAN LUMBERMAN recent- 
ly by Ben’s employer, who will be recognized as 
a real lumberman. Ben is bookkeeper and as- 
sistant manager of a busy little suburban yard 
in one of the growing cities of the Southland. 
He had been on the road selling paint for 
eighteen years, and calling on lumber dealers 
so long, had decided that when he got ready to 
quit the road he would settle down at a good 
lumber yard job and begin living at home with 
his family. 

One thing that kept Ben on the road longer 
than he intended to be was the problem of pick- 
ing the right stopping place. It finally came 
about in a logical way. One of Ben’s long time 
paint customers was manager of a yards depart- 
ment for a line yard company. He had learned 
much of Ben’s character and ability thru fre- 
quent dealings with the purchasing department 
of the yards. There came a time when this head 
of a yards department decided that he would 
rather manage one small yard of his own than 
seventy-five yards for a big corporation. And 
the first thing he did was to look around for 
the best fitted man available to help put a lum- 
ber yard on the map. Ben got the job at $700 
a year less than he was drawing as a salary from 
the paint company he had represented on the 
road for eighteen years! But as a starter it 
was sufficient and Ben knew that when he had 
learned as much about lumber as he knew about 
paint he would be worth more and he put abso- 
lute confidence in the result. That confidence 
has been justified in a substantial raise in sal- 
ary. But this is only introductory. 

Ben took the new job two years ago at about 
the beginning of vacation season. That of 
course meant no vacation for the first year, and 
the next summer two or three things happened 
that deferred the date of Ben’s vacation till late 
in the fall and he decided that he would put it 
off till the present summer. The yard was mak- 
ing a success and one of the penalties of suc- 
cess is work, and Ben and his boss both put in 
twelve to fourteen hours a day for five and a 
half days a week and for all the weeks in two 
years. Some other assistants have been added 
to the yard force, all by the same selective 
process that drafted Ben. They are capable 
fellows who were kept under observation for 
weeks before any solicitation or offer was made 


to induce them to join the force, and when they 
did so it was at a temporary sacrifice in income 
but with a better outlook for the future. 

It is no reflection on Ben’s genial disposition 
to say that seventy-two hours’ work a week for 
a hundred weeks straight finally told on his 
nerves, nor is it a reflection on the employer’s 
policy to say that any thought of imposition had 
anything to do with Ben’s nervous break. It 
was a matter of loyalty and codperation all 
around that kept things going at an overtime 
pace for so long that no one stopped to consider 
the physical effect. One day a strained nerve 
snapped. It was noticed when Ben spoke short 
to the yard foreman for the first and only time 
since he had been on the job. The yard man 
did not snap back. He had been observing Ben’s 
condition and was considerate. But he saw that 
something must be done and that afternoon he 
asked the employer for a confidential talk. Half 
an hour later Ben was called into the office. 


‘¢Check up your cash and turn the books over 
to the yard man’’ was the peremptory request. 
Ben turned about as white as a klansman’s robe 
and could hardly get his wits calm enough to 
check over the cash and books. ‘‘ You’re fired’’ 
said the boss—‘‘for a whole month. Go home 
now and get your flivver ready to travel. Get 


away from here by daylight tomorrow. Go 


like you have had enough in one month, stay 
longer. Forget about the yard absolutely, even 
if you should learn that it gets burned up don’t 
eut your trip short a day. All the records will 
be kept safely in the vault and you could not be 
of any service in accounting for the loss. In 
only one event should you hurry back, and that 
is should you get a message that I am dead— 
and that is not likely to happen so soon. Later 
in the summer when you get back I am going to 
take a rest too, and after this we will train 
some of the yard help to take care of more de- 
tails so we can ease up a little on this sort of 
pace.’’ 

Ben followed orders to the letter and drove 
nearly a thousand miles to spend a month at his 
father’s home in Iowa. And he came back in 
fine form, full of pep and enthusiasm for an- 
other year’s work. And the boss has had his 
vacation since. He told the lumber writer this 
story of Ber while motoring on the trip near 
one of the mountain resorts in southern Okla- 
homa. The world does not owe any man an idle 
living but when one justly earns a term of reere- 
ation it is an investment and not. an expense to 
see that he gets it. 


Shingled Cover for Sliding Doors 

‘*A matter of small importance’’ one might 
say of a warehouse door 
cap; but it is often the 
things of minor impor- 
tance that add a major 
part to the appearance 
and completeness of 








lumber yards. The shin- 
gled door track hood 
snapped at a small coun- 
try yard by an AMER- 
ICAN LUMBERMAN scout 
photographer makes an 
instinctive impression of 
neatness and security, 
and as a practical dem- 
onstrator it no doubt 
often makes the call for 
a single 1x6 change into 
a sale of a small bill of 





Sliding door cover on warehouse of country yard 


North, South, East or West—anywhere to get 
away from here and rest. And if you don’t feel 


dimension, sheathing 
and shingles. Who 
wouldn’t like this better 
than a beveled board that would probably 
warp and bind on the rollers? 





Invents Useful Combination Tool 


GARDINER, ME., Sept. 15.—H. W. Scott, a re- 
tired carpenter of this city, after forty years’ 
study of the steel square and experience as a 
master builder, has invented an instrument with 
which any person, given the amount of pitch 
desired in a roof, can cut every rafter and beam 
needed to frame out the roof more accurately 
and rapidly than can an experienced framer with 
his steel square. The new instrument is a com- 
bination of the square, level and quadrant. It is 
so designed that each one of these tools may be 
used separately as well as a unit. 

A single adjustment of the instrument is all 
that is required to cut the roof timbers and this 
is made without the elaborate mathematical cal- 


culations required to get them out with a steel 
square, 


Save Historic Wood Mansion 


Boston, Mass., Sept. 16.—In response to the 
appeal from the Tuesday Club of Jamaica Plain 
for funds to insure the preservation of the 
Greenough house, the last historic mansion left 
in that section of Boston, and a typical example 
of the beauty and longevity of oldtime wood 
frame construction, more than $10,000 had been 
subscribed before the end of August and the 
club has now acquired the title to the property 
as a first step in the effort to save a beautiful 
and historic landmark. 

Ralph Adams Cram, the prominent Boston 
architect, calls the Greenough house ‘‘a very 


fine specimen of pure Colonial architecture which 
it would be a crime to mutilate or destroy.’’ 
Built in 1758 by Commodore Joshua Loring, it 
was the headquarters of General Nathaniel 
Greene in 1775, and was visited by General 
Washington. 


Sends Out Gum Campaign Letter 


OAKDALE, La., Sept. 15—J. B. Edwards, 
president of Hillyer Deutsch Edwards (Ine.), 
who is one of the active members of the ad- 
vertising committee of the Gumwood Service 
Bureau, has been devoting much time and 
thought to the work of enlisting the codpera- 
tion of manufacturers of gum in this laudable 
movement. He recently has prepared and sent 
out an interesting campaign circular letter 
under the heading, ‘‘How’s Your GUM Sell- 
ing?’’ in which, among other things, he says: 

Has the demand for red and sap gum been up 
to your expectations? Do you know that there 
is being put forth an immense effort, by the manu- 
facturers of other woods, to displace gum in fur- 
niture manufacture? Do you know that this effort 
has already resulted in the substitution of these 
other woods in many instances? You have, doubt- 
less, a considerable stand of gum timber which 
will eventually be put into gum lumber. What 
plans are you making for its disposition? Would 
you like to see an increased demand for this lum- 
ber that will insure you a more profitable opera- 
tion for this virgin timber of yours? 

He then gives some details of the codperative 
advertising campaign which is being financed 
thru an assessment of 15 cents a thousand feet, 
log scale, on the monthly cut of sap and red 
gum reported by the cooperating manufacturers. 


Story of State’s Forests in Movies 


Boston, Mass., Sept. 16.—The Massachusetts 
Forestry Association is offering the story of 
Massachusetts’ forests in motion pictures. 
This is an educational film of three thousand 
feet of pictures in three reels. The pictures 
were made in codperation with the conservation 
department and are said to be the best forestry 
films that have been produced. For the films 
and the use of a portable motion picture machine 
for projecting them, including a short talk by 
a forester, the association makes a small charge 
in order to cover the costs of producing the 
pictures. Already the film has been booked for 
many showings, and much interest is being mani- ’ 
fested by Chambers of Commerce, womens’ 
clubs, and other organizations under whose aus- 
pices forestry weeks for the school children are 
being put on. 


Use 4,000,000 Feet on Speedway 


CHARLOTTE, N. C., Sept. 15—The Charlotte 
speedway grounds present a scene of unusual 
activity as work progresses on the construction 
of the big speedway bowl. In its construction 
4,000,000 feet of lumber will be used, of which 
amount 3,000,000 feet already has been de- 
livered. The upright joists and bracing have 
been laid for more than half the distance around 
the one and one-quarter miles of the oval, and 
as soon as the framework has been set an army 
of carpenters will begin to lay the flooring, 
which will be built of 2x4’s. 
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News and Business Ideas for Retailers 


Lumber Firms’ Floats Win Prizes 


The AMERICAN LUMBERMAN is pleased to ob- 
serve that the ideas advanced in an article ap- 
pearing on front cover of the Aug. 16 issue, with 
relation to the desirability of lumber dealers 
participating in Labor Day parades and other 
similar civic and industrial demonstrations, are 
supported by the experiences of various firms 
that have recently participated in such events. 
One of the most interesting and unusual 
‘‘displays on wheels’’ entered in a 
parade by a lumber firm that has 
come to our attention recently is 
that of the Chippewa Lumber & 
Coal Co., of Chippewa Falls, Wis. 
This float appeared in the Com 
munity Pienic parade recently held 
in that city, and was awarded first 
prize in the industrial section, in 
competition with many other floats. 

Unfortunately, it was impossible 
to secure a photograph of this float, 
but in order to get the idea across 
to retailers who might wish to make 
use of it in preparing a similar dis- 
play, the accompanying sketch was 
drawn by an AMERICAN LUMBER- 
MAN artist. 

The feature of this display was 
two live pigs and a calf, enclosed in 
a cage with a sign over it, eight 
feet long and two feet wide, bear- 
ing the inscription: ‘‘Even They 
Deserve a Home—Build It Now.’’ 
In arranging this display, a cage 
of wood frame and chicken wire 
netting was constructed the full 
length and width of the truck. At 
each corner of the truck was 
fastened a small pine tree about 
eight feet in height. Hanging from 
the truck bed on both sides were 
signs with the name of the com- 
pany. Flags and bunting were 
used around all parts of the truck, 
cab and wheels. 

‘‘This display brought forth 
much favorable comment, and we 
found it a good piece of advertis- 
ing,’’ said W. A. King, president 
and manager of the Chippewa com- 
pany, adding, ‘‘There were many 
elaborate floats entered, but un- 
doubtedly the simplicity of our dis- 
play, together with its advertising 
merit, won the prize for us.’’ 

One of the most representative 
industrial parades ever held in 
Youngstown, Ohio, was recently 
planned and carried out by the local 
Builders’ Exchange. The object 
of the parade was to impress upon 
the people of the city the fact that 
local firms are in position to serve 
all their requirements in the line 
of building; in other words, to fos- 
ter a ‘‘buy at home’’ movement. 
Extensive publicity was given by 
the local newspapers before the 
event, so that a marked degree of 
interest was aroused. After trav- 
ersing the entire business section, 
the parade disbanded at a local 
park where a big picnic was held. 
Three local lumber companies par- 
ticipated, the Union Wholesale 
Lumber Co. having ten decorated 
trucks in line, the A. G. Sharp Lum- 
ber Co., seven, and Heller Bros., 
two. First prize ‘‘for beauty of 
design and decoration’’ was award- | 
ed to the Union Wholesale Lumber & 
Co. for one of its floats. 
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Offers New Plan Service 


Los ANGELES, Cauir., Sept. 13.— 
R. M. Williamson, of Dallas, Texas, 
nationally known plan book man, 
has entered into an arrangement 








any other in the line. 


whereby the retail lumber trade of this State 
will be given an opportunity to use his plan 
service. Photographers have been taking pic- 
tures of beautiful California homes to supply 
his plan books with new ideas. 

The Western Building Promoters, this city, 
have been appointed agent for California and 
Arizona. The Williamson plans are used by the 
Southern Pine Association, the Long-Bell Lum- 
ber Co., William Cameron & Co., and other well 
known Jumber organizations. 
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Plan Helps Customer and Dealer 


How a retail lumber concern keeps its books 
clear of accounts running longer than 30 days, 
increases its cash sales, and at the same time pro- 
vides means whereby its customers may secure 
needed funds for building, remodeling or repair- 
ing, thru the creation of a separate corporation 
to handle customers’ paper, is told by the com- 
pany in response to a request by the AMERICAN 
LUMBERMAN. Knowing that the concern referred 
to, the Routt Lumber Co. (Inc.) of 
Fresno, Calif., had worked out a 
scheme for accomplishing the pur- 
poses set forth above, and that the 
plan was functioning very satisfac- 
torily, we requested the Routt com- 
pany to explain its plan in detail, 
feeling that the information would 
be of marked interest to many other 
dealers who are facing the same 
problems. The plan accordingly is 
outlined by the company as fol- 
lows: 

In response to your request, we 
will endeavor to give you an idea of 
our finance company operations. Be- 
fore we formed this new company, 
which is known as the Builders Fi- 
nance Co. of Fresno, with a capital 
of $100,000, our lumber company, 
like many others, carried accounts 





Drawn from written description of a float prepared by Chippewa Lum- 
ber & Coal Co., Chippewa Falls, Wis., which was awarded first prize 
in a community picnic parade recently held in that city 





An attractive float embodying the tableau idea, prepared by the Meuser 
Lumber Co., Guttenberg, Iowa, appearing in Independence Day 
parade 


This float, appearing in Labor Day parade in San Francisco, Calif., 

depicting actual building of a house, attracted more attention than 
The photograph is reproduced with the 
thought that it may afford a suggestion which lumber dealers can 
work out jointly with local contractors and carpenters, for use in 
civic and industrial parades, thereby giving the dealers publicity 
and also boosting the home building idea 


on its books for considerable periods, 
the longer time accounts usually being 
secured by the customer’s personal 
note. This method was very unsatis- 
factory, so we decided to take the 
total amount of money that the lum- 
ber company was carrying in accounts 
over thirty days, and put this sum 
into a finance company to carry all 
such accounts. Immediately upon or- 
ganization of the finance company, 
the lumber company placed all ac- 
counts on a 80-day basis. Now when 
goods are sold it is always ascer 
tained how the account will be paid, 
and if it is to take longer than thirty 
days the customer is required to se- 
cure a loan from the finance company 
*for the amount of the lumber Dill. 
The finance company immediately 
pays the lumber company in full for 
the goods purchased by the customer. 

The advantage is this: The finance 
company is able to obtain security in 
the form a mortgage, trust deed, or 
assignment of equity in a contract, 
whereas the Jumber company former- 
ly either carried the account on its 
books without security or was obliged 
to take the individual’s note. We 
find that by placing the lumber com- 
pany’s business on a thirty day basis, 
a greater percentage of cash sales is 
made than heretofore. We also find 
customers perfectly willing to give the 
required security. 

As a rule the finance company’s 
loans are secured by a trust deed, 
which is usually second to a first 
mortgage. If the customer wants to 
buy material to build a small house, 
or to remodel, we will sell it to him, 
the finance company taking his note 
payable in twelve equal instalments, 
secured by an assignment of the 
equity in his contract for the pur- 
chase of the lots. If a trust deed is 
taken and it is recorded, we allow the 
customer as long as eighteen months 
to pay out, usually securing a down 
payment of about one-fourth of the 
amount. 

If any of our local banks or build- 
ing and loan associations make one 
of our customers a first loan and will 
not pay out the money until 35 days 
after notice of completion has been 
recorded, we will carry the amount of 
the first loan for that time, taking 
back an order from the customer on 
the bank or loan association. We pay 
this money out on the various bills 
when “O. K’d”’ by the owner, and as 
soon as the 35 days are up we secure 
our money from the bank or loan asso- 
ciation. This makes an ideal arrange- 
ment, because we know that every 
bill is paid, and know just where we 
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stand as far as our own bill for material is con- 
cerned, which is a vast improvement over the old 
way. Under the old arrangement, we would often 
taken an order on the loan company or association 
for our material, only to find that all the rest 
of the bills had been paid, and by the time the loan 
expenses were taken out, there was nothing left 
for us. 

We charge the customer as commission two per- 
cent on the amount loaned, which just about takes 
care of the office expense of handling the loan. 
The record of the loan is kept on a specially pre- 
pared form, used in a visible index system. ‘The 
information noted on the form when the customer 
first comes in is so complete that there practically 
is nothing more to be done except to pay the bills 
and make the necessary entries on our books. 


““Advertise,”’ Says Big Retailer 

BETHANY, Mo., Sept. 15.—A firm believer in 
newspaper advertising is E. S. Miner, president 
Miner & Frees Lumber Co., which operates a 
line of fourteen yards. His faith is exemplified 
by two striking advertisements, each occupying 
a half page in the special fair edition of the 
Bethany Clipper. One of these advertisements 
is a forceful argument for building corn eribs 
and granaries this fall. The main text of this 
advertisement, which is embellished by a cut of 
a double corn crib, reads as follows: 


YOU WILL NEED IT ALL 


You can’t afford to lose a single bushel 


ty, thereby increasing the revenue of the farm- 
ers and fostering general prosperity of all in- 
terests. 

‘“Business men should advertise, and we know 
that it pays,’’ said Mr. Miner. ‘‘ We are agents 
for a great many nationally advertised brands 
of material. When people call at one of our 
yards and ask for these articles, the sale is more 
than half made. They already know the good 
points of the goods because they have read 
about them in the leading periodicals.’’ 

Mr. Miner came to Bethany in 1880, ahead of 
the railroad. His partner in the business, Mr. 
Frees, was a member of the Kirby-Carpenter 
Lumber Co., a Chicago concern which had its 





Plan Erection of Model Home 


CLEVELAND, OHIO, Sept. 16.—As an additional 
means of promoting interest in home building 
in connection with its permanent building ex- 
hibit, the wood construction bureau of the Cleve- 
land Board of Lumber Dealers is contemplating 
the erection of a model home in a good section 
of the city. S. P. Cramer, of the Glenville 
Lumber Co., chairman of the publicity commit- 
tee of the bureau, has adopted a plan of con- 
eentrating publicity, thru truck displays and 
direct mail matter, upon one model home each 
month, for which plans are available in the per- 
manent exhibit in the Hotel Euclid Building. 


enough. 


of corn or wheat this year! 
crop greatly reduced, the country will need 
every bushel that’s raised. 

And every bushel you lose 
lack of proper storage facilities will mean the 
loss of a nice round sum in dollars and cents. 

Even at present prices one would need to 
lose only a few bushels to lose the cost of a 
new, modern granary or corn crib. 

3etter safe than sorry. 
to have too much storage space than not 


We'll be glad to show you granary and 
corn crib plans, and to give you estimates. 
See us today—no obligation whatever. 

The other advertisement is a strong plea for 
raising more good dairy cows in Harrison Coun- 


With this year’s own timber and operated a fleet of steamers on 


the lake. 


Retail Firm Makes Improvements 


SaLt LAKE City, UTan, Sept. 13.—The Felt 
Lumber Co., 834 South State Street, organized 
about thirty years ago and one of the best known 
lumber concerns in the city, has just completed 
the building of a new lumber front ten rods in 
length. The color is green and gold. All of 
the trucks have also been painted these colors. 
New machinery has been installed in the com- 
pany’s mill. The changes have cost the eom- 
pany thousands of dollars, George F. Felt, presi- 
dent and manager of the company, said. 


because of a 


It would be better 





Confessions of a Yard Manager 





[This ts one of a series of short articles under above head appearing from time to time in the AMERICAN LUMBERMAN. 
They are written by a retailer and are based largely on his personal experience.—Enp1ror. | 


KANSAS City, Mo., Sept. 2, 1924. 


GENERAL LETTER TO ALL YARDS: 

Some of the yards are reporting occasional friction and trouble over 
mail order competition in the lumber trade. We would like to have a 
report from all yards as to experience in meeting this sort of compe- 
tition. Please give full details, and any suggestions as to what can be 
done to offset the tendency if it is becoming serious, will be appreciated. 

Home Orrice, War Whoop Lumber Co. 





WALLAMOOKI, OKLA., Sept. 5, 1924. 
War Woop Ler. Co., Kansas City, Mo.: 

Your G. L. about the M. O. competition, we have had some trouble 
with bootleggers shipping lumber in on us down here and about such dirty 
competition it is not a question of how to meet it, but how to treat it. 
One of the fellows who bit from here did not figure enough stuff to 
complete his job, and we gave him the fast cure. We refused to sell 
him anything at all to finish up his house with and so did our com 
petitors, the Eagle Feather Lumber Co. 

He sure did throw some fits about it and the way he talked we 
should hand him a nice little check for the advertising. Some of the 
stores that know he sends off to buy his kids’ shoes said we served 
him right, but they wasn’t game themselves because I saw them take 
his money for anything else they could sell him. This bird argued with 
us that as he did not owe us anything he had a right to buy lumber 
from whom he pleased, and we told him that sure he did, Just as we had a 
right to sell or not sell to whom we pleased, and if it did not suit him to 
trade with us at first it would not suit us to trade with him last. 

We have also gotten pretty well even with the M. O. house that did it 
by sending them in a lot of phony names for their big catalogs. I 
asked at the post office if there was any strayed or lost catalogs not 
called for as I wanted to get one to look over, and the girl said, ‘‘Good 
Lord yes, there is about two hundred of them country bibles here and you 
can have the whole pile if you will get them out of the way.’’ So we 
sent a wagon over and got the pretty books and filled up a mud hole in 
the back of the yard with them. For every dollar the cat house made 
on that bill of lumber they lost a dollar’s worth of paper and ink and 
postage, and we have got plenty of more names ready to send in if they 
ship any more lumber to this place. This is how we have handled this 
sort of peddling recently but we may have to do something drastic if 
it keeps up. WALLAMOOKI YARD, Per EK. Swenson. 


KANSAS City, Mo., Sept. 8, 1924. 

WALLAMOOKI YarpD, Attention Mr. Swenson: 
We are very much interested in your method of handling mail order 
competition. So much so that we are preparing a general letter to all 
the yards telling them all about it, and also telling every man in our 


employ who expects to try the same stunt to get ready to move, as he 
will get moving orders. It is only because we are rather to blame our- 
selves in not looking into this matter sooner that we are excusing you 
this time. We should have investigated this and have given the yards 
at least some general suggestions to follow. 

In the first place, however distasteful mail order competition may be, 
it is perfectly legitimate and is something we must recognize and re- 
spect. lf we don’t like the thing it is no reason we should fall out 
with those who do, and aggravate it by unwise antagonism. We know 
it is a pretty hard game the way some things have to be met in lumber 
business, but we must consider that every other man also has his own 
problems, and one with the lumber customer is to get what he believes 
to be the most value for his money. 


We do it ourselves in buying from 
the mills. 


To meet mail order competition does not mean that you 
have to go all the way, nor even half way in the matter of concessions, 
and right here we want to suggest the acquaintance of another word 
that comes from near the same place in the dictionary as ‘‘ concession’? 
—and that is ‘‘conciliation.’’ Whenever you lose a bill to a mail 
order house, don’t let it ruffle your feelings in the least. The home 
office will not hold that mishap against you, but will condemn you for 
getting sore and refusing to treat the lost customer with the same 
courtesy that you would your best friend. 

Some of our other managers have found it a good policy to cultivate 
the best of feelings with mail order buyers and by showing an appreeia- 
tion of every opportunity to sell them even a pound of nails without 
resentment for not being able to get all their business, they frequently 
win them over as good friends of the yard. Remember just this: A 
reclaimed mail order customer is worth more than before he went astray, 
because if he finds that he did not save as much as he expected to in 
ordering direct, his word will have a good deal more weight in telling 
it than yours would in case he did not admit it. 


3ut don’t worry to try 
to get him to admit losing. 


That is not a matter of so much importance 
as going right along with your work and using just good common sense 
whenever ‘‘lumber bootleggers’’ or ‘‘lumber runners’’ get in the way. 
In only one ease is it advisable to go in for a fight, and that is when a 
contractor undertakes to compete with you from a switch track. In 
that case we will ask him to put in a yard or we will make him wish 
he had never heard of a sawmill. But that is an entirely different matter 
to competing with a regular mail order house that is in the merchandising 
business. 

As to the list of fake names with which you expect to break the mail 
order houses by having them send catalogs, we suggest you add that 
list to the pile of books you put in the mud hole and substitute a list 
of real live names of people who patronize such houses and mail out some 
of the advertising matter we have gotten up to convince them that we 
can usually give them a squarer deal, service considered, than any foreign 
concern. Yours truly, 

Home Orrice, War Whoop Lumber @e. 








46 AMERICAN LUMBERMAN 


SEPTEMBER 20, 1924 














“I believe the lumber industry now leads all in- 
dustries in the United States in its effort to estab- 
lish rules for fair dealing in the trade.’’—Hon. 
Herbert Hoover, Secretary of Commerce, April 23, 
1924. 

Manufacturers of several kinds of substitute ma- 
terials, actuated apparently by one impulse, re- 
eently have renewed their attacks upon the lumber 
industry with unusual vigor. In this attitude 
ordinary restraints of fairness and honest expres- 
sion have been generally ignored. The assailants 
vie with each other both in reckless denunciation 
of lumber and in exaggerated and sometimes ridicu- 
lous claims for the superiority of their own 
products. 

The lumber industry is engaging in no quarrel 
with propagandists for substitute materials. It 
merely continues to point out that when the mar 
keting representatives of any product find it neces- 
sary to base their own sales arguments upon de- 
famation of competitors, the natural assumption is 
a poverty of affirmative virtues of their own ma- 
terials. 

Lumber is and always has been the favorite 
home building material in America. Its supe- 
riority is based upon innate qualities that never 
have been and never can be successfully assailed. 
More homes are being built of lumber today than 
ever before. While the American home builder is 
not easily deluded by the sellers of substitutes, a 
few words of reassurance to lovers of lumber may 
be expressed without any intention of entering into 
unworthy controversy 


What is ‘“‘Permanency?” 


Certain substitute materials base their sole claim 
to the attention of the home builder upon the 
grounds of ‘‘permanency,” i. e. (Webster) ‘Con- 
tinuing in the same state, or without any change 
that destroys form or character; abiding; fixed; 
stable.” According to this definition, of course, 
nothing constructed with human hands can be 
“permanent.” So that the whole discussion of 
“permanency” in building means merely the rela- 
tive lasting qualities of materials. While some of 
the substitute material manufacturers claim that 
their product is incombustible and practically in- 
destructible, they do not hesitate by contrast to 
denounce lumber as quickly deteriorating material 
and constituting in itself an alarming fire hazard. 

As a matter of fact, ‘“‘permanency” is not a qual- 
ity of special appeal to American home builders. 
In some of the medieval and unprogressive cities 
of Europe, where families. succeed each other in 
occupancy of the same dreary and unsanitary build- 
ings, “permanency” does have a certain signif- 
icance. But here in America, where fortunately peo- 
ple are not compelled to occupy gloomy ancestral 
houses and where the constant development of our 
towns and cities results in ever-changing urban 
conditions, “permanency” is practically meaning- 
less as a home construction asset. 


No Money in Wreckage 

In nearly every town and city thruout the United 
States we find so-called “permanent” structures 
being torn down to make way for improvements of 
various kinds. In these cases the added cost for 
the element of ‘‘permanency” is either entirely lost 
or is of very little value in salvaging second-hand 
material. As a matter of fact, well built lumber 
construction, if given the same care as brick or 
stone or cement, will last the lifetime of several 
generations of occupants. There are thousands of 
beautiful colonial homes in America that have 
withstood the storms of centuries and are today 
the same dignified, hospitable and comfortable 
dwellings they were when newly built. To the true 
American there is no more inspiring appeal to 
pride and patriotism than our country’s long roster 
of colonial homes. Like the memories of their 
sturdy and cultured builders, these fine old struc- 
tures have defied the elements of oblivion and are 
today monuments of solidity and good craftsman- 
ship. Mt. Vernon, the home of Washington, 
erected many years before even the national capitol 
was begun, has withstood the wearing visitations 
of millions of people who, inspired with awed 
veneration, have inspected every nook and corner 
of this shrine of American history. 


All Materials Deteriorate 


Lumber does not lay claim to “permanency” ac- 
eording to the definition laid down by Webster. 
Nor does it concede the same quality of endurance 
to any other building material. And there is no 
sound reason for increasing the home investment 
merely that it may survive after it has served 


WHY LUMBER IS SUPREME 


Substitute Exploiters Called to Account for Attacks on Favorite Home Building Material 
{By Edgar P. Allen, Publicity Director National Lumber Manufacturers’ Association. ]} 


domestic requirements. Even a nominally ‘“per- 
manent” house represents an added cost upon 
which, in a vast majority of cases, there can never 
be an adequate cash realization. According to a 
governmental authority the average tenure of an 


American home by the builder or his family is from- 


ten to fifteen years. In this period the occupant 
gets no more from the “permanent” quality of his 
home than from life-lasting construction of lum- 
ber. The succeeding occupants of any residence 
in all probability will be less fastidious and less 
inclined to maintain the property in good repair 
than the original owner. ‘This is particularly true 
of American cities, where the constant expansion 
of the apartment house, the boarding house, and 
retail business sections sweeps ever outward to 
invade and absorb” residential districts. This 
means rapid deterioration in the character of ten- 


‘ants, and the result is decreasing rental values 


and increasing bills for repairs and renovation. 


Relics of Vanity 

American towns and cities are dotted everywhere 
with melancholy reminders of bygone residential 
grandeur—*“permanent” homes that no longer are 
either desirable as residences or profitable as in- 
vestments. And, at the end, the “permanent” 
home yields to the house wrecker, and the invest- 
ment in “permanency” is hauled away to the dump 
heap. sul suppose the original structure had 
been built of lumber. It would have cost con- 
siderably less to erect and would have insured its 
occupants greater health and comfort. The lum- 
ber-built home need not have grown dingy or musty 
with the years; its beauty would have been renewed 
by the simple process of painting. The lumber- 
built home could have been enlarged or remodeled 
at a minimum of cost ; the lumber-built home would 
have served its purpose as long as it would have 
been either desirable or profitable to occupy it as 
a home. At the end of fifteen or twenty years it 
probably would have met the same fate as its ‘‘per- 
manent” competitor, but the original builder would 
have had a maximum of service from it and would 
not have incurred a heavy loss in the process of 
demolishing it. 

Quality of Construction 


The home builder who expends from 10 to 30 
percent of his investment in “permanency” as a 
rule is a visionary optimist, or else one who can 
afford to disregard the element of cost and build 
without consideration for economy. The vast ma- 
jority of home owners in America, however, are 
people of moderate means who seek and have a 
right to enjoy the best value their money can buy. 
Since lumber was used in building the homes of 
our ancestors from earliest colonial days, it points 
with pride to its own record as the best testimonial 
of its sturdy honesty today and reliability for the 
future. Good lumber has never been anything else 
than good lumber, and it was never necessary for 
its makers either to malign its competitors or 
utter untruthful and exaggerated statements con- 
cerning its own virtues. 

A lumber-built home is the embodiment of hon- 
esty and sincerity. It is made of a product that 
has stood the test of centuries and which is 
familiar to all. The quality of materials and work- 
manship can be readily ascertained. The average 
man or woman knows good lumber and good car- 
pentry as a matter of life-long experience. There- 
fore, the value of a home built of lumber can be 
more accurately gaged by the purchaser than one 
of substitute materials. Fundamentally a lumber- 
built home presents one of two distinct advantages 
to the builder; he can use the best lumber with a 
substantial saving in cost of construction in a 
given size of house, or he can build a larger and 
more attractive home at the same cost as a smaller 
and less satisfactory dwelling of so-called ‘‘perma- 
nent” materials. 

Much stress is laid upon the factor of painting, 
yet those who have had experience know that it 
costs little more to paint an entire house of lumber 
than to paint the exposed trim common to all 
types of construction. But the advantages of 
over-all painting are so apparent in the freshening 
and renewal of the property, that painting is a 
most desirable investment. And it is quite as 
necessary to paint portions of a so-called ‘‘perma- 
nent” building, altho in the latter case painting 
of trim often accentuates the dinginess of heavy 
and weather-stained walls. There are few or no 
eracks or other imperfections in a well built lumber 
home, and such as develop can be quickly and 
economically remedied ; but in a “permanent” struc- 








ture cracks and sagging walls are also ‘‘perma- 
nent” defects. 
Homes Are Never Finished 


Another important thing which should always 
be considered is that of enlargement or remodeling 
of homes. We are a restless people, yearning al- 
ways for betterment in our living conditions. <A 
lumber-built home, constructed on the unit plan, 
lends itself easily and economically to interior 
changes and exterior enlargement, while so-called 
“permanent” structures can only be remodeled at 
excessive cost and much inconvenience. Attention 
should be yziven particularly to this subject, for 
home building is subject to constant changes and 
improvements. We must remember that the tile 
bath-room, basement laundry, the breakfast nook, 
the sun parlor, the sleeping porch, and electrical 
features are modern, and if these features were not 
built into a “permanent” structure they could not 
have been added without almost prohibitive cost. 
There are styles in beams and panels, trim and 
stairways. New and attractive conveniences are 
being included in home building every season. The 
home of lumber presents less difficulties in adding 
such features than so-called indestructible con- 
struction. 

“All early travelers without exception noted with 
a disapproving eye the American country house. 
Even in recent years one stately and dignified 
English scholar said while lecturing here: ‘Your 
wooden houses, I can’t understand. Why don’t you 
put up something in stone and brick that will be 
solid at the end of three hundred years, as we do 
in England? An American to whom the query 
was put answered: ‘It is because we don’t want 
that kind of a house. Changes, improvements, new 
comforts of all sorts come so fast that we don’t 
want a house to last too long. This house is what 
I want, but not what my children will want. Even 
I want to make some structural changes every 
ten years. I can now do it without being ruined, 
as I could not do in one of your three century 
dwellings.’ ‘Bless my heart,’ replied the visitor, 
‘IT never thought of that. You want houses that 
will easily take on improvements as they come, 
and be free to build a new and better one every 
generation, if you want to.’ ’’* 


From an Investment Standpoint 


No person of moderate means should build or 
buy a home without serious thought as to an ulti- 
mate realization upon his investment. Even if he 
does not contemplate selling his home at a profit 
he should be reasonably certain he can get his 
original investment back. One of the greatest 
causes of loss in home building is the fallacious 
idea that “permanency” of investment means “per- 
manenecy” of value. 

To illustrate this idea let us assume the example 
of two homes built side by side from identical 
plans—one of lumber and the other of substitute 
materials. ‘The lumber-built home represents an 
original cost of $10,000; its neighbor, a ‘‘perma- 
nent’ house, represents an original cost of $14,000. 
The builders and their families move into the re- 
spective homes and take good care of them for a 
period of ten years. At the end of that time the 
owners of both properties desire to move away 
and the properties are placed on the market. ‘The 
resale values of these properties would be approxi- 
mately this: Increasing land value would make 
money for both owners, but considering the struc- 
tucal investment itself the lumber home, while de- 
teriorating to some extent, would bring its original 
cost. The “permanent” home next door, under ex- 
actly the same conditions, would bring approxi- 
mately $12,000, for it must be remembered that 
the secondary purchaser of a home places far less 
value upon the “permanency” feature than the 
original builder. So that. here we must charge 
off $2,000 of the original investment in ‘‘perma- 
nency”’ which is an absolute loss of $200 a year. 

Let us further assume that the second purchaser 
of those properties bought them as an investment 
and subsequently rented them. With each year 
the depreciation, in ratio to the original cost of the 
buildings, would be greater in the so-called ‘‘per- 
manent” home than in the lumber home. This is 
the explanation: There seems to be no escape 
from the common fate of so many urban homes— 
that of demolition to make way for apartment 
houses and business buildings. Both the lumber 
home and the “permanent” home are torn down 


*From “Some Forgotten Farmhouses on Man- 
hattan Island,” by Lemuel Hoadley Fowler. 
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by the purchaser of both properties. He finds no 
more value to him in the “permanent”? home than 
in the lumber home, and while he will of course 
offer a high price for the land, which will net 
both secondary investors a good profit, he takes 
the improvements merely as an encumbrance to be 
got rid of, and naturally he will pay no more for 
the ‘permanent’ house than for the lumber house; 
that is, let us say, $8,000 for each. So the ele- 
ment of ‘permanency’ in one house represents an 
ultimate loss of $6,000, or 42.8 percent, while the 
loss on the original investment in the lumber house 
is $2,000, or 20 percent. 

Of course, the above illustration is subject to 
many variations, but it does truthfully express the 
investment character of the average American ur- 
ban home. And it is this idea that dictates the 
resale value of these homes. 


Comparative Construction Costs 


While there is no authoritative source in the 
United States from which can be secured definite 
comparable figures as to the cost of home building 
by the major use of any one of several construc- 
tion materials, experience has demonstrated that 
of all materials used in home building lumber is 
the most economical. 

The cost of transportation, labor, and materials 
vary in almost every locality. Lumber does not 
base its superiority as a home building material 
solely upon economy, yet economy of construction 
is a vitally important element in all building, and 
especially in the building of a home. 

R. S. Kellogg, in the latest edition of his stand- 
ard work, “Lumber and Its Uses,” 1924 revision. 
quotes an eminent authority thus: 

“Adding to each type of construction the cost of 
floors, doors, roofs, interior finish ete., and dividing 
by the total number of square yards of wall sur- 
face, it is found that the cost of brick veneer 
construction is often 20 to 25 percent greater than 
frame construction, and that solid brick construc- 
tion is about 40 percent more expensive than frame 
construction. It is often claimed that stucco on 
metal lath is now cheaper than lumber for the 
exterior of houses. There may be cases in which 
the first costs compare favorably. It must be re- 


important. According to reports of the National 
Board of Fire Underwriters between 95 and 98 
percent of all fires originate within the structures 
themselves. Therefore, so long as homes contain 
furniture, draperies, and other combustible mate- 
rials there is exactly the same danger of loss in the 
interior of a building in one type of exterior wall 
as in another. However, if there is an advantage 
in minimizing loss it is in the frame structure, 
which can be quickly torn open by firemen in order 
that water can be brought to play promptly upon 
incipient fires, but with the excellent fire fighting 
facilities now maintained by practically every town 
and city in the country, there is far less danger of 
serious fire loss in any kind of a home than ever 
before. 

If a fire destroys the interior of a dwelling it is 
a matter of comparatively little consequence 
whether or not any or all of the exterior walls are 
left standing. It may be indeed a distinet ad- 
vantage in some cases to have the exterior walls 
entirely destroyed, as this will make the matter of 
insurance adjustment much simpler and more satis- 
factory. When certain ‘fireproof’? walls or por- 
tions of walls are left after a conflagration it some- 
times means an adjustment of insurance on a sal- 
vage basis that may never be entirely recovered. 


Plain Common Sense 


The lumber industry has never maintained that 
wood may not burn. Nor has this industry ever 
advocated or encouraged the use of wood in such 
manner as would constitute a serious fire hazard. 
Lumber is not, as a rule, a suitable material out 
of which to construct the framing of large audi- 
toriums, hospitals, school houses and similar struc- 
tures. In some cases any or all of these buildings 
may be safely and economically built of lumber. 
It depends upon the nature of the occupancy, the 
size of the building, its height, number and char- 
acter of exits and general architectural arrange- 
ment. The Federal Government as a matter of 
preference builds many of its hospitals of suitably 
protected lumber because this material is clean, 
cooler in summer and warmer in winter, and has 
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has not learned the art of being contented. 
sells out his friends to make profits. 

has lost the power to appreciate the beautiful. 
is always trying to get “just a little bit more.” 
has not made friends with a few great ideas. 
has not kept the heart of a little child. 

Whose family has been debauched by his wealth. 








membered, however, that stucco is not waterproof, 
that metal lath will rust sooner or later, and 
that this type of construction has not had a long 
enough period of service behind it so that we can 
be at all sure of its permanence. The builder of 
wood can point to numberless instances of wooden 
siding on houses which has given good service for 
fifty years or more, and to many cases of durability 
of more than one hundred years. So he does not 
begrudge the occasional cost of paint that the sub- 


stitute advocate claims is not necessary for his 
own particular product. 
According to tables compiled from actual con- 


struction experience in Chicago—materials and 
labor being carefully computed—the comparative 
cost per 100 square feet of exterior wall construc- 
tion for residences of various materials is thus 
shown: 
Increase of cost 
over all- 


Cost wood construction 
per 100 Per- 
Description— sq.ft. Amount centage 
Wood frame construction . $37.28 
Ditto, with cement stucco 
OT WOOG BAUR. 6 6:55.60 41.84 $ 4.56 12 
Ditto, with cement stucco 
OF metal TAthe. «5 6 vie. 6 44.61 7.33 20 
Ditto, with common brick 
WeMCO Rl ort erenci a elie ann aces 48.59 11.31 30 
Ditto, with press brick 
WOUCOE eo eisscbacawees 63.49 26.21 70 
Solid briek, 8-inch com- 
VC Wao Cd ra 45.01 “.t3 21 
Solid brick, 12-inch com- 
BH RO pion ded eas 63.48 26.20 70 
Solid brick, 8-inch com- 
mon and face brick.... 65.91 28.65; 77 


Solid brick, 12-inch com- 
mon and face brick.... 
Hollow tile, 8-inch cement 
stucco 


83.95 46.67 125 
58.62 21.34 57 
Fire Hazard Bugaboo 


Promoters of so-called “‘fire-proof” construction 
have gone to almost hysterical excesses in mis- 
Stating conditions of fire hazards in homes built of 
lumber. The facts are, therefore, interesting and 


distinct sanitary advantages. But such hospitals 
are built in one or two-story units with ample 
provision for removing patients in an emergency. 
Recently instances have been noted where mere 
fright has retarded much needed building. Some 
school authorities have hecome so unreasonably 
alarmed at the hysterical fire warnings of substi- 
tute materials, that they have spent more money 
than is required for absolute safety in the con- 
struction of school buildings. And they are hav- 
ing a hard time in maintaining their bond interest 
and providing needed school facilities. Tempo- 
rarily, at least, in several instances, school facil- 
ities have been seriously curtailed that could have 
been provided had the school authorities built less 
expensively in the beginning and the money used 
for current expenses rather than bond interest. 


“Fire-Proof’’ Delusion 

The expression “fire-proof’ is often a delusion. 
The mere use of “fire-proof’ material does not re 
move, and often does not even reduce, the danger 
of conflagration. In every thousand supposedly 
“fire-proof” buildings in the United States there 
were 42.5 fires in a single year. Imnumerable cases 
of the sad effects of the delusion are on record. In 
New Orleans a “fire-proof’’ school building burned 
because firemen could not hew their way to the 
seat of the fire in time. The National Fire Proof- 
ing Co.’s plant at Keasbey, N. J., was burned and 
on the same night the Hollow Tile Club of Keas- 
bey was partly destroyed by fire. Everywhere are 
seen evidences of totally destructive fires in build- 
ings built of so-called ‘‘fire-proof’ materials. In fact 
the terms “fire-proof” and “permanent” are merely 
relative and after all is said and done the re- 
sponsibility for fire in a home rests primarily upon 
the occupant regardless of what material is used 
in the structure. Of what advantage is it to place 
heavy and expensive “fire-proof’’ roofing upon a 
house when a small fire in the upper floors will so 
weaken the roof that it has to be removed and re- 
placed? Such fires are frequent and very costly, 
whereas a shingie roof is an almost negligible fire 


hazard and costs far less to construct or replace 
than most substitute roofing materials. 


Record of Losses 


The following summaries were compiled by the 
technical and research department of the National 
Lumber Manufacturers’ Association from a report 
of the National Board of Fire Underwriters. The 
report lists the number of buildings of various types 
in eighty-three cities of the United States of 20,000 
population or more for which the National Board 
of Fire Underwriters could obtain complete data. 
It also lists in these eighty-three cities the number 
of fires occurring according to type of construction. 
The aggregate population of the eighty-three cities 
is more than five and three-quarters millions. 

Number of 
Number of each fires in each 
Type of building— type in 83 cities oa 








Reinforced concrete .. 2,589 
Fire-proof (steel frame) 3,421 92 
Brick and stone..... - 283,432 6,877 
BNOUF CRIME ae: <a caw aie aia:e 2,809 136 
WUMINO 3 cawccawewes .. 944,494 15,637 
Concrete block ....... 5,305 148 
Buildings not classified 12,112 336 
1,254,192 23,389 
RGtal ee BIOs ct vice ccccccnews -- 23,389 
Other than building fires........... ‘ - 11,108 
34,497 


Of the million and a quarter buildings enumer- 
ated, it will be noted that nearly a million, or 75.3 
percent, were of frame construction. 

In these eighty-three cities there were: 

16.5 fires per 1,000 frame buildings. 

24.3 fires per 1,000 brick and stone buildings. 

25.0 fires per 1,000 buildings other than frame. 

42.5 fires per 1,000 supposedly fire-proof build- 
ings. 

In other words, there were only two-thirds as 
many fires per 1,000 frame buildings as per 1,000 
buildings of other types, tho the frame buildings 
in these cities outnumbered all other types more 
than 3 to 1. 

Ratio of frame buildings to brick and stone, 3.33 
to 1. 

Ratio of frame buildings to all other than frame, 
3.27 to 1. 

The technical and research department has made 
these valuable computations from the fire under- 
writers’ report, not to create the impression that 
frame construction is superior to all other types 
for all purposes, but to show, from unbiased official 
reports from a large number of good-sized repre- 
sentative cities, that frame construction is not the 
fire menace which the public has been led to be- 
lieve, mainly thru the efforts of propagandists of 
substittue materials, whose business battle cry is 
“ire.” 

Erroneous Idea About Shingles 

It is persistently stated that frame buildings 
and wooden shingle roofs are the principal cause 
of communicated fires, and that communicated fires 
represent the major percent of annual fires and 
fire losses. Yet in these same eighty-three cities 
98.7 percent of all fires were confined to the build- 
ing or place in which they originated. Com- 
municated fires represented 1.3 percent of the total 
number of fires and only 1/5 of 1 percent of the 
total fires extending beyond the building immedi- 
ately adjoining the place of origin; and this means 
fires in congested districts as well as in residential 
sections. 

In these eighty-three cities, all fires caused total 
loss to buildings and contents of $23,707,411; com- 
municated fires caused loss of $1,741,108, or 7.34 
percent of the total. No figures are available for 
the number of fires communicated to and from 
frame buildings, but it is well known that the most 
serious of communicated fires and the greatest fire 
loss¢s occur in business and mercantile districts 
where frame construction does not predominate. 


Has Big Stock for Quick Shipment 


ANSLEY, La., Sept. 15—V. M. Davis, of 
Davis Bros. Lumber Co., at this place, dis- 
cussing market conditions states that for the 
last ninety days his company has not attempted 
to move its products because of the depressed 
condition of the market, but feeling assured 
that the general improvement in business con- 
ditions will eventually have a beneficial effect 
on the lumber industry, the concern has been 
accumulating stock and now has on its yards 
7,000,000 feet of pine and hardwoods. Of the 
latter most of it is white oak, red oak and gum. 
All of this stock is well dried and ready for 
quick shipment. Mr. Davis says that reports 
from agricultural sections indicate a much bet- 
ter field and he believes that lumber bought 
on the present market will prove a valuable in- 
vestment to the buyer. 








AMERICAN LUMBERMAN 


SEPTEMBER 20, 1924 














Taking the southern pine cut-over lands as a 
whole, they may be roughly divided into two 
classes; lands that are producing a second crop 
of pine timber, and lands that are idle. Of course 
there is a third class of lands that are being cleared 
and cultivated, but for purposes of this article 
such a division does not interest us. We are about 
to examine a few of the more prominent facts 
touching upon the future supply of pine timber and 
the pine iumber industry of tomorrow, and farms 
will not intrude upon this field to an extent great 
enough. to merit consideration for many years. 

In the first place, the difference between land 
supporting second growth timber and the land sup- 
porting nothing, usually begins with the character 
of the old timber crop. If longleaf pine was the 
old crop, the chances are very strong that there is 
little or no young timber upon the land today, and 
that what little can be found is standing in pockets 
here and there, with great blank spaces between. 
There are exceptions to this condition, for which 
we should be duly thankful, but in general we find 
good second growth only in the regions where 
shortleaf pine was the original stand. And we 
might go on to state that those localities of the 
South where there was good virgin shortleaf in the 
old days, usually are coming back strong with 
fine young shortleaf pine second growth. 

Of course there are many reasons 
why these facts are to be found. But 
as they are facts it is not necessary 
to inquire into their background at 
this moment. If the condition con- 
tinues to develop without special aid 
or hindrance on the part of humans, 
it is reasonable to expect that within 
a decade the shortleaf pine country 
will be wholly reforested with fair 
young pine, and probably four-fifths 
ef the longleaf country will be prac- 
tically untimbered, at least for com- 
mercial purposes. But there are spe- 
cial human hindrances and all too 
few aide at present working upon the 
situation that now exists. 


Small Mills Increasing in Number 


In the past we have looked upon 
yellow pine production as almost ex- 
clusively a large mill proposition. 
Barometers and other statistical data 
emanating from centers of informa- 
tion, have dealt with the records of 
big mills, but have been considered 
sufficiently comprehensive and repre- 
sentative of the whole industry to be 
accepted as reliable. It now appears 
that while the larger mills have gone 
jyut of business one at a time, the small 
mills have been increasing In numbers 
and output, and that they now ac- 
count for nearly half of the yellow 
pine production of the South. So 
while we still look upon large mill 
data as reflecting the conditions of the safe and 
sane and conservative element of production, we 
must admit that the wild and unorganized mar 
ginal producers are an increasing factor of con- 
siderable size and present significance in the in- 
dustry. And they will go on increasing. 

There are some large mills with timber enough 
to last them several years and in some cases with 
well managed cut-over lands enough to grow timber 
for sustained yields. And it should be remembered 
that there are enough areas of shortleaf pine now 
reproducing to supply a decreased yellow pine 
production of seven or eight billion feet a year 
for several decades, when considered in connection 
with the larger holdings now being operated for 
long periods of operation. It is evident that there 
will be timber available for the South to convert 
into pine lumber for many years even if we do not 
improve our methods of handling forests. But the 
big question is: What will be the nature and 
market value of this future product, in comparison 
with yellow pine of today? And another question : 
How can this period of production be extended by 
proper timber management? And how can the out 
put be increased? 

It is of interest to inquire into the sort of util- 
ization of forest resources that is being made by 
others than the big mill operators. We know that 
almost without exception these men are striving 
to reduce waste and to put out standardized goods 
of uniform quality and greatest possible value. 
But what of the small producers? 

Several answers can be found along any railroad 
either in the longleaf or shortleaf regions. Look 
at any patch of good longleaf poles, ranging in 





Conserve the Pole Stands of Pine ‘Timber 





[By J. B. Woods] 


size from nine to fifteen inches at butt. They are 
being cut and peeled and sold as fast as may be 
to the buyers of telephone and telegraph poles and 
of poles for high tension lines and of piling sticks. 
Now in general this may be called close utiliza- 
tion. There is little waste if the tree is good for 
the purpose to begin with. And in the case of pil- 
ing and larger poles, the tree has attained its com- 
mercial maturity and has ceased to grow fast 
enough to be a profitable occupant of the land. 
But the millions of small poles now being cut in 
the South are a doubtful money maker when cut; 
they are always in danger of competition of cedar 
poles from elsewhere, And they are at the age 
where they are making tremendous gains and 
earning large profits for the land owner in their 
yearly growth. They should not be cut for several 
years! 

Ties are a product which any Tom, Dick or Harry 
can put upon the track to be bought by the rail- 
roads. <A certain class of old-timers maintain the 
professional integrity of that fraternity known 
as ‘“‘tie-hackers.’’ A class of human hand-workers 
who should be handed the distinction of ruining 
and wasting more good timber than any other 
group of humans except the farmers. There was 
a time when the hewn tie was an economic neces- 
sity, particularly that one of oak which would 





Top logs left to rot in the woods 


defy decay for several years after being put under 
the rail, 3ut in the case of pine ties, which must 
be treated with preservatives to make them worth 
laying, the hewn tie as produced along the dim 
trails of the piney woods is a throw-back to the 
Dark Ages, The tree is cut from a high stump, a 
waste often of fifty feet of good lumber at the 
butt. Then the puncheons are hewn away to leave 
the ties, and another fifty feet or even more of 
good clear side lumber is left to rot in the woods. 
Then, if the top is twisty or has knots a top log is 
left unworked which would have been taken into 
any sawmill in the South. <A conservative esti- 
mate of the waste in Jumber by hacking ties in- 
stead of sawing them upon small special mills, is 
40 percent of good average grade raw material 
suitable for manufacture into yard stock. 


Millman Working on Best of the Small Stuff 


And now what of the millman, himself? What 
sort of material is he now cutting? And the 
answer is that in the southeastern States where the 
markets are reasonably near and strong, he is 
cutting everything that will make a 2x4 and _ us- 
ing stuff that is rough and coarse grained, In 
short he is using up the sort of material that 
should be left to grow for another ten years. In 
the western producing region of the South, the 
small mill is not so successful, because hauls are 
longer and the materials put out by the larger 
manufacturers offer more value for the money than 
he ean off-r with his methods and the sort of left- 
over timber he must manufacture. But he is 
growing all the time, and today he is doing better 
than he could do five years ago possibly. And he 


is working upon the best of the small stuff, pre- 
ferring a small clean tree to a large rough one, and 
thereby reducing our supply of future saw timber 
very rapidly. 

The drain upon future resources is bad enough. 
3ut there is another item to be deplored. The 
small mill and other marginal producer usually is 
poorly financed or is being exploited. There are 
great numbers of small mills under the direction 
of reliable lumber firms, who have developed the 
centralization and remanufacturing business to a 
high point of efficiency. 3ut the millmen who 
spring into action when prices go above the bread- 
line, often are at the mercy of several unfriendly 
agencies. They serve to glut the market and to 
ruin everybody, without doing any special good 
for themselves. And they waste a great quantity 
of young timber by cutting it too early and selling 
it too cheap. 

Now the link between the cutting out of the 
majority of big mills and the coming into merchant- 
ability of a new man-grown crop of timber (which 
will require at least thirty years to grow from 
seedlings of today), is found in the stands of 
poles and saplings ranging in age from fifteen to 
twenty-five years. Left alone for ten years, they 
will grow materially and will be ready to put upon 
the market as good quality timber by the orderly 
process of selective cutting. 

An example of the growth of ten 
years in this class of stuff may be of 
interest here, The writer has meas- 
ured an acre of land upon which to- 
day stands fourteen thousand feet of 
merchantable pine, the oldest tree be- 
ing less than forty years of age. 
Ten years ago this acre had upon it 
less than eight thousand feet mer- 
chantable and ten years before that 
less than three thousand feet that 
would have been worth cutting even 
for the small mill of today. Thus 
the growth during the period of a 
tree’s life when its diameter ranges 
from six to fourteen inches at the 
butt, is most remarkable. And from 
the viewpoint of the man who owns 
the land, it is highly profitable. 


Curb Destruction of Small Timber 


It appears to be poor business to 
sell our young timber today, much 
of it at a loss, when we know that 
the future is bound to bring better 
prices and increased demand, as well 
as more timber by growth, ‘The evi- 
dent solution of the problem is to 
curb the destruction of small timber 
at once. How is it to be done? 

Something already has been ace- 
complished in this direction by op- 
erators of large plants who look 
ahead to longer life by reason of pur- 
chasing young timber and cut-over 
lands. There should be a general move toward 
acquisition of lands which have fair stands of 
young pine timber by operators and by all others 
who have funds available for such investment. 
Such lands can be bought at reasonable prices 
today, and the growth of the timber, if the 
Jands have been carefully selected, will pay all 
carrying charges plus interest upon the investment 
even tho the buyer never cares to earn the extra 
profit which may be derived by operating in the 
future. Only in this way, by gathering a great 
deal of such young timber into strong and well- 
intentioned hands, can we avoid a tremendous 
waste and loss. 

If, however, we are able to put these lands in 
the care of owners who will hold them, and at the 
same time protect them from fire and actually aid 
nature by reseeding some of the barren spots, we 
can expect a material increase in the timber pro- 
ducing power of the shortleaf lands. Vossibly to- 
day the per acre average of the shortleaf region is 
one hundred feet a year by growth. By increasing 
the stocking upon every acre that is understocked, 
and by keeping fires out, we might increase this 
average to four hundred feet an acre a year. We 
can not do this by allowing the well stocked areas 
to be cut over too young and without any care or 
technical knowledge. 


Poles Should Be Kept and Protected 


Where there are poles upon longleaf lands the 
same development should ensue. These poles should 
be kept and protected, for close-grained longleaf 
will have even higher value than shortleaf as time 
goes on. And it is quite certain that after owners 
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have realized the profits to be derived during the 
next decade by protection of young timber, they 
will begin to study carefully and with real inter- 
est the possibilities of planting actually barren 
areas to pine trees for the long-time enterprise of 
growing longleaf artificially, or in brief, from seed 
with human protection from hogs and fire and the 
saw. 

When one uses the word “should,” saying such 
and such should be done, the thought conveyed 
often carries the import of a sermon, in other 
words it is a suggestion to be followed by some- 
body else, for his own good, or the good of man- 
kind. But here is something that should be done 
by southern lumbermen, if they wish to remain in 
the lumber business. First, because it will return 
them good profits, and, second, because if they 
do not obtain control of the better class of second 
growth and prevent its waste, their raw materials 
ten years from today will be so far below the tim- 
ber of today in quality, that even the local mar- 
kets will prefer to pay higher prices for better 
materials from the west Coast, even in face of high 
freights. 


SETAE 


Resume of Ontario Lumber Conditions 


TORONTO, ONT., Sept. 15.—The lumber trade 
situation in Ontario, as seen from the view- 
point of the retailer, was canvassed extensively 
during the last week by the representative of 
the AMERICAN LUMBERMAN. <A _ number of 
questions were submitted and the results of the 
answers are strikingly unanimous. The first 
question that naturally suggested itself was 
how prices today compare with those of a month 
and a half ago. Out of about twenty-five re 
tailers who were interviewed there were about 
five who thought that prices today showed no 
change as compared with six weeks ago. On 
the other hand there were about twenty who re- 
ported a decrease in prices, chiefly in econnec- 
tion with rough lumber, varying from $2 to $5 
a thousand. In accounting for this decrease, the 
opinion was fairly unanimous also, the replies 
being along the following lines: 


“On account of the new cut coming on a, dull 
market, mill stocks are large, while the consump- 
tion is light.’’ “There was so much building in 
1920-21 at higher prices that it was very hard to 
realize on the investment and this year’s building 
program has been greatly reduced because of this 
fact.” “The demand has been poor and there has 
been a lot of price cutting.” ‘General business 
depression and severe competition.” 


A report on the volume of business done this 
year uptodate, as compared with last year, 
brought out that most of the retailers showed 
a decrease in volume varying from 10 up to 
45 percent as compared with the corresponding 
period of last year. A few dealers reported 
increases, one showing about 40 percent, one 
20 percent and one 65 percent. In these cases, 
indications suggest that special conditions pre- 
vailed to account for the larger volume of trade. 
Relative to the outlook for the next few months, 
nearly all reported that they did not expect 
an increase in the volume of trade, altho five 
dealers were of the opinion that we could look 
forward to some improvement this fall. 


All who were interviewed were agreed that 
there was no reason to expect increased prices 
during the balance of the year, with the possible 
exception perhaps of the price of oak. Available 
stocks of lumber in the hands of manufacturers 
and wholesalers seem to be more than ample 
for present requirements, according to the 
information obtained during the series of inter- 
views. Some dealers report that they are still 
being offered some 1923 stock, that wholesalers 
at present have only moderate stocks and that 
most of the 1924 cut is still in the hands of 
manufacturers. The building industry was 
made the subject of inquiry in a number of dis- 
tricts in Ontario, practically all reporting that 
the record this year had been a poor one and 
that the outlook is not promising. 


All the dealers interviewed were asked what 
policy they would recommend in regard to pur- 
chases for the balance of this year. Practically 
all were agreed that a conservative policy should 
be followed rather than purchasing stocks in ad- 
vance of requirements, altho one or two were 
inclined to believe that the present is a safe 
time to buy for a few months in advance. 


New Subway Requires Much Lumber 


PHILADELPHIA, PA., Sept. 15.—Construetion 
of the Philadelphia subway now under contract 
is going to require the use of a large amount of 
lumber, and some of the material for this pur- 
pose already has been bought and is now on the 
job. The first order for timber for this sub- 
way contract amounted to 850,000 feet of fir, 
the order for which was placed on July 17. 
About 50 percent of this material was shipped 
on July 26, arrived in Philadelphia on Aug. 24 
and was actually being used for construction 
work thirty-eight days after the order was 
placed.. Taking into consideration the fact 
that a large percentage of this timber had to be 
specially cut at the mills, this is a remarkable 
record and a tribute to the efficiency of the 
mills producing the material and the railroads 
that transported it across the continent. It is 
announced that about 75 percent of the mate- 
rial used on this subway construction will come 
from the west Coast. This work will require a 
good many million feet of timber, but reports 
as to the total amount that will be used have 
been greatly exaggerated. 

On all previous subway work done in Phila- 
delphia southern pine has been used, but the 
contractors now state that on aecount of the 
advance in railroad freight rates from the 
South, as well as the heavy percentage of large 
timbers to be used, they find it more economical 
to use Douglas fir from the west Coast. Orders 
for a large part. of the lumber to be used in 
this subway construction will be handled thru 
the Wallace Turnbull Co. 


Snake Bite Remedy Effective 


TIONESTA, PA., Sept. 16.—J. F. Proper, a well 
known woodsman of this region, has profited by 
perseverance, but it took him forty years to 
prove it. After having carried a bottle of 
rattlesnake bite cure for nearly a half a century, 
he had his first opportunity to use it recently 
and escaped death from the poison injected by 
the rattler. 

When he first went into the woods to work 
forty years ago, Proper armed himself with 
a bottle containing a solution of permanganate 
of potash and had earried it with him con- 
stantly, but had never had a chance to use it 
until one day recently, when he stepped over 
a log while following a woodland pathway, and 
was bitten by the rattler. Proper slashed the 
wound with his knife and poured the solution 
into the incision. Friends went to his rescue 
and hurried him to a physician, who found his 
leg swollen badly, but the snake-bite cure had 
done its work, and attending physicians declare 
the bite will not prove fatal. 


Speculators Hurt Eastern Lath Market 


30STON, MASS., Sept. 16.—Of all lumber prod- 
ucts, lath are the most uncertain, in the experi- 
ence of lumber merchants in this part of the 
country, and subject to the most extreme fluctua- 
tions in price, as well as supply and demand. 
The present condition of the eastern lath mar- 
ket and its antics during the last few months 
well illustrate the problem local dealers are fre- 
quently called upon to solve. A rise or decline 
of 20 percent in half as many weeks is a frequent 
experience. Just at present it is a rise. 

The lath speculator has worked a serious in- 
jury to the industry, leading distributers here 
declare, and the speculative over-night-made 
prices have been very largely instrumental in 
bringing in hemlock and fir lath from the Pa- 
cific coast, which earlier this year created a 
serious situation for the eastern lath manufac- 
turers. In an interesting discussion of the lath 
situation and the why and wherefore of extreme 
fluctuation, F. E. Whitman, of the F. FE. Whit 
man Lumber Co., said: 

Had the price of eastern spruce lath been allowed 
to remain reasonably steady at a price that would 
allow the manufacturer to make a fair profit, I 
do not believe we would have the fir and hemlock 
lath to contend with today, and everybody from 
the manufacturer to the consumer would have been 
satisfied with the price of eastern lath. 

The advent of fir and hemlock lath at a low 
price is at present a serious menace to the eastern 


lath manufacturer, and it might be a more serious 
menace ultimately to the trade, as low prices will 
close down a large percentage of the eastern lath 
mills, which will result in a shortage of lath that 
will create another opportunity for the same specu- 
lators who have been so largely instrumental in 
making it possible for the fir and hemlock lath to 
reach this market. 

Lath are not generally carried in large quantities 
at the source of consumption, but are called for 
quickly when needed and the source of supply of 
the fir and hemlock is too far away to allow quick 
delivery, and therefore a sharp demand without 
sufficient eastern stock available might repeat our 
experience of 1920, and I think it would be very 
near a calamity should the price of lath go low 
enough to discourage production among the eastern 
manufacturers. 


Twin Cities Industries Show Gains 


Sr. Paun, Mrnn., Sept. 16.—Railways, rail- 
way car building and repairing industries 
showed a gain of about 850 men or about 6.7 
percent here in the last three months. This was 
shown in a Defense Day industrial survey taken 
by the St. Paul industrial mobilization board 
Sept. 12. The survey was completed in less 
than an hour as part of the defense test pro- 
gram here. 

From an industrial standpoint in Minnesota 
this survey in the capital city was significant, 
since it shows that the upswing is in progress 
in industry, reacting from the improvement in 
the agricultural situation. The situation in St. 
Paul undoubtedly applies in other population 
centers of the Northwest, industrial experts 
aid. The industries which showed particular 
gains are ones which require lumber and the 
lumbering industry is bound to show the re- 
sults within the next few weeks when lumber 
stocks become exhausted. 

The survey showed that employment for the 
entire city was only 1.5 percent lower than it 
was three months ago. Employment in 614 
factories was checked. While it showed a drop 
of 50 percent in the number of persons employed 
in some smaller industries and a gain of from 
15 to 20 percent in employment of some of 
the larger establishments, the totals for the 
614 factories showed only the slightest ehange 
from the last survey three months ago. 

While the railways, railway car building and 
repairing shops showed the largest gains, many 
of the outstanding industries which require lum- 
ber for their products are increasing the num- 
ber of employees. 
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To Sell Hardwoods in South America 


MeMPHIS, TENN., Sept. 15.—Arrangements 
have been made with W. B. McDavid, Buenos 
Aires, who was the guest of the Delta Lumber 
Export Corporation here for some days, to rep- 
resent this organization as exclusive sales agent 
for southern. hardwoods in South America, ac- 
cording to announcement made today by W. M. 
Lynch, vice president and general manager of 
the latter. 

Mr. Lynch says that the corporation has never 
made any sales of southern hardwoods in South 
America and that the arrangements completed 
with Mr. McDavid mean the opening up of an 
entirely new field for this agency which is com- 
posed of about twenty-six leading southern hard- 
wood manufacturers. He is therefore very much 
pleased over the outlook for business in that 
quarter, particularly as Mr. MeDavid is by no 
means new to the selling end of the Inmber 
business. He is a native North American who 
has spent years in Buenos Aires and who has 
been for a long while handling sales for ‘* piteh’’ 
pine interests and for manufacturers of north- 
ern hardwoods. 

Mr. McDavid has just left Memphis for a visit 
to the Pacific Coast and will return to this city 
for a further conference with Mr. Lynch and 
others identified with the Delta Export Lumber 
Corporation before sailing for Buenos Aires. 

Mr. Lynch says that there are plenty of in- 
quiries for southern hardwoods from the United 
Kingdom and continental countries but that the 
volume of business is being restricted to some 
extent by the increase in prices incident to the 
advance in values on this side of the water. 

The corporation, it is said, is on the eve of 
booking freight room for about 7,500,000 feet 
of hardwood forest products as a result of busi- 
ness put thru during the last few weeks. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Sept. 15.— 


The following statistics were compiled by the National Lumber Manufacturers’ Association: 




















Production Shipments Orders 
Softwoods: 1924 1923 1924 1923 1924 
Week ended: 1924, Sept. 6; 1923, Sept. 8— t 
Boautnern Fine. BOBICIAUION. o.se0s.650:% 6.0.54 950 vibes vise ees esas 72,439,565 74,372,103 74,765,918 61,612,145 64,946,380 65,853,945 
West Coast Lumbermen’s ASSOCIATION... «0.050 ccccccncssccvece 84,752,607 101,086,313 84,708,989 87,547,275 94,838,577 97,137,609 
Western Pine Manufacturers’ Association...............5004. 28,646,000 31,554,000 23,223,000 19,300,000 21,975,000 16,950,000 
Calfornin Redwood ASSOCIBTION 6 oeic cocci cc cer pecs cereccwnsvas 8,350,000 9,281,000 5,930,000 9,833,000 4,733,000 4,856,000 
Worth Carolina Pine: AGBOCIBtION ..g.o.oce cc. 0sc05.0:55459:0 0008 69.0%: 8,236,683 8,629,154 6,903,419 6,927,213 5,700,000 6,324,601 
Northern Hemlock & Hardwood Manufacturers’ Association.. 1,749,000 1,862,000 1,237,000 1,944,000 ; 1,487,000 
Northern Pine Manufacturers’ Association..........e+.e+.ee. 12, 667, 900 12,710,310 7,623,000 7,870,116 8,140,000 7,606,000 
ERIS I OOK ovo e555 6a de bona a oi9' obo veeise downed ee paisint ~ 216,6 841 \755 239,494,880 204,391,326 195,033,749 200,912,957 200,215,155 
Thirty-six weeks: 1924, Dec. 30 to Sept. 6; 1923, Dec. 31 to Sept. 8— 
SSE FED ACL A Gy 60 5 5 oc 0.0 no 6 0.050. 0-659.410 oa pe 10:0 a5 SET 2,773,039,066 2,786,045,687 2,782,690,102 2,848,561,653 2,718,141,051 2,673,999,421 
West Coast Lumbermen’s Association.........0..ccceceeeeceee 3,312,163,842 3,567,325,529 3,481,489.317 3,781,749,274 3,357 ,084,200 3,610,934,022 
Western Pine Manufacturers’ Association............0eeeeeeeee 1,119,474 000 1,192,175,000 1,038,418,000 1,065,142,000 1,028,225 ,000 986,655,000 
Californian. Redwood ABBOCIREION « « ...666 cco ccccc css es cecsecws 309,139,000 322,990,000 247,471,000 326,354,000 244,229,000 315,886,000 
North Carolina. PING ABBOCIBTION. oo viciecesocccs ses erarehcasr008 272, '996, 523 316,807,575 273,377,030 328,207,463 ge yy 260,693,742 
Northern Hemlock & Hardwood Manufacturers’ Association... 96,983,000 93,665,000 ,354,000 93,042,000 65,977,000 81,806,000 
Northern Pine Manufacturers’ Association.............0.+0-00. 333,493,200 388,783,610 296,889,000 295,742,816 307,688, '000 260,567,900 
ite: ea a BIS S35 95e > oe SA kel d Gieeeaubsowas teeeee 8,217,288,631 8$,667,792,401 8,202,688 ,449 8,738,799,206 7, 956,788, 128 8,190,542,085 
*California White & Sugar Pine Mfrs.’ Assn., 36 weeks........ py kl ee Ea «ill 522, 556, MER erelelaceueeawars 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 36 weeks........... 151,063,000 104,129,000 108,549,000 108,032,000 99,773,000 98,528,000 
“*Re vised figures. 
e e 
Record of Direct Sales of Douglas Fir 
SratTTLeE, Wasu., Sept. 13.—Direct sales of Douglas fir from Sept. 2 to Sept. 6 inclusive: 
—-Sales—— —————— Prices ———_——_- ——Sales—— Prices ——————- 
V. g. flooring No. Feet No. High Low Spread Dimension No Feet No. High Low Spread 
BS SE dhe Sioa aeaw. eset oe ER ee 8 47,000 4 $53.00 $50.00 $ 3.00 Re 5 USSU avs sis ae enewinewe® 157 510,000 6 17.00 14.50 f 
NG Pe oihs oid visis (oun a 6b we STENTS. 427,000 9 49.00 43.00 7.00 BS bos Grsiaus- aia eine nto 150 279,000 fj 19.00 15.50 3.50 
ee ee re ee 364,000 8 33.00 26.50 6.50 Mec ccrcsats achat aca vy anhintn: RKO 78 152,000 4 20.00 16.50 3.50 
S. g. flooring . OD vsrtainsins een aoe sie 46 74,000 6 19.50 16.50 3.00 
a” No, 2 and Detter «264.4605 40 245,000 9 31.00 23.00 8.00 DEO”: Be OR. eee o o85 siete soe 52 162,000 11 23.50 18.56 5.00 
Be tk sud seer eee re 19 142,000 5 23.00 19.00 4.00 POHUS io p-neew snes 9 26,000 6 25.50 21.00 4.50 
6’ "No. 2 and better ...5.0050. 31 . 69,000 4 33.00 30.00 3.00 Lath-— 
ORE ERE i er eas hee 13 34,000 4 30.00 25.00 5.00 Ba Fa iFiere ae Sols Gael eee e 18 253,000 Li 4.25 3.00 1.25 
Ceiling— RONEN maroc cere cGinisie oie Wiasiosels wes 3 40,000 2 3.45 3.20 25 
5x4” No. 2 and better....... 85 404,000 4 26.00 23.00 3.00 Car material— 
CONE TE rence ee me 16 107,000 7 22.50 17.50 5.00 a | a ee ee 1 75,000 E 46.00 ie ese 
Drop siding SNS ie on. 55,6:5.5.6.4-0:510 «1. 8 407,000 7 40.00 27.00 3.00 
6” No. 2 and better ......... 120 697,000 8 33.00 28.00 5.00 SOU ivdlneikeckenahei nods 3 122,000 2 40.00 19.50 20.50 
RD vate ek ewes ee eee e 19 $9,000 8 28.50 24.00 4.50 OE RO ee re oe 1 50,000 1 32.00 axa éaaee 
Common No. 1, S1S A Sl ge a 2 140,000 2 31.00 29.50 1.50 
ES eS Pee OR et os 107 746,000 9 18.50 14.50 4.00 Decking and end lining...... 2 97,000 1 19.00 santos wees 
[oe Suamwaauenessctsesena seer 31 121,000 8 20.00 15.00 5.00 ROUNDS scesaiscatnd ous a lotatee ace guateernueteters 3 33,000 1 25.00 ae 





California Pine Sales 


San Franoisco, Cauir., Sept. 13.—For the 
period Sept. 1 to 6, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California White Pine White Fir 
eee a 74,000 
C select ........ 385,000 No. 3 com. and $8.00 
D select ........ 147,000 better ........ 0 
No. 3 clear...... 255.000 No. 4 com., asst. 27, 4 
Inch shop ...... 147,000 No. 1dimen..... cry 000 4 
No. 1 shop...... 633,000 No. 2dimen..... 172,00 
No. 2 shop....1,708,000 
No. 3 shop...... 979,000 s—gage™ sis 
Panel, 4,” oe eee 2,000 AuUstTalAN 00+ 35, 
PANG, Se" .ss00 ,000 i 
Dé&btr., stained: 10,000 ¢, sseagliaaaea 
Shop, stnd. ....145,000 —s 34.000 
Sugar Pine ME © sovunauae 352,000 
Nos. 1 & 2 clr...135,000 0: S: sscknsmes 361,000 
60" (SC ae 196,000 IND 4c stsies cwwte 95,000 
DP BOOCE 6-60359.0% 91,000 No. 1dimen..... 165,000 
No. 8 clear...... 168,000 No. 2 dimen..... 1,000 
Inch shop ...... 10,000 Form stock .... 3,000 
No. 1 shop.....+ 299,000 ‘Timbers ........ 6,000 
No. 2 shop...... 259,000 Beveled siding— 
No. 3 shop...... 75,000» Lin. Ft. 
Deptr. stand. ... B00 WAH. ....00000% 30,000 
Cedar «De eee e cece eons 1,000 
: Blea an Sesseata we 10,000 
Miscellaneous ..604,000 
Lath 
Douglas Fir Pieces 
Common, 4/4 ... 98,000 No. 1 mixed 
Common, 5/4 & Mie: ass450ee 1,245,000 
up............220,000 No. 2 mix. pine.105,000 
Ties & timbers. gi 000 32” mix. pine...105,000 
Dimension ..... 7,000 No. 1 white fir. .125,000 





North Carolina Pine 


NorFo.k, VA., Sept. 15.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-three mills for the week 
ended Sept. 6: 

—Percentage of— 
Production Ship- 


Production— Feet Normal* Actual ments 
Actual . 6,383,089 71 a ee 
Normal .... 9,150,000 = 5 i 

Shipments . 5,331,544 58 83 e 

OPGCTB o.0.0:0105 4,432,000 49 70 83 





*“Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there has been a 
decrease of 21 percent in orders; but last week 
there were reports from thirty-seven mills. 





Western Pine Summary 


PORTLAND, ORE., Sept. 13.—The Western Pine 
Manufacturers’ Association summarizes as 
follows reports for the week ended Sept. 6 from 
thirty-nine member mills: 


Percentage of 
Pro- Ship- 


Cars Feet duction ments 
Production ... «ss.» 28,646,000 es 
Shipments* ... 929 23, 223, 000 81.07 
Orders}— 


Received ... 879 21,975,000 wi vie sa ” 
On hand.... 4,197 104,925,000 


*Of these shipment totals, local sales took 21 
cars, 523,000 feet. 

+Local sales are not included as, in case of re- 
tail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-eight identi- 
cal mills were 86.87 percent of bookings for 
previous week. 


The West Coast Review 


SEATTLE, WASH., Sept. 13.—For the week 
ended Sept. 6, 119 mills report as follows to the 
West Coast Lumbermen’s Association: 














Production ... 84,752,607 
Shipments . 85,135,006 11% below new busi- 
ness 

OPders .c.c0 95,008,577 12% above production 
Shipments— 
Water delivery: 

BOOM BTIG : 6 5.06ka wie awiamweiacs 21,701,000 

BERSIONE. 4i6nbsnckcnceownn ae 12,447,670 

"Total Water (G0). <sisiicescsacncane 34,148,670 
UTR, BW OIG xs: 0 550,84 Wersinss Saree vee 45,390,000 
Local auto and team deliveries........ 5,596,336 

TOUAL BRUDIMCRES: o.6cs:6. 600500 Worennie 85,135,006 


New business— 
Water delivery: 


2 ree 21,282,241 
MORDOLE:  vssmianewncwne<boieoe 21, 750, 000 
LOLA AECL M00 70) sia'ew i srsa808 eo eisiees 43,032,241 
BRIAN, MO WCRI s 6.6 a 10 ses sesisis a sate ow 9.9 aie 46,380, 000 
Local auto and team deliveries....... 5,596,336 
95,008,577 
Unfilled orders— 
SPDINCRTIC GALES cic -c.dsine osideerise masele 120,757,231 
ORI 6 ise ina gale tevs! oop Vs elarne ere elalgiare wale 84,271,558 
SRNL AGT MOT oasis sore sa choice eine sisi 140,010,000 
345,038,789 





California Redwood Data 


San Francisco, Cauir., Sept. 13.—The fol- 
lowing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Sept. 6: 

, Member mills reported Entire 
Percent Industry 
No. of 


of pro- (estimated) 
mills Feet duction Feet 


Production .... 15 8,350,000 100 10,800,000 
Shipments .... 15 5,930,000 70 7,700,000 
Orders— 
Received .... 15 4,733,000 57 6,200,000 
On hand..... 14 24,624,000 33,700,000 


Detailed Distribution for Week 
Shipments Orders 








Northern California* ...... 2,141,000 1,824,000 
Southern California® ...... 1,444,000 1,869,000 
WEGMOOET 64% 660.0cb vv deeasics 31,000 47,000 
PMOCOTND 6oc0ssceesivetccncs SpeeeOeD 993,000 
PHOROUIE /o20'0.0:6.00isc-ow.w aihteeee 1,069,000 uae ees 
OUR! — civssisieeiieare Secee neces Opauee” 4,733,000 
California White Wood 
Shipments Orders 
Northern California* ...... 33,000 630,000 
Southern California* ...... 58,000 450,000 
PUOBCONAS bie db obice cnedies wees 72,000 54,000 
OCON <G.diiwiare Sere ices SRCEEee 1,134,000 


White wood production (15 mills) was 2,149,000 
feet; and orders on hand end week (14 mills), 
5,587,000 feet. 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 

~Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





Southern Pine Barometer 


NEw ORLEANS, La., Sept. 15.—For the week 
ended Sept. 12, Friday, one hundred thirty- 
three mills report as follows to the Southern 
Pine Association: 

Percent Percent 
of pro- of ship- 


{Cars Feet duction ments 
Prog@uction. .. 00 TOiOEROLO aeeee caves 
Shipments .. 3,432 76,073,712 108.68 ....- 
Orders*— 
Received .. 3,412 75,630,392 103.07 99.42 
On hand end 
week ...10,956 242,850,696 ee  larecees 


*Orders on hand showed a decrease of 0.18 per- 
cent during the week; one —, A ented mills 
contributed to previous week’s repor 

{Based on July average load, 22, 166 feet. 
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Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 
on hand Sept. 1: 














Per- 
Stocks Unfilled cent 
' on hand orders sold 
a RCT 4,437,000 1,354,000 31 
{pxz) , A BNE i 981.000 93,000 9 
ARRAN a 11,848,000 27,780,000 234 
Total 13” ........ 17,266,008 29,227,000 169 
ae 7,538,000 3,691,000 49 
galling elon 5,636,000 3°381.000 60 
Total %” ........ 13,174,000 —*'7,072,000 = 
RO 2,122,000 826,000 39 
BP aoe css s acs 2'906,000 2,100,000 72 
Total %”......... 5,028,000 2,926,000 58 
WE wcsiiincinesies 176,000 35,000 20 
_ «| iain 2,323,000 5,210,000 224 
Total fe” ........ 2,499,000 5,245,000 210 
Grand total...... 37,967,000 44,470,000 117 
Comparative Percentages of Stock Sold 
Sept. 1, Aug. 1, Sept. 1, 
1924 1924 1923 
SON hid anue ace 169 133 77 
 pnaehbet: 4 Grdee 54 41 46 
OM ssn 5 ces 36 5 
| aE hie dies 210 120 111 
117 88 “69 





© e a 
Oak Flooring Statistics 
The Oak Flooring Manufacturers’ Association 
has prepared the following statistics: 
Production, Shipments and Orders, Aug., 1924 


Feet 

NS CRIN a. erty Soo ew weer we ates i 6:0. cce we, Geeeee 
PERN ANENO ROR ST 0acd- J -bra'e vip Nas" Sene Oa eee 39,574,000 
Orders— 
Co cee are ee errr rrr 

CORN INN ONG e. Dis a. o.k ce seve taste ewes 50,262,000 
BLOCH SOUUs Bocas was cd ccslawsemagcberewns 45,136,000 
Consolidated Figures for 8 Months Ended Aug. 31 
PIOGUCUON 20660 scccdcccercscesseeces + ecb OOG000 
PIIOTNON 55. oie: 0 v.00 409 since vi bine 14-0 0x wore Cone 
QROOPB o6.s: clas bik ciiciels cs ce wee €0ewdieicace steOue 


The following are statistics for the weeks 
ended as shown: 


1924— Production Shipments Orders 
3) a) 6,776,000 8,659,000 9,131,000 
BE, Zee s+ 0.06.0 7,127,000 7,893,000 8,372,000 
Aug. 4-30..... 28,417,000 32,196,000 39,055,000 

1923— 

Aug. 6-Sept.1.25,407,000 24,395,000 23,086,000 





National Analysis 


WASHINGTON, D. C., Sept. 15.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Sept. 
6, orders and shipments being shown as _ per- 
centages of production: 


During During 36 
Week Ended Wks. Ended 


Sept. Sept. 6 
No. of Ship- Or- Ship- Or- 





; Association mills ments ders ments ders 
Southern Pine ...... 13 103 90 100 98 
WOESt COGSE occ <0 119 100 112 105 101 
Western Pines ...... 39 81 T7 93 92 
Calif. Pines® ......; 13 76 62 wee acd 
Calif. Redwood...... 15 71 57 80 79 


No. Carolina Pine... 41 84 69 100 86 
No. Hemlock & Hdwd.¢ 13 112 55 i 67 
Northern Pine ...... 9 60 64 89 92 


379 93 91 99 96 
*Representing 34 percent of cut in region. 
jIncluding hardwoods and softwoods. 
Last week there were reports from 367 mills. 





Northern Pine Statistics 


MINNEAPOLIS, MINN., Sept. 16.—In the week 
ended Sept. 6 more northern pine was produced 
than in any week for two months, according to 
reports from northern pine mills to the North- 
ern Pine Manufacturers’ Association in Minne- 
apolis, compiled this week. Only nine of the 
eleven mills reported, however. The volume 
produced was 12,667,900 feet. More active de- 
mand in August prompted the greater produc- 
fion, since there became apparent the possibility 
of a shortage in some of the assortments of 
Stocks after the end of the sawing season. 

The week, according to the report, was pe- 


culiar. The new orders booked and the ship- 
ments both fell off, apparently due to the holi- 
day at the beginning of the week. Shipments 
were below 8,000,000 feet for the first time since 
July. 

Figures show that only about 25,000,000 feet 
has been produced in‘excess of the business ac- 
cepted so far this year, indicating that mills 
have no great surplus for the off season in man- 
ufacturing of lumber. 

The production to Sept. 6 for the year was 
333,493,200 feet; shipments were 296,889,000 
feet; and orders 307,688,000 feet. 

The report said that lath shipments are in 
excess of the amount produced. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


Aug., July, Aug., 

Lumber— 1924 1924 1923 
Manufactured .... 3,660,200 3,736,434 2,199,700 
Shipments ....... 2,742,400 2,409,333 2,096,850 
PIO 6 So ecana cae 13,813,000 12,884,684 8,552,550 
Logs— 
Purchases .....:. 2,061,400 2,255,570 2,315,500 
Made into lumber 

and veneer .... 2,543,900 2,521,200 1,905,200 
0) 1 Te eee 2,419,100 2,909,596 3,322,400 





Laboratory Tests Wooden Keel Blocks 


MaDIsoNn, WIs., Sept. 15.—To determine for 
the Navy the exact load which each wooden keel 
block in a dry dock will sustain without dis- 
placement, the Forest Products Laboratory has 
recently begun a series of tests on five keel 








Testing wooden keel blocks at Forest Products 
Laboratory 


blocks from a dry dock in the Philadelphia Navy 
Yard. The timbers which make up each block 
are 14x14 clear white oak. The keel blocks are 
the supporting units placed at intervals of a 
few feet along the keel of a vessel in dry dock. 
If these blocks fail, the hull, owing to its almost 
egg-shell-like fragility when out of water, is let 
down, crushed and distorted, on the mass of 
shattered timbers. The cost of replacing hun- 
dreds of extra large clear oak timbers alone is 
enormous in an accident of this kind so that it 
is important to know the exact load which the 
blocks will take with safety. 

The tests at the Forest Products Laboratory 
were made in the laboratory’s giant column test- 
ing machine with the load transmitted to the top 
of the blocks by a roller bearing in such a man- 
ner as to allow it to ‘‘keel over’’ sideways as 
it would on failing beneath a ship. Before 
testing, the big blocks were submerged in a 
lake near the timber testing building for a week 
so that they might be tested in the same mois- 
ture condition as would be found in actual 
service, 


To Exploit Timber in New Mexico 


BERNALILLO, N. M., Sept. 15.—As a result of 
the projected extension of the New Mexico Cen- 
tral Railroad to Cuba, plans are being made for 
extensive exploitation of the commercial timber 
in that region. It has been found that the avail- 
able timber between Gallina, the end of the pro- 
posed extension of the New Mexico Central, 
amounts to nearly 1,000,000,000 feet, of which 
about 400,000,000 feet can be reached from the 
Gallina end, while the timber immediately 
available on the Cuba end alone amounts to 
600,000,000 feet, and that a very large amount 
of timber can be reached which is on top of the 
mesa and available from either end of the line. 

The Santa Fe Northwestern, which extends 
from Bernalillo, twenty-five miles to San Ysidro, 
in connection with the Cuba extension, which is 
building from San Ysidro to Cuba, will offer all 
the logging facilities needed, it is stated. There 
is a belief that the Cuba extension is intended 
to be the first railroad from the south into the 
San Juan River basin, and this would give the 
lumber mills located at Bernalillo another mar- 
ket. 

The White Pine Lumber Co. has started op- 
eration of its big sawmill at Bernalillo. The 
daily capacity is 350,000 board feet. Scaling 
of the timber owned by the company shows a 
total of 600,000,000 feet, a quantity estimated as 
sufficient to keep the mill running for seventy- 
five years. This timber is being brought to 
Bernalillo, where the mills cut it into lumber 
and it will then be shipped to distributing cen- 
ters. 

Timber experts and railroad engineers are 
now in the mountains northwest of Bernalillo 
cruising the immense timber areas found there. 
It is the intention of lumber interests to estab- 
lish mills at some.point where the lumbering 
can be done to the best advantage and the 
product distributed to the markets. 

It is also known that but two general loca- 
tions are being considered, the first being at 
some point on the line of the Santa Fe North- 
western, and the other at some point on the 
proposed extension of the New Mexico Central, 
near Gallina, in Rio Arriba County. 

Timber experts have found hundreds of mil- 
lions of feet of good saw timber, have secured 
options, it is said, on 400,000,000 feet, and 
are now looking at some 300,000,000 feet on 
grants and in private ownership. 


(g@@ag2@a@ na aaaaae 


New Sawmill Now Operating 


BERNALILLO, N. M., Sept. 15.—The first fac- 
tory ever put into operation at this place, the 
plant of the White Pine Lumber Co., which 
sawed its first log on Sept. 3, is now in full 
operation and has settled down for what is 
hoped to be a run of many years. The plant 
is modern and uptodate in every particular, and 
announcement has been made that in addition 
to the sawmill plant the company will build 
a planing mill, sash and door factory and a box 
factory for the purpose of working up and re- 
fining the products of the sawmill. G. A. 
Porter, of West Virginia, president; F. H. 
Porter, his son, who is general manager of the 
New Mexico company, and former Gov. W. A. 
MecCorckle, of West Virginia, a large stock- 
holder in the company, were here for the formal 
opening of the new plant. The opening of this 
big sawmill operation was an important event 
in the history of Bernalillo and was witnessed 
by a number of business men from this place 
and from Albuquerque. The new company is 
affiliated with the McKinley Land & Lumber 
Co., of Albuquerque, which has made such a 
remarkable record under the management of 
Col. George E. Breece, recognized as a leader 
in efficient sawmill operation. 

Following the opening of this new mill a 
number of business men from Albuquerque and 
3ernalillo were guests of the company at a 
dinner served at the new clubhouse that has 
been erected by the company. 


Every man’s house is his castle, if he owns 
the house. 
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Adds Extensively to Timber Holdings 


MeEprorD, OrE., Sept. 15.—The Owen-Oregon 
Lumber Co., which is operating the plant built 
here by the Brownlee Lumber Co., recently has 
added exfensively to its timber holdings, hav- 
ing bought the timber owned by M. D. Olds, the 
Butte Falls Lumber Co., and other private in- 
terests. This, together with that owned by 
John 8. Owen, of Eau Claire, Wis., gives this 
company about 2,000,000,000 feet of timber. 
In addition to the Brownlee Lumber Co. plant, 
the Owen-Oregon Lumber Co. is planning to 
build another large sawmill at or near Med- 
ford. James H. Owen is vice president and 
general manager of the Owen-Oregon Lumber 
Co. J. W. Brownlee, who built the Brownlee 
Lumber Co. plant here and sold it later to the 
Owen-Oregon interests, has moved to Mobile, 
Ala. He has recently purchased the timber on 
about 60,000 acres north of Mobile on which he 
expects to erect a sawmill and begin manu- 
facturing yellow pine within a short time. It 
is reported that the timber purchased by Mr. 
Brownlee is about 90 percent longleaf. 


To Build Portable Highway of Redwood 


San Francisco, Cauir., Sept. 13.—The 
world’s first ‘‘ portable highway,’’ built of red- 
wood, is now being constructed under orders 
of the California highway commission for use 
across the shifting sands of Death Valley, ac- 
cording to report received today from the Cali- 
fornia Redwood Association. 

For years highways of various materials have 
been tried across the waste lands of the desert, 
but without success. When the heat of the 
desert sun did not crack the surface, the shift- 
ing sands would cover the road bed to a great 
depth over night. 

This new portable highway is to be five miles 
in length and constructed of redwood blocks 
and timbers. After the pieces have been fash- 
ioned at the local plants they will be taken 
to the desert and fastened together with huge 
bolts. The timbers are to be laid flat upon the 
sand. On each side of this wooden roadbed are 
large eyebolts. When a desert storm covers the 
planks with a sand blanket a tractor will be 
sent out. Hooks hanging from a crane are 
fitted into the eyebolts and a section of the 
highway lifted into the air, shaken clear of 
sand and again deposited upon the ground. 
The entire length of the highway can be gone 
over in this manner and cleared of debris within 
a few hours’ time. 

The material is being got out, eut to dimen- 
sions and the necessary holes bored by the 
Redwood Manufacturers’ Co. at its Pittsburg 
plant. 


Seeks to Enjoin Proposed Consolidation 


TacoMA, WaAsH., Sept. 13.—Plans for the or- 
ganization of a $1,500,000 corporation and the 
consolidation of a number of large timber hold- 
ings in Oregon under one organization, were 
made known here this week thru the filing of 
a suit in the superior court of Tacoma by R. P. 
Arkley against the Umpqua Mills & Timber 
Co. Mr. Arkley, formerly an official of the 
Umpqua company, asks the court to enjoin 
the proposed consolidation on the grounds that 
the contract covering the transaction is in- 
valid, that it will injure the rights of the plain- 
tiff as a stockholder in the Umpqua company and 
that the dissolution of the company, as pro- 
posed in the contract, can not be carried out 
legally in the manner proposed. 

A copy of the contract, filed with the com- 
plaint by Mr. Arkley, discloses that the Ump- 
qua company and J. O. Elrod, of Portland, 
plan the organization of a company to be known 
as the North Star Lumber Co., which is to be 
incorporated under the laws of Minnesota for 
$1,500,000. This company is to purchase the 
timber holdings of the other parties to the con- 
tract, totaling nearly 14,000 acres with a stand 
of 600,000,000 feet, the mill and other physical 
assets of the Umpqua company and the timber 
holdings of a number of others. 

None of the officials of the Umpqua company, 


whose headquarters is in Tacoma, tho the mill is 
located at Reedsport, Ore., would make any 
comment on the case. It is reported that the 
proposed North Star company plans the con- 
struction of a number of mills, in addition to 
the Umpqua mill at Reedsport, but no confirma- 
tion of this could be obtained today. 

Mr. Arkley recently retired from the active 
management of the Umpqua company and is 
now associated with Aston & Todd, Tacoma 
wholesalers. 


Increased Demand for Arizona Pine 


Ho.srook, Ariz., Sept. 15.—S. M. Eaton, gen- 
eral sales manager of the W. M. Cady Lumber 
Co., who recently removed the sales office of 
that company from McNary to Holbrook, in an 
interview this week said that conditions gen- 
erally thruout the country, especially in the 
agricultural sections, are reported to be greatly 
improved and this condition is being reflected 
in the increased demand his office is receiving 
for the famous ‘‘Cady Quality’? Arizona white 
pine. Crop yields are reported unusually good 
in Oklahoma and Kansas, and while the de- 
mand from that section has not developed as 
rapidly as had been expected, Mr. Eaton be- 
lieves that the rural sections are going to buy 
large quantities of lumber later in the fall. 
The mills of the W. M. Cady Lumber Co., both 
at McNary and Flagstaff, are operating full 
time and are producing at the rate of 
125,000,000 feet annually. The W. M. Cady 
Lumber Co.’s slogan, ‘‘ Arizona’s finest quality 
is Cady quality,’’ is becoming popular all over 
the country and is directing attention of lum- 
ber buyers everywhere to the splendid quality 
of Arizona white pine that is being produced 
in this section. 


Plans Extended Operations 


BELLINGHAM, WASH., Sept. 13.—Operations 
on a more extended scale are planned for the 
immediate future by the Bloedel Donovan Lum- 
ber Mills, it was learned this week when an 
offering was announced by well known bond 
houses in that company’s behalf of an issue of 
$1,000,000 guaranteed 6 percent serial gold 


notes, which are dated Sept. 1, 1924, and are 


due serially 1926 to 1929. 

Inquiry at the company’s Bellingham offices 
drew the statement that the money derived 
from the sale of the notes will be spent for 
logging railways, some additional equipment 
and for other purposes, including improvements 
in its mills. The company has already bought 
two 91-ton Baldwin Mallet locomotives for use 
in Clallam County and at Saxon, and it ex- 
pects to buy eighty or 100 flat cars. It purposes 
to hurry work on its Clallam County railroad 
with a view to beginning logging operations 
there early in the spring of 1925. Work is 
progressing in the Sol Due Valley on one of the 
most modern camps in the country. Plans are 
also under way for improvements in the com- 
pany’s Bellingham plants at the cargo mill. A 
new burner will replace the open waste fire and 
some steam power units will be removed and 
replaced by electricity. Enough power will be 
provided for the box factory, which now buys 
its electricity. At the Larson plant several dry 
kilns will be renewed and there will be a con- 
solidation of power plants. The inadequate 
steam power of the planing mill will be dis- 
earded for electricity. Improved methods in 
lumber handling will be inaugurated. 

The Bellingham company, said to be the larg- 
est lumber producer on the Pacific coast under 
one management, is employing about 1,700 men 
and this number likely will be increased when 
its new Clallam camp begins running. Its 1924 
payroll will exceed $3,000,000, it is estimated. 
The company owns and operates four shingle 
mills, as many sawmills, a box factory, a sash 
and door factory, three planing mills and four 
logging camps. The daily capacity of its mills 
is 1,000,000 feet of lumber, 750,000 shingles, 
100,000 feet of box shooks and 500 doors. It has 
been under the management of President J. H. 
Bloedel, of Seattle, and Vice President J. J. 
Donovan, of Bellingham, for twenty-six years. 


Old Saw Found in California 


SACRAMENTO, Cauir., Sept. 13.—The saw 
which was used in Sutter’s mill on the Amer- 
ican River near Coloma, where gold was dis- 
covered in January, 1848, has been uncovered 
by workmen excavating to prepare a foundation 
for a éonerete marker which will designate the 
gold discovery spot. It’s just a rusted strip 
of steel, five feet long, six inches wide, but its 
historical associations make it a valued relic. 
Its jagged teeth, still plainly discernible, tore 
apart the logs for the lumber used in many of 
the pioneer buildings in the Coloma section. 

Despite the fact that it has been submerged 
beneath the waters of the American River for 
more than sixty years, the saw is in a remark- 
able state of preservation. With the exception 
of a coating of rust, it is probably as sound as 
the day it ceased to function. Unlike the cir- 
cular or band saws of today, this mechanical 
device was suspended on a. huge beam and 
meuved up and down horizontally. Holes at both 
ends indicate where it was attached to the 
beam. 


Lumberman Nominated for Governor 


EvErETT, WASsH., Sept. 13.—With a lead of 
more than 1,800 votes, Col. Roland H. Hartley, 
prominent lumberman of this city, is sure of 
the Republican nomination for governor of 
Washington. Col. Hartley’s success .is con- 
ceded by all of his ten opponents, except E. L. 
French, of Vancouver, who declares he will hold 
out for the official count. At this writing there 
are only forty-six precincts unreported, with 
Hartley 57,955 and French 56,112. 

Lumbermen are strong for Col. Hartley. In 
his home town of Everett he received the great 
majority of the votes, many Democrats cailing 
for Republican ballots in order to express their 
preference for the popular eandidate. This is 
Col. Hartley’s third campaign for the nomina- 
tion. The prediction is freely made that he will 
be elected by a handsome majority, and that 
his candidacy will contribute great strength to 
the national Republican ticket. 


Dismantling Fifty-year Old Plant 


BAYFIELD, Wis., Sept. 16.—Closing down of 
the Wachsmuth Lumber Co. sawmill here marks 
the passing of the last sawmill on the western 
shores of Chequamegon Bay. The last log has 
been sawed and the plant is now being dis: 
mantled, the latter task being scheduled for 
completion within the next six months. Equip- 
ment of the mill has been sold to Chicago inter- 
ests and to the John Schroeder Lumber Co., at 
Ashland. The plant was established here more 
than fifty years ago by Capt. R. D. Pike, and 
until 1906 was operated by the R. D. Pike Lum- 
ber Co. In that year it was reorganized as the 
Wachsmuth Lumber Co., the management being 
personally taken care of by H. J. Wachsmuth, 
who is also mayor of Bayfield. 


Fir Market Is Spotty 


SEATTLE, Wasu., Sept. 13.—Intercoastal 
steamship rates are soft, with $13 the approxi 
mate October figure for lumber shipments to 
the Atlantic coast. The weakened tendency 1s 
such that contracts now being written at $14 
contain a provision that the rate will be reduced 
to $13 in case that is the prevailing figure at 
the time the shipments are made. A _ bearish 
factor is the entry of Japanese ships into the 
intercoastal business from British Columbia. 
No less than five vessels have been withdrawn 
from the Pacifie trade during the last week, 
and booked for lumber shipments from British 
Columbia to the Atlantic seaboard. 

The fir market is ‘‘spotty,’’ and is forecast to 
continue more or less in a state of unrest until 
after the November elections. Eastern prices 


are generally less than west Coast wholesalers 
are able to buy the stock at the mills. The John 
D. Collins Lumber Co. gives this summary: 


There is considerable demand, especially from 
the eastern retail yard district, for mixed orders 
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of all kinds, and a noticeable increase in demand 
coming from other sections, both for rail and water 
shipments. The mills continue short on most 
items of yard stock, and orders are being held 
up accordingly. Prices hold firm, and some new 
discounts have gone out at higher levels, on ac- 
count of the shortage of most items, especially in 
slash uppers. This, together with the demand for 
ear siding and car lining, causes us to look for 
prices to continue strong on these items. Dimen- 
sion stocks are badly broken, and on most all 
orders a part is being filled right from the saw, 
on account of shortage of stock. Timber orders 


have picked up, and mills are obtaining better 
prices than they were a short time ago. In fact, 


the mills have very little trouble keeping their 
files well supplied at present with desirable orders 
of all kinds. 


_ Suggests Basic Retail Price List 


DETROIT, Micu., Sept. 15.—George H. Howen- 
stein, secretary of the Detroit Retail Lumber 
Dealers’ Association, has proposed the publi- 
eation of a basic price list as a means of reflect- 
ing the true value of lumber sold at retail in the 
Detroit market. According to Mr. Howenstein 
a price card of this kind will acquaint the pub- 
lic with facts concerning lumber market values 
and conditions and also furnish a means where- 
by inexperienced buyers easily may reckon the 
amount of lumber necessary for their require- 
ments and its cost. Mr. Howenstein is of the 
opinion that the basic list issued by the Lowrie 
& Robinson Lumber Co., of this city, if pub- 
lished regularly will fill this need as it includes 
all of this essential information. He points out 
that this will dispel the undesirable impressions 
obtained from different kinds of price lists which 
have been made up of low net prices intended 
for purchasers of carload lots as well as ficti- 
tiously high prices subject to trade discounts. 


Retailers Active in Politics 


Kansas City, Mo., Sept. 15—Two well 
known retail lumbermen are actively interested 
this year in politics in this State. J. Newton 
Daniels, secretary of the Dascomb Daniels Lum- 
ber Co., Kansas City, has been elected by the 
Republican fifth district congressional commit- 
tee as one of four members of the State com- 
mittee from that district. Mr. Daniels is a 
member of the executive committee of the South- 
western Lumbermen’s Association, and altho 
busily engaged with his retail lumber business, 
he finds time to devote to civic, political and 
association matters. Charles E. Keifner, prom- 
inent retail lumber dealer of Perryville, Mo., 
won the nomination as Republican candidate 
for Congress from the thirteenth Missouri dis- 
trict, having had in excess of 1,200 more votes 
in the recent primary campaign than his near- 
est opponent. Mr. Keifner is president of the 
Southeast Missouri Retail Lumber Dealers’ 
Association. 


(BERR RAR MA a a ae 


New Sales Tax Regulation in Effect 


TORONTO, ONT., Sept. 15.—A new regulation 
relating to the sales tax in Canada went into 
effect on Sept. 1, which requires all small manu- 
facturers (formerly exempted) to take out a 
sales tax license. Until Sept. 1 only manufae 
turers turning out products to the value of 
$10,000 a year or more were required to take 
out a license. This led to much confusion 
and the Government decided to require even 
the small manufacturers to take out a li 
cense, which was announced on July 1 and 
came into effect on September 1. All retail 
lumber dealers who do any ‘‘ further marufac- 
turing’’ of their stocks, such as the production 
of sash and doors, are thus required to take 
out a license and pay to the Government a tax 
of 5 percent on their further manufactured 
products. On their ordinary materials, sold 
out of the yard, without. ‘‘further manufactur- 
ing’? they collect 2% percent on their selling 


price. Flooring, molding, trim ete. are not con 
Sidered as ‘‘further manufactured’’ for the 
purposes of the sales tax. The tax may be 


collected by the lumber dealer in any way he 
likes. He may show the tax as a separate item 
¢n his invoice or he may bury it in his price. 
All he is required to do is to pay it over to the 
Goveinment. 


Against “Innovations” in Government 


Houston, Trex., Sept. 16.—A warning against 
‘“innovations’’ in government has been sounded 
by John Henry Kirby, president and founder 
of the Kirby Lumber Co., who has been prom- 
inently identified with State and _ national 
political matters for many years. 


Mr. Kirby in a recent interview gave out the 
following statement concerning the situation 
now confronting the voters: : 


In view of the fact that there is a_ political 
party in the field with a candidate for President 
whose ideals run counter to the old faith, it is 
well that all of us give more than usual thought 
to our glorious Republic and the Constitution 
which forms its basis. 

This great instrument prepared at Philadelphia 
in 1787 is our scheme of government. Before the 
adoption of the Constitution the articles of the 
contederation prepared prior to the revolutionary 
war attempted to hold the thirteen independent 
colonies together in a kind of loosely-knitted asso- 
ciation. It held during the revolution, but with 
peace it was a failure. 

Having won our freedom from Great Britain, 
the tyranny of a king no longer menaced us. There 
was, however, a new danger; it was the passion 
and the prejudices and selfishness of a people mak- 
ing laws to govern themselves. 

Popular rule was then an experiment and the 


ct 


The cabin cruiser ‘‘Idler,’’ of cypress construction, built by Fred 
Dexter, Houston (Tex.) musician 





outcome was indeed unpromising. 
Washington, who had suffered at Valley Forge 
without losing courage, saw but the glimpses of 
a star that grew dimmer with the passing of the 
days. He and Franklin and Hamilton were shak- 
ing their heads and wondering if the people now 
free would succeed in their high purpose or dis- 
appoint mankind by drifting into anarchy. 


Even the great 


History had given them the stories of other so 
called democracies; each slept in oblivion. All 
wisdom cried out against the weaknesses that had 
brought such government to the dust in the old 
world. Nothing could justify the folly of merely 
turning from the unrestrained power of one man 
to the unrestrained will of many men. 

Then a wise and thoughtful 
gence, by self-effacement, by 
purpose, not passion, solved the problem. Our 
Constitution was written; a bloodless revolution 
changed the existing form of government without 
the clanking of a saber or the shedding of a tear. 
We were given a new covenant that has more than 
fulfilled the highest hope of its noble authors. 

As the continental army had saved us from the 
injustice of England’s tyranny, this document 
sought by proclaiming eternal verities of liberty 
and encircling them with faithful sentinels of 
law to save us from the will of an inflamed 
majority. 


assembly 
appeal to patriotic 


by dili- 


testraints were placed upon the power of gov- 
ernment; certain exercises of conscience and re 
ligion were safeguarded from all governmental 
authority. It was held that there were inalienable 
rights such as the accumulation and enjoyment of 
property, trial by jury, freedom of speech and re- 
ligious choice, which one man could not take away 
from a million people, nor a million people take 
away from one man. 

That was the purpose of this instrument of 
government; upon those promises America rests. 

The Constitution was not the product of one 
season; the principles that it enunciates came 
trooping down the aisles of time. Its soul has 
flashed for centuries along the march of Anglo- 
Saxon progress. The light leaped the snarling 
waves of the Atlantic to penetrate a wilderness 
in a new world. Here it was given the chance in 
men’s minds and hearts. 


This Republic is the handiwork; standing here 
upon the great rock of property rights and in- 
dividual liberty, trusting in its guaranties, we 


look to the past knowing that no other government 





‘ 


has ever achieved as we have, and to the future 
realizing that in the light of the Constitution our 
pa is safely marked on out to the undiscovered 
ends. 


A group, a class, a clan or party organization 
that would break the will of the fathers; that 
would abrogate this great treaty between our 
democracy and the people, deserves the contempt 
of all loyal citizens of America. 


They offer us imported innovations that have 
failed wherever’ tried, as a substitute for the 
proved blessings of an instrument of government 
proclaimed by the great Gladstone to be “the 
most wonderful work ever struck off, at a given 
time, by the brain and purpose of man.” 


SARABBBEBLAARZASGGAGGS 


Musician Builds Cypress Cruiser 


Houston, Tex., Sept. 16.—A singular event in 
the annals of boat building occurred Sept. 8 
when a trim cabin cruiser built without assist- 
ance by Fred Dexter, well known Houston 
musician, was launched in the ship channel near 
Harrisburg, a suburb of Houston. 

Mr. Dexter, who has retired from the singing 
business and taken up boat building as a hobby, 
has spent the greater part of the last seven 
months in his back yard working on this craft. 
The finishing touches were applied last week 
and the board was hauled on a big extension 
truck to the channel 
where it was launched 
with ceremony. Ship 
papers were taken out 
at that time and now 
the boat is prepared for 
an adventurous exist- 
ence. 

The Jdler, as it has 
been christened, is con- 
structed out of specially 
prepared cypress, heart 
of oak, and maple ob- 
tained from Houston 
mills, together with a 
small quantity of ma- 
hogany which the 
builder brought from 
England in his boyhood. 
It is 26 feet long, with 
a 7-foot beam, is 
equipped with a 4-cyl- 
inder Cadillac motor 
capable of making 10 
miles an hour, and will 
accommodate eight 
passengers with ease. In the cabin a galley 
has been partitioned off and the room furnished 
with a gasoline stove, steel refrigerator, pantry, 
water tank holding 25 gallons, built-in shelves, 
cupboard ete. In addition to the regular venti- 
lators, Mr. Dexter equipped his bark with port 
holes and a regular windshield amidships for 
the protection of the pilot. The boat has a 
eruising radius of 350 miles. 

Next spring, Mr. Dexter and the three mem- 
bers of his family plan to board the boat and 
cruise along the coast of the United States to 
Florida, where they will steer a course among 
the hundreds of islands. They may go to 
Brownsville, and if the boat proves trustworthy 
a trip to New York will be made. 


To Rebuild Plant at Once 


CoLuMBUS, OHIO, Sept. 15.—E. A. Prentice, 
head of the E. A. Prentice Lumber Co., which 
sustained a total loss in its mill by a disastrous 
fire several weeks ago, announces that steps 
have been taken to rebuild the plant at once. 
The site is being cleared off and plans and 
specifications are being prepared for a mill with 
double the capacity of the destroyed plant. 
The structure will be of fireproof construction, 
140x80 feet and the most modern equipment 
will be purchased. Six of the machines in the 
former mill were saved and are being repaired. 
Fortunately these machines were the newest and 
most modern of the entire equipment. It is 
expected to have the new plant ready for oper- 
ation about the first of the year when the com- 
pany will be in position to figure on spring 
work. In the meantime all of its millwork 
contracts had to be relet. The plant will be 
built on the old location at Armstrong and Vine 
streets. 
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Hardwood Consulting Committee, at Its Initial 
Meeting, Lays Foundation for Constructive Work 


Preliminary to the meeting of the Hardwood 
Consulting Committee at the Forest Products 
Laboratory, Madison, Wis., the manufacturers’ 
representatives on this committee met at an in- 
formal session in the Congress Hotel in Chicago 
on Sept. 16, for the purpose of familiarizing 
themselves with and discussing the special re- 
port prepared by the laboratory as a starting 
point for standardization in the hardwood in- 
dustry. In addition to the committee members, 
several association secretaries and two repre- 
sentatives of the Forest Products Laboratory 
were present, the latter to explain the report 
and supply what information they had at their 
disposal, 

The meeting was called to order at 10 o’clock 
by IX. A. Hamar, of Chassell, Mich., who intro- 
duced C. P. Winslow, director of the Forest 
Products Laboratory. Mr. Winslow then ex- 
plained the complete set of charts accompany- 
ing the laboratory’s reports, and a general dis- 
cussion of their implications ensued. At the 
afternoon session the recommendations embodied 
in the report were taken up in detail and thoroly 
discussed. These recommendations, involving 
some of the most vital points in the standardiza- 
tion program, covered the following subjects: 
The segregation of No. 3 common into two 
grades differentiating between clear face and 
sound cuttings; the changing of first and second 
selects to a cutting content basis; a proposed 
study of tentative classifications and present 
grades with the view of obtaining a practical 
cutting content rule; the relative merits of poor 
face and good face inspection; the elimination 
of unnecessary sizes and lengths; a proposed 
study for the purpose of determining to what 
extent the poorer cuttings of lumber can be 
substituted for the better without impairing 
the quality of the product or the structure; 
the determination of a minimum dry thickness 
that will dress to present practices, and the 
feasibility of conducting studies to determine 
to what extent the rules should be applied to 
stock thicker than 5/4 inches and in what re- 
spects grade and inspection rules should differ. 

These subjects were considered in detail and 
an effort was made to obtain what might be 
called the general view of the manufacturers on 
each one of them. At the close of the meeting 
Mr. Winslow expressed his gratification over the 
way in which the laboratory’s report had been 
received and of the ease with which the manu- 
facturers had comprehended the story of the 
figures and charts. In turn the manufacturers’ 
representatives formally voiced their apprecia- 
tion of the work done by the Forest Products 
Laboratory in connection with the standardiza- 
tion movement in the hardwood industry. 


The following attended the meeting: Wilson 
Compton, Washington, D. C.; B. F. Dulweber, 
Greenwood, Miss.; L. W. Gilbert, Donner, La.; 
K. A. Hamar, Chassell, Mich.; Charles N. Per- 
rin, Madison, Wis.; J. M. Pritchard, Memphis, 
Tenn.; J. F. Wigginton, New Orleans, La.; C. 
R. Winslow and A. O. Benson, Madison, Wis.; 
Arthur T. Upson, Washington, D. C.; O. T. 
Swan, Oshkosh, Wis.; W. H. Nelson, and Harry 
G. Uhl, executive secretary. 

MADISON, Wis., Sept. 17.—First definite ac- 
tion having as its ultimate objective the formu- 
lation of standards for the hardwood industry, 
was taken at the Forest Products Laboratory 
here today when the Hardwood Consulting Com- 
mittee met to consider the report and recom- 
mendations prepared by the Forest Products 
Laboratory as a basis of its deliberations. Nine- 
teen members of the committee were present 
and in addition there was an interested repre- 
sentation of various manufacturers and of sev- 
eral of the large consuming industries. Despite 
the fact that the meeting got away to a late 
start the work was pushed and good progress 
was made on the first day. Especially notable 
was the fine spirit of codperation prevailing, all 


evincing a desire to see the standardization pro- 
gram go thru with the least possible delay in 
order that its fullest objectives might be accom- 
plished. There was no tendency to hasty deci- 
sions but each point in the Forest Products Lab- 
oratory recommendations was discussed thoroly 
and each action taken received the unanimous 
approval of the committee. 

The acts of this committee are not final, how- 
ever, but will be referred to the Central Com- 
mittee on Lumber Standards for consideration 
and final recommendations. In the meantime, 
the consulting committee will probably find it 
necessary to hold several other sessions to con- 
sider further studies which it authorized the 
Forest Products Laboratory to make in an effort 
to make the standardization program as com- 
prehensive as possible. Votes taken by the com- 
mittee, on motion, were declared to be an ex- 
pression of opinion of the individual members 
of the committee, and not an unqualified adop- 
tion or rejection of the laboratory’s recommen- 
dations by the committee as an official body or 
as representing the associations interested in the 
movement. 

Among the significant steps taken at this 
meeting were the recommendations that No. 3 
common be segregated into two grades, differ- 
entiating between ‘‘clear face’? and ‘‘sound 
cuttings’’; that it might be desirable to change 
firsts, second and selects to a content cutting 
basis, and that further study of grading under- 
taken by the committee be confined to poor face 
inspection. 


WEDNESDAY FORENOON SESSION 


The meeting was called to order by Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, who acted 
for and in behalf of J. W. Blodgett, chairman 
of the Central Committee on Lumber Standards. 
After reading the resolution, adopted by the 
Central committee, which created the Hardwood 
Consulting Committee, Mr. Compton called for 
nomination of a permanent chairman and John 
Foley, of the Pennsylvania Railroad System, was 
unanimously chosen to fill this position. 

After some preliminary rules of the meeting 
had been disposed of, Mr. Foley called upon 
Carlile P. Winslow, director of the Forest Prod- 
ucts Laboratory, who explained the various 
charts that the laboratory had prepared to illus- 
trate the points made in its report, especially 
those relating to the tentative classification 
which the laboratory suggested as a substitute 
for the present grading practices. This explana- 
tion was followed by a general discussion of 
the points involved in the charts. 

At this point the chairman ordered the dis- 
tribution of the report of the manufacturers’ 
meeting which was held in Chicago on Tuesday. 
This report was an expression of the manufac- 
turers’ attitude on each one of the recommen- 
dations of the laboratory and was passed around 
for the sake of obtaining some definite basis for 
later action. Adjournment was then taken un- 
til afternoon in order that the committee might 
look over the two reports and formulate its 
views on the various sections before any discus- 
sion should ensue. 


WEDNESDAY AFTERNOON SESSION 


Reconvening after the lunch hour the commit- 
tee got down to work and took up the labora- 
tory’s recommendations one by one. After some 
discussion it was agreed that No. 3 common be 
segregated into two grades, which differentiate 
between ‘‘clear face’’ and ‘‘sound ecuttings.’’ 
‘*This,’’? the motion stated, ‘‘can be simply ac- 
complished by merely adding a new grade, which 
would differ from the standard grade for No. 3 
common only in the substitution of ‘clear face 
cuttings’ for ‘sound cuttings’ and restriction 
on yield and size of cuttings.’’ 

On motion by E. A. Hamar, of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 


tion, which was duly seconded, it was voted that 
‘‘it is the sense of this meeting that firsts and 
seconds and selects be changed to a cutting con- 
tent basis,’’? and, on motion by Mr. Compton, 
seconded by W. N. Wrape, ‘‘that consideration 
be given to a formulation of a sound basis for 
the creation of a practical cutting-content rule 
for these grades and that for this purpose fur- 
ther consideration be given to tentative classi- 
fications Nos. 1 A and B, 2, 3, and 4 as offered 
by the laboratory and that consideration also be 
given to amending the present grades with the 
view of accomplishing the same objective.’’ 
Both of these motions received the unanimous 
approval of the committee. 

Another significant step was taken when it 
was voted ‘‘that it is the sense of this meeting 
that in the further study of grading that consid- 
eration be confined to poor face inspection.’’ 
The committee then adopted the laboratory’s 
recommendation ‘‘that efforts be directed to- 
ward the elimination of unnecessary sizes, the 
reduction in number of sizes, and the standard- 
ization of sizes of the cuttings used by the dif- 
ferent industries,’’ and provided in addition that 
the chairman should appoint a committee to 
receive whatever data the laboratory possessed 
on this subject and prepare a report for the 
committee, to receive consideration at its next 
meeting. 

It was further voted that studies should be 
conducted having as their objects the follow- 
ing: (a) To determine to what extent and for 
what commodities, cuttings of poorer quality 
than customarily used could be substituted with- 
out detraction from the serviceability of the fin- 
ished product, and (b) to determine the desir- 
ability for different species, of any additions or 
modifications to the present exceptions from the 
‘*Standard Rules. ’’ 


Thicknesses Are Considered 


Another important point receiving considera- 
tion related to the thickness to which lumber 
should be cut, and on motion made by Mr. 
Hamar the committee passed the following rec- 
ommendation: ‘‘That attention be directed to 
the minimum dry thicknesses that will dress to 
present practices.’’ It is expected that the lab- 
oratory will investigate this matter and pre- 
pare a report incorporating its findings in order 
that the manufacturer of lumber may have the 
benefit of it. While the report of the labora- 
tory dealt only with thicknesses of 5/4 and less 
the committee felt that there was a need for a 
study of the thicker materials and consequently 
it was voted ‘‘that further studies be conducted 
on material thicker than 5/4,’’ to establish the 
applicability of the results presented in the 
laboratory ’s report to such material, and to de- 
termine in what respects, if any, the grades and 
inspection rules should differ. 


Laboratory Commended for Thoro Work 


Having covered and carefully considered all the 
recommendations submitted to it by the labora- 
tory the committee adopted a resolution com- 
mending the laboratory staff for its thoro and 
painstaking work. In reply, Mr. Winslow ex- 
pressed his gratification at the reception given 
the report and the ease with which the committee 
had absorbed the message of the charts. Diree- 
tor Winslow, together with several members of 
his staff who assisted in preparing the report, 
rendered invaluable service during the meeting 
as the committee found it necessary to turn to 
them time and again for information covered by 
the laboratory’s studies. 

Before adjournment was taken William R. 
Gately, of the division of simplified practice, 
Department of Commerce, who was present, was 
called upon to say a few words. Mr. Gately de- 
clared that, in his opinion, the committee had 
made an excellent start, and he urged it to con- 
tinue its good work, and to take advantage of 
the facilities of the Forest Products Labora- 
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tory. The committee then adjourned to meet at 
9 o’clock Thursday morning. 


WORKING COMMITTEES APPOINTED 


[Special telegram to AMERICAN LUMBERMAN] 

MADISON, WIs., Sept. 18.—The closing session 
on Thursday morning was called to order by 
Chairman Foley, who ordered the distribution of 
the minutes of the meeting held on Wednesday. 
A short discussion followed in which some am- 
biguous points were cleared up to the satisfac- 
tion of the committee. The chairman then an- 
nounced the personnel of the various subcom- 
mittees, the appointment of which was au- 
thorized on Wednesday. 

The subcommittee on grading rules is com- 
posed of the following: W. B. Swift, chairman; 
W. A. Babbitt, E. J. Bickelhaupt, E. J. Curtis, 
L. W. Gilbert, E. A. Hamar, Charles N. Perrin, 
B. F. Dulweber and W. A. Thomas. As speci- 
fied by the chairman, the duties of this commit- 
tee will consist in the formation of grading 
rules which will provide for the segregation of 
No. 3 common into two grades, differentiating 
between clear face and sound cuttings, and the 
placing of firsts, seconds, and selects on a cut- 
ting content basis; the working out of a cutting 
content rule; and the investigation of the ex- 
tent to which poorer quality of lumber can be 
substituted for the better and the desirability 
of the different species. In its study of grading 
the subcommittee will confine its consideration 
to poor face inspection. 

Members of the subeommittee on standard 
sizes are as follows: George M. Petrie, chair- 
man, Charles A. Brand, C. A. Goodman, Harry 
C(. Leonard and Edward C. Schoen. The efforts 
of this committee will be directed toward the 
finding of feasible methods for eliminating un 
necessary sizes, the reduction in number of sizes 
and the standardization of sizes and the cut- 
tings used by the different industries. 

Those composing the third subcommittee, 
whose duty it will be to determine the minimum 
dry thicknesses that will dress to present prac- 
tices, are as follows: W. C. Hischer, chairman, 
EK. J. Allesbrooke, J. M. Pritchard, Charles J. 
Lundberg and W. N. Wrape-. 

Considerable discussion resulted over the pro- 
posal by Arthur T. Upson, of the National Lum- 
ber Manufacturers Association, that several spe- 
cial or yard grades of lumber be created on the 
basis of the use to which these are put by the 
consumer. No action was taken on the proposal 
by the consulting committee. 

As the session drew to a close, J. M. Pritchard 
arose to suggest that Chairman Foley, who had 
been serving only in a temporary capacity, be 
elected permanent chairman of the hardwood 
committee. Mr. Pritchard put the motion him- 
self, and, on a standing vote, Mr. Foley was 
elected. In accepting the chairmanship Mr. 
Foley said that altho it was assumed reluctantly, 
he was willing to accept the will of the commit- 
tee and would lend his best efforts to the stand- 
ardization work. 

The calling of the next meeting of the Hard 
wood Consulting Committee was left to the dis- 
cretion of the chairman. His action, however, 
will depend upon the amount of time which the 
Forest Products Laboratory, working in con 
junction with the various subcommittees, will 
find necessary for subsequent investigations and 
studies. The place of meeting was not deter- 
mined, but from the general opinions expressed 
it seemed likely that Chicago would. be the point 
because of its convenient location with refer 
ence to the membership and the Forest Products 
Laboratory. The meeting then adjourned and 
the subcommittees met informally to lay the 
foundation for their respective investigations. 

Commenting on the success of the meeting at 
its conclusion, Chairman Foley said that he 
thought a good start had heen made and that 
the foundation had been laid for some construc 
tive work. In his opinion the committee will be 
able to get down to brass tacks at its next ses 
s$10n, . 

Those in attendance were: 

E. J. Allsebrooke, Chicago Mill & Lumber Co., 
Chicago—box manufacturers; J. M. Baker (for E. 
J. Curtis) Oshkosh, Wis.—sash, door, blinds, gen- 
ral millwork industry, exclusive of flooring; 
harles A. Brand, Chicago—Oak Flooring Manu- 


facturers’ Association ; Wilson Compton, Washing- 
ton, D. C.—-National Lumher Manufacturers’ Asso- 





ciation; B. F. Dulweber, Kraetzer-Cured Lumber 
Co., Greenwood, Miss.—Hardwood Manufacturers’ 
Institute ; W. €. Fischer, Baker R. & L. Co., Cleve- 
land, Ohio—Society of Automotive Engineers ; John 
Foley, forester, Pennsylvania Railroad Co., Phila- 
delphia, Pa.—railroads; L. W. Gilbert, Donner, 
La.—Southern Cypress Manufacturers’ Association; 
C. A. Goodman, Sawyer Goodman Co., Marinette, 
Wis.—National-American Wholesale Lumber Asso- 
ciation; E. A. Hamar, Chassell, Mich.—Northern 
Hemlock & Hardwood Manufacturers’ Association : 
H. F. Harbeck, Challenge Refrigerator Co., Grand 
Haven, Mich.—National Refrigerator Manufactur- 
ers’ Association; H. Leonard, Grand Rapids, 
Mich.—refrigerator manufacturers; B. F. Masters, 
Chicago—box manufacturers: Charles N. Perrin, 
Black River Lumber Co., Madison, Wis.—National 
Hardwood Lumber Association; G. M. Petrie, St. 
Johns Table Co., Cadillac, Mich.—furniture indus- 
try; J. M. Pritchard, Memphis, Tenn.—Hardwood 
Manufacturers’ Institute: Edward C. Schoen, 





Columbia Hardwood Lumber Co., Chicago—retail 
lumber industry ; W. A. Thomas, Statesville, N. C. 
—furniture industry; W. N. Wrape, Kneeland 


Bigelow Co., Bay City, Mich.—Michigan hardwood 
manufacturers. 

The following represented the Forest Products 
Laboratory: C. P. Winslow, A. O. Benson, C. V. 
Sweet, R. Miller, A. C. Wollin, B. D. Dain, R. M. 
Volkert, G. C. Morbeck, aJl of Madison, Wis. 


Others present beside the committee men were: 


C. C. Collins, C. C. Collins Lumber Co., Rhine- 
lander, Wis.; William R. Gately, Department of 
Commerce, Washington, D. C.; John Kittredge, 
International Harvester Co., Chicago; T. H. Luckey, 
Studebaker Corporation, South Bend, Ind.: William 
H. Nelson, chief inspector, National Hardwood 
Lumber Association, Chicago; N. W. Rice, Grand 
Haven, Mich. ; William L. Saunders, Michigan hard- 
wood manufacturers, Cadillac, Mich.; Harry G. 
Uhl, Central Committee on Lumber Standards, 
Washington, D. C. 


Purchases Stock and Business 


MINNEAPOLIS, MINN., Sept. 16.—Purchase of 
the stock and business of the Metropolitan 
Cedar Co., of Spokane, Wash., was announced 
at the Minneapolis headquarters of the Page 
& Hill Co., producer and distributer of posts 
and poles. The western headquarters has been 
moved from Newport to Spokane, and J. E. 
Seaman has been placed in charge. The chief 
operation of this company has been the pro- 
duction of white cedar altho it has been active 
in the field in the Inland Empire for a number 
of years. 


Louisiana Retailers Hold Annual Meeting 


[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, La., Sept. 17.—In annual 
ineeting at the Lumbermen’s Club here today, 
the Louisiana Retail Lumber Dealers’ Associa- 
tion reviewed the year’s activities, discussed 
plans for the future and elected the following 
officers for the ensuing year: 

President—Harry D. Knoop, 
Realty Co., New Orleans. 

First vice president—R. J. Abbott, Darling Lum- 
ber Co., Baton Rouge. 

Second vice president—-O. B. Hopkins, Hopkins 
3ros. Lumber Co., LaFayette. 

Treasurer—M. L. Rhodes, 
New Orleans. 

Directors, in addition to above—F. J. Hortman, 
Hortman Co., New Orleans; D. B. Carre, W. W. 
Carre Co., New Orleans; J. F. Carroll, Carroll 
Lumber Co., Alexandria; W. A. Robinson, Robin- 
son-Slagle Lumber Co., Shreveport; J. C. St. Ger- 
main, St. Germain-Nohe Lumber Co., Jennings: 
Robert Comeaux, Comeaux Lumber Co., Broussard ; 
Lyle G. Peters, Louisiana Western Lumber Co., 
Lake Charles; C. M. Managan, Krause & Managan 
Co., West Lake. 

President Carroll called the meeting to order 
at 11 o’elock, and in his opening address told 
of the enthusiastic regional meetings held during 
the year at Baton Rouge, LaFayette, Alexandria 
and Shreveport. At the Alexandria meeting, he 
recalled, the retailers were joined in conference 
by the manufacturers of that district and were 
assured their cordial cooperation. At the 
Shreveport meeting a legislative committee was 
named whose successful labors to prevent an 
amendment of the lien law, which would have 
injured the material men, was worth to the re- 
tailers vastly more, Mr. Carroll pointed _ out, 
than the sum total of their association dues. 
Increase of the association’s activities had in- 
creased its expenses, so that a small deficit 
would be shown on the year’s operations. He 
urged that the incoming administration devise 
plans for improving the finances and appealed to 
the general membership to take a greater in- 
terest in the association work for their own 
henefit. 

Secretary Reynaud’s report showed the mem 
bership practically unchanged for the year, 
resignations offsetting accretions, sd that the 
total stood at 72 last year, and 73 at present, 
including the applications in hand. He recom- 
mended that conferences with the manufactur 
ers be held at least once a year. 

For the committee on grievances, Chairman 
St. Germain reported that no complaints had 
been filed during the year, indicating that every 
thing is serene, or that members had not taken 
the trouble to file complaints. 

Treasurer Rhodes presented a recapitulation 
of receipts and expenditures showing a small 
balance in the treasury, with unpaid bills and 
membership dues outstanding that would net a 
moderate deficit. ‘‘It appears,’’ he said, ‘‘ that 
we have been a little lax in supporting our asso- 
ciation. We must remember that we can’t run 
anything worth while on wind or a shoe-string.’’ 
He suggested that an assessment of membership 


Knoop Lumber & 


Delta Lumber Co., 


dues on the basis of 4% percent of gross busi- 
ness would take care of the finances without 
worrying anybody. ‘ 

Later a motion by Mr. Hortman was carried, 
providing for a pro rata assessment upon mem- 
bers to wipe out the year’s deficit. 

Messrs. Carroll, Rhodes, Robinson and Hill 
described the successful fight to prevent harm- 
ful modification of the lien law. It had been 
proposed to give mortgages priority over mate- 
rial men’s liens, but the effort was abandoned 
in the face of the vigorous opposition organ- 
ized by the lumbermen thru their committee. 

Chairman Hortman, of the committee on uni- 
form cost accounting, reported that five of the 
New Orleans yards and one in Baton Rouge had 
adopted the uniform system recommended by 
the national association, with very satisfactory 
results. All members of the New Orleans re- 
tailers’ association, he added, have agreed to 
install it during the year. 

The membership committee reported the fol- 
lowing new members and applications: Avoy- 
elles Lumber Co. and Bunkie Lumber & Supply 
Co., Bunkie; Houma Cypress Co., Houma; 
Dauterive Lumber Co., Pineville. Associate 
members: Vernon Parish Lumber Co., Kurth- 
wood, and Lock, Moore & Co., Westlake. 

Mr. Hill called attention to the revision of the 
New Orleans building code now in process, in 
which he represents the retailers. He reported 
the dealers in ‘‘substitutes’’ active in pressing 
consideration of their respective materials as 
substitutes for lumber and timber, but declared 
that the new code when completed will be found 
more favorable to the lumber industry than 
the old code. A discussion of finances followed, 
Messrs. Carroll, Robinson, Rhodes, St. Germain, 
Knoop, Hortman and others participating. All 
urged adequate support of the association work, 
but President Carroll’s suggestion that the new 
administration be left to solve the problems in 
its own way was adopted. 

Before ordering recess for lunch, which was 
served in the clubrooms, the president appointed 


the following nominating committee: Messrs. 
Knoop, St. Germain and Robinson. Following 


the luncheon the committee reported the direc- 


tors named above, who were unanimously 
elected. Mr. Rhodes nominated Harry D. Knoop 


for the presidency, recalling his work in organ- 
izing the association. Nominations for other 
offices followed and the nominees were elected 
by acclamation. 

After Mr. Knoop’s installation as president, 
numerous matters of interest. were informally 
diseussed. Just before adjournment, Mr. 
Rhodes got the floor to urge all members to 
attend the annual of the national association 
in Atlantic City next month. 


. SCARAB AAES 


THE NUMBER of farmers adopting improved 
marketing methods thru the influence of ex- 
tension work during the year was 939,290, ac- 
cording to the Department of Agriculture. 
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_ WHAT THE ASSOCIATIONS HAVE IN PROSPE 








Sept. 24—New Jersey Lumbermen’s Association, New- 
ark Athletic Club, Newark, N. J. All-day meeting. 

Sept. 26—St. Louis Lumbermen’s Golf Association, Mid- 
land Valley Country Club, St. Louis, Mo. Annual. 

Sept. 29-30-Oct. 1-3—National Safety Council, Hotels 
3rown and Seelbach, Louisville, Ky. Annual. 

Oct. 2-3—American Construction Council, New York 
City. Annual, 

Oct. 3—Lumbermen’s Golf Association of Memphis, 
Colonial Country Club, Memphis, Tenn. Annual 
tournament, 

Oct. 14—Roofer Manufacturers’ Club, Hotel Lanier, 
Macon, Ga. Annual. 

Oct. 15-17—National Association of Box Manufacturers, 
Waldorf Astoria Hotel, New York City. Semi- 
annual, 

Oct. 21—Southern Logging Association, St. Charles Ho- 
tel, New Orleans, La. Annual. 

Oct. 21-23—National Retail Lumber Dealers’ Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 

Oct. 22-24—National Association of Farm Implement 
Manufacturers, Congress Hotel, Chicago. Annual. 
Oct. 22-25—Pacific Logging Congress, Portland, Ore., 

and Longview, Wash. Annual. 

Oct. 23-25—Appalachian Logging Congress, Asheville, 
N. C. Annual. 

Oct. 80—North Carolina Pine Association, Francis 
Marion Hotel, Charleston, 8. C. Semi-annual. 

Nov. 10-12—Associated Cooperage Industries of Amer- 
ica, La Salle Hotel, Chicago. Semiannual. 

Nov. 13—Florida Lumber & Millwork Association, 
Miami, Fla. Quarterly meeting. 

Nov. 14—Georgia-Florida Saw Mill Association. Annual 
junket to Havana, Cuba. 

Nov. 21-22—Millwork Institute of California, San Fran- 
cisco, Calif. Quarterly meeting. 

Dec, 11-12—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 

Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 

Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. Headquar- 
ters and building material exhibits at West Hotel. 

Jan. 28-30, 1925—Southwestern Lumbermen’s Associa- 
tion, Masonic Temple, Oklahoma City, Okla. Annual. 

Jan. 28-30, 1925—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, ; — : 

Jan. 29-30, 1925—West Virginia Lumber suilders 
Supply Dealers’ Association, Waldo Hotel, Clarks- 
burg, W. Va. Annual. 

Feb. 3-5, 1925—American Wood Preservers’ Association, 
Congress Hotel, Chicago. Annual. 

Feb. 4-5, 1925—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 

Feb. 4-6, 1925—Illinois Lumber Merchants’ Association, 
Hotel Sherman, Chicago. Annual. 

Feb. 4-6, 1925—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 5-6, 1925—National Association of Railroad Tie 
Producers, Congress Hotel, Chicago, Annual. 

Feb. 10-12, 1925—-Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 
Feb. 11-13, 1925—Michigan Retail Lumber Dealers’ As- 
sociation, Pantlind Hotel, Grand Rapids, Mich. An- 

nual. 

Feb, 18-20, 1925—Western Retail Lumbermen’s Associa 
tion (U. 8.), Olympic Hotel, Seattle, Wash. An 
nual, 

March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber- 
men’s Association, Central Missouri Association of 
Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual conventions. 


@eaaanaaaanas 


Hardwood Executive Committee 

According to announcement in the official 
bulletin of the National Hardwood Lumber 
Association, the regular fall meeting of the 
executive committee of the organization will 
be held at executive headquarters on Thurs- 
day, Sept. 25. A considerable volume of routine 
official business is awaiting the committee’s at- 
tention. aateaiaitiatiitin 

Arranging for Penn Convention 

PITTSBURGH, PaA., Sept. 16.—Arrangements 
are already in progress for the annual conven- 
tion of the Retail Lumber Dealers’ Association 
of Pennsylvania, which will be held in the Wil- 
liam Penn Hotel here, Feb. 4, 5 and 6. Secre- 
tary William B. Stayer of the association has 
been fortunate in securing some of the best 
speakers in the country, whose names will be an- 
nounced later. 

The September meeting of the directors of 
the State association was dispensed with be- 
cause so many of the directors are still absent 
on their vacations. The monthly meetings of 


the board will be resumed the first Friday in 


October, having been suspended during the sum- 
mer. 

While playing ball some days ago, Secretary 
Stayer, of the State association, had the mis- 
fortune to break both bones of his right arm. 
For several days after the accident the injury 
was thought to be a sprain, and the bones were 
not set until the fifth day after, making it a 
painful operation. 


(‘Haga gaammm ms 


West Virginians Set Date 
NEW MARTINSVILLE, W. Va., Sept. 15.—An- 
nouncement is made by H. Eschenbrenner, 
secretary of the West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, that the 1925 
annual convention will be held on Jan. 29 and 
30, at the Waldo Hotel, Clarksburg, W. Va. 


Plans Another Trip to Cuba 
[Special telegram to AMERICAN LUMBERMAN] 
JACKSONVILLE, FLA., Sept. 15.—Secretary KE. 

C. Harrell, of the Georgia-Florida Saw Mill 
Association, is setting the stage for the annual 
junket to Havana, Cuba. The date is fixed as 
Nov. 14, to leave Jacksonville at 3:15 on the 
afternoon of that date, arriving in Havana about 
twenty-six hours after leaving Jacksonville. 
Over forty members of the association, includ- 
ing their wives and daughters, made this trip 
last November and had such a grand time that 
they have insisted it be repeated. It is expected 
that the association party this year will num- 
ber at least seventy-five. 

The November quarterly meeting of the 
Florida Lumber & Millwork Association is to be 
held in Miami on Nov. 13 and it is expected a 
number from this association will join the mem- 
bers of the Saw Mill association at Miami, 
making a party of one hundred or more. 


Michigan Dealers Set Date 

LANSING, MIcH., Sept. 15—Announcement is 
made by Secretary A. M. Manning, of the 
Michigan Retail Lumber Dealers’ Association, 
this city, that the annual convention will be 
held at the Pantlind Hotel, Grand Rapids, on 
Feb. 11, 12 and 13, 1925. Mr. Manning also 
announces that the general offices of the asso- 
ciation will be moved some time this month 
from Lansing to Grand Rapids, where the head- 
quarters were formerly maintained. 


New Jersey Association Plans 
NEWARK, N. J., Sept. 17.—The New Jersey 
Lumbermen’s Association will hold an all-day 


-meefing on Sept. 24 at the Newark Athletic 


Club. The meeting will serve to introduce the 
new secretary, Howard Ennis. In notices of the 
meeting, Mr. Ennis announces that ‘‘topics of 
interest to the trade’’ will be discussed at morn- 
ing and afternoon sessions. 

As has frequently been the case, the call for 
the meeting is addressed to all retailers in New 
Jersey. The lumbermen are invited to present 
their own subjects and interesting roundtable 
discussions are promised. 


Cseaeeanaaeas 


Eighth Annual Shingle Congress 

SEATTLE, WASH., Sept. 13.—The announce- 
ment is made that the Eighth Annual Shingle 
Congress will be held in the new Olympic Hotel, 
Seattle, Dec. 11 and 12. It will be practically 
the opening convention of the new hotel, and 
is expected to attract a larger attendance than 
has ever been registered at a shingle congress. 

Notifying manufacturers that the congress 
is an open forum for the discussion of matters 
pertaining to the industry, the Red Cedar 
Shingle Bureau has urged millmen to write im- 
mediately to the shingle branch of the West 
Coast Lumbermen’s Association suggesting any 
subjects they may have in mind for the pro- 
gram, 

In addition to manufacturers, mill superin- 
tendents, filers and others attached to shingle 


mills, whether members of any association or 
not, are requested to attend the congress, take 
part in the discussions, and obtain the benefits 
to be derived from association with their fellow 
millmen. 


Pacific Logging Congress Program 


PORTLAND, OrE., Sept. 13.—Practical operat- 
ing experiences in the logging industry of the 
west Coast will be featured in discussions sched- 
uled on the program announced for the coming 
meeting of the Pacific Logging Congress to be 
held in Portland Oct. 22, 23 and ending at noon 
of Oct. 24. Headquarters will be at Multnomah 
Hotel. The business sessions will be followed 
with excursions for sightseeing and social en- 
joyment. 

Among subjects to be informally discussed 
are the following: ‘‘Oil vs. Wood for Donkey 
Engines,’’ ‘‘Log Grading Before Bucking,’’ 
‘*Slash Disposal for Fire Prevention,’’ ‘‘ Causes 
of Fires in Logging Operations and How to 
Prevent Them,’’ ‘‘Type and Area of Forest to 
Contour Before Operating and Practical Limit 
of Accuracy,’’ ‘Experience with Falling and 
Bucking,’’ ‘‘ Experience with ‘Caterpillar’ and 
Tractor Logging,’’ ‘‘Skyline Oil Tanks,’’ 
‘Power Hauling on Log Chutes,’’ ‘‘Long Flat 
Cars or Skeletons vs. Disconnected Trucks,’’ 
‘*Who Makes or Breaks the Cookhouse?’’ 

Entertainment features include a welfare din- 
ner Thursday night, Oct. 23, at the Multnomah 
Hotel; a visit Friday afternoon to Longview, 
Wash., where the chief social function of the 
event will be the annual loggers’ banquet; and 
a trip Saturday morning from Longview via 
Long-Bell Special to inspect the woods opera- 
tion of the Long-Bell Co., where electricity is 
the motive power. According to John T. 
Dougall, secretary-treasurer, it is to be a ‘‘ Real 
Logging Congress.’’ 


Moves to More Commodious Quarters 

SAN Francisco, Cauir., Sept. 13.—The Cal- 
ifornia White & Sugar Pine Manufacturers’ 
Association has removed from the fourth floor 
to a big suite of offices at 600 Call Building, 
this city. The office force has been increased 
and with plenty of room, the statistical and 
other work will be carried on with increased 
efficiency. C. Stowell Smith, secretary-manager, 
and Office Manager Wiley are conveniently 
located in commodious offices. Traffic Manager 
Titus has a well-located office. The statistical 
department has plenty of room. A private ex- 
change gives prompt connections with all de- 
partments and the new telephone number is 
Garfield 5400. KE. P. Ivory, manager of the 
trade extension department, and A. LL. Black, 
advertising manager, also have well lighted 
offices. The directors’ room has been fitted 
up in good style. A striking feature is a table 
with a top 6 inches thick, 48 inches wide and 
15 feet long, formed of a single piece of seasoned 
sugar pine. R. D. Baker, president of the 
association, and other officers are to be eon- 
gratulated upon the new location. 


Annual of Adirondack Association 

ALBANY, N. Y., Sept. 15.—The annual meet- 
ing of the Adirondack Lumbermen’s Associa- 
tion at the Brown Swan Club, Schroon Lake, 
last Saturday was well attended by lumbermen 
from all over the capital district. A great deal 
was accomplished in the business sessions, and 
the social side of the program set a record 
for its enthusiasm and variety. 

The following committees had charge: 

Reception—George Mason, Peru, chairman; 
Charles Ashley, Fred Chapman, Glens Falls; W. E. 
Ramsdell, Hudson Falls; L. E. Shinners, White- 
hall; Lester V. Streever, Ballston Spa. 

Entertainment—C. H. Putnam, Port Henry, 
chairman; H. G. Niemer, Hudson Falls; P. E. 
Rice, Oscar Seagle, Warrensburg; D. P. DeLong, 
Glens Falls. 

Sports—Andrew Callahan, Saranac Lake, ehair- 
man; George W. Doty, Charles Ashley, Glens 
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Falls; Freeman Pond, Crown Point; Horace Wil- 
lard, William Mason, Plattsburg; J. E. DeRidder, 
Plattsburg. 

Salesmen’s prize—L. S. Rounds, Albany, chair- 
man; Fred Webber, Albany; Harry Funstown, 
Schuylerville; George Kirk, Troy; Harry Straus- 
ner, Ballston Spa; J. E. DeRidder, Plattsburg; 
Herbert Mason, Plattsburg; Horace Willard, J. P. 
Sullivan, Glens Falls; W. J. Callahan, Saranac 
Lake; D. S. Griffin, Hudson Falls. 

Invitations—Essex County, C. M. Putnam, Port 
Henry, and Roger Preston, Keesville; Clinton 
County, E. R. Carroll, Plattsburg and George 
Mason, Peru; Franklin County, J. J. O’Connell, 
Saranac Lake; Warren County, Thomas McPhil- 
lips, The Glen, H. G. Niemer, Hudson Falls, and 
Horace Willard, Glens Falls; Washington County, 
D. S. Griffin, Hudson Falls; Charles McGee, Cam- 
pridge, and W. L. Parsons, Ballston Spa; Sara- 


toga County, George W. Ballagh, Saratoga 
Springs; Williams Barber Mechanicsville, and 


Kenyon Pruyn, Mechanicsville. 


(SREB: 


Upper Peninsula Loggers Elect 

HouGHTon, Micu., Sept. 17.—Officers of the 
Upper Peninsula Loggers’ Association for the 
ensuing year were named at the annual meeting 
held at the Douglas House, here, Saturday. They 
are as follows: 

‘ President—E. J. Case, Case Lumber Co., Donken, 
Mi vice president—T. R. Ward, Brunswick-Ewen 
Lumber Co., Ewen, Mich. 

Secretary-treasurer—C, H. Lang, Houghton Lum- 
ber Co., Houghton, Mich. 

Loggers at the meeting expressed themselves 
as highly pleased with the labor outlook for the 
coming season and said there are plenty of men 
available for woods work. Indications are, they 
said, that the wages will not be as high as last 
winter. The input of logs is expected to be 
about the same as that of last winter. 

Hardwood Men Meet in Alexandria 

ALEXANDRIA, LA., Sept. 15.—About twenty- 
five hardwood manufacturers met at the Bentley 
Hotel, this city, Sept. 9, to discuss pertinent 
features of their business. The call was issued 
by the Hardwood Manufacturers’ Institute, but 
all hardwood men were invited, whether members 
or not, and many of those not affiliated re- 
sponded. 

The meeting opened with a luncheon, after 
which E. B. Norman, president of the institute, 
took charge of the program. He stated that 
the meeting was to discuss lumber problems and 
that the general idea was the continuing of the 
building of a vehicle that would represent the 
industry and prove of benefit to its members. 
He urged codrdination of efforts thru associa- 
tion work. 

John H. Townshend, executive vice president 
of the Hardwood institute, commented briefly 
on the activities of the association and urged 
the lumbermen to make use of its work. He 
spoke of the Southwest as being today the great- 
est lumber reservoir of the United States and 
showed by railroad statistics the immense vol- 
ume of forest products that are moving out of 
this territory, and increasing every year. 

J. M. Pritchard, secretary of the institute, 
introduced as the man who ‘‘put gum on the 
map,’’ went into detail of the work of his or- 
ganization. He referred to the Southwest as a 
most important factor in the hardwood industry, 
due to the large and increasing production from 
that territory, and urged the lumbermen to take 
advantage of the inspection service, which he 
indicated as an insurance policy; of the statis- 
tical department, approved and supervised by 
the Government and of immense value to every- 
one; and to join in the advertising and trade 
extension work being done. He said that the 
Hardwood institute was willing to take up any 
matter of interest to lumbermen and try to 
solve it. 

Mr. Pritchard gave details of the work of 
the Gumwood Service Bureau, and stated that 
the advertising of gum would start within the 
next few weeks thru a number of nationally read 
publications, in an effort to reach the house wife 
and the actual consumer and create a desire for 
furniture and other household necessities built 
of gum. 

Enough money has already been subscribed 
Y gum manufacturers, according to Mr. 
Pritchard, to start this campaign of advertising, 
and it would continue as long as support was 
given it. 

The remainder of the day was occupied by 





general discussion, dealing with advertising, 
rates etc., and,a move was taken to have oak 
follow in the footsteps of competing woods and 
do some advertising on its own account. A 
committee was appointed to start the work of 
subscription to the oak advertising campaign. 


Activities of Canadian Associations 


TorRONTO, ONT., Sept. 15.—The Ottawa branch 
of the Ontario Retail Lumber Dealers’ Associa- 
tion will hold its next semimonthly meeting on 
Wednesday, Sept. 24, when consideration will 
be given to a proposal for the adoption of a 
uniform standard cost accounting system by the 
Ontario association. This matter will also come 
up for discussion before the association’s 
directors at their next meeting on Sept. 18 in 
Toronto. 

The Wholesale Lumber Dealers’ Association 
(Ine.) will resume its monthly meetings on Fri- 
day, Sept. 26. Arrangements are being made 
for a conference on milling-in-transit regula- 
tions, with Lorne MacDonald, assistant freight 
traffic manager of the Canadian National Rail- 
ways, to lead off with the discussion. 


To Promote Efficacy of Standards 

WASHINGTON, D. C., Sept. 16—The National 
Lumber Manufacturers’ Association today an- 
nounced that Dudley F. Holtman, its construe- 
tion engineer, has been elected to membership 
in the American Specification Institute. 

The institute was organized a few years ago 








© Ewing Galloway, 'N. Y. 

Famous Minnehaha Falls, in Minnehaha Park, 
Minneapolis, Minn., especially attractive on 
account of picturesque setting 





for the purpose of attempting to improve the 
writing of specifications. It is proposed to com- 
pile a textbook on the subject. 

Now that the lumber industry is represented 
an opportunity will be afforded to promote the 
efficacy of lumber standardization and also to 
contribute to the simplification of specifications. 
It is probable that as soon as the various region- 
al lumber manufacturing associations have modi- 
fied their structural timber grades to conform 
to the basic grades outline adopted in Ameri- 
can Lumber Standards the American Specifica- 
tion Institute will wish to accept them. 

The expectation is that the institute will ac- 
cept all the other features of American Lum- 
ber Standards. In this connection the National 
association points out that with architects writ- 
ing their specifications simply by referring to 
proper designations of material under Amer- 
ican Lumber Standards, specifications so far 
as lumber is concerned will be reduced to the 
utmost simplification, especially when used in 
connection with the Lumber Specification Hand- 
book now in course of preparation by the Na- 


tional Lumber Manufacturers’ Association. 
Architects will be well advised as to what to 
specify, and lumber dealers will know precise- 
Vy what the architects mean by their specifica- 
ions. 

‘‘The gain for American Lumber Standards 
likely to be attained thru representation in the 
American Specification Institute,’’ says the Na- 
tional association’s announcement, ‘‘is an ex- 
ample of the advantages of associational or- 
ganization of the industry. No individual man- 
ufacturer of any sort of building material is 
represented in the institute. Membership is 
made up entirely of architects and building en- 
gineers who write specifications.’’ 


Discuss Market Extension for Shook 


_ SEATTLE, WASH., Sept. 13.—At a special meet- 
ing of the box department of the West Coast 
Lumbermen’s Association Sept. 10, Ralph 
Shaffer, of the Pacific Box Co., Tacoma, oceu- 
pied the chair. 

_The most important topic to come up for 
discussion was the question of market extension 
for west Coast shook, not only to the Atlantic 
seaboard, but especially to the Orient and Aus- 
tralia. An illuminating address along this line 
was delivered by A. V. Evans, of Dodwell & 
Co., who especially emphasized the importance 
of foreign markets. 

Ralph A. Clark, of the Bloedel Donovan Lum- 
ber Mills, spoke on the ‘‘ Lumber Outlook.’’ 

C. J. Moore, manager of the box department, 
stated that proposed grading rules for west 
Coast boxes would probably be ready for dis- 
cussion and adoption in about a month. 


Lumber Terminal Grows Rapidly 


Newark, N. J., Sept. 15.—Receipts of lumber 
at Port Newark since last spring have been 
larger by far than for any previous space of 
time, so that within two years Port Newark 
has become one of the largest lumber terminals 
on the Atlantic seaboard. 

Steamships, this season more numerously 
than ever, are now bringing lumber from Port- 
land and other Pacifie coast ports via the 
Panama Canal and at Port Newark these cargoes 
are being distributed by seven trunk line rail- 
roads. The terminal has proved of inestimable 
value to wholesalers and retailers of lumber and 
served greatly to facilitate the rapid growth 
in the distribution of west Coast products both 
in New Jersey and New York, several of the 
big retail yards in New York City having 
established branch yards on the Jersey shore. 

Port Newark terminal is a civic development 
consisting of 1,200 acres of improved meadow 
land on the west shore of Newark Bay. It was 
this improvement that virtually made it neces- 
sary for several of the large lumber whole- 
salers in New York to go to Brooklyn and there 
inaugurate their own terminals. Whatever else 
may be said for the several terminals, it has 
at least put New York harbor in a position 
to take untold quantities of west Coast products 
and to store them away, if necessary, against 
the time when they are to be distributed. As 
a protection to wholesalers in periods of slack 
prices, the terminal system—for in a sense it 
is a system—has fulfilled a want that has been 
felt keenly ever since the great lumber freighters 
began during the World War days and the days 
immediately thereafter to bring into this terri- 
tory from the Pacific coast such enormous quan- 
tities of lumber that previously existed only in 
the dreams of the far-sighted lumber manufac- 
turer of the west Coast. 

There are now at least fifteen vessels em- 
ployed in the Pacific coast trade that make regu- 
lar stops at Port Newark and the number is 
being constantly augmented. 

West Coast lumbermen have organized the 
Intercoastal Lumber Terminals, (Inc.), and 
leased a site at Port Newark for the storage 
and distribution of their products. They ex- 
pect eventually to handle 300,000,000 feet of 
lumber annually thru Port Newark alone and 
to give the handlers of their products in this 
section every benefit within the power of the 
manufacturer, such as having lumber cut to 
widths and sizes, according to specifications. 
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LUMBERMEN AT PLAY 











Logging Company’s Annual Picnic 

PORTLAND, ORE., Sept. 13.—The annual picnic 
of the office forces and families of the Charles 
K. Spaulding Logging Co., of Salem, Newberg 
and Portland, was held Sunday, Sept. 7, on the 
banks of the Willamette River at a beautiful 
spot known as San Salvadore beach, about mid- 
way between Newberg and Salem. Forrest 
Haworth, sales manager, carried off the 
‘*hooby’’ prize for having entered in every race 
open to him and not qualifying for any of them. 
P, C. Stevens won the ‘‘constant smile’’ prize, 
and Albert Knapp outdistanced all competition 
in the ‘‘ perspiring exhibit.’’ Clifford Spaulding 
won the swimming race and Mrs. H. C. Spauld 
ing carried off first prize in the ladies’ footrace. 


Pittsburghers to Play Golf 


PITTSBURGH, Pa., Sept. 16.—Pittsburgh lum- 
bermen will hold their fourth golf tournament 
of the season next Tuesday, Sept. 23, at the 
Edgewood Country Club. There will be one 
more tournament, which will be held in October. 


St. Louisians Annual Tournament 


Sr. Louis, Mo., Sept. 16.—The program for 
the eighth annual tournament of the St. Louis 
Lumbermen’s Golf Association was completed 
today by the arrangement committee, of which 
P. J. Lawrence is chairman, The tournament 
will be held on Friday, Sept. 26, at the Midland 
Valley Country Club. 

Fourteen events have been scheduled, with 
prizes galore. The event has always heretofore 
attracted many out-of-town lumbermen golfers, 
and it is expected that there will be a larger 
attendance than usual. Following the play the 
annual. dinner and election of officers of the 
association will be held. 

N. C. Waggoner is president; W. J. Yardley, 
vice president; and G. P. Shehan, secretary and 
treasurer of the association. 


Lumbermen Compete at Golf 

RocHEstTer, N. Y., Sept. 15.—Ledgers were 
closed, spectacles removed, and roll top desks 
locked by Rochester Jumbermen on Friday, Sept. 
5 when they all forgot their business réles in the 
sport and frolic of their annual golf tournament, 
held at Genesee Valley Park. The time taken 
from their work was well spent for the tourna- 
ment was productive of good golf, good fun, 
and good fellowship. 

Some exceptionally close matches, resulting 
‘in low scores, were played off during the day 
and those turning in the lowest scores were re- 
warded for their proficiency. with suitable prizes. 
Leo ©. Fleming, with a score of 83, won the 
prize for the player turning in the lowest gross 
score of the day. The first two awards for low 
net scores went to Charles H. Spencer and H. E. 
Winans, their respective scores being 74 and 80. 
The third prize in this same competition was 
divided among John Gell, J. D. Davis, and John 
J. Soble, whose cards showed a net score of 81. 

Outside of the tournament proper the day 
was enlivened by two other features, the first 
an annual dinner at the Osborne House at which 
arrangements were made for the second, a 
‘‘Home and Home’’ foursome between Harry 
Harmon and ‘‘Charley’’? Spencer, and Elmer 
Roundtree and C. L. Wordingham. The first 
match of this epoch-making competition was 
played off at the Monroe Country Club at Pitts- 
ford, with a large gallery of Rochester lumber- 
men following the players the full eighteen 
holes. It was a battle all the way thru, with 
a finish rivaling that of a Kentucky Derby race, 
but the Roundtree-Wordingham combination 
finally turned the trick and emerged the victors 
by a ‘fone up’’ margin. 

Composing the committee in charge of the 
tournament were Fred 8. Gould, Charles John- 
son and John J. Soble, Mr. Gould also serving 
as chairman of the handicap committee. Those 
participating in the tournament were: Charles 
H. Spencer, Owen J. Keenan, Charles Johnson, 


Henry E. Winans, A. A. Mason, Charles G. 
Reitz, C. J. Wordingham, Leo C. Fleming, B. E. 
Ostrander, Fred 8. Gould, J. D. Davis, F. Stan- 
ley Davison, Ralph Hartman, E. H. Silliman, 
jr., John Gell, and John J. Soble. 


RocHESTER, N. Y., Sept. 16.—The second 
game of the ‘‘Home and Home’’ golf match 
was played on Sunday morning, Sept. 14, at 
Genesee Valley Park golf links between Harry 
Harmon and Charlie Spencer against Elmer 
foundtree and C. LL. Wordingham. Results 
were ‘6 up’? in favor of Roundtree and Word- 
ingham. 


Buffalonians Enjoy Fish Luncheon 


BurraLo, N. Y., Sept. 15.—The first fall 
meeting and luncheon of the Buffalo Lumber 
Exchange was held on Sept. 12 when a fine 
treat was enjoyed as a present from Fred M. 
Sullivan, a three-foot muskalonge taken from 
the Niagara River, and served on a five-foot 
plank. Mr. Sullivan, who is an expert cook as 
well as fisherman, will be in charge of the meals 
at the annual chestnut outing of the exchange, 
to be held at the usual place on Oct. 7. 


LUMBER CLUBS 


Roofer Club’s Fourth Annual 


Macon, GaA., Sept. 16.—The next meeting of 
the Roofer Manufacturers’ Club will be held at 
the Hotel Lanier in this city on Oct. 14. This 
is the fourth annual meeting of the club and 
officers will be elected. It is reported by the 
committee in charge that this is going to be the 
biggest and best meeting that the club has ever 
had and a big attendance of wholesalers as 
well as manufacturers is expected. 














To Discuss Formation of Club 


SEATTLE, WASH., Sept. 13.—At the luncheon 
of the Seattle Lumbermen’s Club yesterday, a 
motion was carried setting aside Friday, Oct. 
10, as the date of a joint meeting of manu- 
facturers, wholesalers and other representatives 
of the lumber industry to talk over the advis- 
ability of forming a combined club. It is ex- 
pected that the meeting will be largely attended, 
and definite progress made in the formation of 
a central organization in which lumbermen of 
every kind and degree can take part. 


Jackson Club’s First Fall Meeting 


JACKSON, Miss., Sept. 15.—The Jackson 
Lumbermen’s Club met Sept. 11 at luncheon 
at the Edwards House, this being the first meet- 
ing held since last July. The program called 
for short talks by various members on their ac- 
tivities during the ‘vacation period and also the 
accomplishments in the way of business the 
last summer. President Kennedy recounted 
his experiences during a 10,000-mile motor trip, 
returning with the same air in three tires. 
Other members said business had been good 
the last two months and they were of an opti- 
mistic frame of mind concerning the future. 
Marvin Enochs, manager Enochs Lumber & 
Manufacturing Co., reported the millwork plant 
in full operation. He said business was ex- 
ceeding expectations. Local retailers reported 
business exceptionally good; in fact, there has 
been no let-up in building in this vicinity since 
1920. CC. E. Klumb, sales manager Finkbine 
Lumber Co., said the pine market was very 
strong and prices firm. He was very optimistic 
as to the future. Earle Williams, assistant 
sales manager Finkbine company, had some- 
thing to say about a six weeks’ trip over the 
northern consuming territory. 

President Kennedy announced that new of- 
ficers would be elected at the next meeting, 
and appointed committees to nominate candi- 
dates. One ticket will be headed by A. D. 
Wicks, manager Eagle Lumber & Supply Co., 
and Carl Faust, president Faust Bros. Lumber 
Co., will head the other. 





HOO-HOO DOINGS 


Los Angeles Hoo-Hoo Have New Snark 

Los ANGELES, Cauir., Sept. 13.—Frank Cur- 
ran, general manager of the E. K. Wood Lum. 
ber Co., was unanimously chosen Vicegerent 
Snark of this district for the coming year. He 
is one of the most prominent of southern Cali- 
fornia lumbermen. The Los Angeles Hoo-Hoo 
Club, No. 2, at its recent election, selected Phil 
B. Hart to serve as president for the coming 
year; T. B. Lawrence, of the Hart-Wood Lum- 
ber Co., vice president; W. B. Wickersham, of 
Charles R. McCormick & Co., seeretary; E. §. 
Houghton, of Charles R. McCormick & Co., treas- 
urer; and the following board of directors: C. 
S. Estes, A. L. Hoover, David Woodhead, B. W. 
Bookstaver and J. A. Thomas. 

The new officers were installed with fitting 
ceremonies at a luncheon on Sept. 12, and the 
new Snark was given an ovation by the sixty 
members in attendance. 


New Snark Gives Message 
St. Louis, Sept. 16.—James H. Allen, newly 
elected Snark of the Universe of the Con- 
catenated Order of Hoo-Hoo, upon his return 
to St. Louis today following the thirty-third 
annual of the Order in Minneapolis, Sept. 8, 9 
and 10, made the following statement: 


“To All Hoo-Hoo : 

“The honor of being your leader during the next 
year is doubly appreciated because it was not 
sought. I have accepted the honor and thank 
you most heartily. 

“Messrs. A. J. Hager, of Lansing, Mich., and Ted 
T. Jones, of Minneapolis, has each accomplished a 
great deal more for the Order than I, and, of 
course, I feel the honor is somewhat undeserved 
by me. From this we should learn the _ lesson 
that Supreme Officers who render great service 
should have first call on the Order for high honors. 

“It is a great emotion to be awakened to the 
active and patriotic sense of duty to one’s coun- 
try, his industry and his fellow workers in a time 
of peace, and to be conscious of the fact that vigor, 
time and money must be expended without hope 
of monetary remuneration or elevation to any 
higher office in Hoo-Hoo. I am eager to know 
what the results of this work will be. 

“With unselfish coéperation among the officers 
and members of our Order, according to the logic 
of some of our best thinkers, we should fill a great 
need of our and other industries, and assure the 
healthy progress of industry in general. 

“My first message to you otherwise is short. I 
merely desire to give an authentic definition of a 
Hoo-Hoo, as follows: 

“A TWoo-Hoo is a man engaged in the lumber 
industry who is grateful to it, his country, and 
fellow worker to such an emotion that he is 
caused to be thoughtfully active for a_ better 
relationship between all men, and for the con- 
servation of his Nation’s resources. 

“A man, even tho permanently and securely 
successful, who causes himself, his basic prin- 
ciples, some of his time, and some of his money 
to be accessible to those young men in the Jum- 
ber industry who are striving to learn, to live, 
and to be honorably successful! 

“The Supreme Nine, and myself, shall endeavor 
during our term of office to prove the definition 
given above to.be an absolute truth. You will, I 
know, codperate and help our great Order to prove 
that Hoo-Hoo is the greatest undeveloped resource 
of the lumber industry.” 


Activities of Spokane Hoo-Hoo 

SPOKANE, WASH., Sept. 13.—The weekly 
luncheon of the Spokane Hoo-Hoo club yester- 
day noon in the East room of the Davenport 
Hotel had a small attendance due to the par- 
ticipation of many in the Defense Day parade. 
Among the lumbermen prominent in the parade 
were E, F. Cartier Van Dissel, marshal of the 
day, who headed the parade with a dozen 
mounted aides, among them Ed. McGoldrick, son 
of J. P. McGoldrick, president of the McGold- 
rick Lumber Co., and Miss Margaret Ufford, 
daughter of W. C. Ufford. 

However, there was a good program and a 
lot of enthusiasm over the fact that the 1925 
national concatenation will come to Spokane, 
and also that A. MacCuaig, a member of the 
club and one of the most popular, had been 
elected to office on the Supreme Nine as Scrive- 
noter. ‘‘Mac’’ was called on for a speech and 
responded briefly. 

A committee was named to prepare proper 
resolutions on the death of Edwin T. Chapin 
who was a member of the club. 
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News of Forestry Activities 


Urges Adoption of European Methods 

ATLANTA, GA., Sept. 15.—That the adoption 
of European methods of raising and conserving 
timber would restore the timbered areas of the 
South in two decades is the opinion of J. G. 
Pace, president of the Pace Lumber Co. of 
Pensacola, Fla., and head of the committee of 
Jumbermen which has just completed a survey 
of the lumber trade in France and other Euro- 
pean countries. Mr. Pace spent several days in 
Atlanta on his way home from the tour, and his 
comments upon the naval stores industry are 
interesting and instructive. 

The pine timber and naval stores industry of 
Europe, says Mr. Pace, centers in France. France 
produces about one-fourth as much resin and 
turpentine, for example, as the United States, and 
Sweden, which is the next country in the produc- 
tion of Huropean naval stores, produces a smaller 
amount. The amount produced in other European 
countries is almost negligible, altho steps are being 
taken in many countries for the restoration of the 
industry. 

The work being done with pine timber and naval 
stores in France is particularly interesting. On 
the sand dunes of France, the government has had 
to plant, care for, and bring to maturity pines 
which have been given to us by nature. For several 
decades this work has been going steadily forward, 
with the result that a great deal of land has been 
reclaimed, the march of the sand dunes upon a 
fertile agricultural seetion checked, and a profitable 
industry built up in both turpentine and lumber. 

If France can plant, care for and harvest the 


naval stores and lumber at a profit under such 
conditions, untold wealth lies in the South if 
landowners and lumbermen will only leave seed 


trees in cutting, prevent forest fires from burning 
out the second growth, and use improved methods 
in turpentining and harvesting their timber. 


There is one thing I particularly noticed and 
that was the methods used in Europe for dis- 


tillation. Here only one system of distillation is 
employed ; namely, the fire system. In France and 
Sweden, however, at least three systems are in 
common use—the fire system, the vacuum system 
and the steam system. And the fire system is con 
sidered the most inefficient and wasteful of the 
three. As a result, I am convinced that the dis- 
tillation is conducted more effiectively and that the 
quality of resin produced in Europe is much higher 
than that produced in this country. This is some- 
thing which American naval stores men could and 
should take up in their work. 

If the naval stores men of the South would adopt 
some of the methods being employed in Europe, 
particularly in France where the government is 
doing a wonderful work, the section could build up 
the industry tremendously and secure a supply 
of naval stores for all time to come. 

A full report of the findings of the committee 
sent to Europe will shortly be issued by the 
Forest Service in Washington, D. C., Mr. Pace 
says, and he advises all Jambermen to write for 
a copy of this report and study it. 


To Convert Cut-over Land into Forest 
LAKE CHARLES, LA., Sept. 15.—While Louisi 

ana was the first southern State to actively en- 
gage in reforestation upon a practical scale, up 
to this time this work has been earried on in 
the northern and eastern parts of the State. 
Southwest Louisiana now has swung into line, 
however, an actual beginning in scientific re- 
forestation in this section having been in- 
augurated thru the efforts of Rudolph FE. 
Krause and C. M. Managan, of this city, and 
V. H. Sonderegger, of New Orleans, State for- 
ester. The Allen parish police jury has given 
unanimous approval to the proposition of the 
Krause & Managan Lumber Co., pioneer lum 
ber manufacturer, to place 22,600 acres of cut- 
Juand under contract with the department 

of conservation for reforestry purposes. The 
contract between the lumber company and the 
forestry division of the Louisiana department 
of conservation covers a period of forty years, 
the limit provided under the conservation laws. 
Rudolph EH. Krause will have personal super- 

vision of converting this cutover land into a 
merchantable forest, the first step in the pro- 
gram being prevention of fires. Two or three 
men will be placed on permanent duty to watch 
for fires and to protect the tract, and during 


over 


the fall seedlings will be planted where neces- 
sary. Expenses for maintaining range riders 


will be met equally by the lumber company and 
the forestry division. 
The Krause & Managan Lumber Co. was a 
© dq T 
manufacturer of yellow pine lumber at West 
Lake, La., for many years, but for the last 


several years its plant has not been in oper- 
ation because of the exhaustion of its timber 
supply. 

The recent rapid- development in the South 
of the paper and pulp industry has helped 
materially to crystallize a growing sentiment 
in favor of reforestation, and it is expected that 
the example of the Krause & Managan Lumber 
Co. in setting aside this large tract for refores- 
tation purposes will be followed by other owners 
of large cut-over areas. 

This reforestation project in Allen parish will 
be known as the ‘‘Allen Parish Codperative 


Forest.’’ 
(PRESSES SEE TF 


Fire in Tahoe Forest 


SACRAMENTO, CALIF., Sept. 13.—Hundreds of 
men and boys today were fighting a forest fire 
which looms as the worst in the Tahoe National 
Forest this year, exceeding even the disastrous 
Forest Hill Divide fire of several months ago. 
The blaze, attributed to ineendiarism, is a 
combination of several small fires which have 
been burning intermittently for the last fort- 
night in the Alleghany region of Sierra County 
and partly over the border of Nevada County. 
The fire became serious early this week, all the 
buildings of the Union Blue Mine being de- 
stroyed and the mining town of North Bloom 


field, Nevada County, being threatened late 
Wednesday. The town of Graniteville was en 


tirely cut off from communication on Thursday 
and saved by heroic efforts of men mustered 
in Nevada City and Grass Valley. 

Fresh fuel was thrown on the light burning 
controversy when the Lake County board of 
supervisors, meeting at Lakeport on Wednes- 
day, adopted a resolution of sharp criticism 
against the United States Forest Service policy 
of preventing burning in national forests and 
petitioned the secretary of agriculture to change 
this policy or else abolish forest service con- 
trol of Lake County timber areas. 


To Provide Future Source of Lumber 


New York, Sept. 15.—County forests that 
will make profitable use of tracts of idle land 
and provide a future source of lumber supply 
will be started in many counties of the State 
when plans now under way are perfected. Con- 
servation Commissioner Alexander Macdonald 
is receiving letters from clerks of boards of 
supervisors in response to his offer to cooperate 
with the various counties in the starting of such 
forests. 


In his letter to the supervisors, Commissioner 
Macdonald called attention to the fact that the 
present lumber supply of the country is diminish- 
ing rapidly. In New York State the annual growth 
of forests is approximately 70,000,000 feet, while 
we are cutting 350,000,000 feet, or five times as 
much as we are growing, thereby exhausting our 
forest resources at a rapid rate. 

In ten years the lumber cut in the State has 
fallen off one-third while the use of lumber and 
wood is increasing. Three-fourths of the lumber 
used in the State comes from outside the State 
with an added cost for freight that in many in 
stances equals the cost of the lumber. 

A consumption of forest products twenty times 
as large as our production foreshadows a very 
serious shortage in the near future. This can 
be met in large measure by planting forests on 
Jand now unused that is suitable for growing 
timber, of which there are upward of 4,000,000 
acres in the State. 


Efforts to this end are now being made thru 
farm bureaus for the reforestation of idle farm 
lands, chambers of commerce for planting munici 


concerns to supply raw 
and by various other 


pal forests, industrial 
material for their own use, 
agencies. 

The undertaking, however, is so vast as to call 
for the intelligent co6peration of all possible 
agencies in a policy that will lead to productive 
timber forests in nearly all of the counties in 
the State where tracts of land suitable for grow- 
ing timber are situated, 

The profits in planted forests have been demon- 
strated in several European countries where some 
cities for many years have paid all their taxes 
from revenues derived from their forests. In this 
country, where planted forests are comparatively 
few, the older plantations show that forest trees 
can be planted at a profit. 

At the best rate of planting yet attained in this 
State, more than a century would be required to 
reforest all the land that should be reforested. 


Fight Fire on Monrovia Watershed 


Los ANGELES, Cautr., Sept. 13.—Fighting des- 
perately while withering blasts of flames seared 
their faces and hands as they labored almost 
in the grip of the raging inferno, 1,000 men 
led by County Forester Stuart Flintham, were 
today believed to have staved off the threatened 
destruction of the Monrovia watershed, which 
appeared doomed when the fire raging in the 
Angeles national forest leaped a fire break in 
the vicinity of Monrovia peak late yesterday. 
The struggle, the most spectacular in the history 
of the blaze which has laid waste almost 30,000 
aeres of heavily timbered land, was a hand-to- 
hand conflict, the crews employing hoes, axes 
and portable extinguishers to halt the flames. 

With the final outeome of the blaze still un- 
certain, Col. William B. Greeley, United States 
Forester, today issued an order closing an ad- 
ditional 500,000 acres. This new emergency 
order closes the entire Angeles forest reserve 
to publie travel. Earlier an order had elosed 
about 420,000 acres, thus 920,000 acres of the 
slightly more than 1,000,000 acres embraced in 
the reserve are closed to the publie until such 
time as c¢limatie conditions warrant the re- 
moval of the restrictions. 


To Place Timber on “Crop” Basis 


PORTLAND, OrE., Sept. 13.—E. H. Clapp, as- 
sistant forester in charge of research work at 
Washington, D. C., has recommended the loca- 
tion at Portland of the new forest experiment 
station, it was learned here this week, and 
formal approval is expected shortly. Oregon, 
Washington, southern Idaho and southeastern 
Alaska would be served by the new agency. The 
endeavor first will be devoted to experimental 
vork in the Dougias fir regions of western Ore- 
gon and Washington. The new station particu- 
larly will make a study of methods of eutting 
with the view of waste elimination, seek the best 
means of reforestation and that of brush dis- 
posal. Thornton T. Munger, who has charge of 
experimental work here, says that the purpose 
is to place timber on a ‘‘erop’’ basis, with a 
method of harvesting that will provide for a 
continuous growth of, trees. 


States to Share in Forest Receipts 

PORTLAND, OrE., Sept. 15.—Substantial finan- 
cial benefits will accrue to the States of Wash- 
ington and Oregon thru the return of national 
forest receipts provided for under an act of 
Congress, according to information just re- 
ceived at the office of the district forester in 
this city. 

The act referred to specifies that one-fourth of 
all money received by the Forest Service from 
timber sales, summer homesite leases, grazing 
permits ete. shall be returned to the counties in 
which national forests are located to be spent 
for roads and schools. An additional 10 percent 
is made available for use on forest roads and 
trails. These two funds are in lieu of taxes on 
the lands under national forest management. 

That the act has been a decided boon to the 
States of Washington and Oregon is attested by 
the fact that the returns under the 25 percent 
fund have inereased in the case of Washington 
from $1,922.23 in 1906 to $89,043.45 in the 
fiscal year 1924, and in the ease of Oregon, over 
the same period of time, from $7,585.96 to 
$176,943.77. Under the present 10 percent fund 
the returns to the State of Washington have 
increased from $12,758.08 in 1912 to $35,617.38 
j fiscal year 1924, and have similarly in- 
creased for Oregon in the same interval from 
$17,023.81 to $7,777.51. 

During the period that 
have applied Washington’s receipts from the 25 
percent fund have been $788,969.08 and under 
the 10 percent fund $282,263.69, while Oregon’s 
receipts under the 25 percent fund were $1,446,- 
438.18 and under the 10 percent fund, $513,- 
673.51. This year Oregon is second in the list 
of States benefiting from the act. 
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Lumber Transportation Developments 


Freight Traffic Declines in July 

WASHINGTON, D. C., Sept. 16.—Freight traffic 
in July of this year was nearly 14 percent below 
that for the corresponding period in 1923 when 
it was the heaviest on record, according to an 
announcement made by the bureau of railroad 
economics. The total for July amounted to 33,- 
157,384,000 net ton miles, which was 5,358,774,- 
000 net ton miles below July, 1923. Expressed 
in percentage, the decrease was by far the high- 
est in the eastern district. 

For the first seven months in 1924, freight 
traffic for the Class 1 railroads amounted to 
237,791,281,000 net ton miles, a decrease of 9.9 
percent under the corresponding period in 1928, 
Taking account of all cars in service, complete 
reports show a daily average movement per 
freight car in July of 25.6 miles, an increase 
of two-fifths of a mile above the average for 
June of this year, but a decrease of 2.2 miles 
below the average for July, 1923. The average 
load per freight car in July was 26.7 tons, the 
same as that of June this year, but a decrease 
of 1.8 tons under July of last year. 


Interstate Commission Notes 

WASHINGTON, D. C., Sept. 15.—The Wheeler 
Lumber, Bridge & Supply Co., of Des Moines, 
Towa, has filed with the Interstate Commerce 
Commission a complaint against the Atchison, 
Topeka & Santa Fe Railway Co. et al., secking 
reparation on shipments of forest products from 
points of origin in Oregon, Washington, British 
Columbia, Idaho and Montana during the period 
July 1 and Sept. 11, 1922. The complaint is 
based on reduced rates that became effective on 
the latter date. Several similar complaints are 
already pending before the commission. 

The Interstate Commerce Commission has 
eancelled the hearing in I. & S. Docket No. 
2202—Door and Window Casings and Frames 
between C. F. A. Points—now assigned for 
Detroit, Mich., Sept. 20, before Examiner 
Knowlton. 
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Applications Denied by Commission 


WASHINGTON, D. C., Sept. 16.—The Interstate 
Commerce Commission fllowing hearing has 
denied, effective Dec. 29, the following applica- 
tions for authority to continue rates on lumber 
without observing the long-and-short-haul pro- 
vision of the Fourth Section of the Interstate 
Commerce Act: 


Application No. 8,749 filed by the Missouri, 
Kansas & Texas Railway Co., for itself and on 
behalf of carriers parties thereto, rates on lumber 
from points in Texas to points in Western Trunk 
Line territory as named in its tariff I.C.C. No. 
A-2,627. 

Application No. 598 of the New Orleans, Texas 
& Mexico Railroad Co., for itself and on behalf 
of other carriers, rates on lumber and_ related 
articles from points in Texas and Louisiana to 
New Orleans and Port Chalmette, La., (proper or 
for export), as named in I.C.C. No. A-15. 

No. 3,595 of the Missouri, Kansas & Texas 
Railway Co. of Texas for itself and on behalf of 
other carriers, rates on lumber from points in 
Texas to points in Louisiana as named in J.C.C. 
No. B-521. 

No. 4,902 of the St. Louis-Southwestern Rail- 
way Co. for itself and other carriers, rates on 
lumber from points on petitioner’s line to Gulf 
ports as named in 1.C.C. No. 2,992. 

No. 4,999 of the St. Louis-Southwestern Railway 
Co. for itself and other carriers, rates on lumber 
from points on petitioner's line to various inter- 
state points as named in I.C.C. No. 2,867. 

No. 3,526 of the Missouri, Kansas & Texas Rail- 
way Co. for itself and other carriers, rates on lum 
ber between points in Illinois, Iowa, Missouri, Min- 
nesota and Wisconsin on the one hand and points 
in Missouri on the other, as named in I.C.C. No. 
3,393. 

No. 3,755 of the Missouri, Kansas & Texas Rail- 
way Co. for itself and other carriers, rates on 
lumber from points in Texas to points in Illinois, 
Michigan, Indiana, Ohio, Missouri, West Virginia, 
Pennsylvania and Canada as named in I.C.C. No. 
A-2,210. 


The commission has also denied, effective Feb. 
20, 1925, that part of Application No. 4,964 of 
the St. Louis-Southwestern Railway Co. by 
which authority is sought to continue to charge 
rates on lumber and related articles, as named 


in tariffs issued by applicant, applying between 
points in Southwestern Freight Bureau terri- 
tory and between points in said territory, on 
the one hand, and points in Western Trunk Line 
territory and on and east of the Mississippi 
tiver, on the other hand, without observing the 
long-and-short-haul provision. An exception is 
made in this instance in so far as relief has here- 
tofore been authorized by permanent orders of 
the commission. 

The rates revised in accordance with the terms 
of all the orders enumerated above are to be 
made effective on statutory notice. 


Increase in Railroad Car Construction 
WASHINGTON, ID. C., Sept. 16.—Figures on 
railroad car construction just released by the 
Department of Commerce, showing a large in- 
crease in the manufacture of both steam and 
electric cars in 1923 over the figures for 192] 
when the last census was taken, will be received 
with marked interest as an indication that con- 
struction is making a good recovery from the 
depression it suffered in 1920 and that increased 
activity may be expected in the future. 

The combined number of cars manufactured 
by those establishments producing steam and 
electric cars advanced from 54,033 in 1921 to 
169,688 in 1923, an increase of 214 percent, while 
the total value of these manufacturers increased 
from $186,903,128 to $396,109,655, which ex- 
pressed in percentage would make an increase in 
value of 111.9 percent. When other products 
manufactured in these same establishments are 
included in the total valuation, the figure of 
$340,536,225 for 1921 has swelled to $603,595,- 
341 for 1923, an increase of 77.2 percent. 

Of the 138 establishments reporting for 1923, 
130 were engaged primarily in the manufac- 
ture of steam railroad cars, and eight in the 
manufacture of electric railroad cars. The 130 
estublishments in the former class were dis- 
tributed as follows: Illinois, 29; Pennsylvania, 
14; Indiana, 12; Ohio, 11; New York, 8; Kan- 
sas and Missouri, 7 each; California and Texas, 
4 each; and the rest were scattered among 
twenty different States. The eight establish- 
ments engaged in the manufacture of electric 
railroad cars were located as follows: Missouri 
and Ohio, two each; and Illinois, Massachusetts, 
North Carolina, and Pennsylvania, one each. 

See aeaeaaaeaaan 
Asks for Reconsideration of Decision 

MEMPHIS, TENN., Sept. 15.——The Southern 
Hardwood Traffic Association has asked the In- 
terstate Commerce Commission to reconsider its 
recent decision declining to grant a six-month 
extension on rough material expiring within the 
next six months, and, in order that it may make 
a more complete presentation of the necessity 
for such extension, it is urging its members to 
furnish the data showing the enormous volume of 
such rough material expiring within the next 
few months. It is emphasizing, in this connec- 
tion, that little headway can be made with the 
commission in the absence of such data. 
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To Cancel ‘“‘Kind for Kind”? Rule 

MEMPHIS, TENN., Sept. 15.—The Southern 
Railway, according to the Southern Hardwood 
Traffie Association, has practically agreed to 
cancel its rigid ‘‘kind for kind’’ rule under 
transit arrangements on lumber at Laurel, 
Miss., and to publish a ‘‘hardwood for hard- 
wood’? rule under which any kind of hardwood 
lumber can be shipped out against any kind mov- 
ing inbound. It is only necessary for this road 
to secure the approval of the Southern Freight 
Association to correct its tariffs. 

District Manager Lewis, of the Knoxville of- 
fices of the association, has prevailed upon the 
Southern Railway to make a favorable ruling 
in connection with the application of transit 
arrangements on lumber at Knoxville to Coving- 
ton and Newport, Ky., on the Cincinnati basis. 
The same road has also agreed to extend transit 
at Knoxville so as to apply on reshipments to 
Lexington, Ky., and Somerset, Ky. 


Is Entitled to Reparation 


WASHINGTON, D. C., Sept. 16.—Following a 
rehearing in Docket No. 13,199—West Coast 
Lumbermen’s Association, et al., vs. Director 
General, As Agent, Southern Pacifie Co., et al._— 
the Interstate Commerce Commission holds that 
the Silver Mill Co. is entitled to reparation on 
certain shipments of box shook, crate material 
and shingles from Portland, Ore., and points in 
Washington to San Francisco and other points 
on the Southern Pacific in California. In its 
original opinion the commission found the rates 
under attack unreasonable and awarded repara- 
tion to certain complainants. The case was re 
opened on petition by the director general solely 
on the question of the right of the Silver Mill 
Co. to reparation. The commission states that 
satisfactory proof was submitted. The exact 
amount due the company will be determined in 
accordance with Rule V. 


Data on Revenue Freight Loading 

WASHINGTON, D. C., Sept. 18.—Loading of 
revenue freight for the week ended Sept. 6 
totaled 920,979 cars, according to reports filed 
today by the carriers with the car service divi- 
sion of the American Railway Association. Due 
to the observance of Labor Day, this was a de- 
crease of 99,360 cars under the preceding week. 
Compared with the corresponding week last year, 
the total for the week of Sept. 6 was a decrease 
of 7,937 ears, but an increase of 97,732 cars 
over the corresponding week in 1922, 


Two new records for the week were estab- 
lished, however, in the loading of grain and 
grain products and miscellaneous freight. For 
the farmer, the total was 65,310 cars, which was 
the greatest number of cars loaded with that 
commodity during Labor Day week on record, 
the previous high mark having been established 
during Labor Day week in 1921, when 54,964 
cars were loaded. Because of Labor Day, how- 
ever, the total for the week of Sept. 6 this year 
was a decrease of 3,527 cars under the week be- 
fore, but an increase of 18,546 cars above the 
same week last year, and 17,997 cars above the 
same week in 1922. In the western districts 
alone 48,366 cars were loaded with grain and 
grain products during the week of Sept. 6, this 
year, an increase of 15,578 cars above the cor- 
responding week last year. 

Loading of miscellaneous freight totaled 339, 
792 cars, the largest number ever loaded during 
Labor Day week on record. This exceeded by 
14,976 cars the previous high mark established 
during the corresponding week last year, while 
it also was an increase of 48,969 cars over tlie 
corresponding week in 1922. Because of the 
holiday, the week of Sept. 6 was a decrease of 
37,558 cars under the preceding week this year. 

The only commodity to show an increase over 
the week before, despite the holiday, was live 
stock, total loading of which amounted to 382, 
773 cars, an increase of 370 curs over the pre- 
ceding week, but 2,363 cars under the same week 
last year. Compared with the same week in 
1922, it was an increase of 3,275 cars. Live 
stock loading in the western districts for the 
week totaled 24,722 cars, 2,169 cars under the 
corresponding week last year. 

Coal loading totaled 149,473 ears, a decrease 
of 19,111 cars under the week before, and 3,549 
cars under the same week last year. Compared 
with the same period in 1922, it was an increase 
of 10,266 cars. 

Forest products loading totaled 62,570 cars, 
6,682 cars under the week before and 3,696 cars 
under last year. Compared with the eorrespond- 
ing week two years ago, it was an increase of 
11,114 cars. 

Loading of merchandise and less-than-carload 
lot freight totaled 217,844 cars, 29,307 cars un- 
der the week before, but 171 cars above the 
same week last year. Compared with two years 
ago it was an increase of 15,209 cars. 

Ore loading amounted to 45,949 cars, 2,972 
cars below the week before and 25,750 cars un- 
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der last year as well as 7,988 cars under two 
years ago. 

Coke loading totaled 7,268 cars, a decrease of 
573 cars under the preceding week, and 6,272 
cars under the corresponding period in 1923, as 
well as 1,110 cars below the corresponding week 
in 1922. 

Compared by districts, decreases under the 
week before due to Labor Day in the total load- 
ing of all commodities were reported in all dis- 
tricts, but all districts reported increases over 
the corresponding week last year except the 
Allegheny and Northwestern. 


Rate Questions Up in Texas 


Houston, Trex., Sept. 15—A hearing on sev- 
eral propositions of interest to Texas lumber- 
men was scheduled at Austin for the early part 
of last week following action of the Texas Tariff 
Bureau, according to R. G. Hyett, traffic man- 
ager of the Lumbermen’s Association of Texas. 

One proposition is to compel manufacturers 
of hardwood lumber who now enjoy special 
rates to their plants to pay yellow pine rates. 
The special rates, according to Mr. Hyett, have 
induced many manufacturing plants to come 
to Texas, and, just what the new rate means 
is explained by him as follows: The single 
line yellow pine rate for 18 miles or less is 8 
cents a hundred pounds. For hardwoods the 
cost is 3 cents for 20 miles or less. The rate 





on hardwoods for 150 miles is 8% cents, and 
the yellow pine-rate is 11 cents. 

Another proposal is to increase the yellow 
pine rate on logs on Southern Pacific lines to 
about $2 a car. The Southern Pacific now has 
what is commonly known as the $7 scale on 
pine logs. A $9 rate is expected in place of $7. 

The railroads also propose to restrict the 
weight that may be shipped from the planer 
to final destination to 80 percent of the in- 
bound weight, Mr. Hyett said. At present 
there is no restriction to the amount. 

Propose General Rate Revision 

MEMPHIS, TENN., Sept. 15.—Carriers in 
Central Freight Association territory are pro- 
posing a general revision in rates on lumber 
and lumber articles originating in that area 
and destined to points in Eastern territory. The 
new rates under consideration involve increases 
of 10 to 15 percent over those now in effect. 
As an illustration, present rates from Cincinnati 
to New York are to be‘raised 2 cents a hun- 
dred, those from Louisville to the same point 
are to be increased 4% cents, and those from St. 
Louis to New York are to be jumped 5% cents. 

The proposals will come before the Central 
Freight Association at an early date and the 
Southern Hardwood Traffic Association will op- 
pose them on the ground that they are ‘‘un- 
reasonable and discriminatory.’’ 











Fire Prevention Week Plans 


The Chamber of Commerce of the United 
States has prepared plans for the systematic 
observance of Fire Prevention Week in accord- 
ance with the proclamation issued by President 
Coolidge. These plans call for the adoption 
of precautions looking to the prevention of fire 
and the reduction of fire losses, the development 
of individual responsibility thru education, re- 
moval of waste and rubbish and elimination of 
hazards thru systematic inspections, and per- 
manent improvements designed to reduce the 
danger of fire. 

In making this announcement the national 
chamber said: 

Much progress has already been made in the 
reduction of fire losses as a result of the national 
fire waste contest, conducted by the national 
chamber. Two hundred and fifty local Chambers 
of Commerce and commercial organizations, repre- 
senting communities with a population upward 
of 25,000,000 are now enrolled in this contest. 
Appreciable reductions of fire losses in the cities 
and towns taking part in last year’s contest have 
been achieved thru the methods suggested by the 
National Fire Waste Council. 

The annual fire loss of the United States, the 
insurance department of the national chamber 
points out, is more than twice the amount of the 
$200,000,000 loan to Germany provided under the 
Dawes plan. The annual per capita loss for 1923 
was approximately $4.50 in the United States 
compared with $1 for Europe. What can be done 
by community and individual effort is reflected in 
the achievements of the cities competing in the 
national fire waste contest for which the per capita 
loss was $3.24. : 

For the country as a whole progress is being 
made in the stopping of this leak thru which hun 
dreds of millions of capital which might other- 
wise be devoted to productive enterprise is lost. 
For the first seven months of 1924 the fire loss 
has been 18 percent less than for the same period 
last year. Experience has shown that systematic 
effort can achieve still greater reductions. 


Simplification of Warehouse Forms 

Invitations are being sent out by the divi- 
sion of simplified practice, Department of 
Commerce, to banking organizations, trade as- 
sociations, manufacturing and _ distributing 
groups, as well as railroad and transportation 
bodies, to attend a conference here Sept. 24 
with the public warehouse industry to consider 
the simplification of the present endless variety 
of forms used in warehousing and to act upon 
uniform documents for the warehouse industry 
Which have been prepared after nearly two years 
of study by a special committee of the Amer- 
lean Warehousemen’s Association headed by A. 

- Greeley, of Cleveland, Ohio. 

The invitations are being sent out by Ray M. 








Hudson, chief of the division, and include 
trade associations and other groups in more than 
100 cities in thirty-six States, as well as Can- 
adian organizations which are affected by any 
action taken by warehousing industries in this 
country. 

It is claimed that the existing diversity in 
such forms is a direct cause of confusion, lost 


time and errors, and the conference will be 
the culmination of a movement to eliminate 
these losses. The conference has the backing 


of the Department of Commerce, members of 
the American Bankers’ Association, the Cham- 
ber of Commerce of the United States, the Na- 
tional Distributers’ Association, National Furni- 
ture Warehousemen’s Association, freight claim 
organizations of transportation interests and 
business groups in general. The conference will 
seek to have made uniform certain documents, 
notably negotiable and non-negotiable warehouse 
receipts generally used in business dealings be- 
tween warehousemen and distributers who use 
publie merchandise warehouses. 


Adopt Standard Steel Bars 

Steel manufacturers, big distributing inter- 
ests and representatives of the Associated Gen- 
eral Contractors of America and other consumer 
representatives met with the division of simpli- 
fied practice, Department of Commerce, late last 
week, and adopted as standards for steel re- 
inforcing bars eleven sizes, based on the area 
of the bars. 

The action of the conference, which will be- 
come effective Jan. 1, next, for producers and 
March 1 for distributers who have stocks or 
current orders to be cleared before the com- 
pletion of the action, will replace some forty 
or more sizes at present in use. 

aan aaaaaaan 

No Income Tax Penalty on Bankrupt 

MILWAUKEE, WIs., Sept. 17.—Penalties on 
income taxes levied against bankrupt estates 
can not be collected by the Government, accord- 
ing to a decision of interest to lumbermen, 
rendered by Federal Judge F. A. Geiger in Fed- 
eral district court here. It was held by the 
court that after a concern or individual goes 
into bankruptcy there can be no penalties im- 
posed, because there is no wilful intent to de- 
fraud or be delinquent. The decision upheld 
a recent ruling to this effect by Milton J. Knob- 
lock, referee in bankruptcy at Racine, Wis., in 
the case of the defunct Winthers Motor Corpor- 
ation, of Kenosha, Wis. 


Now Floored With Maple 


eode Saas 
word 
for size 


ARDER 















= dressed, 


end-matched, 
and hollow back. 


x 34%" 
matched 
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This hospital corridor, 2,200 ft. long, 9 ft. wide, 
now has Michigan hard maple laid at right an- 
gles over the original softwood floor, which con- 
stant trucking, and thousands of feet had 
roughed up and splintered. The original floor 
made a sound and serviceable sub-floor. 

Where hardest usage puts flooring to the su- 
preme test, in factory, warehouse, or mill, ma- 
ple flooring is always preferable. 

All our maple flooring is strietly guaranteed for 
= and milling in accordance with MFA 
rues, 










Wire our expense for prices, de- 
livered anywhere, any quantity. 
Prompt shipment direct from mill 
or warehouse. 





Laying Michi- 
gan hard maple 


over the worn 
and splintered 
softwood floor. 


E BARTHOLOMEW HARDWOOD Co. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
9-20-24 











Timber Estimates Logging Maps 


Drolet & Steenson 


General Forest Engineering Service 
ainsi OR as 
Timber Owners, Lumbermen & Bankers 
108 So. LaSalle St., CHICAGO 
Telephone State 7631 


I. Southern Office, - Tuscaloosa, Alabama 

















EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 











ROBERT W. HUN’T CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. 
Carondelet Bldg. 
Gen’! Office 


JACKSONVILLE, FLA. 
Clarke Bidg. 


2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 

















62 ss AMERICAN LUMBERMAN 


SEPTEMBER 20, 1924 





The LUMBER 


Department Store 





Part of Our Three Million LATH, showing easy loading 
facilities, being served by three switch tracks. 


LATH! 
o 
Yellow Pine in No. 1 or Nog. 2 ; also Cypress 
in No. 1. 
Yes! We have them today in bunches of 50. 
Can ship straight or mixed cars of 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 
Lumber Co. 


ST.LOUIS, : : MISSOURI 
i 
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MEADOW RIVER 


Oak Flooring 














Its Quality Offers 
You Advantages 


In selling Meadow River Oak Flooring 
you have an advantage over selling the 
usual oak flooring. Meadow River Oak 
Flooring is made from a stock produced 
in the country’s finest oak district. And 
it is mountain oak—with soft texture, 
fine color, attractive figure. No other floor- 
ing is like Meadow River Oak Flooring. 


Write for samples and prices. 


_ Meadow River Lumber Co. 
Rainelle, W. Va. 


White and Red Oak flooring, Maple, Birch, 
Beech flooring shipped in mixed cars with Oak, 
Chestnut, Maple, Poplar and Basswood interior 
trim, air dried and kiln dried hardwoods. 




















Best iractor Gives Good Service 


Bic Creek, Cauir., Sept. 13.—In this community, 
containing less than two hundred inhabitants, sit- 
uated in Fresno County, is located Camp 65 of the 
Jogging operations of the 
Southern California Edi- 
son Co., one of the largest 
public service and electric 
power corporations on the 
Pacific coast. Camp 65 
is in charge of Ed C. 
Hemp, who has forwarded 
to the AMERICAN LUMBER 
MAN several photographs 
of the logging operations, 
two of which are repro- 
duced herewith. Mr. 
Hemp says: “I have read 
a great deal about tractor 
Jogging in your journal 
and thought that the pie 
tures taken of the logging 
operations of the South 
ern California Edison Co. 
would be of interest.” 

The illustrations depict 
the Best tractor, manu- 
factured by the C. L. Best 
Tractor Co., of San Lean- 
dro, Calif., utilized to 
good advantage in the 
hauling of logs, one trailer 
load, scaling 5,000 feet, 
being hauled one and a half miles by the Best 
tractor, and in the course of a 9-hour day this 
equipment put on the landing 30,000 feet of logs. 
This is good work considering the topography of 
the country and the indifferent roads over which 
the logs are transported. Some idea of the nature 
of the country can be gleaned from the pictures, 
which bring out sharply the mountains in the dis 
tance. 

(MABEEBBRBABAAB: 


Cites Causes of Excessive Tire Wear 


Overloading of trucks is the big cause of exces- 
sive tire wear. VPerhaps no part of the truck is 
subjected to greater strain on overloads than the 
tires, states I. A. Whitten, chief engineer of the 
General Motors Truck Co., of Pontiac, Mich. Where 
pheumaties are used this practice docs as much 
damage to truck tires as a complete disregard of 
the rules of inflation. With regard to the latter 
subject, the tire manufacturer's instructions on 
inflation of truck tires should be observed con 
sistently. Overinflation is, in most cases, as dan 
gerous as underinflation. 

Kven braking is necessary to obtain maximum 
wear from tires. Assuming brake pull rods are 
adjusted to give even pull, the proper place to make 
first adjustment is at the brake band or shoe, not 
at any other part of the mechanism. tegular in- 





The log load shown on trailer at rear of Best tractor scaled 5, 


adjustments from the vehicle manufacturer's in- 
struction book. 

A severe shock, such as results in striking a 
curb, may spring the knuckle tie rod, thus throw- 
ing the front wheels out of proper aligument. This 





Trailerload of logs hauled by Best tractor at Camp 65 of the Southern 
California Edison Co., Big Creek, Calif. 


results in hard steering and excessive wearing of 
tires, either solid or pneumatics. In a case which 
recently came to my attention an operator com- 
pletely ruined a pair of pneumatic tires on a fifty- 
mile drive after a slight accident. The front 
wheels should not be lined up exactly parallel. Tie- 
rod adjustments should produce a ‘“‘toe-in’”’ of one- 
fourth to one-half inch in the front wheels (see 
manufacturer’s instructions for exact dimensions 
and method of making adjustment). 

Lubrication of all steering gear connections, in- 
cluding steering knuckles, at regular intervals, is 
necessary. The majority of “hard steering” com- 
plaints are due to a lack of lubrication. ‘Lost 
motion” »in the steering gear should be kept at a 
minimum, but without causing binding at any 
point in the full travel of the wheel. 


Good Lubrication Cheapest Insurance 


One of the most vital factors contributing to 
the long life of a motor truck is an efficient system 
of lubrication. Operating as it does over long 
stretches of road hour after hour, and carrying 
heavy loads—indeed, frequently overloaded—the 
strain on the engine is terrific. 

Under such severe usage, unless the lubrication 
of the engine is perfect, intense heat is gencrated, 
with resultant harm to the vital parts, such as 
bearings, pistons, cylinder 
walls ete. Truck users 
therefore will do well to 
pay particular attention 
at all times to the condi- 
tion of the lubrication 
mechanism of their en- 
gines, bearing in mind 
that all movable parts of 
the motor should operate 
in a continuous bath of 
cool’ oil supplied by cir 
culation. his means that 
there must be absolutely 
no metalto-metal con 
tact, a film of oil separat 
ing the various surfaces 
which would otherwise 
come into contact and set 
up friction that would re- 
sult in undue heat. 

In an efficient lubricat 
ing system, nothing is 
left to chance. If the oil 
pump should be in sueh 
location that it would not 


000 feet and = yemain submerged when 


was hauled one and a half miles to landing the truck is on a_ steep 


spection of brakes is necessary and an even con 
tact of the band at all points is requisite in good 
adjustment. Uneven contact of brake bands is the 
cause of ‘‘chattering’’? when brakes are applied. 
Operatois can obtain full details concerning brake 


grade, or if the filtering 
sereen or oil leads should become clogged with 
metallic particles, there would be a condition of 
“anemia” in the oil supply that would have 4s 
disastrous an effect as stopping the flow of blood 
to some vital organ of the body. 
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Dainty Meals 


We used to kick an awful lot 
About the cookin’ long ago— 
Too sweet, too sour, too cold, too hot; 
What did we want, I want to know? 
For now, when I look back along 
The road of life, the road I came, 
I guess we done that cookin’ wrong 
And give that cook a lot of blame 
He wasn’t quite entitled to, 
The way that people often do. 


It’s, well, it’s all of thirty year 
Since last I swamped a toteroad out, 
And here I am a-livin’ here, 
A lot more comfterble, no doubt. 
I’m livin’ with my daughter now— 
Not that I have to, you can bet; 
I may be old, but, anyhow, 
There’s lots of ginger in me yet. 
I’m nearin’ eighty—yes, I am; 
It’s thirty since I drove the Clam. 


Now, I ain’t knockin’ Daughter’s chuck; 
That girl deserves a lot of praise; 
It’s good as any I have struck 
Since—well, since them old lumber days. 
But, honest, fellahs, I’m fed up 
(Though [ ain’t knockin’, understand) 
From drinkin’ bool-yon from a cup 
And talkin’ big and lookin’ grand. 
A little mustard on a leaf 
And that’s a ‘‘salad’’—goodness grief! 


Fed up I said. I’m starved it means. 
I wouldn’t hurt her feelin’s, no. 
3ut, gosh, I wish she’d cook some beans 
The way they cooked ’em long ago! 
Oh, we have beans, but from a can 
Some gol-darn factory puts out. 
You know, to really fill a man 
You ought to have—well, say, about 
A six-quart pailful, seems to me, 
And then some pork that you can see. 


And fried potatoes! You ean talk 
About a lot of dainty things, 
The way they do it in Noo Yawk, 
The kind of talk a woman springs; 
3ut no one yet who ever tried, 
And I don’t care however hard, 
Has ever beat potatoes fried 
In good, old-fashioned country lard. 
I sometimes nearly break the peace 
A-longin’ for a little grease. 


So, Mister Cook, I’ll take it back 
And I apologize to you. 

I called you ‘‘stomach-robber,’’ Jack, 
The way that people often do. 

I was mistaken, as I said; 
I’d like to write and tell you so; 

I don’t know where—you’re likely dead 
Irom your own cookin’ long ago. 

3ut this I’ll say, and save my breath: 

At least you didn’t starve to death. 


We See b’ the Papers 

Mr. Dawes seems to be the loud speaker of the 
Republican radio. 

If Mars is trying to signal us it may be just 
asking us to shut up. 

One nice thing about baseball is that nobody 
takes any straw votes. 

A man who says what he thinks is all right if 
he thinks what he says. 

Personally we think the pennant ought to go 
to the town with the best hotel accommodations. 

On hearing which remark New Yorkers will 
probably arise en masse and reply, ‘‘ We thank 
you! ’? 

The farmer may not have achieved rotation of 
Crops but he certainly is getting a rotation of 
advice, 


Mr. Davis insinuates that Charlie Dawes has 





a diseased mind, and now we wonder what it is 
that Charlie Bryan has. 


It is a good thing that they are letting Charlie 
Dawes do so much talking now; he won’t have 
much to say afterwards. 


There were forty acres of automobiles at that 
Missouri barbecue at which Mr. Davis told the 
farmers how hard up they are. 


A lot of the Chinese soldiers have been killed 
with hand grenades, which will even up the 
giant firecracker score a little. 

All the wild seems to have been taken out of 
the Wild Bull of the Pampas, leaving nothing 
but the—but you say it yourself. 

At that it isn’t so remarkable that those 
aviators flew around the world, considering how 
the young folks fly around in these days. 

We hope while Mr. Davis is trying to talk 
himself into a job in Washington that he isn’t 
talking himself out of a job in Wall Street. 

Mr. Davis is giving Wall Street some awful 
wallops, and no wonder, considering the amount 
of support Wall Street is going to give Mr. 
Davis. 

When Mr. Davis begins to talk about ‘‘the 
slimy vipers of privilege’? we begin to fear 
that he is not following the advice to keep cool 
with Coolidge. 

Mr. Davis has undoubtedly cost Gen. Dawes 
a lot of votes by calling him ‘‘the vocal candi- 
date.’’ People may be afraid that the general 
intends to sing. 

Still it was very much kinder of Mr. Davis to 
eall Gen. Dawes ‘‘the voeal candidate’? than to 
insinuate that he plays the saxophone or any- 
thing such as that. 


Between Trains 

Sioux City, lowaA.—Tucked away up here in 
the northwestern corner of Towa is one of the 
great little cities of the United States. It is 
not so little, at that, having some 81,000 people. 
It is little compared with New York, perhaps, 
but large compared with some others. We re- 
member coming out here to a lumber associa- 
tion meeting many years ago, but the town has 
doubled in population since then, altho of course 
we didn’t have anything to do with that. What 
we started to say is this: That most people think 
of Sioux City as a packing and jobbing center, 
which it is. But not many think of it as a scenic 
center. However, if there is any prettier valley 
anywhere in America than this on one rim of 
which Sioux City sits, we don’t recall it at the 
present moment. 

SwampscortT, Mass.—There is no swamp here, 
and we don’t remember meeting a Scot while we 
were in the town, proving that there is nothing 
ina name. Swampscott is an ocean resort, and 


all the houses look like a lot of money. Here 
they speak the pure New Englandese. Coming 


into Boston this morning, after the long ride 
from Chicago, someone exclaimed: 

‘“Once more, the deah old home’’’ 

‘<Tt ain’t home to me,’’ remarked the young 
man in the next seat. 

We knew at once that it wasn’t. 

Hoiyoxr, Mass.—J. R. Lewis met and 
greeted us at the Kiwanis Club today, proving 
again that we lumbermen are clannish. The last 
time we saw him was in Boston ten or twelve 
years ago, but he is still engaged in pulling sliv- 
ers out of his hands and house-bills out of the 
canny New Englanders. 

Riding on a local on the Boston & Maine we 
fell into a conversation with a railroad fireman, 
and we said something about the need of op- 
timism, whereupon the fireman remarked: 

‘<Yes, you know, Jesus said, ‘Be of good 
cheer’.’? 

The thought immediately occurred to us, 
there is one railroad man who probably isn’t for 
LaFollette. He was full of some other doctrine 
than the doctrine of discontent. 








It Has Been a 


Dependable Seller 
for Many Years 


“Old Reliable” Maple, Birch and 
Beech Flooring is just what its name 
implies—the old reliable for quality, for 
accurate milling and for sales and satis- 
faction. It has been used in some of 
the finest hotels, apartment and office 
buildings, homes, schools and churches 
in the country. [et us tell you more 


about this dependable flooring. 





We have manufactured more Maple, 
Birch and Beech flooring than any 
other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Is Your Name on Our 
Mailing List? 


If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 
offerings as they are issued from time 
to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
Receivers 


Sales Offices: 
7 REED CITY MICH. 
Ss Plant: 


NS Newberry, Mich. 


! 

I 

| —_ _ MAIL 

William Horner, “S COUPON 

| Reed City, Mich. ~_ TODAY 

Gentlemen:—Please send me 

i your latest stock list of Hardwood ~., 
Flooring, also see that my name is put ~ 

| on your regular mailinglist. Thisdoes not § 
obligate me in any way. 

| Name. - - 


City ___- Poicegsas CSR eene | 
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Northern 
Hardwocds! 


BIRCH 
fear 4/4” Ist & 2nds 
5 cars 4/4” No. | Com. & Sel. 
4 cars 4/4” No. 2 Common 
6 cars 4/4” No. 3 Common 
f car 5/4” Ist & 2nds 
2 cars 5/4” No. | Com. & Sel. 
2 cars 5/4” No. 2 Common 


HARD MAPLE 


3 cars 6/4” No. | Com. & Btr. 
8/4” No. | Com. & Btr. 
BASSWOOD 

cars 4/4” Ist & 2nds 

cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 

cars 4/4” No. 3 Common 

cars 5/4” Ist & 2nds 

ears 5/4” No. | Com. & Sel. 
ears 5/4” No. 2 Common 


Nw 
° 
& s 
3 





Jean Lakue says: 
**She’s dam’ good 
mans to deal wid!”’ 


PCIA NN Ow 


Complete stock of Basswood, Maple and Elm. 


The Adams-Thom 
wis’ Lumber Co. 


We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 














iry 
Us 


Foster- Latimer 


MELLEN, 
WIS. 


Lumber Co. 

















Are YOU 
Going to Get 


YOUR Share? 


Crop reports all overthe country 
indicate that the Farmer is going 
to have more money to spend 
this fall than he has had for a 


number of years 


BUT 


there is going to be keen competition 
for his extra dollars. Get your share by 
using models shown above in a window 
display. 


Literature and prices on request. 


O. and N. 


Lumber Co. 
MENOMONIE, WISCONSIN 























Storm sash and doors have been in greater de- 


mand the last week, as a result of the colder 
weather in the Minneapolis and St. Paul (Minn.) 
territory. Sash and door mills are having only a 
moderate general business, with city building con- 
struction light and rural construction only just 
beginning. Manufacturers declare that if the ex- 
pected late fall develops, considerable new  build- 
ing, requiring millwork, will start in the agricul- 
tural districts before winter and should stimulate 
business of the sash and door mills. Prices are 
unchanged, 

Duluth (Minn.) sash and door and interior finish 
plants are operating full time as a result of the 
placing of a good volume of orders locally and 
from northern Minnesota points, to cover new 
construction now under way. Quotations are firm 
thru the list. 

Mills in Columbus and central Ohio territory are 
kept fairly busy on current business. Figuring on 
new homes is active, and mills are ready to take 
up fall construction. Most of the plants are being 
operated with a good force of men, altho some re- 
port a scarcity.of skilled workers. Door and sash 
factories are having a good business. 

Demand for millwork and doors has not been 
quite so active at Buffalo, N. Y., this month, altho 
a fair amount of trade is reported. But little 
evidence of building activity dropping off is seen, 
tho it is not expected that the fall building trade 
will exceed that of a year ago, when the mills had 
no complaint to make of volume. 

The Baltimore (Md.) sash and door men = con- 
tinue to get orders in sufficient number and of such 
size as to keep them going practically all the time. 
Some of the local mills have been almost rushed 
with work, and these factories report that the 
calls on them continue to provide plenty of busi- 
ness to run on. It is especially the plants that 
cater to special requirements which find themselves 
well supplied with business, the construction of 
dwellings, especially those that demand products 
of unusual dimensions, claiming attention. Stock 
sizes are wanted on a fairly extensive scale, but 
this division of the business is necessarily less re- 
munerative than the other line, tho the returns are 
still sufficiently high to yield acceptable margins of 
profit. 

“Uncertainty in the window glass trade is the 
only real note of concern in the glass industry,” 
says The Glass Worker, continuing: “Other 
branches report the market more brisk than dur- 
ing August and are looking forward to further 
increases in demand. Operations have been in- 
creasing in the glassware field, and some increase 
in window glass is anticipated shortly. Any at- 
tempt to forecast eventualities and probabilities 
would be idle at this time, but any irritation of 
the window glass trade is bound to have some 
consequences. The window glass industry has 
been, and is, sick, and the breaking out of a 
sore is bound to increase the fever. All in close 
touch with the industry were hopeful that a 
strike would be unnecessary, but this was rather a 
prayer than a hope founded on belief. Possibili- 
ties are numerous.” 


To “Tell World” About Millwork 


The meeting of the Wholesale Sash & Door As- 
sociation held in Chicago recently, was addressed 
by Fred C. Smith, secretary-manager of the Inter- 
national Woodwork Institute, on the subject of 
“Advertising—Its Relation to the Woodwork In- 
dustry and Your Relation to Both.” 

The International Woodwork Institute is, the 
organization recently formed to advocate, thru 
legitimate channels of truthful publicity, the use 
of wood rather than of substitutes now encroaching 
upon the proper province of wood, and to promote 
a rightfully broader and greater use of woodwork 
in all construction. The institute is supported 
already by many members of the wholesale associa- 
tion, but Mr. Smith’s talk brought forth a renewed 
enthusiasm for the movement. 

“There arises,” said Mr. Smith, “crises in the 
lives of people, in the histories of nations and of 
industries. Crises in industries can be passed thru 
successfully if treated in time. Public opinion 
is the key to the whole situation, and public 
opinion is molded by the press. 

“In the crisis arising in the woodwork industry, 
you who have given your lives to wood, who 
know its romance, its beauty, its efficacy, see the 
danger that lies in the insidious and vicious propa- 
ganda now appearing in favor of substitutes. This 
doctrine of substitutes has been going on quietly, 
persistently, and largely unopposed. 

“To fight this propaganda does not call for 








viciousness on our part, but rather an intelligent 
and constructive program for woodwork. Wood 
still has its beauty and charm. Woodwork still 
has its decorative and convenient features in con- 
struction. People need only to be reminded of 
their inherent love of wood to be made to turn 
to it rather than to its cold, metallic, lifeless sub- 
stitutes. 

“Our campaign will not only promote wood 
rather than substitutes, but will advocate more 
woodwork, and more woodwork that goes to the 
job in finished form. In fact, the campaign for 
woodwork will be a campaign for sales. It is con- 
ceived and planned to promote sales, and not 
merely to be passively defensive. The governing 
committee of the institute are men who have built 
sales for their companies by aggressive merchan- 
dising and by intelligent use of the printed word, 
Under their direction the institute will build sales 
for its members. 

“Altogether the institute is one of the most 
comprehensive group movements ever put into 
motion, and is going to bring to its members larger 
sales, stable prices, increased profits and a safer, 
sounder business in the years to come.” 

Full information as to the activities of the 
institute and applications for membership can be 
secured from the headquarters of the International 
Woodwork Institute, 605 North Michigan Avenue, 
Chicago. 


TROUBLE AND LITIGATION 


SPOKANE, WASH., Sept. 18.—A lien was filed in 
Oro Fino, Idaho, last Saturday by John E. Becker, 
of Lewiston, secretary and attorney for the Scho- 
field-Mariner Lumber Co., Weippe, Idaho, against 
logs, lumber and poles in the process of manufac- 
ture by the E. T. Chapin Co. and the Federal 
Match Co. About 6,500,000 feet of logs and 750 
cedar poles are covered by the lien, which is for 
$76,916, with interest since June 1, the agreed 
purchase price of timber from which the logs, lum- 
ber and poles were cut, according to the com- 
plaint. Part of the logs are on skidways, part 
on the ground and in the mill pond. The lumber 
is in yards at Weippe and Greer and the poles 
along the logging road. According to the terms of 
a contract entered into on November 28, 1922, it 
is alleged the Schofield-Mariner Co. sold all timber 
on sixteen 40-acre tracts to the Chapin Co. for 
$76,916. Separate deeds were issued, which were 
placed in escrow with the Lewiston National Bank, 
it being stipulated that each tract should be paid 
for befoye the timber was cut or removed except 
such timber as needed to build a mill and camps. 
It is alleged that the Chapin Co. cut and removed 
logs, lumber and poles without notifying the Scho- 
field-Mariner Co. and without making any pay- 
ments. By conditional sales contracts with the 
Chapin Co., the Federal Match Co. is interested 
in much of the lumber. The Chapin Co. started 
mill and pole operations at Weippe a year ago this 
month. 

VicroriA, B. C., Sept. 15.—The appeal against 
the decision of Justice J. D. Macdonald in the 
British Columbia Supreme Court, by which fifty 
settlers at Verville, on Vancouver Island, were 
awarded $125,000 damages against the Comox 
Logging & Railway Co. for injuries to their prop- 
erties, and in a few instances for personal injuries, 
caused by fire in April, 1922, originating from 
sparks from the company’s engines, which were 
not provided with efficient spark-arresters, has 
been settled out of court. The company under- 
takes to pay 80 percent of the award and all 
costs of the ease, which, it is estimated, will 
amount to about $25,000. 

EVANSVILLE, IND., Sept. 15.-——-Creditors of the 
Slow Lumber Co., of this city, will reeeive 15 
cents on the dollar, according to the report of the 
receiver, filed a few days ago in the probate court 
here. The report of the receiver, C. Howard 
Saberton, shows that the receipts totaled a little 
more than $20,000 while the claims were a little 
over $17,000. The company had been operating 
here for the past several vears. 

Union, W. Va., Sept. 15.—Campbell Bros. Lum- 
ber Co., operating a mill near Meadow Creek and 
with a large boundary of fine timber in Raleigh 
County, has gone into the hands of receivers. 
Liabilitics are about $68,000. The plant is valued 
at $12,500 and 1,250 acres of timber is worth 
$100,000. 'The business will be continued by F. N. 
Bacon and C. E. Mahan, jr., receivers. 


ONE THOUSAND Norway spruce and white pine 
were planted by Roswell Fenton, of Frews- 
burg, N. Y., this year, during a spell of very 
hot weather. An examination one month after 
planting showed that fully 99 percent of the 
trees were doing well. Mr. Fenton said he 
would lay out a much larger plantation next 
spring, due to his success this year. 
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FOR THE MANUFACTURER AND DEALER’ 








Theft Proof Bulb Now On Market 


Losses from the theft of electrie light bulbs in 
industrial plants, railroads, hotels, apartment 
buildings, and all public places have reached such 
staggering proportions within recent years that 
the publie is now at a point where it would gladly 
welcome any device promising relief from’ this 
situation. Such a device has been recently placed 


on the market in the form of a patented theft 
proof bulb, manufactured by the Kulp Theft Proof 
Lamp Co., 360 North Michigan Avenue, Chicago. 

The new bulb is simple in construction. It is 
an ordinary standard lamp but in addition it has 
The bulb is screwed in the 


a theft proof feature. 








Simple construction of theft proof lamp 


socket in the usual manner but after contact is 
made it is given an additional turn breaking the 
patented seal in the base of the socket. The bulb 
then revolves freely, will stay lighted, but the only 
way to remove it is to destroy it. In ease the 
lamp burns out and it is to be replaced all that 
is necessary is to break the glass and the brass 
shell may then be unscrewed. 

The bulbs are manufactured in all wattages and 
voltages and in all styles--vacuum and gas-filled 
inclined. 

They ‘sell for the same price as the ordinary 
lamp. The lumber’ industry, in its various 
branches, is a large user of electric bulbs and no 
doubt will find this new theft proof bulb both an 
economy and a convenience, 
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Specializes in Finer Sizes of Wire 

Service and quality combined with concentrated 
effort and determination are the outstanding factors 
in the progress of the Seneca Wire & Manufac 
turing Co., of Fostoria, Ohio, manufacturer of 
round iron and steel wire since 1905. The products 
of the company enter into practically every phase 
of industry in the country, among the more im 
portant being the Jumber trade with floor and 
lath binding wire; the millwork trade with screen 





cloth wire; the furniture trade with mattress and 
link fabric wire; the box and barrel trade with 
stapling and binding wire; the construction in- 
dustry with rope and cable wire; the home supply 
trade with broom wire; the stationery supply trade 
with clips and pin wire; the store trade with hair 
pin wire; the mining trade with wire for special 
sereening ; the general manufacturing trade with 
welding wire; the florist trade with straightened 
and cut wire ete. No order is too small nor too 
larg: to fill; no distance too near nor too far to 
ship. 

The Seneca Wire & Manufacturing Co. specializes 
particularly in the manufacture of the finer sizes 
of round iron and steel wire for special purposes. 
Wire as fine as No. 40 W. & M. gauge, which is 
almost as fine as a hair, is stretched and manu- 
factured from a No. 5 wire rod, which is the raw 
material. Wire manufacturing is a stretching proc- 
ess, a piece of steel No. 5 gage being repeatedly 
stretched and drawn down to as fine as No. 40 
gage. The wire is subjected to various treatments 
in the processes of manufacturing, ineluding an 
nealing, pickling, soaking, coating ete., in order 
to produce the quality required for the particular 
purpose intended. Various degrees of softness and 
various methods of drawing produce wire of a 
different quality suitable for a different purpose. 

Established in 1905, the development of the 
operations of the Seneca Wire & Manufacturing 
Co. for the first few years was very slow, due 
to the fact that many obstacles and difficulties 
encountered in the wire manufacturing industry 
had to be overcome. Up until 1911 the company 
was recognized as one of the smallest wire manu 
facturing plants in the country, but in the inter- 
vening yeers it has developed to such an extent 
that today it is one of the largest fine wire manu- 
facturing establishments in the world. The efforts 
of the company have always been directed toward 
producing wire of the highest quality possible, and 
its policy has been to continually develop. its 
facilities, with the result that the Seneca company 
has representatives in various parts of the United 
States and in practically every foreign country on 
the globe, with the exception of Central Europe. 
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Recent Patents 


The following patents of interest to lumbermen re 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E, Burnham, patent 
and trade-mark attorney, Continental ‘Trust Building, 
Washington, D. C., at 20 cents each. State number 
of patent and name of inventor when ordering. 

1,505,915. Method of forming rectangular hampers 
and the like. James G. Boyd, Jacksonville, Fla. 

1,505,968. Saw set. Larkin S. Osborn, Duncan, Ore. 

1,506,154. Universal machine for joinery work. 
Hans J. V. Berthelsen, Alex L. Hansen and Jens 
Jensen, Copenhagen, Denmurk. 

1,506,227. Suction gas-producer for gasifying saw 
dust and like fuels. Harrold Dormand, Bayonne, N. J 

1,506,355. Packing crate. Gordon L. Aston, Chicago. 

1,506,657. Lumber sorting device. Leon Nordstrom 
and Karl R. Lofgren, Stockholm, Sweden. 

1,506,824. Sawmill track adjusted. Kelly I, 
lin, Tillamook, Ore. 

1.506,941. Double box muking machine. 
Purker, Riverside, Calif. 


Frank 


George D 








Extensive plant of the Seneca Wire & Manufacturing Co., Fostoria, Ohio, devoted to the manufacture 
of round iron and steel wire 
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Our Values in 





||| HARDWOODS 

| Will Interest You 
Write for quotations on the following 
30M’ 4/4” No. 3 Com. Ash 

| loOM’ 4/4” No. 1 & Btr. Basswood 


20M’ 4/4” F. A. S. Basswood 
50M’ 4/4” No. 2 Com. Basswood 
20M’ 5/4” F. A. 8S. Basswood 
15M’ 6/4” F. A. S. Basswood 
20M’ 8/4” F. A. S. Basswood 
80M’ 4/4” F. A. S. Birch 

65M’ 4/4” Selects Birch 
300M’ 4/4” No. 1 Com. Birch 
30M’ 5/4” Selects Birch 
200M’ 5/4” No. 2 C. & B. Birch 
50M’ 10/4” No. 1 C. & B. Birch 
50M’ 4/4” Sel. Hard Maple 

20M’ 4/4” No. 2 Com, Soft Elm 
40M’ 4/4” No. 2 Com. Rock Elm 
15M’ 4/4” Sel. & Btr. Oak 

50M’ 4/4” Nos. 1-2-3A Com. Oak 
15M’ 5/4” No. 2 Com, & Btr. Oak 
25M’ 6/4” No. 2 Com. & Btr. Oak 


We manufacture all Northern 
Hard ‘oods. 





and 

























































Rust-Owen Lumber Co. 


DRUMMOND, Wis. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Dressed EXTRA STANDARD” 











1 

HAND MADE ] 

We manu- \ 

facture 

them in all 

sizes from 

Heart | 

Stock 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 




















JACKSON. & TINDLE, In. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bidg,, Grand Rapids, Mich. 


Kindly address all inquiries care Dept. 7 
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Cc PITTSBURGA Coo 
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| West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
































IDAHO 
MINNESOTA 
WESTMONT 


White Pine 


ALSO LONG and SHORT LEAF 
Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 


CI MICAIGAN Coo 


Remember 


Mershon, Eddy, Parker Company 
SAGINAW. MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 


Sash, Doors, Blinds, Window IFrames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment fiom Idaho 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 





17 


HARDWOOD Evertasliiig FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 





GRAND RAPIDS, MICH. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
poard. _We handle all classes of cargo and have 
special Department handling Export Lumber Shipments 














BUSINESS CHANGES, INCORPORATIONS, ETC. 


















Business Changes 


CALIFORNIA, Gult—Mid-Valley 
ceeds T. S. Ferguson. 

Sacramento—Superior Lumber & Fuel Co. sold to 
W. F. Knox and C. H. Uolcomb. 

San Francisco—McCullough Lumber Co. succeeded by 
McCullough Fagan Lumber Co 

Santa Maria--G. M. Doane, Sr., (estate) sold to lum- 
ber department of Pacific Coast Coal Co. 

INDIANA, Veedersburg—O. L. Stultz, who recently 
purchased the Martin-Osborn yard, has sold out his stock 
there and will open new yard in New Augusta, Ind. 

KANSAS. McPherson—Home Lumber & Fuel Co. suc- 
ceeded by F. H. Church. 

Wichita—H. W. Reed Lumber Co. succeeded by R. Y. 
Alexander Lumber Co. R. Y. Alexander has sold his in- 
terest in Marshall-Alexander Lumber Co, 

MISSISSIPPI. Jackson—Mercantile Lumber Co. suc- 
ceeded by Pelahatchie Lumber Co. 

MISSOURI. Sedalia—Salisbury Bros. 
Salisbury Sash & Door Co. 

Springfleld—L. W. Houk Lumber Co, succeeded by 
L. W. Houk & Lee Patterson; improvements to be made 
to lumber yard, new sheds erected and switches and 
trackage built. 

MONTANA, Eureka—-Planing mill plant of Home 
Lumber Co. purchased by Baird-Naundorf Co., of Spo- 
kane, and will be moved to that place. 

NEBRASKA. Fairbury—-Fairbury Lumber & Supply 
Co. succeeded by B. W. MclLucas. 

NEW HAMPSHIRE, Beebe River—Woodstock Lum- 
ber Co. succeeded by Draper Co. 

NEW JERSEY. Palisades Park—Parkyn 
succeeded by Walter W. Aschoff. 


Lumber Co. suc- 


succeeded by 


& Sons 


NEW YORK. Brooklyn—-Wholesale Lumber Dealers’ 
Corporation moving to Woolworth Building, New York 
City. 


OREGON. Falls City—R. Van Den Bosch is about 
to move his suwmill from this point to Pedee. 

Grants Pass—B. Egerton has purchased the Sprague 
tiver White Pine Mill, located about 40 miles east of 
here, and about 6,000,000 feet of timber. 

Portland—Mickle Mills Corporation has purchased the 
Monach mills in North Portland, 

Portland—Oregon Coast Range Lumber Co. succeeded 
to the business of the Spaulding Miami Co. with offices 
in Northwestern LGank Building. 

SOUTH DAKOTA. Colome—Floete Lumber Co. sold 


to Von Seggern Bros. & Ludden. 


Winner—Floete Lumber Co. succeeded by Rosebud 
Grain Co. 
TEXAS. Flouston—-Public Lumber Co, sueceeded by 


Seth M. Litthe Lumber & Fuel Co. 

WASHINGTON. FEverett—Everett Shingle Co. sue- 
ceeded by Everett Lumber & Shingle Co.; increasing 
capital to $75,000. 

Orting—Henry Pickard has purchased the Foulkes and 
Apetz interests in the Orting Lumber Co. 

Seattle—J. F. Rothschild Co. succeeded by Rothschild- 
Barcus & Co, 


Incorporations 
ALABAMA. Birmingham—Alabama Barrel Co., incor- 
porated. 
CALIFORNIA. Ios Angeles—Dolan-Sine Lumber Co., 


incorporated; capital, $100,000. 

Oakland—Kiernen-Hubbard Lumber Co., incorporated; 
eapital, $100,000. 

CONNECTICUT. Greenwich—Service Sash & Door 
Co., incorporated; capital, $25,000, 

GEORGIA. Columbus—Pine Mountain Lumber Co., 
incorporated; capital, $10,000. 


IDAHO. Wallace—Idaho Pine & Fir Lumber Co. 
of Wallace, incorporated; capital, $100,000, 

LOUISIANA. Donaldsville—Stuble McDonald Lum- 
ber Co., incorporated; 


MARYLAND. [Baltimore 
porataion, incorporated. 

MICHIGAN. Bay City—Halverson Lumber & Salt 
Co., incorporated; capital, $100,000. 

Kossa (P, O. Swanson)—Central Lath & Lumber Co., 
incorporated, 

Niles—-Niles Lumber Co., increasing capital from 
$50,000 to $100,000. 

MISSISSIPPI. Ackerman—Mohawk Lumber & Manu- 
facturing Co. increasing capital from $25,000 to $50,000. 

Jackson—Pelahatchie Lumber Co., incorporated; with 
office in Jackson and saw and planing mill at Pela- 
hatchie; capital, $30,000. 

MISSOURI. Arcadia—Arcadia Lumber & Construc- 
tion Co., incorporated; capital, $5,000. 

NEW YORK. Brooklyn—Burak Lumber Co., incorpo- 
rated; capital, $10,000. 

New York—Overseas Lumber Co., incorporated; capi- 
tal, 1,000 shares, no par value, 

New York—-H. J. Kaestner Co., incorporated; capital, 
$10,000; timber and lumber yards, construction of 
houses ete. 

Penn Yan—Walker Bin Co., increasing capital to 
$275,000. 

NORTH CAROLINA. Asheboro—Asheboro Wheelbar- 
row Co., increasing capital from $50,000 to $150,000. 

Durham—Durham Heading Co., incorporated; capital, 
$100,000. 

Roaring River—B. L. Johnson & Co., incorporated; 
eapital, $150,000; manufactures bee keepers’ supplies. 

OHIO, Bellauire—Anderson & McGregor Co., incorpo- 
rated; capital, $100,000. 

ow Portland—Washburn Lumber Co., incorpo- 
rated. 

Portland—American Timber & Land Co., incorporated; 
-apital, $400,000, 

Portland—Umpqua Mills & Timber Co., incorporated; 
eapital, $1,500,000. 


Duker-Asendorf Box Cor- 


Portland—Mowry Logging Co., incorporated; capital, 
$5,000. 


SOUTH DAKOTA. Kranzburg—Kranzburg Lumber 
Co., incorporated; capital, $20,000. 
TENNESSEE. Columbia—Cook Furniture Manufac- 


turing Co., incorporated; capital, $10,000. 

Martin—-Hicks Lumber Co., incorporated; 
$10,000. 

Memphis—J. H. Wilson, incorporated. 

Nashville—Ransom Whitson Lumber Co., incorporated; 
capital, $500,000. 

VIRGINIA. Bristol—Twin City Furniture Manufac- 
turing Co., incorporated; capital, $250,000. 

WASHINGTON. Bellingham—Puget Sound Sawmills 
& Shingle Co. increasing capital to $600,000. 

Sellingham—Baker Lumber Yards, incorporated; capi- 
tal, $5,000. 

seHingham—G. E. Hemphill Logging Co., incorpo- 
rated; capital, $10,000. 


New Mills and Equipment 


ALABAMA, liver Falls—Horse Shoe Lumber Co. has 
let contract for water power machinery. 

‘Tuscaloosa—Tuscaloosa Lumber Co. will rebuild plant 
which was burned with loss of $50,000; will install 
planers, band saw, re-saw, steam kilns, trimmers ete.; 
daily output to be 75,000 feet. 

ARKANSAS. Hoxie—Sharum-Benningfield Co., of 
which W. R, Lane is president, will rebuild its burned 
plant. 

Hoxie—F. M. Stone, of this city, has acquired a 
40-acre site at Hardy, Ark., and will erect a stave 
mill. 

CALIFORNIA. Purbank—Burbank Planing Mill Co. 
will build a corrugated iron planing mill at Olive Ave. 
and Main St.; cost, $2,350. 

Los Angeles—Hammond Lumber Co. beginning a 
$3,000 addition to its lumber shed at 2010 S, Alameda 
S 


capital, 


Los Angeles—Weber Show Case & Fixture Co, will 
build an addition to its factory at 5714 58. Park Ave.; 
cost, $5,000. 

Oaukland—Melrose Lumber Co. will erect $2,000 office 
building; 1257 46th Ave. 

San Francisco—Dinmond Patent Show Case Co, hav- 
ing plans prepared for factory building to cost about 
$50,000. 

Santa Paula—Peoples Lumber Co. building new office 
building. 

INDIANA. Evansville—Wolflin West Side Lumber 
Co. has begun construction of a basement under the 
present oflice and door room at the plant on St. Joseph 
Ave., which will be used as auxiliary stock room for 
roofing material. Ventilators, elevators and other fea- 
tures are being installed. 

MINNESOTA. Brainerd—Hayes Lucas Lumber Co, 
will erect additional sheds, 

MISSISSIPPI. ‘Tupelo—Leake & Goodlett Lumber 
Co. will erect store and office building; cost, $75,000. 

MISSOURI. St. Louis- 
build burned» plant. 

OREGON. Kaskela—River Logging & Lumber Co. 
will erect a sawmill. 

Medford—Owen-Oregon Lumber Co, will erect a lum- 
ber storage warehouse and dry kilns. 

Noti—Forcia & Larson will install a planer at the 
sawmill. 

VIRGINIA. Pristol—Twin City Furniture Mfg. Co. 
will erect 100x259) feet furniture factory and_ install 
machinery. 

WASHINGTON. 
will erect sawmill, 

Shelton—Liberty Lumber Co., of Tacoma, will estab- 
lish lumber yard here, 


Casualties 


ARKANSAS. Foreman—Madden Bros., loss by fire. 

Wilson—Butter tub manufacturing plant of Creamery 
*ackage Co. burned with estimated loss of $25,000. 

CALIFORNIA. Dasin—Prescott Brick & Lumber Co., 
loss by fire. 

Paskente—Hillard Co.’s sawmill near here burned in 
forest fire which -destroyed timber along Elder Creek. 

DISTRICT OF COLUMBIA. ‘Takoma Park (Wash- 
ington sub-station)—James H. Campbell, loss by fire, 
$10,000. 


s0oeckler Lumber Co, will re 


Colville—Fred Draper Lumber Co. 


IOWA. Clinton—M. A. Disbrow & Co. (Inc.), loss by 
fire. 
LOUISIANA. Shiloh—Sawmill and planer of J. E. 


Buckley destroyed by fire; loss, $35,000. It is under- 
stood that the plant had been sold to Mr. Wood, of 
Marion, La,, but it is not known that the deal was 
completed before the fire. 

MASSACHUSETTS. Williamsett—Doane & Williams 
Lumber Co., loss by fire, $20,000. 

MISSISSIPPI. Columbia—Pool & Westerfield, loss by 
fire in planing mill, $8,500. 

Columbia—Portable sawmill owned and operated by 
Chas. S. Jordan, of Columbia, wus destroyed by fire; 
loss, $2,000. 

Lyman—Fuel house and dry kiln belonging to In- 
gram-Day Lumber Co., destroyed by fire; loss, $15,000. 

Louise—Belgrade Lumber Co., loss by fire; lumber 
yard destroyed with 7,000,000 feet of lumber. (Head- 
quarters in Memphis, Tenn.) 

MISSOURI. Nevada—Bates Lumber Co., loss by fire, 
$60,000, 

NEW YORK. Jamestown—Wilson Mills (Inc.), loss 
by fire, $75,000. 

OKLAHOMA. Hugo—Planing mill of Floyd Caylor 
damaged by fire, loss estimated at $4,000. 

OREGON. Canyon City—The sawmill of L. G. De- 


Wolf, in Bear Valley, near here, has been burned with 
a loss of $10,000; no insurance. 
Cottage Grove-—-A logging locomotive and train of 
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Anderson-Middleton Lumber Co. has been wrecked. 
Perry—Grande Ronde Lumber Co., sawmill burned 
with loss of $150,000; insurance, $70,000. 


TENNESSEE. Decherd—Tennessee Lumber Co., loss 
by fire, $25,000. 
TEXAS. Houston—Texas Barrel Factory destroyed 


by fire; G. J. Kapner, general manager. 


Howe—Galbraith-Foxworth Co., loss by fire, $25,000; 
covered by insurance; yard destroyed. 

VERMONT. North Troy—Blair Veneer Co.’s mills 
destroyed by fire; loss with several houses and a 
bridge, totaled over $200,000. 

WASHINGTON. ‘Tekoa—Sawmill of Olmstead Bros. 
in Moctelme district, has been burned with a loss of 


$5,000; no insurance. 

New Ventures 
Miami—Walkling Lumber Co. recently be- 
gan; retail (headquarters, Miami Beach). 

ILLINOIS. Kankakee—Wertz Lumber Co. will es- 


tablish a new yard on Big Four south of East Court St. 
(headquarters, Bradley). 


FLORIDA. 


INDIANA. Indianapolis—American Stained Shingle 
Co. established offices at 835 Meyer-Kiser Bank Bldg. 

Indianapolis—James Murdock will open a woodwork- 
ing plant at hf lumber and coal yard, 6015 Bonna 
Ave. 

New Augusta—Stultz Bros. 
here. 

MISSISSIPPI. 
began; wholesale. 

MISSOURI. St. Louis—O. O. 
opened commission business at 
west coast lumber. 

Springtield—Grant-Davis Lumber Co. 
retail. 


will install lumber yard 
Laurel—C. & E. Lumber Co. recently 


3right Lumber Co. has 
Arcade Bldg., handling 


recently began; 


OKLAHOMA. Stillwater—Thompson-Parker Lumber 
Co. recently began; retail. 
WASHINGTON. Spokane—Baird-Naundor§ Lumber 


Co. organized by Thos. Baird, formerly president of 
the Baird-Harper Lumber Co., and A. G. Naundorf; 
has purchased plant of the Home Lumber Co. at Eureka, 
Mont., and will move it to Spokane; will conduct gen- 
eral wholesale lumber and milling-in-transit business. 

WEST VIRGINIA. Buckhannon—Yomack Lumber Co. 
recently began. 





News of American 





Hardwood Industry 











INDIANAPOLIS, IND. 


Sept. 15.—The hardwood demand is holding its 
own, and the volume of business is far ahead of 
what was expected. The industrial demand domi- 
nates the market. Retailers cling to their hand-to- 
mouth policy of buying. The furniture demand 
holds up well. Reports from these factories show 
a good volume of orders on hand with sales coming 
easier as winter approaches, 

Automobile plants are more actively in the 
market than e« week ago and the body plants here, 
especially, are steady buyers. One large body plant 
here has just announced that it is making plans to 
increase its production to such an extent as to be 
able to enter the export business, with a special 
taxicab body. Railroads continue in the market, 
business from this souree having strengthened 
sharply this week. At present red gum seems to 
be popular among buildings. Rural business con- 
tinues rather slow. 

Caleb THaglesfield, head of the hardwood flooring 
company that bears his name, and Mrs. EHaglesfield 
have returned from a summer spent in Alaska, 


DETROIT, MICH. 


15.—The wholesale 
altho the transit ear 
cleared up to a certain extent with fewer arriving 
in this territory. Buying of softwoods has in- 
ereased somewhat. The cheaper grades are weaker 
than upper grades. Demand in soft woods con- 
tinues rather widespread with few outstanding 
items in view of the extensive building program 
with which the Detroit metropolitan district is 
eceupied at present. Prospects for a large volume 
of year-around building in this seetion are excep 
tionally good. 


Sept. 
weaker, 


market is’ slightly 
situation has been 


Hardwood purchases in the automotive industry 
are expanding slowly and are characterized as 
varied. Announcement by several large makers 
that all future commitments will be taken up 
within the next sixty Gays is believed to indicate 
that much larger orders for lumber will be forth 
coming before the end of that period but it is 
pointed out that these purchases will be made to 
take care of future production programs which 
are expected to show a considerable increase after 
the first of January. However, it is increasingly 
evident in the automotive industry that production 
will be determined from now on in accordance with 
demand and that the practice of overloading deal 
ers with cars which was formerly pursued on a 
large seale will be abandoned generally. This 
development is hearty endorsement and 
one of its decided advantages is said to be the 
elimination of fluctuations in purchases of raw 
materials which has always proved a disturbing 
factor to supply interests serving the industry. 


COLUMBUS, OHIO 


The hardwood 
from the previous 


obtaining 


market shows little 
week. Buying on the 
part of factories is gradually improving and now 
practically equals orders from the retail trade. 
30x factories are taking low grades steadily, while 
furniture, musieal instrument and automobile 
Plants ‘are buying more liberally. Retail trade is 
restricted to present needs with orders for im- 
mediate shipment. Various classes of consumers 
are coming into the market with the result that 
there are no draggy items on the list. Shipments 
are coming out promptly and some of the larger 
producers are taking steps to increase production. 
Poplar and oak show considerable strength. Gum 
is more widely purchased. The American Column 
& Lumber Co., is having a better demand for all 
hardwoods, according to President M. W. Stark. 
Prices are generally well maintained. F. B. Pryor, 


Sept. 15.- 


change 


sales manager W. M. Ritter Lumber Co., reports 
hardwood trade still rather brisk with prices firm, 
The increased business of several weeks ago is 
being maintained. Mr. Pryor is optimistic over the 
outlook. He will leave soon for his usual five- 
weeks’ business trip to the Pacific coast. The John 
R. Gobey Lumber Co. is having a better demand for 
hardwoods, according to L. B. Sehneider, sales 
manager. 

Southern pine trade is gaining in volume to a 
certain extent. There is now a good deal of figuring 


on new work and dealers are busier then for 
several weeks. Building operations are getting 


brisker. Prices are steady at former levels, with 
rough finish, dimension and bill stock fairly strong. 
The Sowers-Benbow Lumber Co. reports a decided 
improvement in retail demand. The company sold 
lumber for six houses in one day which is some- 
what unusual. The J. E. MeNally Lumber Co. is 
having a good run of business in southern pine, 
with fair prospects for the future, according to 
J. FE. MeNally. Phillip C. Rond, H. R. Allen Lum 
ber Co., says trade holds up fairly well, altho 
there are indications of weakness in prices. Dimen- 
sion, finish and siding are the strongest items. The 
Kifth Avenue Lumber Co. is having a better retail 
demand. The Hl. ©. Greith Lumber Co. reports a 
good steady demand with gvod indications for 
fall business. 


MERRILL, WIS. 


Sept. 16.—Manufacturers, 
brisk demand for No. % hardwood, report demand 
for other items somewhat spotted and are of the 
opinion that the market will not change materially 
until after election. Even the most 
manufacturers believe that No. 8 birch and maple 
will be worth $20 within thirty days. 
becoming quite low. Sawmills in the Tomahawk 
vicinity have not yet resumed operations. The 
Oelhafen portable sawmill, which been op 
erating east of Tomahawk, may not be in 
tion this winter. 

Fire Monday 
at the J. 


while experiencing a 


conservative 

Stocks are 
has 
opera 


evening, Sept. 8, in a lumber pil 
W. Wells Lumber Co.’s yards at Menomi 


nee, Mich., was discovered just in time to avert 
a serious blaze as a high wind was raging at the 
time. 


MILWAUKEE, WIS. 


Confidence in the strength of the local 
more pronounced, and 
a more normal aspect 
trength 

pecially those items 


Sept. 16. 
lumber market is 
buying is beginning to assum 
than for several months. The 
lies in low grade hardwoods, 


becoming 


principal 


used by boxing and crating interests. Direh and 
maple in No. 8 common grades are very strong, as 
a result of the well sustained demand of the last 
few weeks, Immediate hipment is still desired 
in the majority of cases. No. 8 birch is being 


quoted at about $24 a thousand feet, and promises 
No. 3 hem 


prices 


to strengthen as the season progresse 
demand, 
hardwoods also show 


and in good being 
The better grades of 
improvement, with 
decided tendency to increase the volume of buying 
soon. Cabinet interests are constituting 
a zood source of demand for better grades of birch, 


which are firm in price. Retail yards report a sub 


lock is scarce 
strong, 


industrial demand showing a 


making 


stantial increase in demand from carpenters. IHlome 
building continues to break all previous records, 
with bungalows and small frame houses growing 
in popularity. That September will witness a 


further widening of the margin of gain over last 
year is indicated by the fact that up to the end of 
last week building permits issued amounted to more 
than $2,000,000, representing an increase of $400, 
000 over the corresponding period last year. 
Martin L. Paulson, formerly of the Paulson Lum 
ber Co., Evansville, Wis., and former president of 
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General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 
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WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


You inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. 


L E 


CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 


Spruce 











H. B. HEWES, 


President 


W. T. VIRGIN, 


ice- President 
R. H. DOWNMAN 


of fine quality. 
J. W. Mc WILLIAMS 
C. D. TERWILLIGER, 


Clover Valley ¢2.2e2vuces. 


F. E. WALKER, 
Lumber Co. Asst. Sec. & Treas. 
LOYALTON, CALIFORNIA 








LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 
Now is a good time to try our Mixed Car 

Service in anything you require in 


FIR — HEMLOCK — CEDAR 


John D. Collins white Building. 
SEATTLE, WASH. [Lumber Co. 


























Bookkeeping Systems for Retail Lumber Dealers 


The Prize Winning Systems submitted in a _ national 
contest conducted by the AMERICAN LUMBERMAN. 
Postpaid, 35 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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" Soft Old Growth i 
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sample car, rough dry, 
or worked to pattern. | 


PacificStates LumberCo. 


TACOMA, . . WASHINGTON 
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i S.B.Marvin, - 518 Peoples Gas Bldg., Chicago | 
(| G.A. Jones, 706 Lumber Exchange, Minneapolis V 
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isjwhat you want today 
to minimize your invest- 
ment and insure more 
frequent turnovers. 
That is what we offer 
you in our plainly 
branded uppers— 


[Ae eae 


PERRY SARER LUMBER CO. 
Vertical Grain : H 
and Flat Gran FAY Flooring 
Vertical Grain FIR STEPPING in any quantity 
Fir Lumber, Hemlock Boards and Shiplap 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 


A 
DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 


























SERVICE \Yo 
PRODUCTION 


LUMBER MANUFACTURERS 
Salesmen - - Buyers 
Rail Shipment Only. 
Commission Representation Wanted. Commission Buying Accounts Solicited. 


E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
Mills at Albany, Oregon. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 4381 S. Dearborn St., Chi- 
cago, . 














the Southern Wisconsin Retail Lumbermen’s Club, 
has opened a sand and gravel pit at Evansville. 

The Rock River Lumber & Fuel Co., of Beloit, 
Wis., has started the construction of a new oflice 
building and coal shed, which will cost approxi- 
mately $20,000, according to announcement of 
officials of the concern, 

Elmer Kuehl, of Big Bend, Wis., has been named 
manager of the Hartford (Wis.) yards of the Col- 
lins Bros. Lumber Co., succeeding Harry M. Hough, 
recently resigned. 

J. Earl Morgan, head of the Morgan Co., of 
Oshkosh, Wis., has been named chairman of the 
board of the Old Commercial National Bank of 
Oshkosh. The position is just created, and Mr. 
Morgan will be the first to hold it. Kdgar P. Saw- 
yer, of the prominent lumberman family, is a 
director of the bank. 


JACKSONVILLE, FLA. 


Sept. 15.—The hardwood market seems to have 
fallen in line with other southern woods, a cer- 
tain spirit of sluggishness prevailing during the 
last week cr ten days. Prices, however, have re- 
mained firm and very few reductions have been 
noted. A nice volume of inquiries is coming in, 
and operators are optimistic. 

Practically all hardwood consumers are doing 
a nice volume of business. The automobile manu- 
facturers have increased production somewhat, 
altho it has not reached last year’s levels. 
Furniture manufacturers are still buying in small 
lots, and altho they show no inclination to cover 
future requirements, the amount of orders they 
have on hand will keep them in the market 
for moderate quantities the balance of this 
year. 

Mill stocks are in good shape, the long period 
of inaction during the summer having given pro- 
ducers an opportunity to stock up. However, 
heavy rains have fallen this week, and prolonged 
wet weather will seriously hamper logging opera- 
tions. 

Prices remain firm and are as follows f.o.b. 
cars mill: Plain sap gum, 4/4, FAS, $40; No. 1, 
$24; No. 2, $13; No. 3, $8. Red gum, FAS, 
$60; No. 1, $235; No. 2, $15. Plain mixed oak, 
PAS, $69: No. 1, $42: No. 2, $24; No. 3, $11. 
Poplar, FAS, $90; No. 1, $40; No. 2A, $23; 
No. 2B, $17: No. 3, $10. 


LOUISVILLE, KY. 


Sept. 15.—DBusiness over the last week has been 
reported as a trifle quiet by some lumber houses, 
there having been a few draggy inquiries out, but 
not good business producing ones at that. Prices 
continue firm. Cottonwood has been more active, 
while there has been steady gum business booked, 
along with ash, oak, some poplar, cypress and wal 
nut; producers who also ship pine have reported 
good sales on the latter, equaling about half of 
their total sales. Louisville quotations, in stocks: 
Kentucky and Indiana oak, quartered white, FAS, 
$140; common, $80; quartered red, $115 and $70; 
plain white, $105 and $60; plain red, $95 and 5. 
Southern oak, quartered white, $125 and $80; red, 
$90 and $60; plain white, $86 and $57; plain red, 
$82 and $55. Poplar, FAS, $100; saps and selects, 
$76; common, $53. Walnut, FAS, $210; selects, 
$150; common, $110. Chestnut, $105 and $60. 
Cottonwood, $55 and $40. Ash, $100 and $60. 
Crum, quartered red, $82 and $52; plain, $78 and 
$50; quartered sap, $58 and $45; plain sap, $55 
and $37. 

R. R. May, head of the May Hardwood Co., 
Louisville, left the city on Sept. 15, for a business 
trip to Detroit, Cleveland and other northern con- 
suming sections. 

J. S. Thompson, manager of the Louisville office 
of the Southern Hardwood ‘Traffic Association, 
stated that some of the railroads were endeavoring 
to get over several stiff rate advances on lumber, 
veneers and commodities taking the lumber rate, 
from Louisville, Evansville, Owensboro and Indiana 
mills, to all eastern cities. The association will 
look after interest of members and file objection 
to any rate advances in advance, and endeavor to 
have a hearing arranged by the Interstate Com- 
merce Commission as to the reasonableness of the 
proposed increases, which it is not deemed are at 
all necessary. 

Leroy Olcott, secretary W. P. Brown & Sons 
Lumber Co., after spending some weeks at Martins- 
ville, Ind., where he has been a sufferer from a 
rheumatic ailment, has returned to his home in 
Louisville, but will rest up a couple of weeks before 
returning to the office. 

M. D. Thompson, who has been assistant man- 
ager at the Fayette (Ala.) mill of the W. P. Brown 
& Sons Lumber Co., for about three years, coming 
to the company from the Columbus Lumber Co., at 
Columbus, Miss., has been made manager of the 
company’s Zama (Miss.) operation, to fill a va- 
cancy caused by the recent death of J. B. Wads- 
worth, ir. 








MEMPHIS, TENN. 


Sept. 15.—There has been a slight increase dur- 
ing the last week in the number of inquiries and 
orders for southern hardwoods, and the volume of 
business shows fair expansion. Prices hold well 
and there is virtually no indication of selling pres- 
sure. On the contrary, holders appear to be 
displaying unusual independence and are declining 
business which does not involve a price considered 
adequate. ‘There is a very szatisfactory demand 
from furniture manufacturers. Manufacturers of 
wooden containers, too, are buying low grade 
lumber in volume as the result of the improve- 
ment in their own business. Building trade in- 
terests continue to absorb oak, gum, poplar and 
cypress, and flooring manufacturers are good buy- 
ers of Nos. 1 and 2 common plain red and white 
oak. ‘There is evidence that, with the rapid 
progress made in shipping lumber, ordered held up 
some months ago, to automobile interests, there is 
considerable business pending with this particular 
industry. There is a fair inquiry from manufac- 
turers of agricultural implements and _ vehicles 
while there is also a reasonably large miscellaneous 
domestie demand. Foreign buying holds up fairly 
well, tho it is evident that the higher prices asked 
by manufacturers in the South are tending to re- 
strict the volume of business with overseas 
countries. 

There are indications of a “tightening up” in 
the flat car situation at various points in hard- 
wood producing territory, according to the South- 
ern Hardwood Traffic Association, and it is there 
fore urging the utmost codperation between carriers 
and users of this sort of equipment to prevent 
hampering mill operations and also to forestall em- 
bargoes and other transportation handicaps. The 
carriers are being urged to “speed up transporta- 
tion’ so as to avoid a serious shortage of open 
top equipment, while shippers are requested to 
load and unload such equipment promptly, even if 
they have to work overtime. 

John W. McClure, secretary Bellgrade Lumber 
Co., states that the big band mill at Louise, Miss., 
began turning out fresh lumber just as soon as the 
embers of the fire which destroyed the yards last 
week, together with about 7,500,000 feet of hardwood 
stocks, had cooled. The mill and other equipment 
escaped damage from the flames and the manage- 
ment was therefore able to resume production just 
as soon as additional logs could be brought in. 

Joseph Newburger, president Delta Ilardwood 
Company, with headquarters here and mill in 
Mississippi, has just returned from an extended 
foreign trip which carried him over most of Rus- 
sia. He is very enthusiastic regarding prospects 
for a revival of business in Russia which will prove 
helpful to the United States as well as to Europe. 


BUFFALO, N. Y. 


Sept. 15.—‘‘Increased employment was reported 
in several basic industries during August,” says a 
report made on the Buffalo district by the Federal 
Department of Labor, which adds: “A large metal 
plant, closed for two weeks, has resumed opera- 
tions and 1,000 workers reémployed. Some _ im- 
provement is noted in the steel industry, and one 
large mill took on approximately one hundred more 
workers during the last month. Some of the 
automobile plants are becoming more active, and 
one concern is operating with normal forces, while 
another, which added two hundred workers to its 
forces during June, has now recalled about five 
hundred more. Building activities are going ahead 
at a rapid pace, particularly office buildings, 
churches and schools, although there has been some 
decline in home construction. Local craftsmen are 
well employed.” 

Reforestation of unproductive farm land in Jef 
ferson County, New York, has proved unusually 
successful, the county farm bureau manager says, 
and an effort is now being made to intrest more 
farmers in the reforestation plan. Several thou- 
sand trees were planted last spring and more than 
80 percent of them are thriving. 

The lumber industry of Buffalo and the Tons 
wandas has won in an important contention be- 
fore the Interstate Commerce Commission con- 
cerning restrictions which the Erie Railroad pro- 
posed to make in the lumber transit privilege at 
these points. The Buffalo Lumber Exchange, Tay- 
lor & Crate, and the Atlantic Lumber Co. repre- 
sented the Buffalo market before the commission 
and held that the new rules would place this city 
at a disadvantage and favor Jamestown, Falconer 
and Corry, Pa. The commission held that no war- 
rant existed for such discrimination, and directed 
that the new rules be canceled. 

Peter Antoine, who has worked for the Canadian 
General Lumber Co. and Graves, Bigwood & Co. 
at Byng Inlet, Ont., for twenty-five years, was 80 
years old on Sept. 9, but celebrated by working 
in the yard all day at his duties as a lath piler. 

The “twenty years’ ago” column of a local paper 
says that in September, 1904, the Goodyear in- 
terests ‘‘acquired the East Louisiana Railroad, 
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which runs thru the great timber and rosin country 
from Pearl River Junction to Covington. The 
Great Southern Timber Co., of which Frank H. 
Goodyear is president, will now control the Louisi- 
ana pine fields.” 

Orson E. Yeager went to New York last week 
to meet his son, Orson E. Yeager, jr., who has re- 
turned from a month’s tour of Europe and is now 
entering Yale University. 

J. C. Browne, president of the Pacific Lumber 
Co., with mill at Scotia, Cal., was here this week, 
being en route to New York. 

William L. Henrich, president Northeastern Re- 
tail 'Lumbermen’s Association, went to Schroon 
Lake last week to speak before the lumber dealers 
of the Adirondack section. 

Charles N. Perrin stopped here last week on 
his way from the southern mills to his headquar- 
ters at Madison, Wis. 


JACKSON, MISS. 


Sept. 15.—Local manufacturers of hardwood 
report no particular change in the market situa- 
tion the last week. Furniture manufacturers, mill- 
work plants, industrial plants and flooring fac- 
tories are actively in the market. The plants in 
this section are operating full blast with fairly 
good order files and stocks below normal. They 
are cutting principally poplar, which is moving 
pretty fast. Red and sap gum is in good demand. 
The automobile plants are buying in good volume. 
Weather and labor conditions are good. 


EVANSVILLE, IND. 


Sept. 15.—The hardwood lumber manufacturers 
in Evansville and other towns in southwestern 
Indiana report that inquiries have been coming 
in quite freely during the last week or ten days 
and indications point to a better business, altho 
orders have not been quite as numerous as during 
the last half of August. Hardwood mills in this 
section are being operated on fairly good time 
and liberal supplies of logs have been coming in 
during the last few weeks. Furniture manufac- 
turers are among the best buyers in the market 
and they are largely purchasing gum. Vencer manu- 
facturers report business increasing the last 
several weeks. Planing mills are being operated 
on steady time and report that repair business is 
picking up and that new business also is more 
than holding its own. Reports from rural com- 
munities are more encouraging, and country yards 
are doing a larger volume of business than during 
the summer. 

Gus E. Bauman, G. E. Bauman Hardwood Co., 
and former president of the Evansville Lumber- 
men’s Club, has returned from a trip thru Mis- 
sissippi and reports that Jumber manufacturers in 
that section look for a picking up in trade condi- 
tions a little later in the year. 


NEW YORK, N. Y. 


Sept. 17.—The lumber market in the metropoli- 
tan district has shown little change in the first 
two weeks of September, altho the general opinion 
is that the tone is strengthening and better things 
are in store. Hardwood men predict a greater 
demand for industrials and improvement in con 
ditions that until recently created a great deal of 
bargaining. Oak flooring is in much better de- 
mand than maple and items in oak are as promi- 
nent in the general scale as any other wood. 
Retail yards all over the district are better stocked 
with west Coast lumber, principally fir, than they 
ever have been. This is particularly true of Long 
Island yards this side of Babylon. Below Babylon 
the stocks of fir seem to dwindle off. Yards on the 
north shore of the Island are fairly well supplied 
with hemlock. The yard of James H. Stansbury 
(Ine.), not far below Jamaica, recently has _ re- 
ceived large shipments of fir and large quantities 
of west Coast shingles. The same is true of the 
Nassau Lumber Co. in Hempstead and intermediate 
yards all carry fir as their mainstay. West Coast 
lumber continues to come in regularly in large 
volume and still there is comparatively little transit 
lumber going begging. 

Rodney E. Browne 


and Charles E. Lampman, 


both well known to the New York trade, have 
started in the wholesale lumber business with 


offices in Grand Central Terminal, under the name 
of Browne & Lampman. They have obtained selling 
connections with the Southern Pine Lumber Co., 
of Texarkana, Tex.; Peavy-Byrnes Lumber Co., 
Shreveport, La.; Finkbine Lumber Co., Jackson, 
Miss.; Trenton Lumber Co., Jackson, Miss., and 
the Central Coal & Coke Company, Kansas City. 
Mr. Browne’s present connection with the South- 
fm) Pine Association will continue for several 
weeks. He was for some time associated with the 
Kirby interests. Mr. Lampman was formerly asso- 


ciated with his father in the retail lumber busi- 
hess and has had extensive wholesale experience, 
having been branch manager here for the Duquesne 
Lumber Co, 


He has more recently been manager 





of the branch yard of the J. A. Mahlstedt Lumber 
& Coal Co. at Mamaroneck. 

Frank S. Davis, of Frost & Davis, Woolworth 
Building, is now on a trip to Bermuda, having 
been in charge of the local office while W. G. Frost 
took his annual vacation in New England. 

T. N. Nixon, of Wistar, Underhill & Nixon, left 
New York Monday for a trip to the southern mills. 

Arthur E. Lane, of the corporation that bears 
his name, left New York recently for a trip to the 
west Coast mills. He was accompanied by Mrs. 
Lane. 

Fred J. Bruce, president of the Nylta Club, will 
return to his town home in Brooklyn early in 
October after spending the summer with his family 
on Long Island. 


RHINELANDER, WIS. 


Sept. 16.—The lumber business is not very ac- 
tive at present. Demand for building lumber is 
especially quiet in hemlock and pine, but there is 
an intermittent call for low grade hemlock for 
crating and box purposes. Consumers are more 
exacting in their specifications; for istance, No. 3 
hemlock is being called for in 1x4- or 1x6-inch, 
all 6- or 8-foot long, much of it to be ripped, cross 
cut and bundled, and only the larger mills are 
able to handle such orders to advantage. <A con- 
siderable advance has taken place in the price of 
No. 3 maple and birch, a steady demand having 
kept supplies down to a low point. Manufacturers 
are now holding No. 3 4/4 birch and’ maple around 
$18 to $19 at mill, tho it is doubtful if many 
orders have been placed on this basis as yet. Stocks 
of No. 1 common and better birch and maple are in 
fairly good supply, as these grades are not selling 


rapidly. Sasswood is quiet, tho there are some 
inquiries from the East for this wood, but few 
orders have been placed thus far. Several mills 


put up a quantity of basswood key stock this year, 
and some of it was sold and shipped, but there is 
still a quantity on hand. Soft elm has been a 
slow seller this year. No. 3 elm for crating is in 
demand, and prices are likely to get back to last 
winter’s basis. Vreparations for logging are going 
on, and camps are already being established. 


CORINTH, MISS. 


Sept. 17.—Orders are scarce, and it seems that 
wholesalers and retailers are only buying from 
hand to mouth. Many large mills and some smaller 
producers are closing down until conditions im- 
prove, and a number of manufacturers are only 
shipping enough stock to keep their organizations 
together. Prices being offered for short dimension 
stock, based on Corinth rate, are $17 to $18, mill. 
Random lengths, No. 2 and better grades, bring 
about $20 mill. All items are moving slowly and 
prices are low, but there is a feeling that conditions 
will be better by the middle of November or there- 
abouts. Weather conditions have been ideal for 
lumber hauling and manufacturing, and there 
is considerable stock along the railroad, altho some 
reduction has been made in it by rather heavy ship- 
ments during the last sixty days. 

M. M. Elledge, president M. M. Elledge Lumber 
Co., of Corinth, recently purchased the concentra- 
tion yard of the R. G. Kennedy Lumber Co. at this 
place, and expects to put in quite a large stock of 
short dimension. W. L. Elledge, brother of M. M. 
Elledge, is leaving Corinth to take charge of the 
Fulton (Miss.) operation of the Elledge company. 

W. H. Berkheiser and J. M. Pegg, of the W. H. 
Berkheiser Lumber Co., this city, have recently 
purchased a tract of timber near Hornsby, Tenn., 
where they plan to construct a planing mill. 

J. L. Potts, who has been engaged in the lumber 
business in this section for several years, has 
bought a tract of timber in Yalobusha County, Mis- 
sissippi, and plans to put in two or three saw- 
mills to manufacture short dimension stock. 


New Buildings Doom Big Maples 


MILWAUKEE, WIs., Sept. 17.—To make room 
for the erection of an apartment building, the 
most beautiful maple tree in this section is 
to be destroyed, according to O. W. Spidel, 
State forester, who says it is not practical to 
try to save this aged landmark. The purchaser 
of the property offered to give the tree to the 
city if the forester would undertake to move it, 
but as the job of removal would cost $1,000 
and chances of saving the big maple would be 
small, the offer was declined and the tree will 
be laid low. This old maple tree is 70 feet 
high; its trunk is 14 to 16 inches in diameter, 
and it has a spread of 80 feet. Another maple, 
which is 90 feet high, but smaller in diameter, 
stands on the back of the lot, and this, too, 
is to be destroyed in order to make room for 
the building that is to be erected on the lot. 
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alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
Flooring, 
Ceiling, 
FIR &:*: CEDAR 
Bevel Siding, 


Siding 
and Finish, Long 

Finish and 
Shingles. ' 























Timbers, Joists, 

Dimension, etc. 
WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 





IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 

















CI SAN FRANCISCO Co 


ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


ALSO 
California Sugar and White Pine 
edwo: and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














California White | 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


—INC.— 


16 California Street, SAN FRANCISCO 

















COOS BAY LUMBER CO. 
Douglas Fir and 
Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 














ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 


ae 
| | 








_ Lumbermen’s Exchange 


R. H. BROWNE 
California 


White and Sugar F INE 


and North Coast Lumber, Box Shooks, 
C ut Stock, Mouldings 


255-257 First National SAN FR ANCISCO 


Bank Building 


R. P. PRAY 














MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for pr ces. 
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Willapa I lative Lao. 


Vertical Grain Uppers 


Fir 
Spruce 
Hemlock 


Our Specialty 


Old 
Growth 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTL AND, ORE. 
Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg. 








R. 





Factory Stock 
Red Cedar Poles 


Garage Doors 
P 


Mouldings 


Mixed Cars 


WE can save 


you money on Pac- 
ific Lumber Spec- 
ialties. Let us prove 
it on a trial order. 


R. Material 


Fir Piling 


O. Cedar 
Built-up 
Columns 


H. J. ANDERSON 
. LUMBER CO. 
01 .. Portland, Ore. 














- 





Geo. T 


Service 


PORTLAND, OREGON 4 


™ 
Quality 


MICKLE 


Lumber Co. 
Lumber Specialists 
Rail and Cargo 


DOUGLAS FIR 
SPRUCE 
HEMLOCK 


411-417 Yeon Building, 














THE ENTERPRISE Co. 





SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


L@rejibisctest-tet- Mam @l etter 


—— 








eee 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 


In the 


Malloch, 
$1.50 postpaid. 


LUMBER AND LIFE 
new book, ‘‘Tote-road and Trail,’’ by Douglas 
“The Lumberman poet.’’ Illustrated in color, 
AMERICAN LUMBERMAN, Publisher, 


431 8. Dearborn St,, Chicago, 














TACOMA, WASH. 


Sept. 13.—The problem of rejects on car mate- 
rial was the principal subject of discussion at the 
regular meeting of the Tacoma Lumbermen’s Club 
last Wednesday. During the last year, it was ex- 
plained, the percentage of rejects has been ex 
tremely high which has caused considerable fric- 
tion between the mills and the ear companies. 
This was explained by the fact that much of the 
new car construction has been done under contract 
and material, formerly accepted by the car building 
firms, was rejected by the contractors. 

In order to settle the difficulties growing out of 
the situation it was suggested that two or three of 
the leading western manufacturers be sent East to 
confer with the officials of the car companies and 
attempt to iron out the present misunderstandings. 
The Tacoma lJumbermen expressed themselves 
strongly in favor of inspection at the mill and will 
endeavor to work out some plan to this end that 
will be acceptable to the eastern buyers. No definite 


action was taken and the matter will be brought 
up again and will also be referred to the West 


Coast Lumbermen’s Association for investigation. 
Lumber exports from Tacoma during May totaled 
45,110,000 feet, valued at $1,528,906, according to 
figures given out this week by the collector of 
customs. 
Water mills 


shipments of lumber from ‘Tacoma 


were extremeijy light during the present weck, only 
a few boats taking lumber being reported in and 


out. Next week the heavy movement of lumber 
by water will be resumed. The carriers at the local 
docks during the yeek included the following: 
St. Paul & Tacoma Lumber Co. Diana Dollar, At- 
lantic coast, 600,000 feet (part eargo). Tide- 
water Mill Co., Wapama, California, 100,000 feet 
(part cargo), Baker dock Willapa, California, 200,- 
000 feet (part cargo) and Floridian, Atlantic coast, 
125,000 feet and 1,000,000 shingles (part cargo). 
Defiance Lumber Co., Colusa, west coast South 
America, 450,000 feet (part cargo). Vort dock, Su- 
jerscyco, Atlantic coast, 218,000 feet (completing 
and Jalthybius, China, 930,000 feet and 3,200 tons 
box shook (part cargo). Wheeler Osgood Coy 
Caddopeak, California, 100,000 feet (part eargo). 
Dickman Lumber Co., Colusa, west coast South 
America, 460,000 feet (completing). 


The Henry Mill & Timber Co. is installing the 
machinery in the new mill here, the mill buildings 


being almost completed. Operations will be 
about Jan. 1. The mill wiJl be one of 
uptodate in the Northwest. 

The Ship Lumber Mill Co. has 
site on which the plant is located, 
waterway, from the receiver of the defunt Scandi 
navian American Bank, the former owner of the 
property. The price paid for the land was given 
as $5,500. 

A schedule of assets and liabilities was filed in 
the United States district court of Tacoma this 
week by the Shepard Lumber Co., of Rochester. 
An involuntary petition in bankruptey was. filed 
against the company last May but the mill con 
tested the application at the time. The court held, 
however, that an act of bankruptcy had been com- 
mitted and ordered the filing of the schedule which 


started 
the most 


purchased the 
on the Hylebos 


shows liabilities of $17,273 and assets totaling 
$51,667. 
The mill owners of the North End waterfront 


are willing to pay their share of the cost of con 
structing the proposed road along the edge of the 
bay. A delegation of millinen, headed by L. L. 
Doud, J. A. Wintermote, James Buchanan and 
John Buffelen appeared this week before the city 
council and announeed they had agreed to an as 
sessment of $8 a front foot on their property for 


the road. Under this agreement the millmen would 
raise $96,000, the city would contribute $100,000, 
and the two railroads operating along the water- 


front $100,000. The 
proximately $400,000. The matter 
next Tuesday when the council 
Jumbermen’s proposal. 

The second golf match between John Buffelen, 
‘preside nt Buffelen Lumber & Manufacturing Co., 
jand J. 4 Suchanan, president North End Lumber 
Co., two beginners who have recently been in- 
foculated with the golf germ, was played Wednesday 


cost of the project is ap 
will be settled 


will vote on the 


tafternoon and ended in a tie when Mr. Buffelen 
protested the enforcement by the referee of the 
stymie rule. Mr. Buchanan had been practising 


assiduously since his defeat of last week and was 


formidable on the greens. They were all square 
when the stymie question broke up the match. 


So much interest in these matches has been aroused 


that $58 was collected from the spectators who 
turned out for the contest at $1 a head. In addi- 
tion the $100 bet between the two players was 


turned over to the Children’s Home. T'wo more of 


these matches will be played, the proceeds as 


usual going to the charity mentioned. 

Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., received the Democratic nomi- 
nation for Congress from this district. He was 
unopposed in the primaries. Mr. Griggs has as 
yet made no announcement as to whether he in- 
tends to make the race or not. Should Mr. Griggs 
decide to run he will oppose Congressman Albert 
Johnson, chairman of the House immigration com 


mittee and author of the Johnson Immigration 
Act. The Japanese exclusion provision of this law 
is opposed by many of the lumbermen, including 
Mr. Griggs, who was active in the effort to have 
this feature eliminated. 
LOS ANGELES, CALIF. 
Sept. 18.—-The lumber movement along the coast 


is rapidly regaining normalcy. This is the con 
sensus among operators engaged in the trade here, 
A number of steam schooners, which have been 
inactive since the first of the year, have been re- 
turned into service transporting good sized ship- 
ments from Nerthwest ports to San Pedro. Thou- 
sands of homes and buildings are planned for 
southern California this fall, and this is given as 
the main reason for the revival of trade. 


The inbound movement of lumber during the last 
week, however, has fallen off slightly, but un- 


doubtedly this is only temporary and the volume 
for the month will show an increase over previous 
months. 


Lath lists have advanced steadily during the 
last two weeks with considerable buying being evi 
denced, and today lumbermen declare that there 


Common random is firm, 
more than at the first 


is a shortage of this item. 
being quoted at about $3 
of the month. 

Those whose business brings them in close touch 
with the Arizona market, state that conditions in 
the neighboring State are just fair, adding that 
they are as well as can be expected. A local lumber 
man just returned from a trip thru Arizona, re 
ports that the cotton crop of that State is 85 
percent normal. 

The Los Angeles Lumber Products Co., 
with the Masset Timber Co., of Vancouver, B. ¢ 
announces that in future the latter company’s 
tanker-cargo steamers HL Cicuta, Hl Abeta and 
El Cedro, will make Vancouver their home port. 
These bpats are to be placed on the intercoastal 
service carrying lumber from Queen Charlotte 
Island, Vancouver and Puget Sound, to ports on the 
Atlantic coast. They will then load general cargo 
back to Los Angeles Harbor and earry oil up the 
coast to Vancouver. It was also stated that the 
Masset Timber Co. will build a new mill on Queen 
Charlotte Island this fall, thus increasing the 
capacity of the spruce output from the two plants 
to 650,000 feet a day. 


EVERETT, WASH. 


Sept. 13.—New business booked by the Sumner 
Iron Works this week includes three of the cel 
brated Sumner band mills, together with a heavy 
volume of other sawmill machinery. One of the 
band mills goes to John Hanbury & Co. (Ltd.), 
Vancouver, I. C.; another to the Henry Mill & 
Timber Co., Tacoma, and the third to the, Doty 
Lumber & Shingle Co., Doty, Wash. All the ma- 
chinery embraced in the orders is direet-connected, 
motor-driven. In the Wlanbury schedule are a 
12-inch Simonson log turner, 42x20-ineh gang, 
12xG0-inch edger, 4x36 inch edger, hog and gang 
cant crane. In the Henry order, in addition to 


affiliated 


the band mill, are 72-ineh four-block carriage, 
10x60-inch edger and a twenty-one saw 40-foot 
trimmer. The band is te have the lower shaft 


connected with a 300 horsepower, 350 revolution 
high resistance motor, and with both the upper 
and lower wheels the bearing case is to be fitted 
with heavy-duty Hyatt roller bearings—top guide 
to be adjusted by means of an electric motor. The 
Doty order, in addition to a 10 foot Sumner band 
mill, includes a Simonson log turner, three Lueth 


skid lifts, one deck-stop and log loader, six Sumner 
offsets, six carriage truck boxes and a 60-inch steel 
swing-up saw. The Sumner Iron Works has also 
booked an order from the Victoria Lumber & 
Manufacturing Co., Chemainus, B. C., for a Sumner 
12x84-inch Pacific coast type edger. Loeally, the 
company is building a 72x18 high-pressure boiler 
for the Everett New-Way Laundry. Frank Sumner, 
secretary of the company, summarizes the business 
situation by suying: “We are feeling very much 
better. Our organization expects to be very busy 
during the next thirty days.” 

Despite the extreme fire hazard, logging opera- 
tions are in full swing. The market is complex. 
No. 1 fir logs are in good demand, owing largely 
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to the increasing requirements of veneer plants; Quotations on all classes of northern pine lumber , alent enhance allele eaten eta 


put there is poor demand for Nos. 2 and 38 fir. 
Cedar is very active, on the usual $18 base. The 
hemlock market is extremely weak, one operator 
stating that ‘‘We can't give it away.’ One of the 
reasons for the stagnation of hemlock is traceable 
to the inactivity of the box factories. 

Everett building permits for August 
total of $478,000, and for July and August com- 
bined a total of $597,000. The gain of August 
over July is 208 pereent, the gain over August a 
year ago is 52S percent, and over August, 1922, 
591 percent. Commenting on the figures, the Ever- 
ett Herald says: “This remarkable and consistent 
percentage gain is an August Pacific coast record. 
Of a seore of other Coast cities reporting, only 
Fullerton, Ore., approaches the Everett gain. With 
the completion of the eight months total, Sept. 1, 
Everett building costs jumped to $1,256,000 for two- 
thirds of the year, and within $200,000 of the con- 
struction program of 1925, which were the highest 
in Everett’s history.” 


SEATTLE, WASH. 


Sept. 18.—Roy A. Dailey, Coast manager of the 
National-American Wholesale Lumber Association, 
has reeeived word that Arthur KE. Lane, of New 
York, chairman of the National-Ameriecan shingle 
marketing committee, is on his way to the west 
Coast, and will arrive in Vancouver, B. C., next 
week, There will be a meeting of shingle manu- 
facturers in that city, and a similar meeting on 
Mr. Lane’s arrival here. The object will be to 
interchange ideas on marketing methods, and see 
if ways .can be devised to improve the present 
method of distributing shingles. 

M. H. Williams, of the J. E. Morris Lumber Co., 
presided at the Thursday luncheon of wholesalers, 
conducting a discussion of market conditions. The 
meeting, which was one of the largest held during 
recent weeks, brought out the point that the market 
was good in spots, but on the whole not entirely 
satisfactory, because the eastern customer is likely 


reached a 


are being firmly held on this market. Lists were 
claimed by sales officials of the lumber companies 
and jobbers to be stiffly held, with no changes 
looked for in the near future. 


The Duluth contingent of Hoo-Hoo returned 
from the Annual at the Twin Cities, distinet op- 
timists regarding the’ general trade situation and 
prepared to map out aggressive selling campaigns 
during the fall months on the assumption that 
good business will be done, and that it is up to all 
hands to develop it. The first local Hoo-Hoo elub 
meeting and luncheon held on Monday was ad- 


dressed by Parson P. A. Simpkin, Supreme Chap- 
lain of Hoo-Hoo. He stressed the neeessity of 


cooperation between 
of inculeating 
business. Hfe 


dealers and the advantage 
brotherly love and Christianity in 
commended the attitude of the 
northern pine lumber interests in promoting re- 
forestation, and the support they are lending to 
efficiency in the fire patrol service. 

Sales officials of the Secott-Graff Lumber Co., 
Duluth, reported the booking of an order for 
600,000 feet of No. 3 and better northern pine 
boards for Tonawanda (N. Y.) delivery. The com- 
pany has arranged to start up its sawmill within 


a few days upon a month’s run on logs that are 
being brought into its yards from supplies that 


had been assembled in ponds over the district. 


BELLINGHAM, WASH. 


Sept. 15.—Fire has delayed the reopening of the 
St. Paul & Tacoma Lumber Co.’s camp, but it will 
begin cutting on Sept. 15, reports Manager Everett 
G. Griggs, jr. The fire, a part of a conflagration 
that swept the Baker national forest, required all 
the company’s employees to bring under control. 

The Buffelen camp has been closed the last week 
while slashings were burned. Shipments will be 
resumed within a few days. The Chinn Timber 
Co.’s camp was closed on account of a burned out 


boiler. It too will resume operations within a short 
time. The Wood-Knight camp on Lake Whatcom 


is cutting again and Presi- 





dent Fred J. Wood of the 
Wood-English Co., says 








that three sides are op- 
erating on Vancouver 
Island. The Clallam Bay 
camp of the Bloedel Don- 
ovan Lumber Mills has 
shipped its first raft since 
the July shutdown and a 
second raft will follow at 
once. This week the com- 
pany received its second 
shipment of rails from 
Germany for its Olympic 
Peninsula railroad. 


Bellingham lumber con- 





cerns have taken a prac- 











tical interest in a manu- 
facturers’ exhibit to be 








The owner of this home, 


when the lot became too valuable for residence 
purposes only, built a business block on it and set his house on top 


staged here next week and 
each will take a part the 
rein. One side of the ex- 
hibition hall will be de- 





to expect concessions which the wholesaler is not 
able to grant at this end of the line. 


DULUTH, MINN. 


Sept. 16.—-Further improvement in general de 
mand was reported by sawmill men and jobbers on 
this market during the last few days. Carlot 
shipments of mixed northern pine lumb:r from 
mill yards to points over northern Minnesota and 
North Dakota, and inquiry from the farming dis- 
tricts were asserted to be better at present than 
in two years at this season. <A renewal of inter 
est in the eastern markets was noted and book- 
ings of substantial orders for shipment before the 
close of navigation are looked for. A cargo of 
Nos. 4 and 5 northern boards from an interior 
mill for Tonawanda (N. Y.) delivery, was loaded 
out during the week. The shipment was made 
to complete an order booked recently. Jobbers 
here were in receipt of fresh inquiry for box lum 
ber during the last week and it is expected to lead 
to bookings for moderate lots from a number of 
points, ineluding Milwaukee and Chicago. P. I 
Berke, president of Zenith Box & Lumber Co., 
returned from a trip to Chicago at the end of 
last week and he asserted that he had suceeeded 


in booking sizable orders for box shook for early 
Shipment. The company’s Duluth mill, which had 
been closed down, was enabled to resume opera 


tions this week as a result. 
Wisconsin paper mills 
during the last 
bers here to be 
year’ 


Scouts for two larg 
paid a visit to this market 
week. They found pulpwood job 
generally of the belief that last 
} figure of $11 should prevail during the com 
Ing year, while the paper mill men talked of $10. 
No new business was put thru, and it is generally 
thought in trade circles that a waiting attitude 
Will be pursued until after the November election. 


voted to lumber displays. 
Companies taking part will include the E. K. Wood 
Lumber Co., Puget Sound Sawmills & Shingle Co., 


Morrison Mill Co., Whatcom Falls Mill Co., Bel- 
lingham Sash & Door Co., Baker Lumber Co., and 


the Columbia Valley Lumber Co. A conference of 
Jumbermen was held here to discuss the exhibition. 


It was called by D. B. Uawley, sales manager 
of the Puget Sound Sawmills & Shingle Co. Mr. 
Hawley stressed the value of contact with the 
public which the exhibits will give. 


Cargo shipments this month will equal those 
of August, more than 5,000,000 feet having been 
lifted, aside from’ two cargoes of shingles. This 


weck’s business: Bloedel Donovan Lumber Mills, 
steamship Mount Clinton, 1,750,000 feet, Atlantic 
coast; steam schooner Whitney Olson, 1,500,000 
feet, San Pedro; steamship Boren, due, 875,000 feet 
box shook, Australia; steamship Makaweli, due, 
part eargo for Hawaii. E. K. Wood Lumber Co. 
steamship Regulus, due, 600,000 feet, west coast 
of South America; steamship HL Capitan, due, 
1,000,000 feet, San Pedro; steamship Willpolo, due, 
600,000 feet, Atlantic coast. The Willpolo will 
load at the company’s Anacortes mill and the #l 
Capitan will lift 1,000,000 feet or more at that port. 
Puget Sound Sawmills & Shingle Co., steamship 
Sujerscyco, 700,000 feet, Atlantic coast; steamship 
Katrina Luckenbach, 2.000,000 shingles, Atlantie 


coast. The steamship’ Point Lobos lifted at the 
municipal dock 3,000,000 British Columbia shingles 
for the Atlantic coast. 


President H. W. Hunter, Campbell River 
Co., has interested himself in a Statewide move- 
ment among American Legion posts for the beau- 
tification of the grounds surrounding the world’s 
first peace arch, a $100,000 monument erected at 
Blaine by Samuel Hill and others and dedicated on 
Sept. 6, 1921. 


Lumber 
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PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 
Northwestern Bank Bldg., PORTLAND, ORE. 


When You 
Need FIR 


Long Dimension 
Plank, Timbers and 
Long Joists 





























Service 





Quality 
WRITE OR WIRE, 


vt 


The Griswold Lumber Co. 4 
Gasco Bldg., PORTLAND, ORE. 


{ Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


SALES AGENTS: 




















Machine Molder Practice 


A manual on molder work, the epqesnen and 
superintendence of the molding machine. Pu 
lished by a practical Gandeetens who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 
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WELDON, WILLIAMS é 


The Coupon Makers 
Perish rath. ARK. 
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ervice 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
©, right and our quality 
4 unexcelled in 
St Partition, Ceiling, 
S Moulding, Trim, 
Z Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 








Thin Ceiling— 
Our Specialty 


N.C. PINE 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C, 








rA BIG HIT— 


That’s what dealers make with home 
buiiders when they sell our 


m4 Flooring, Ceili 
N.C. Pine “4. Se~ 
Shortie’ Yellow Pine *prenca" 
Car and Cargo Shipments. 


Ellington & Guy,Inc. 


Times Dispatch Building, 


RICHMOND, VA. \ 








QUICK SELLERS—tThatis what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Norfolk; 


Virginia, 
Operating John L. Roper Lumber Co. 








WARREN AXE & TOOL CO. 


WARREN, PA. 


Ww ded hi 
honors Panama-Pacitic GRAND PRIZE 


} 
‘ 


International Exposition Seen Se 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity BOO Axes & Tools 








PORTLAND, ORE. 


Sept. 13.—One branch of the lumber industry 
showing exceptional activity is the sash and 
door factories. All in Portland report order books 
well filled and difficulty in keeping up with book- 
ings. Portland itself is experiencing an era of 
growth with residences and business structures 
springing up in every section, but the call for 
millwork from outside points is also heavy. 

The fir business is active with a large volume 
of business but prices are still unsatisfactory. 
With more cutting business dimension quota- 
tions would soon stiffen, it is said, because the 
volume of stock moving is heavy. The foreign 
markets are fairly active, with Japan, China 
and Australia taking the bulk. 

The rains that fell last week were of short 
duration and the forest fire hazard is again as 
serious as at any time during the summer, with 
the result that hundreds of men who should be 
turning out sawlogs are occupied fighting fires 
or guarding against fire. Also in many sec- 
tions, it is considered too hazardous to log when 
the woods are as dry as tinder. The log output 
in the Columbia River district at present is 
said to be about 50 percent of the total capacity. 

To meet the demand for spruce logs, a large 
raft, containing about 1,250,000 feet, was towed 
to the Columbia River this week from Prince 
Rupert, B. ©. The logs will be sawn into lumber 
at the Portland plant of the Multnomah Lumber 
& Box Co. The raft is 300 feet long and 90 
feet wide. Five more rafts of the same type and 
size will be brought here from the same place. 

From The Dalles, Ore., comes the report that 
the River Logging & Lumber Co., a Seattle cor- 
poration, will begin at an early date the erection 
of the first unit of a large sawmill at Kaskela, 
on the Deschutes River, near Criterion, fifty 
miles from The Dalles. The company has pur- 
chased from the Government a large body of 
pine along the Metolius River which will be 
transformed into lumber at the new mill. Es- 
tablishment of a mill town at Kaskela will begin 
at once. E. J. Lane, of Seattle, is president 
of the company. Puget Sound and New York 
men are reported associated with him in the 
enterprise. Under the terms of the timber pur- 
chase contract, the company must manufacture 
40,000,000 feet of lumber annually. 

Chester J. Hogue, manager of the West Coast 
Forest Products Bureau. was in Portland this 
week, and as the guest of honor at the weekly 
luncheon of the Portland Lumbermen’s Club 
Wednesday gave an interesting talk on Japan 
and lumbering there. 

Harry G. Weiler, Duttweiler & Weiler Lumber 
Co., of Cleveland, Ohio, was in Portland during 
the week looking over the situation with a view 
of placing some business. 


SACRAMENTO, CALIF. 


Sept. 13.—Increased building activity in this 
territory is reflected in a better demand for lum- 
ber, local dealers report. Fall construction work 
is gaining momentum and building permits here in 
the last week rose to $182,000, the highest figure 
in several months. The improved outlook is con- 
firmed by John Laing, president of the Hutchinson 
Lumber Co., who has just returned to Oroville from 
Charleston, W. Va. Mr. Laing, discussing business 
conditions on arrival, asserted the improvement is 
marked thruout the country. He attributes the 
change to a stiffening of the demand for manu- 
factured products, even at an increase in prices 
of 5 to 15 percent. 

The Red River Lumber Co. is preparing to start 
construction of a 66,000-volt electric power line 
from Hat Creek in Shasta County to its plant at 
Westwood. The company controls 12,000 horse- 
power at Hat Creek and this power will be trans- 
mitted to Westwood for use in manufacturing 
operations. Theodore Walker has gone to San Fran- 
cisco to purchase trucks and other equipment for 
construction work. 

The F. S. Murphy Lumber Co. has started opera- 
tions in its new logging area east of Quincy, the 
incline grade on the side of a mountain, under con- 
struction for several months, having been put into 
use this week. The lowering donkey and special 
logging apparatus have proved successful. The in- 
cline grade running from the base of a hill in Amer- 
ican Valley to the top of a mountain opens up a 
vast tract of timber which will supply logs for 
many years of cutting. With the special lowering 
machinery it is possible to handle twenty cars a 
day, or 180,000 feet of lumber. The present re- 
quirement of the mill, however, is only about eight 
cars a day, or about 65,000 feet. 

Log shipments to the mills in the Klamath Falls 
region are now reported to be in full swing. Ship- 
ments over the Oregon, California & Eastern rail- 
road are averaging between sixty and seventy-five 
carloads a week, according to announcement by 


Robert E. Strahorn, president of the railroad. The 
principal log shippers at this time are the Lig 
Lakes Box Co., from its Horton camp near Ililde- 
brand; Wheeler Ohlmstead, from the terminus of 
the road at Sprague River, forty miles east of 
Klamath Falls; and Shaw Bertran, from the Squaw 
Flat unit, thru which the Strahorn road runs, 
Within another week the Nine Brothers Lumber Co, 
is expected to be shipping logs from Swan Lake to 
Klamath Falls. The Sprague River White Pine 
Mills at Sprague River, Ore., will be in operation 
to afford additional tonnage. These two factors, 
officials say, should increase log shipments 25 per- 
cent. 

The Webber Construction Co., of Crescent City, 
has purchased a half interest in the small sawmill 
operated the last summer in that district by John 
L. Childs. The mill cuts logs up to 24 inches in 
diametey and has an 18-inch circular saw. A larger 
output is expected to follow the entrance of new 
interests in the concern, 

The lumber display which featured Lassen 
County’s exhibit at the California State Fair, 
which closed last Sunday, was in charge of Bert M, 
Smith, of the Red River Lumber Co. The exhibit 
illustrated many phases of the lumber industry 
from the growing forest to the finished product as 
it comes from the mill. Five species of trees which 
furnish commercial timber were shown, Douglas fir, 
sugar pine, white pine, incense cedar and white fir, 

The Weed Lumber Co. has closed its logging 
camp at Pineland, in the Mount Shasta region. 
Logging was completed there some time ago, a small 
crew being left to pick up tracks and clean up. 
Men and equipment have been moved to the head- 
quarters camp at Tennant, which will now be the 
only logging camp operated by the company. 


SAN FRANCISCO, CALIF. 


Sept. 13.—Lumber dealers in San Francisco and 
surrounding territory are doing a fair volume of 
business, with building activities holding up well. 
Receipts of lumber by water continue in moderate 
volume with Douglas fir bringing better prices. 
More steam schooners have resumed coastwise runs, 
with consumption of lumber in California showing 
a little increase. There is an optimistic feeling 
as to fall trade among manufacturers and _ prices 
are being pretty well maintained. 

Lumbermen in San Francisco showed a keen in- 
terest in the National Defense Day celebration, 
Sept. 12. The California White & Sugar Pine 
Manufacturers’ Association coéperated with the 
Engineers’ Corps of the Army in an exhibit, which 
included the facilities for supplying lumber and 
forest products in case of another war. Photo- 
graphs showed stands of California white pine and 
redwood’ timber, sawmills, cantonments constructed 
of California lumber during the late war, and other 
interesting features. On a large map were shown 
the quantities of timber available on the Pacific 
coast. 

The Lassen Lumber & Box Co. reports a moderate 
demand for California white pine, and has been 
making fair shipments to the eastern market from 
Susanville, where both mills are still in operation. 
The larger mill has a double shift and the total 
production exceeds 200,000 feet a day. With con- 
tinued clear weather, lumber is drying rapidly 
and a nice assortment is accumulating. The de- 
mand for grape boxes has slackened somewhat, but 
the box factories at Susanville and Castella are 
still operating with some orders ahead. 

The Red River Lumber Co. is making a good 
output of California white and sugar pine at West- 
wood and, altho large shipments have been made 
to the eastern market recently, the order file is 
increasing. There is a demand for factory lumber 
in 8/4 and thicker. Stocks are none too large to 
take care of a normal demand and prices are being 
well maintained. There is a fair demand for sash 
and door cut stock, and work is progressing on the 
new veneer factory, which will supply the com- 
pany’s door factory. 

John Laing, president, and A. H. Land, general 
manager of the Hutchinson Lumber Co., have been 
spending a few days here. The company’s mill at 
Oroville is making a fair output of California 
white pine and white fir. 

The Fruit Growers’ Supply Co. continues to make 
a moderate cut of California white and sugar pine 
at Susanville and has made good shipments to the 
eastern market so far this year. Unsold dry stocks 
are comparatively light on shop and uppers. A 
good stock of box lumber is carried to take care of 
the needs of the factories. The mill at Hilt has 
made a good output this season. 

The Standard Lumber Co. is making a good out- 
put of California white and sugar pine at Standard 
and is accumulating a supply of logs. <A fair out- 
put of sash and doors is being made at Sonora. 
Door stock for this plant will be prepared at the 
new cutting-up plant at Standard. 

The McCloud River Lumber Co. has been making 
heavy shipments of California white pine to the 
eastern market, and is still making a good output. 
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SPOKANE, WASH. 


Sept. 13.—Demand continues fair with prices 
firm on the basis of last month’s advances. Four- 
and 6-inech boards in No. 2 western pine are scarce 
and have advanced 50 cents. 

The Home Sash & Door Manufacturing Co. is 
shipping its product at the rate of three carloads 
weekly or the full capacity of the plant, which was 
puilt this spring at a cost of $75,000. A new rip 
saw machine is to be installed this month which 
will double the capacity. Orders on hand will keep 
the plant at a maximum production up to Dec. 10, 
after which date work will begin on advance orders 


for 1925. 
WINNIPEG, MAN. 

Sept. 1%.—Weather conditions during the last 
week have made it almost impossible to do any 
threshing; and farmers have taken the oppor 
tunity of drawing out lumber for repairs and 
granaries. ‘This has resulted in retailers booking 


a fairly nice volume of business. Wholesalers re- 
port some improvement in demand, particularly 
for rush car shipments of shiplap, drop siding and 
boards, which retailers are ordering for granary 
trade. Prices, also, have shown a firmer tone. 
Retailers are now devoting a great deal of atten- 
tion to collections. 

A collection manager of 
yard concerns recently made a tour of all his com 
pany’s holdings in the West and reports that in 
territories in which it is operating, conditions are 
greatly improved over what they were a few months 
ago and that in cases where farmers were reported 
as not going to receive anything, now it is ex- 
pected that they will at least get enough out of 
their crops to supply them with seed and feed. 
There are various. opinions as to the total grain 
yield in western Canada this year, but a conserva- 
tive estimate would be 250,000,000 bushels. 

G. E. Hayward, general manager Hayward Lum- 
ber Co., Edmonton, Alta., was a visitor in Winnipeg 
this week and reports that crops in the northern 
part of Alberta are only fair, but he expects, how 
ever, that the increased price will offset the de- 
crease in yield and, consequently, looks for a nice 
volume of business this fall or early next spring. 

T. A. Sparks, sales manager Theo. A. Burrows 
Lumber Co., returned on Thursday from Minne- 
apolis where he attended the thirty-third Annual 
of Hoo-IHloo. He has already announced that there 
will again be put on a large concatenation during 
the thirty-third annual of the Western Retail Lum- 
bermen’s Association the latter part of January. 

Adhemer Renuart, who at one time operated 
several lumber yards in Manitoba, was a recent 
visitor in Winnipeg. Mr. Renuart is now operat 
ing a yard in Florida and reports that business 
during the last year has heen excellent. 

Harry Turnbull, Turnbull & MeManus, Winni 
peg, returned to the city this week after having 
visited western points. He reports that crops in 
the southern part of Saskatchewan are excellent 
and looks for a very nice volume of fall business. 


VANCOUVER, B. C. 


Sept. 13.—Lumber exports for the year up to 
Sept. 1, from the port of Vancouver were close to 
300,000,000 feet. That is approximately four 
times as great as the total of the corresponding 
period last year when 75,000,000 feet of lumber 
was exported. Indicating that Japan is still a 
big factor in the lumber market, the figures show 


one of the large line 


that more than half of this year’s lumber exports 
from British Columbia have gone to Japan. The 


United States market was the second best customer, 
taking 60,000,000 feet in the same period. United 
Kingdom shipments came third at 25,000,000 feet. 
Shingles have not shared in the fillip given the lum- 


ber exports. Not more than half the amount 
shipped in the same period of 1923 has been ex- 
ported. Box shooks have made gains in total ship- 


ments, 

Movement of lumber by 
board ports holds up well. Monthly shipments to 
the Atlantic seaboard have approximated 8,000,000 
to 15,000,000 feet from local mills in the last six 
or seven months. While not many new charters 
for Oriental shipment have been reported, parce] 
lots are moving out from British Columbia mills on 
nearly every boat for Japan, from 200,000 to 
1,500,000 feet being the average amount taken by 
each vessel. Export price is quoted on a basis 
of $18, which is more than $1 higher than business 
being placed with United States mills, it is reported. 
Much lumber was bought for Atlantie ports on a 
$17 and $17.50 basis for future delivery and this 
is now moving while today’s contracts are made at 
the higher rate. Cargo space for parcel shipments 
to the Atlantic is on a $12 a ton basis and even 
charters are made at that price. In the ship- 
ments to Japan are some heavy consignments of 
logs, a large quantity having been bought recently 
by one Japanese firm. 

An improvement in the California lumber market 


water to eastern sea- 


is seen by E. H. Schafer, lumber exporter of 
Vancouver, who has just fixed the steam schooner 
Hartwood for carrying 1,250,000 feet to San Pedro. 
Mr. Schafer has great faith in the California 
trade improving steadily. He figures on bringing 
in at least one lumber schooner every twenty-five 
days to load for the squth. 

Log prices are moving forward slightly. Owing 
to better feeling in the shingle trade, cedar logs 
have gone to $15 and $18, while clear cedar logs 
are up to $23 and $24. Merchantable fir logs are 
sold at $16 and $16.50, with ‘camp run” at $15. 

A record for fast lumber loading was made this 
week on the Hartwood at the Robert Dollar Co.’s 


mill at Dollarton, on this harbor. In one shift 
of nine hours 275,000 feet of lumber was delivered 
to the ship and stowed in its holds. <A full Amer- 


ican crew handles this ship and has entered in a 
contest the company is conducting for the fastest 
and best loaded boats for the year. 

Considerable of a jar has been given to the 
hopes that the British Government’s housing 
scheme for England, with especial reference to 
workingmen’s homes, would help trade in lumber 
from here to England. Despatches just received 
indicate that there are a number of difficulties in 
the way of using British Columbia lumber. First, 
that British Columbia can not hope to meet Baltic 
competition and can only hope to sell clear lumber 
and large dimensions such as can not be bought in 


the Baltic countries. ‘There are features of the 
housing bill, such as provision for a rebate for 
fifteen years on wooden houses, which renders con- 
struction of better class frame dwellings im- 
practicable. There is some encouragement seen in 
the general situation, however. For the first six 


months of the year Great Britain imported 22,500,- 
000 feet of lumber from British Columbia as com- 
pared with less than 5,000,000 for the first half 
of 1923 and 1922 respectively. The British Em- 
pire exposition at Wembley gave great prominence 
to the British Columbia timber exhibit, and direct 
results in the way of large orders for railway ties 
and other specifications have been received. 


OMAHA, NEB. 
Sept. 16.— ‘The lumber market is not in the least 
bit encouraging, according to wholesale dealers in 
Omaha. On the other hand, many of the retail 
lumbermen declare that business is improving now, 
that the large amount of home building in the city 
has provided an outlet for lumber and that more 
building is being anticipated than ever before. 
While retailers point out that home-building is 
helping them much, wholesalers, dealing with coun- 
try trade as well as trade in the city of Omaha, 
say that western and southern Iowa is scheduled 
to have a poor corn crop this year, a sign of losing 
much business which usually goes to that part of 
the country. The Nebraska crop to date looks well 
and will soon be past the stage where farmers need 
to fear approaching frosts. However, Omaha is in 
the midst of much prosperity conversation and 
propaganda, which the optimistic dealers hope will 
serve as a span from the business depression which 
hit here to better times for the business man. Fir 
is strong here, and much is being used. Southern 
pine is expected to be getting underway within 
the next few weeks, according to lumbermen. The 
southern dealers are making strong efforts to get 
the home building lumber away from the fir inter- 
ests of the northwestern States. Other lumber is 
moving in about the same volume as last week. The 
sash business continues strong. 


PHILADELPHIA, PA. 


Sept. 15.—Despite the fact that the local market 
has improved just a trifle recently, prices have 
again slumped on many items. Common grades 


have been reduced 
The Philadelphia 
ment .in orders and inquiries over the previous 
week, and they are buying some additional stock. 
There is a fair amount of local building being done, 


50 cents to $1 
yards report a 


a thousand feet. 
slight improve- 


but new jobs with the contractors are not ma- 
terializing as well as they did last year at this 
time. In the suburban districts retailers are not 


rushed with orders. The New Jersey retailers have 
a fair amount of business, but not enough to buy 
consistently. These yards have received many cars 
of lumber during the last thirty days which were 
either on or near demurrage. The southern pine 
market is weak, with the exception of high grade 
flooring, prices on which hold firm. Flooring has 
been moving in good volume and many mills have 
little stock to offer in the high grades. Quota- 
tions: Bé&better sap flat, $65; No. 1 common, 
$55; No. 2 common, $29; No. 3 common, $20. 
Finish and partition are active and prices steady. 
Dimension has eased off a trifle, being sold as fol- 
lows: 2x3 and 2x4, 10 to 16-foot, $30; 2x6, 
$28.50; 2x8, $29.50; 2x10 and 2x12, $30.50 to 
$31. .Roofers and boards: 1x6 (3/4x5%4-inch 
face), $27.50; 1x8, $28.50; 1x10 and 1x12, $29. 
Stock worked to 13/16x¥%-inch scant is $1 more. 
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Lumber That 
MakesMoney 


for dealers and saves it for build- 
ers is the kind that works easily’ 
under the plane and saw. Deal- 
ers and contractors know that 
such lumber is 


Goldsboro 
N. C. PINE 


It possesses characteristics which 
never fail to impress itself on a cus- 
tomer and you can depend on him 
coming back when he needs more. Try 
some of it and see for yourself. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
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For many years Camp’s N. C. 
Pine lumber has been a favorite 
with eastern buyers because it was 
always ‘‘bang up” on quality and 
milling. 

In the future we will manufac- 
ture only the ‘xtra Standard 
Dressed Board’’—full 13/16" stock 
—and brand every board. Rely 
upon us for your future needs. 


Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 


GEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 


L. CAMP, Manager 

DAILY CAPACITY 
Saw Mills 
Planing Mills 





Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 
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Lon GEORGIA Cad 











,, MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 






BLACK RIVER CYPRESS CO. 


Gable, S. C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 


Dow 


LUMBER 
_ CO. 


Valdosta, Ga. 
Established 10 Years 











Manufacturers and Wholesalers 
Longleaf and Shortleaf 
Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Roofers 


3 Mills 














MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 


born St., Chicago, III. 


MINNEAPOLIS, MINN. 


Sept. 16.—The whole tendency in the North- 
west today is to round the corner slowly and this 
is reflected in the lumber business. Manufactur- 
ers and wholesalers in virtually all lines are urg- 
ing conservative buying and prompt payments. In 
this way, according to business and economic ex- 
perts, the necessary liquidation of debts will be 
encouraged, Industrial users of lumber in the 
Minneapolis and St. Paul districts are buying 
with the same cautiousness which has character 
ized their buying activities for several months. 
Week to week needs are being supplied by the 
wholesalers and the mills but an encouraging and 
significant feature is that these “immediate needs” 
purchases are larger with each week, Large fur- 
niture manufacturing plants gradually are showing 
more activity. Within a few months their volume 
of output will be seasonal and their lumber re- 
quirements will be heavy and sustained, according 
to the forecasts. Railroads now are heaviest buy- 
ers of lumber. 

In all branches of the lumber industry the con- 
servatism is evidenced. There has been no sharp 
upswing, even tho the farmers are reaping the 
benefits of their large crops of small grains with 
better than average prices. 

The Jast Government report issued this week, 
which showed a 4% pereent increase in spring 
wheat over last year, was held by some of the 
leading grain men to be conservative. The full 
importance of this report is realized when the fact 
is known that farmers in the four northwest 
States this year gave 1,500,000 less acres to spring 
wheat than in 1928. These 1,500,000 acres were 
given over to crops other than wheat. Latest re- 
ports are that the bad weather since the first of 
the month makes the corn crop more uncertain. 

The abnormal weather undoubtedly has been re- 
flected also into the lumber industry. Farmers 
have been delayed in their “cleaning up” opera- 
tions. This has tended to deter beginning of nee 
essary building on many farms. From this build- 
ing the lumbering industry is expected to feel the 
effects but if the delay in farm work because of 
poor weather continues, weather will become too 
cold to start building until spring. This lumber 
market is dependent largely upon the agricultural 
district. 

Farmers thruout the Northwest now are in pos 
session of many more millions of dollars than they 
were at this time Jast vear. Liquidation of debts 
is under way. The Minnesota Rural Credits 
Joard, which has loaned $25,000,000 to Minne 
sota farmers, reported that the JInll in meeting 
obligations by farmers during the harvest scason 
has been followed by nearly 100 percent payments. 
The same situation prevails in other northwest 
States. While farmers generally are not expected 
to get entirely out of debt this year, they will 
meet pressing obligations. 

Practically all Government seed loans outstand- 
ing in North Dakota and Montana will be paid up 
this year, according to L. I. White, Federal repre 
sentative in charge of collections. The Govern- 
ment loaned North Dakota farmers $1.468,000 in 
1921 and 1922 and more than $1,072,000 now has 
been paid. In Montana the loans aggregated 
$1,800,000 and $1,073,000 has been paid back as 
a result of the improved conditions. 

According to Gov. R. A. Nestos the forward 
movement is continuing unabated in North Dakota. 
“Based on what we know it is perfectly clear that 
North Dakota can and it will certainly become 
one of the most prosperous States in the nation,” 
Dr. John Lee Coulter, head of the North Dakota 
Agricultural College, said. 

One of the statements which carried the tone 
of the times was that made this week by C. T. 
Jaffray, president of the Soo Line, who is chair- 
man of the board of directors of the $10,000,000 
Agricultural Credit Corporation. This corporation 
was organized Jast winter by industrial firms in 
large commercial centers to aid the Northwest. 

The Agricultural Credit, Corporation now has 
completed the major work it set out to accomplish 
last winter, the work of relieving the financial 
emergeney in the Northwest, Mr. Jaffray said. 
We now are laying off the staff in the banking 
department. The banking situation is greatly im- 
proved. 

The eredit corporation loaned $4,500,000 to 235 
banks in Minnesota, North and South Dakota and 
Montana, stabilizing them. It is now aiding farm- 
ers to purchase dairy herds and sheep and will 
continue in this activity for some time. The plan 
is to take mortgages on the stock and sheep which 
are purchased thru representatives of the corpora- 
tion who are in the field. The general trend of 
the agricultural situation, with large small grain 
crops and high prices, contributed to the success 
of the credit corporation’s work. 

Sash and door mills in this territory are run- 
ning on about the same keel as in the last several 
weeks, pending the resumption of building in the 
rural districts. Northern pine manufacturers and 
wholesalers and hardwood producers and whole- 


salers all report that industries still are buying 
conservatively but in larger volume to supply 
pressing requirements. 

There was no pessimism among the lumbermen 
who visited in the Twin Cities in the last week, 
J. M. Brown, president of the Long Lake Lumber 
Co., of Spokane, Wash., said that mills in his see- 
tion have peen handling an inereasing business in 
the last few weeks, with most of the heavier trade 
coming from States east of Lake Michigan. 

Prices of northern and southern hardwoods are 
likely to hold firm with an upward tendency be- 
cause of limited stocks and the pressing necessities 
in the opinion of Frank L. Flanner, of the Flanner 
Co., of Blackwell, Wis., who was in Minneapolis 
and St. Paul this week on his way to Kansas City 
and New York. 

Conditions in his section are very satisfactory, 
said C. J. Rosengren, of Fergus Falls, head of the 
Rosengren Lumber Co., which operates a line of 
yards in northern Minnesota, while here on a 
visit. He piaeed an order for several carloads of 
lumber to prove his statement. 

Clarence Hoard, president and managing direc- 
tor of the Bainbridge Lumber Co. (Ltd.), Bain- 
bridge, B. C., which operates a mill with a normal 
eapacity of 80,000 feet a day, said while here last 
week that the mill is going at full capacity and is 
disposing of the products in Alberta, Saskatchewan 
and Manitoba, wtih a large part of it going across 
the border to the United States. 


PITTSBURGH, PA. 


Sept. 16.—California and Idaho white pine show 
particular activity in the lumber market here, 
with prices strengthening and a good many items 
scarce, Idaho pine has advanced 50 cents to $1 
a thousand. No. 2 common Idaho is searce, and 
in some cases car orders are being limited to 25 
percent of No. 2 common. The fir demand is good, 
and prices fair. Southern pine is softening a little, 
with demand not quite as good as it was. The 
fall trade is encouraging in western woods gen- 
erally, and dealers report shipments good in all 
lines. The industrial demand maintains its steady 
improvement, and the call for mining material is 
somewhat better. House building is going forward 
in good shape for the time of year. 

The Wilson Lumber Co. reports that its mills at 
Zeaufort and Jacksonville, N. C.: Conway, S. 
C., and Porterwood and Mill Creek, W. Va., have 
all been running full force all summer, with ship 
ments very satisfactory. In fact, stocks are mov 
ing faster than ever before. 

IX. R. Babeock is in New York this week on 
business in connection with the Babcock Lumber 
Co. and the Babcock-Angell Lumber Co. 

J. W.»Picket, of the wholesale Jumber firm of 
Picket, Hyde & Langgans, of Johnstown, Pa., is 
seriously ill at his home in Wheeling, W. Va. 


BOSTON, MASS. 


Sept. 16.—There has been no notable change in 
the New England lumber market during the last 
week. Demand for some woods has fallen off a 
little while trade in others has held its own or 
scored slight gains. Some local authorities think 
that prices, taken as a whole, look just a shade 
easier. Eastern spruce dimension is steady at $40 
base. Narrow spruce random is steady but the wide 
sizes are easier. Eastern and northern boards are 
quiet and barely steady. Douglas fir priees are 
stronger for direct mill shipments. Some southern 
pine flooring mills are inclined to be conciliatory. 
Southern roofers are weak. Lath are firm. White 
cedar shingles are weak and red cedar shingles 
firm. Hardwood merchants regard prospects as 
very encouraging. Hardwood flooring demand has 
sagged a little the last week. 

Increased demand for workers is reported by the 
Massachusetts State employment service, and con- 
firms the report of increasing industrial activity 
in banking circles and at mereantile centers, There 
is a continued brisk demand for building trades- 
men with numerous applications from employers 
unfilled. 

“New England Week,” beginning today, is arous- 
ing considerable interest. The Massachusetts 
Wholesale Lumber Association (Inc.), and other 
lumber trade organizations are represented on the 
committee in charge. The project is to bring about 
a unanimous observance thruout New England, with 
the slogan “To Know New England Products Is to 
Want New England Products.” Appeals are being 
made to the public to insist that everything they 
buy this week, from apples to lumber, be something 
raised or produced in New England. 

Recent arrivals of lumber from foreign ports in- 
cluded schooner Utilla from Church Point, N. 5., 
Sept. 5, with 104,912 feet spruce, 63 bundles spruce 
lath and 45,690 feet spruce scantling for Godfrey 
Lumber Co., and 14,877 feet spruce plank for Hall, 
Blinn Lumber Co.; steamer Capto from Vancouver, 
B. C., Sept. 8, with three lots of fir comprising 
138,708 pieces consigned ‘‘to order,” and schooner 
Ethelwyn A. McFadden from Digby, N. S., Sept. 5, 
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with 125,000 feet spruce for Johnson Lumber Co. 
John A. Rooney, recently with the Davenport- 
Evans Co., now represents the Frost & Davis Lum- 
per Co. of New York and Springfield, Mass., in 
Boston and eastern New England territory. Mr. 


Rooney is widely known in the local trade. His 
present address is 50 Pleasant Street, Waltham, 
Mass. 

Sept. 15.—The managing committee of the Bal- 
timore Lumber Exchange held its monthly meect- 


with Rowland H. 
Box & Shook Co. president, 
routine business was trans 


ing last Tuesday afternoon, 
Clapp, of the Baltimore 
in the chair. Only 
acted. 

M. S. Baer, of the hardwood firm of Richard P. 
jaer & Co., Calvert and Eager streets, this city, 
left last Wednesday for a tour to the sawmills 
and finishing plant of the Magazzine Hardwood 
Co., at Mobile, Ala., and of the Baer Hardwood 
Co., at Bogalusa, La. He has been making rather 
frequent trips especially to the Bogalusa opera- 
tion, which is running mainly on poplar logs got 
out by the Great Southern Lumber Co. 

E. E. Jackson, president, and Richard N. Jack- 
son, vice president, E. KE. Jackson Lumber Co., 
have returned home, the former from a vacation 
spent at Poland Springs, and the latter from 
York Harbor, Me., where his cottage was de- 
stroyed by fire some weeks ago. 


H. H. Buckman, Cherry River Boom & Lumber 


WARREN, ARK. 


Sept. 15.—Prices on Arkansas soft pine show no 
material strengthening over a week ago; both sides 
of the list are somewhat soft, No. 2 dimension 
being the weakest. Inquiries have inereased per- 
ceptibly during this week. Some car material has 
been bought but industrial buying has been light. 
City and country yards have been inquiring for 
good quantities of stock. Current opinion is that 
the market will materially strengthen within the 
next week or ten days. Cars continue. plentiful 
and labor supply has been good. Stocks at the 
mills continue broken and somewhat short. 

The hardwood market this week has continued 
to show the strength that it gained some time ago. 
Items are moving freely, particularly FAS red and 
sap, and No. 1 common gum. Car items are not 
moving easily. Hardwood production in this 
vicinity is normal. Shipments are slightly more 
than production and stocks are being reduced. Oak 
flooring and gum trim are moving in good quan- 
tities at satisfactory prices. 


HOUSTON, TEX. 


Sept. 16.—Business is still holding up in fairly 
good shape, altho harvest keeps the order files 
from showing much improvement for the present.. 
The trade is expecting a noticeable upturn in busi- 
ness around Oct. 1. It is expected that by that 
time the farmers of the Southwest will have moved 

the greater bulk of their 
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Wuien co Oregon Box 25 
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This letter resulted from correspondence begun by the Buswell Lumber 
] { 4 


Co. at Portland, Ore., 
mill up in the hills. 


you sent Me your Letter I And in Lumber Bisness 


4f I Had Mone Enof To Invelep 


in an effort to get in touch with a small pine The 
In some way the letter from the Buswell com- 
pany fell into the hands of a mining prospector, who replied as above ing 


harvest and will be in 
shape for improvements 
made possible thra the 
sale of crops. Yard 
stocks deelined = slightly 
during the last week. 
greater demand = is 
for mixed ears. There is 
comparatively little 
straight ear business. 
Export trade is fair. 
Production is continuing 
as dur- 
ing the summer. The re- 
eent rains did not extend 
far into the timber 
region, and even in those 
sections visited by the 
rain the precipitation 
hardly sufficient to 
fill up the mill ponds 
that needed more water. 
Building construction in 
Houston is keeping pace 
with the large cities of 
the South. ‘The total to 
date for Houston’s metro 
politan area is $2,000,- 
000 in round numbers. 

Houston Real 
soard at its meet- 
Tuesday night con- 
ducted an interesting 


Estate 





Co., was in Baltimore last week on a business trip 
and called on various hardwood men. He said he 
was considerably encouraged by recent develop- 
ments in the trade. 

C. L. West, Westwood Manufacturing Co., of 
Weston, W. Va., stopped in Baltimore in the course 
of a trip which he was making of the large eastern 
cities, and called on various hardwood distributers 


here, 
SHREVEPORT, LA. 


Sept. 15.—Southern pine 
scattering. Most of the 
wholesalers are 


buying is slow and 
business the mills and 
getting now is coming from the 
smaller towns, and seldom over one or two cars to 
the customer, This hand-to-mouth buying has been 
in vogue for some time, and as the pressure of 
buying has been less than that of selling, the mar- 
ket has sagged continually for a couple of months, 
except for a few days at a time, until now it has 
practically reached the bottom. A number of mills 
are curtailing, and some of them are beginning to 
turn back quite a little business as prices offered 
are too low. ‘The drouth has not been broken as 
yet, altho there has been a fairly good rain in cast 
Texas. Cars and labor are plentiful. 

Hardwood buyers report stock very scarce thru- 
out this territory, with little change in prices. 
Slight advances on some items of gum and oak 
have been reported. 

Henry EF. Hardtner, head of the Urania Lumber 
Co., Urania, La., and member of the Louisiana 
legislature, has been reélected president of the Lone 
Star Route Highway Association. 

William A. Robinson, jr., son of President W. A 
Robinson, of the Robinson-Slagle Lumber Co., 
Shreveport, returned this week from a ten weeks’ 
trip to Europes, accompanied by another Shreveport 
youth, Reese Oliver. ‘They toured France, Belgium, 
SWitzerland, Germany, Italy, and England. 


debate. The subject was 
“Resolved, That an Abundance of Industry Is 
More Essential than an Abundance of Knowledge 
in Real Estate Salesmanship.” 


NORFOLK, VA. 


Sept. 15.—While there has been a little im- 
provement in demand for a few items of North 
Carolina pine during the week, business as a whole 
is far from brisk. Very little future buying is 
being indulged in, retail yards depending a great 
deal on mills giving quick shipment on such stock 
as they may need in a hurry. The weather has 
been fair and cooler and more good air-dried stock 
should come on the market. A great deal of stock 
is offered but concessions are being made on only 
a few surplus items. 

Band and circular sawn stock 4/4 Edge No. 2 
and better is moving rather slowly. More stock is 
being offered but mills will not consider lower 
quotations right now. Edge 4/4 No. 3 is still in 
very poor demand and price will not influence larger 
sales. No. 2 and better 4/4 stock widths have 
been very active. Orders for solid ears of one 
width are rather frequent, and prices have ad- 
vanced. No. 3 4/4 stock widths have shown a 
little more life at steady prices. 5/4 and thicker, 
edge No. 2 and better, has been moving a little 
better during the week while stock width in 5/4, 
6/4 and 8/4 rough and dressed have been very 
active, particularly 10- and 12-inch widths. Good 
prices are being obtained for prompt shipment. 
Nos. | & 2 bark strips do not seem to be wanted 
as yet. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
have been larger during the week, one or two 
small cargoes of rough being sold in New York 
City market. Box makers, however, are still buy- 
ing very closely, covering only contracts in hand. 
Sales of 4/4 edge No. 2 box have been lighter. 
Price is unsettled due to some mills being eager 
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Cc LOVISIANAéA Co 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 

1 car 5/8 Plain Sycamore 
50,000’ 4/4 Log Run Willow 
50,000’ 4/4 FAS PI. Sap Gum 
75,000’ 4/4 No. 1 Com. Plain 

Sap Gum 
1 car 4/4 No. 1Com.Red Gum 
1 car 4/4 FAS Red Gum 





Gum 
Cottonwood 
Sycamore 
Red Gum 
Willow 








MA 





Don’t delay— write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 












‘Hae MOND, * (cer 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 

















Poitevent & Favre 
Lumber Go. 


Mantfacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
‘ Poitevent’”’ Mandeville. La. 


For Sale 


| CONSISTING OF: Locomotives, Skeleton Log 
| Cars, 35 lb. rail, Fletcher & Lidgerwood Skidder 
(rebuilt) 40 Ton Derrick — Machine shop tools, | 
Bell track laying machine, and TUG BOAT 
DAWN. 


| LOCK,MOORE & CO.,Ltd, Westlake, La. 


| K.Moore,Pres., M.P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. | 
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Entire Logging 
Equipment 














pri SHINGLES 
ij CLAP BOARD 


Manufactured in all sizes and lengths. 
amples on request. 


Gulf Coast Timber Co., Inc. 


MORGAN CITY, LA. 




















SOUTHERN 
TIE & TIMBER 
COMPANY 


Incorporated 


Timbers 
Piling 
Railroad 


Cross Ties 


La, 


Winnfield 3 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 


to move some surplus stock quickly. No. 1 stock 
4/4 box rough has been very quiet, 12-inch showing 
more activity than the other widths, with 10-inch 
growing more in favor with box men. Prices re- 
main the same. No. 2 4/4 stock box has shown 
a further slight improvement in demand during the 
week with price stiffening under the new impetus 
in demand. Edge box, 5/4 and 6/4, shows a 
little more life, most sales calling for dressed and 
resawn lumber. 30x bark strips 4/4, dressed, 
also resawn rough, have shown a little increase 
in sales recently. 


Sales of No. 2 and better and No. 3 flooring 
have shown a slight increase during the week; 


2%- and 3%-inch face No. 2 and better, and 
3%-inch No. 3 flooring have been very popular. 
One or two rather large sales have been made of 
these widths at slightly lower prices. No. 2 and 
better 7/16-inch ceiling has sold better during the 
week, one or two mills booking rather large orders 
by making further price concessions. One large sale 
of 44%4-inch face No. 2 and better and No. 3 parti- 
tion was made recently but price obtained was 


very low. Nos. 1 and 2 bark strip partition has 
been moving a little better but price is weak. 


Demand for kiln dried roofers with most mills has 
been very light; one large sale of 6-, 8-, 10- and 
12-inch was made during the week, at a rather 
low price by a mill eager to keep stock moving out 
promptly. Air dried roofers are rather quiet. Rough 
framing is moving a little better, while dressed has 
quieted down somewhat. Lath are not moving very 
briskly. 


HATTIESBURG, MISS. 


Sept. 15.—Dry weather continues in this section 
and many of the smaller mills are losing time 
because of the scarcity of water. Logging condi- 
tions are good and mills located off the railroads 
have no trouble in getting lumber to shipping 
points. There has been an improvement in de- 
mand during the last two weeks. Decking orders 
have been more plentiful with prices on an up- 
ward basis. Other items of small special cutting 
sell better. There has been no let-up in demand 
for shed and yard stock, and with the increased 
demand for special cutting prices are likely to be 
stronger within a short time. The local demand 
for both shed and yard stock in the common 
grades especially is increasing, as farmers are mov- 
ing their crops rapidly and making improvements. 

The Web Lumber Co., near State Line, Miss., 
recently completed its new mill and placed it in 
operation. The mill is of circular type and a 
steam kiln is operated to take off boards. 


JACKSON, MISS. 


Sept. 15.—Loecal manufacturers and wholesalers 
of southern pine report the market gaining addi- 
tional strength the last week. The feature of the 
market has been increased buying on the part of 
railroads. This helps special cutting and timber 
eutting, which the mills in this section have 
needed for some time. The general tone of the 
market is stronger. Demand for yard and shed 
stock continues strong and prices are firm. Orders 


exceeded production by a good margin in this 
section the last week and shipments were like- 


wise in exeess of production. As a result stocks 
are broken on some items. Common boards are 
strong and demand from the southern States is 
good for this item. Lath are moving in good vol- 


ume and the price has advanced 25 cents the last 
week, 
LAUREL, MISS. 
Sept. 15.—-Prices show but little change, altho 


the last few days has seen an increasing demand 
especially in car material items. There has been 
some strengthening in the timber market, but not 
enough to materially affect prices. Retail yards 
in the farming sections are beginning to place 
orders to replace stocks moving to the country 
trade. Indications are that mills will be busy sup- 
plying this trade for the next two or three months. 
No change is noted in the export market. 


Malcolm Miller, prominent lumber dealer of 
Knoxville, Tenn., was a local lumber visitor last 
week, 

Clarence Oden, of Eastman, Gardiner & Co., 
reached home Saturday afternoon from his vacation 
to Canada and the North and central West, cover- 
ing a distance in his car of nearly eight thousand 
miles. 

Ray R. Keller, Illinois salesman for the Wausau- 
Southern Lumber Co., of Laurel, is a visitor to the 
mill this week and is the guest of his brother and 
sister, Mr. and Mrs. James W. Smith. Alfred J. 
Glassow, general manager of the company, left re- 
cently for the Wisconsin lakes to join Mrs. Glas- 
sow and young son and to accompany them on their 
return trip home. James W. Smith, sales man- 
ager with Mrs. Smith and young son, reached 
home several days ago from a vacation spent in 
New York State. 


LAKE CHARLES, LA. 


Sept. 15.—The volume of new orders booked 
for southern pine has dropped off sharply during 
the last week, and along with it the total volume 
of unfilled orders on hand. There is still a fair 
demand for yard stocks and the market for dimen- 
sion has shown some improvement during the last 
ten days. ‘Transit cars are rather plentiful, but 
are not bringing good prices. Notwithstanding the 
easing off in demand recently, most of the larger 
mills have enough orders on hand to justify pres- 
ent operating schedules for several weeks. For 
this reason production in this territory is holding 
close to levels established in August. Shipments 
continue to move out rapidly. As a whole cars 
are not as plentiful as a few weeks ago. With 
the decline in the buying there has been an easing 
off in prices. Frequent reports indicate that 
transit cars are being sacrificed at around $3 a 
thousand. ‘There seems to be no immediate danger, 
however, of a general sharp decline in prices and 
it is rather.thought that with the beginning of fall 
buying prices will show greater firmness. 


TUSCALOOSA, ALA. 


Sept. 15.—During the last two weeks there has 
been a slight recession in demand, and buyers are 
not quite so keen to place orders as they were. 
There does not seem to be any appreciable decline 
in prices, except perhaps on transit cars. Mills 
hold firmly to prices, having a fair volume of busi- 
ness already on thier books. Mill stocks are light, 
Railroad and car material are in much better de- 
mand and at higher prices. No. 1 common dimen- 
sion in piece orders is very firm. Weather condi- 
tions are good, labor plentiful, but output remains 
low, as there is not enough profit at present prices 
to stimulate production. 


KANSAS CITY, MO. 


Sept. 16.—Lumber demand in this market con- 
tinues to shade off gradually, tho country trade 
holds up well to the volume of orders for previous 
weeks. Sales managers, however, are not so op- 
timistic over prospects for country trade as they 
were. Very little business is coming from the 
northern part of the corn belt, where the crop 
outlook is bad, most of it coming from the south- 
ern half of the middle West. 

An exhibit of hardwood flooring that has at- 
tracted a great deal of attention is on display in 
the windows of a bank at Tenth Street and Grand 
Avenue. The exhibit was arranged by the Frank 
Paxton Hardwood Lumber Co., and various kinds of 
flooring are shown in attractive panels, including 
parquetfy, built-up wide boards, the English type 
and several of the commonly used American types. 
Unfinished boards in maple, oak and birch are 
shown, as well as the finished flooring. 


NEW ORLEANS, LA. 


Sept. 15.—While southern pine bookings regis- 
tered a nice gain for the week, demand for cypress 
and southern hardwoods was unchanged, by- the 
consensus of local reports. The takings apparently 
are held closely to actual and visible consuming 
needs, but these fortunately represent a good vol- 
ume and the shortage of speculative buying does 
not seem to be softening quotations. Prices by 
reports are pretty firmly held all round, with 
some items of the southern pine list tending up- 
ward. Seasoned stocks unsold seem to be in 
rather light supply at hardwood mills, while south- 
ern pine mill stocks are increasingly broken in 
assortment. Building permits in New Orleans for 
August totaled $3,719,400, establishing a new local 
building record for that month. Building activities 
continue in full swing, with no indication of let-up 
so long as the weather continues favorable. 

Word comes from Monroe, La., that the G. E. 
Brecce Lumber Co., of Albuquerque, N. M., has 
purchased and taken over the interests of the 
Grayling and O. S. Hawes Lumber companies in 
Ouachita Parish, and will remodel the Grayling 
mill near Monroe for further operation. O. G. 
Elliott, it is added, will retain his position as local 
manager. By the same report the Breece Lumber 
Co. is operating sawmills at Albuquerque, Orange, 
Tex., Baskin and Monroe, La. 

Prolonged drouth over a great part of Louisiana 
has increased the forest fire hazard and kept the 
wardens and rangers of the conservation depart- 
ment unusually busy. State Forester Sonderegger 
returned a few days ago from the Florida parishes, 
where he helped to bring under control a stubborn 
fire which swept thousands of acres before it could 
be checked. The conservation department has is- 
sued appeals for the use of strict precaution 
against fire by persons living in or traveling thru 
timbered areas. 

The Forest Lumber Co. this week began the 
operation of its planing mill at Purvis, Miss. 


The company, which was recently organized, pur- 
The lumber is 


chased a timber tract near Purvis. 
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to be sawed by mills on the tract, and dressed and 
kiln-dried at the Purvis plant. 

Gov. Fuqua of Louisiana has appointed Miss 
Virginia Downman to represent this State prin- 
cess at the crowning of King Cotton at the Texas 
Cotton Palace Exposition in Waco on Nov. 4 next. 
Miss Downman is the daughter of R. H. Down- 
man, nationally known lumberman. With her 
mother she is visiting Mrs. Olivier Armand Billion, 
an elder sister, in Paris, this month, but will return 
home in a few weeks. 


JACKSONVILLE, FLA. 


Sept. 15.—The southern pine market has changed 
very little over last week. Inquiries and orders 
from eastern markets are in small volume. Florida 
business is good, and southern Florida mills have 
enough business booked to keep them running for 
the next sixty days. Logging conditions are ideal 
and production is being well maintained, but no 
special efforts are being made to increase output. 
Stocks are in fair shape. but no surplus is re- 
ported. Car supply is sufficient for present needs, 
and railroads are giving good service. 

Demand tor shed stock continues active. Sales 
were about equal with last week with orders 
running more to mixed cars. Buying is only to 
cover present needs, and quick shipment is always 
asked for. Demand for flooring continues good. 
B&better 4-inch holds firm at $39; No. 1 is not as 
strong, averaging $1.50 less this week, or $36, with 
bulk of sales being made to wholeasions at $35; 
No. 2 moved well at an average of 25 cents more 
than a week ago, or $17 to the wholesale trade: 
No. 3 is a slow seller at $11. B&better 3-inech 
averages $53; No. 1 is not as firm in price, selling 
this week at $37 to $38; No. 2 remains at $15; 
vo. 3 has declined to $9. No. 1 and No. 2 common, 
6-inch is unchanged in demand and price. 

Sales of ceiling were not as large as last week, 
but demand is much better. The only accumula- 
tion is in lower grade stock, there being but little 
Bkbetter grade for prompt shipment. The %-inech 
holds firm at prices reported last week. The 
and y,-inch stock also holds steady in price and 
shows no change over last week. Partition con- 
tinues to move slowly and mostly on mixed orders 
at same prices in effect for the last several weeks. 

Demand for novelty siding was stronger than for 
several weeks, the movement was mostly on mixed 
orders, there being only a few orders booked for 
straight cars. Prices are about $1 lower on all 
grades: B&better sells at $238; No. 1, $35.50; 
No. 2, $22; No. 3, $10. Bevel siding was in fair 
demand at $22 for B&better; $19 for No. 1 and 
$10.50 for No. 2. Square edge stock sold better 
than for several weeks at: B&better, $28; No. 1, 
$20; No. 2, $10.50; No. 3, $8.50. 

Longleaf kiln dried roofers are not in strong 
demand. Florida yards seem to be well supplied 
for immediate needs and are only buying a ear 
now and then at $23 for 6-inch. Shortleaf air 
dried roofers sell slowly at $18.50 to $19 for 
§-inch, and $19.50 to $20.50 for 8-, 10- and 12- 
inch. Order files are light, and mills are only 
selling enough stock to keep running. 

tough and dressed finish find a ready market 
in southern Florida, but demand from other sec- 
tions is only fair. Prices are unchanged. Demand 
for common boards is not as strong. Prices are the 
same as have heen quoted for last two weeks. 

The dimension and timber market is more active 
in the East. One inland mill has booked orders 
thru its eastern representative for three cargoes, 
each of 600,900 feet, to move thru the port of Jack 
sonville within the next sixty days. Several other 
nice orders for yard sizes were booked this week 
at same prices obtained for the last two or three 
weeks. Shortleaf dimension moves slowly at un 
attractive figures. 

The outstanding feature for the week is demand 
for car decking, both 2- and 2%4-inch, dressed and 
rough, kiln dried. The Pennsylvania Railroad has 
placed orders for 12,000 freight cars and the 
American Car & Foundry Co. has orders for sev- 
eral thousand cars. Each freight car consumes an 
average of 400 feet of decking. A large amount 
of this decking is being purchased by local whole- 
sale dealers, who are not finding it easy to locate. 

C. R. Talley, of Charlotte, N. C., has been ap- 
pointed to represent the Brooks-Secanlon Corpora- 
tion in the Carolinas and Virginia. 

R. H. Paul, vice president East Coast Lumber 
Co., Watertown, Fla., and treasurer Georgia-Florida 
Saw Mill Association, is very ill at his home in 
Watertown. 

Demand for cypress remains fairly good, but us 
has been the case with pine and hardwoods, the 
volume of orders booked last week was slightly 
Smaller than for some weeks. However, several 
nice railroad orders have helped the situation and 
4 number of desirable schedules will be placed this 
week for a trunking and capping. The 
Florida trade has placed very few orders for cypress 
during the last week or ten days, but has placed 
Several nice orders for white pine, sugar pine and 
redwood, which possibly in a measure accounts for 
this. The mills continue to carry complete stocks 


of all items, which they have been enabled to 
build up during the slack months of summer, and 
there is considerable price cutting even among the 
larger mills. The following prices are in effect 
f.o.b. points taking a Live Oak, Perry & Gulf Rail- 
road rate: 


4/4 5/5 6/4 8/4 
Tank ..........$106.00 $110.00 $112.50 $118.00 
| | ee eer 95.00 100.00 105.00 110.00 
Factory select... 65.00 75.00 78.00 $2.50 
RUMMIER) eae eee de 40.00 52.00 55.00 60.00 
NEI! caveic ciavainie 00's 23.00 23.00 23.00 24.00 
OGM: ceans deans 16.00 16.00 16.00 17.00 
Clear heart ..... 102.50 107.00 110.00 115.00 
SEES. “6. Waseem eee 95.00 100.00 105.00 110.00 
cabal) “a Sie tun ee aets 85.00 90.00 93.00 98.00 
SOS. a ands eames 75.00 80.00 83.00 88.00 
SRE waelsmecinae as 65.00 70.00 73.00 78.50 


No. 1 common... 44.00 47.00 50.00 52.00 
No. 2 common... 31.00 31.00 33.00 35.00 

The Thorn-Reed Lumber Co., Tilton, Fla., has 
completed its new sawmill, replacing the plant 
burned last November. The mill, which is 40 by 
200 feet, has a daily capacity of 40,000 feet, and 
is one of the most up-to-date plants in the State. 
The equipment consists of an 8-foot Clark band 
mill with shot-gun feed. A resaw and other sup- 
plementary equipment, with a 35,000-foot capacity 
dry kiln. The mill is in charge of J. P. Thorn, of 
Tilton, Fla. Sales are handled thru the com- 
pany’s eastern offices at Hagerstown, Md., and 
Martinsburg, W. Va. 

M. L. Fleishel, vice president and general man- 
ager of the Putnam Lumber Co., went to St. Paul, 
Minn., to attend the annual meeting of directors, 
held Sept. 9. 

V. B. Moore, vice president of the Bahmas-Cuban 
Co. (Ltd.), with offices in Camaguey, Cuba, has 
spent several days in Jacksonville, as the guest of 
his nephew, Albert May, of the Underwood Lumber 
Corporation. Mr. Moore left this week for Nor- 
man’s Castle, Abaco, B. W. I., where he will spend 
some weeks. The Bahamas-Cuban Co. has a double 
circular mill, as well as a single circular mill cut- 
ting pine. 

H. L. MacEwen, auditor for Case-Fowler Lum- 
ber Co., Macon, Ga., was a Florida visitor for 
two weeks on his vacation, and while here was a 
guest of the Civitan Club for luncheon at the in- 
vitation of Mayor Alsop. He also made several 
short visits to some of his friends here among the 
lumber fraternity. 

John A. Bruce, dean of cypress salesmen, who 
is now handling the output of the Putnam Lum- 
ber Co., Jacksonville, was a visitor in the city 
this week. Mr. Bruce said that business in his 
territory is fairly good, but there is still room 
for improvement. 

A. D. Ilolley, vice president of the Aycock-Holley 
Lumber Co., Jacksonville, left Wednesday evening 
for Charleston, S. C., where he met N. J. McGuinn, 
the company’s Carolina salesman, for a trip to the 
mills in South Carolina. 

A 30-inch water main eight miles long is being 
constructed in Miami from California redwood, 
especially milled for this work. It is interesting 
to note that redwood is being used instead of cypress, 
the cost of the lumber delivered being $90 a thou- 
sand. This water main will extend from Hialeah 
to Miami. 

J. S. Farrish, traffic manager for the Georgia- 
Florida Saw Mill Association, has returned to his 
desk after a very enjoyable vacation spent with 
his father and sister in Earlville, Va. 


MACON, GA. 


Sept. 16.--Heavy ralns in both Georgia and 
Alabama during the last few days have been wel 
comed by the majority of the roofer manufacturers, 
as it has given them an excuse to close down and 
in a measure overcome the low selling price of their 
product. Roofers have continued to weaken since 
the last of August, and there have been many sales 
reported during the last few days at $17.50 for the 
6-inch, $18.50 for the 8-inch and 10-inch and $18 
for the 12-inch on a Georgia main line rate. There 
have .been some sales reported at 50 cents over 
these prices, but only for the 8- and 10-inch stock, 
Six- and 12-inch are a drug on the market, and 
wholesalers report that there is in the East very 
little demand for these two widths at this time. 
The middlewestern territory finds the sledding 
equally as hard, but is using a few more 12-inch 
than the eastern trade. It is the consensus among 
manufacturers and wholesalers that the low mark 
has just about been reached. Manufacturers state 
that present prices are just about production cost. 
The 2-inch market is as weak as the 1-inch market. 
The prices being quoted by the mills are in many 
cases particularly low. Orders for this item con- 
tinue to come in badly mixed, and normally these 
orders would bring better prices, but there seems 
to be no disposition on the part of manufacturers 
to turn down orders no matter how badly mixed 
they happen to be. Steam kiln dried and air dried 
shortleaf rough finish is moving slowly, but prices 
seem a little stronger than for the No. 2 common 
and better stock. Demand is, however, weak and 
spotty. 


CI LOVISIANA Co 





Experience Counts 


During our eighteen years experience, catering to 
the needs of the Lumber Dealers throughout the 
nation, we have always adhered to the policy of 
dealing with the buyer in the same manner as we 
would have him deal with us were our positions 
reversed. 
If you are not acquainted with our Service and 
Quality, a trial order will convince you. 


Genuine 


Louisiana Red Cypress 
Hardwoods, Tupelo, 
Yellow Pine, 

Fir, Spruce, Hemlock, 
Cedar Shingles and Siding 


Try our “LaRED” Brand of Premium Cedar 
Shingles. 

““LaRED ” Supremes— The 100% Shingle. 

““LaRED ” Extra Clears—100% Clear, 85% E.G. 

““LaRED” Special Extra Clears - 100% Clear, 
50° and better edge grain. | 

““LaRED ” Star A Stars—Real Stars. 


LOUISIANA RED €2?"<3° | 
Company |, 
of New Orleans | 
Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


1018-19 White Blidg., 
Seattle, Washington. 














HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 


Company, Inc. 
BONITA, 


Morehouse 
tA. 


















RUSTON, LA. 


Manufacturers of 


hae Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Mills at 


Office. 
CANDY. LA RUSTON, LA. 


























Manufacturers 


Short Leaf Pine and Hardwoods 
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_ It’s Dense Grain 
| Helps Sales 


Dealers find that STAND- 
BY’S dense grain helps them 
make sales, for builders know 
that this insures extra strength 
and durability. For building 
_ holding trade there’s noth- 
ike 


STANDBY 


LONGLEAF 
Yellow Pine 


You can’t beat it for flooring, 
dimension, ceiling, etc. Our 
three mills are cutting 60,000,- 
000 feet annually. Export and 
coastwise yard schedules a 
specialty. 


Let us have your inquiries. 


St. Andrews Bay 
Lumber Co. 


Millville, 3 Florida 
3 BIG MILLS: 
Millville, Fountain and Bar Harbor, Florida 








Yellow Pine 


rgxe 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“‘Ask the Wholesaler ’’ 


The Alger - Sullivan Lumber Co. 
CENTURY. FLORIDA 

















Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


Wetwttn VORB aR 
Gypr ess Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City ! 


Surface Measure 


ESTIMATOR 


A new publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish 
panels, doors, sash, blinds, door and window 
frames, etc., etc. end for circular containing ’ 
sample pages. 


Pocket Size (42 x 674’’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. J 






































LOCAL AND PERSONAL 








V. P. Childress, sales manager for the Lathrop 
Lumber Co., Lathrop, Ala., was in Chicago during 
the week, calling on his company’s connections 
here. 


L. H. Ives, of the L. H. Ives & Co. (Inc.), 
Seattle, Wash., passed thru Chicago this week on 
his way to the East, where he was going on a 
business mission. 


G. C. McLaughlin, of Vancouver, B. C., repre- 
sentative of the United Mills (Ltd.) of New West- 
minster, and the Pacific Shingle Co. (Ltd.), of 
Coquitlam, IB. C., looked over trade conditions in 
the Chicago territory this week. 


I. A. Fisher, formerly general manager of the 
Southern Woodworking Co., Birmingham, Ala., 
was a Chicago visitor this week. The above named 
concern was recently purchased by*Dyer Bros., 
who took possession about Sept. 1. 


Clarence Boyle, sr., of Clarence Boyle (Inc.), 
returned a few days ago from a two weeks’ trip 
thru Wisconsin, during which he visited a large 
number of northern hardwood mills, making a 
close study of manufacturing and stock conditions. 


Mark M. Elledge, of the M. M. ENiedge Lumber 
Co., Corinth, Miss., passed thru Chicago the latter 
part of last week, on his return home from Min- 
neapolis, Minn., where he had been to participate 
in the thirty-third annual meeting of the Con- 
eatenated Order of Hoo-Hoo. 


A. J. Packard, manager of the Ottumwa (Iowa) 
sales office of the Louisiana Red Cypress Co., New 
Orleans, La., this week brought Mrs. Packard to 
the Presbyterian Wospital for medical treatment. 
She has been suffering from a minor ailment for 
some time, but is not seriously ill. 


BE. Il. Kennon, of Baker, Ore., wholesaler of 
Douglas fir, spruce and hemlock, passed thru Chi- 
cago this week, while on his way to New York 
City and other leading eastern lumber distribut- 
ing centers, where he plans to spend several days 
in order to make a thoro survey of current and 
prospective business conditions. 


The State Bank of Chicago, on Washington and 
LaSalle streets, this week installed an extremely 
interesting educational display along forestry lines, 
calculated to inspire interest in “Saving Our Na- 
tion’s Forest Supply’—as the exhibit is aptly 
labelled. The exhibit.was arranged thru the co- 
operation of the Forest Products’ Laboratory, of 
Madison, Wis. 


J. R. Turner, district supervisor in the Cor- 
vallis (Ore.) territory for the bureau of grades, 
West Coast Lumbermen’s Association, has been 
spending some time in Chicago, assisting the as- 
sociation’s local inspectors in clearing up the ac- 
cumulation of inspections in this district that 
have resulted from the recent heavy shipments 
from the west Coast. 


H. J. Reinhard, of the Reinhard Lumber Co., 
St. Louis, Mo., while in Chicago on a_ business 
mission this week stated that the business out- 
look in the St. Louis district is encouraging. De- 
mand at this time is steady for nearly all classes 
of stock, and there is every reason to expect its 
expansion during the next few weeks, especially 
from the country districts. 


L. L. Emerson, manager, west Coast department 
of the Chicago office of the Louisiana Red Cypress 
Co., New Orleans, La., and his newly-won bride, 
have gone to Beaumont, Tex., Mr. Emerson’s old 
home town, to spend a two weeks’ vacation in 
visiting with the home folks. On his return North, 
Mr. Emerson expects to stop off at New Orleans, 
to confer with officials of his company. 


J. J. Adams, of the Adams-Thom Lumber Co., 
Wausau, Wis., called on the local trade this week. 
IIe reported that conditions in the northern hard- 
wood market are quite satisfactory. There is not 
much stock available, and demand is pretty gen- 
eral, covering most of the list. Nos. 2 and 38 
birch are scarce and have a big eall, and maple 
flooring stock also moves freely. These are prob- 
ably the strongest items among northern hard- 
woods today. 


Lambert Randolph Harrison Pomeroy, five-weeks- 
old son of L. J. Pomeroy, this week was the re- 
cipient of a check for a handsome sum, presented 
with the compliments of Division C (hardwood 
wholesalers) of the Lumbermen’s Association of 
Chieago. All the members of the division con- 
tributed, and the fund was turned over to the 
proud father, with the understanding that he was 
not to invest it in his wholesale business, but to 


use it in opening up a bank account for the little 
one, 


Nate Curtis, of the Deal-Curtis Sawmill Co., Coal- 
Fire, Ala., accompanied by Mrs. Curtis, returned 
home this week, after having spent a two week’s 
vacation in Chicago. While here, Mr. Curtis 
called on a number of friends in the local trade, 
susiness he described as good, with encouraging 
prospects for fall trade. He stated that the Deal- 
Curtis company will soon cut at Coal-Fire and ig 
now building a new single band mill not far from 
that place, 


L. W. Gilbert, of the Dibert, Stark & Brown 
Cypress Co., Donner, La.; J. FF. Wigginton, presi- 
dent of the Louisiana Red Cypress Co., New Or- 
leans, La., and Arthur T. Upson, lumber adviser to 
the National Lumber Manufacturers’ Association, 
of Washington, D. C., were among the prominent 
Jumbermen who were in Chicago on Tuesday of this 
weck, in attendance at a meeting of the central 
committee on lumber standards. That evening 
all committee members present departed for Madi- 
son, Wis., where the conferences were to be 
continued, 


George W. Duffy, of the Duffy-Hamacher Lum- 
ber Co., Spokane, Wash., was in Chicago this week, 
while making a general business trip thru the 
middle West and East. He reported that business 
in western pine shop lumber was very good at this 
time. Low grade boards are well sold up, and are 
strong in price. A big trade is now being done 
with North and South Dakota and Iowa, where the 
wheat farmers have made a lot of money this year 
and are investing a good proportion of it in im- 
provements and repairs. While in this city, he 
conferred with the Vanlandingham-Cook Lumber 
Co., which represents the Duffy-Hamacher concern 
in this territory. 

CC, I. Carney, for the last two years sales man 
ager of the International Lumber Co., Interna 
tional Falls, Minn., in charge of the company’s 
Chicago offices, has resigned from this position and 
become connected with the Acme Lumber & Shingle 
Co. Mr. Carney has been associated with the 
International Lumber Co, for nine years and for 
several years previously was in the employ of the 
Kdward Wines Lumber Co. Consequently, he is a 
Jumberman of wide experience, and is especially 
well known among industrial consumers of northern 
pine. Mr. Carney worked for many years to- 
gether with George W. Hoene, vice president of the 
Acme Lumber & Shingle Co., while the latter was 
sales manager of the International concern, and 
thus, in identifying himself with the local com- 
mission firm, is merely resuming his connection 
with his former boss and friend. 

James IF. Bryan, secretary of the Illinois Lum 
ber Merchants’ Association, returned to headquar- 
ters in Chicago this week after an extended tour 
that took him to the extreme southern end of the 
State. Mr. Bryan, who made the trip by auto- 
mobile, accompanied by his wife, was away from 
the office two weeks, drove 1,400 miles, called on 
103 retail lumber dealers, made seven public ad- 
dresses, and brought back a goodly number of ap- 
plications for membership in the State association. 
Outside of some of the mining towns, everywhere 
he went Mr. Bryan found business good and every- 
body feeling cheerful over the outlook. Much new 
building is in progress and dealers generally re- 
port a satisfactory business. The fruit crop in the 
southern part of the State is especially fine this 
year and the fruit growers are getting good re- 
turns. Mr. Bryan found the highways generally 
in good condition and altogether had a most pleas 
ant and satisfactory trip. 


'eaeaeaennaee. 


Hardwood Association’s Activities 


The National Hardwood Lumber Association an- 
nounces that the total of original inspections made 
by its staff during August was 21,260,174 feet, of 
which 19,466,700 feet were handled by the salaried 
inspectors, and 1,596,148 feet by the fee service. 
Reinspections were made on 199,826 feet. Com- 
menting on this showing, the association says in its 
bulletin : 

“These figures show that there has been an ap 
preciable improvement in hardwood movements 
since July, and it is gratifying to say that the pres- 
ent tendency, as judged by the activities of the in- 
spection department of this association and the 
general demand for National inspection, is in an 
upward direction.” 

The association further announces that the 1924 
edition of the National hardwood inspection rules 
is just off the press and is now being distributed 
among the membership. This edition contains such 
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changes and addition to the rules as were adopted 
by the twenty-seventh annual convention, held last 
June. These new rules will become effective Oct. 1, 

The regular fall meeting of the executive com- 
mittee of the National Hardwood Lumber <Associa- 
tion will be held at the Chicago headquarters, 
Thursday, Sept. 25. <A large volume of routine 
official business is awaiting the committee’s atten- 
tion. 


(@eaeaeaaaaan: 


Celebrates Ninety-first Birthday 


SALT LAKE Ciry, UTan, Sept. 13.—William Jex, 
president of the Jex Lumber Co., Spanish Fork, this 
State, and prominently identified with the lumber 
industry of Utah for half a century or more, cele- 
brated his ninety-first year on Sept. 8. Twenty- 
two descendants gathered at the city pavilion and 
park at Spanish Fork where a re-union was held 
and a group photo taken. A remarkable feature of 
the family is that most of the descendants reside 
in and were married in Spanish Fork. 


Secretary Tours Upper Michigan 


LANSING, MicH., Sept. 15.—Arthur M. Man- 
ning, secretary of the Michigan Retail Lumber 
Dealers’ Association, has been making a tour of 
the yards in upper Michigan. This trip was a 
combination one, having for its object getting in 
touch with the retail yards, acquainting dealers 
with the work the association is doing, and at the 
same time giving Mr. Manning an opportunity to 
enjoy the effects of the climate in that part of 
the State in getting rid of an attack of hay fever. 


° 
Chicago Hoo-Hoo Club Meets Success 

The dinner and evening entertainment given last 
Wednesday night by the Hf[oo-Ifoo Club of Chicago 
at the Lincoln Tavern, Dempster Road, Evanston, 
was an eminent success. About seventy-five lumber 
men and their ladies and guests attended, and all 
agreed that the evening was a most enjoyable one. 
This was in large part due to the splendid arrange- 
ments made by the entertainment committee, com- 
posed of Noél Ridlon, chairman; L. J. Pomeroy and 
George W. Iburgoyne, aided by R. A. Johnson, sec- 
retary-treasurer of the club. 

A good attendance was also had at the club’s 
noon-day Juncheon, held the same day in the East 
Room of the Great Northern Hotel. The delegates 
from Chicago to the thirty-third annual of the Con- 
catenated Order of Ifoo-Iloo, at Minneapolis, Minn., 
last week, presented their reports, which were 
unanimously to the effect that this annual was the 
greatest in recent years, forecasting a greater and 
more active future for the Black Cat. 

Adolph VPfund, in interpreting the IJIloo-Iloo 
slogan, H[ealth, Happiness and Long Life, said: 

“The Jumber industry can not be in a healthy 
condition if public opinion is against it. It is 
therefore a mission of the Hoo-Hoo clubs to make 
an approach to the publie, and thru intelligent 
publicity eradicate such false ideas regarding the 
methods, purposes and ideals of the industry as 
might be found in general circulation. Happiness 
among Jumbermen is not possible without 
intercourse, a sympathetic understanding on the 
part of fellow workers, and friendly assistance 


social 


When such is needed. There is need of forgetting 
self, get out among one’s own and cultivate the 
friendly spirit, with a willingness to work for a 


better understanding within the trade. Long life 
for the lumber industry is not possible if we neglect 


the forests, upon which it directly depends.  Hoo- 
Hoo clubs therefore should take an active part in 
promoting reforestation, as well as forest protec 
tion, If the clubs undertake work of this kind, 
their existence is amply warranted, and they should 
prove the source of a world of good, not only to 


their own members and the lumber industry, but to 
humanity 
George W., ear 


insight into the matters discussed at the annual. 


Burgoyne also spoke, giving 


#a@aneccaanas 


This Happened on Vacation Trip 


EVERETT, WASH., Sept. 13 Miles  Mitehell, 
treasurer of the Sumner Iron Works, could qualify 
4S a sartorial model, if he chose: but a few days 


ago, while on tour, he reeeived a distinét bump 
It happened at Salem, Ore., where Miles “just 
happened in” during his first experience on vaca 
tion as an uptodate automobile tourist in khaki. 
After three days on the road, he ventured with an 
equally unshaven companion into a barber shop 

“Hello, boys,’ exelaimed the boss barber. 
“Which way you headed?” 

“South,” answered Miles. 

“Better heave to, and hit for 
ho work south.” 

Miles is back on the joh in Everett, with work 
enough stacked up to keep him busy for several 
Months. He says he is “off? automobile camping 
trips forever. 


Washington 


Expands Sales Engineering Force 


The Standard Dry Kiln Co., of Indianapolis, Ind., 
has established a permanent sales office in Chicago, 
at 549 West Washington Boulevard, under the man- 
agement of Kenneth Redman. Simultancously, the 
company announces the expansion of its sales en 
gineering force, which; together with the new office, 
was found necessary in order properly to handle 
the company’s increasing business in and north of 
Chicago. Users of the Standard dry kilns in this 
territory consequently will have the benefit of more 
personal contact with the 
company’s engineers, 

Mr. Redman has been 
continuously engaged in 
the seasoning of lumber 
since his graduation from 
the University of Wash- 
ington’s school of for- | 








| 
KENNETH REDMAN | 
Manager Chicago branch | 
of Standard Dry 
Kiln Co. 





estry in 1913. He was 
superintendent of the 
largest timber seasoning 
plant on the Pacific coast, 
where he secured a wide 
experience along technical 
and practical lines. Dur- 
ing the war he had charge 
of all the kiln drying be- 
ing done along the Atlan- 
tic coast for the U. S. Bureau of Aircraft Produc- 
tion, about 135 kilns being under his direct super- 
vision. Mr. Redman has during the last few years 
been closely associated with and instrumental in 
the development of the modern blower type of kiln, 
especially for the drying of lumber green from 
the saw. 

The great manufacturing and engineering experi 
ence and ability of the Standard Dry Kiln Co., 
which has devoted itself exclusively to the produc- 
tion of seasoning equipment for thirty-five years, 
coupled with Mr. Redman’s extensive knowledge of 
the subject, guarantees the best of service from 
the Chicago branch. The company ineidentally 
announces that, besides having enjoyed a reason- 











able percentage of business originating in the 
furniture and allied lines, it has during the last 
few years installed twice as many flooring kilns 
as all other competitive seasoning equipment manu- 
facturers combined. 


Is Large Consumer of Lumber 


Few persons outside of those directly inter- 
ested in supplying their requirements realize the 
enormous consumption of lumber by certain 
great industrial establishments not primarily 
thought of as extensive users of wood. For 
example, the Western Electric Co., whose main 
plant is situated at Hawthorne near Chicago, is 
known the world over as the largest producer of 
telephone: equipment and many other items of 
electrical goods, but at first thought there would 
not seem to be a very large outlet for lumber in 
that particular industry. 

Hence it may be something of a surprise to 
many to learn that the company’s Hawthorne 
lumber yard contains over thirty varieties of 
wood, in more than two hundred assortments 
of size and grade, and that close to 30,000,000 
board feet of lumber will be consumed at the 
plant this year. This is equivalent to a little 
more than 1,500 carloads, or about five carloads 
a day. This lumber comes from far and wide, 
the sources of supply ranging from the small 
and seattered white holly stands of the Atlantic 
States to the giant trees of the Pacifie coast; 
from white pine and tamarack of the North 
down thru the maple, birch and oak of the hard- 
wood belt to the pine of the South, going still 
farther afield for the mahogany of Cuba and 
southern Mexico. Some of these woods are used 
in fabricating the countless wood parts of 
switchboards, telephone equipment ete., while 
others are used for the cable reels, packing 
boxes and erating which carry the Western 
Electrie goods all over the world. 

The facts regarding the consumption of lum- 
ber by this great industrial concern are taken 
from a very interesting illustrated article by 
J. P. Collins, of the company’s lumber supply 
department, appearing in the Western Electric 
News, the employees’ monthly publication. 


Weddings of Interest to Lumbermen 


HIXON-RANSOM. The marriage of Miss 
Helen Ransom, daughter of Mr. and Mrs. Frank 
H. Ransom, of Portland, Ore., to Frank Pennell 
Hixon, of Minneapolis, Minn., took place in the 
former city on Thursday, Sept. 11, and was one 
of the important social events of the season 
there. The ceremony was performed at Trinity 
Icpiscopal Church, Dr. A. A. Morrison officiating. 
The church was handsomely decorated and there 
was a large attendance. The bride was given in 
marriage by her father, I. H. Ransom, who i: 
treasurer and manager of the Kastern & West- 





ern Lumber Co., of Portland. My) Krank C, 
Ransom, Jr., was matron of honor and William 
Lloyd Hixon, of Toledo, Ohio, who is associxted 
With the Robert Hixon Lurniber Co., of that city, 
brother of the groom, was best man. The ushers 
included Anthony Cool jr Krank C. Ransom, 
jr., Joseph Hixon, jr., of Bend, Ore., Walter 
Klager, Don Roger; Mile Mills, of Minot, N 
ID., and Kdwin I. Shevlin A wedding recep 
tion and dance followed at the Wa rley Coun 
try Club, and the bridal couple left: immediately 
following for a wedding trip to Honolulu. They 
Will make their home in Toledo oho The 
bridezroom j the on of William Lloyd Hixon, 
who ha long been associated with the lumber 
business in Toledo 


McCABE-RICHARDS. The wedding of Cath- 


erine Mary Richard daughter of Mr. and Mrs 
John M. Richards, of Spokane, Wash., to Clair 
MeCabe, of Seattle, has been announced as tak- 
ing place on Wednesday, Sept. 17. The bride is 
the daughter of the president of the John M. 
Richards Lumber Co., of Spokane, and is a 


graduate of the University of Washington, where 


she be me affiliated with Kappa Kappa Gamma 
ororit Kollowing her work at the university, 
he completed a course in home economics at 


the Stout Institute for Home Economics in Wis- 
consin, and for the last year has been food spe- 
cialist in the economics department at the El- 
lensburg (Wush.) State Normal school 


ABNEY-NELSON. The marriage of Miss Car- 
rie Nelson, daughter of Mr. and Mrs. KMdward 
Louis Nelson, of Detroit, Mich., and Clarence 
Lee Abney, Detroit representative for the Chi- 
cago Lumber & Coal Co., of St. Louis, Mo., took 
place on Saturday, Sept. 6 in St. Paul’s Cathe- 
dral, Detroit, in the presence of relatives and a 


limited number of friends. Rev. Dr. Samuel S. 
Marquis officiated. Mrs. I. Bartlett Turrill, sister 
of the bride was matron of honor and Mr. Abney 
was attended by his brother, J. Hobart Abney, as 
best man. The ceremony was followed by a 
dinner at the Detroit Yacht Club which was at- 
tended only by the immediate families, and then 
Mr. and Mrs. Abney left for a three weeks’ 
motor trip in the East spending most of the 
time in New York and Boston. They will make 
their home at 3743 Boston Boulevard, Detroit. 
Mr. Abney is the son of Mr. and Mrs. George 
Robinson Abney, of Greenfield, Tenn., and has 
been connected with the Chicago Lumber & Coal 
Co. for some years. He is now in charge of the 
hardwood department of that company at the 
Detroit office 


ZAPF-PEEK. The marriage of Wallace 
George Zapf and Mi Katherine Peek took 
at Kast Aurora, N. Y., on Sept. 16, in the pres- 
enee of a Jarge number of invited guests. Mr. 
Zapf is at the head of the Zapf Lumber Co., 
of that village, and his bride is the daughter of 
Mr. and Mrs. Sanford C. Peek, her father being 
also a Jumberman. 


place 


KOCHENRATH-CROAN. Announcement was 
made last week of the marriage on Sept. 9, of 
George A. Kochenrath, manager of the Fergu- 
son Lumber Co., Louisville, Ky., to Mi Orrell 
Lee Croan, Gaughter of C. L. Croan, of Louis- 
ville. Mr. Croan is a member of the lumber and 
timber house of Croan & Griffin 


SMITH-WILSON. Miss Alta Wilson, daugh- 
ter of Mrs. Nettie Wilson, of Sullivan, Ind., and 
Earl V. Smith, of Valparaiso, Ind., were united 


in marriage on Wednesday, Sept. 10, at the First 
Christian Church in Valparaiso, the ceremony 
having been performed by the Rev. C. 3 
Burns. Mr. Smith is a member of the retail 
lumber firm of Smith & Smith at Valparaiso 
and is well known to the trade in Indiana 


SxAagesaeaaaasaaaaaaan 


IF THERE IS A LEAK in the roof of the house, 
barn or other building, now is the time to repair 


it. If there are odd jobs outside, now is the 
time to get the work out of the way. 








AMERICAN LUMBERMAN 


SEPTEMBER 20, 1924 











Latest Reports on Lumber Prices 








Th 


ere 


is no change in prices 


over those made 


MICHIGAN HARDWOODS 


last week and the 





market remains firm, 





Quotations f.o.b. 





Michigan mill points follow: 





FAS Selects No. 1 com. No. 2com. No.3 com. FAS Selects No. 1 com. No.2com. No.3 com, 
Basswoop— Sorr ELM— 
4/4 $ 70.00@ 75.00 $ 60.00@ 65.00 $ 50.00@ 53.00 $30.00@33.00 $24.00@26.00 10/4 110.00@115.00 95.00@100.00 80.00@ 85.00 45.00@50.00 Pe eee 
5/4 75.00@ 80.00 65.00@ 70.00 53.00@ 66.00 32. 00@35.00 26.00@28.00 12/4 4 00@120.00 100.00@105.00 85.00@ 90.00 50.00@55.00 A ee 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 36.00@38.00 26.00W28.00 16/4 5.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 sGD aie: vine 
8/4 95.00@100.00 80. 00@ 85.00 70.00@ 75.00 40.00@45.00 A 
10/4 105.00@110.00 —90.00@ 95.00 80.00@ 85.00 45.00@50.00 .....@..... Harp MaPLe— 
Brecu— 4/4 85.00@ 95.00 75.00@ 80,00 52.00@ 60.00 32.00@35.00 15.00@17.00 
5/8 No. 2 common and better 34.00@33.00 12.00@14.00 5/4 = 100.00@110.00 85.00@ 90.00 65.00@ 75.00 35.00@40.00 17. 00@19.00 
4/4. 65.00@ 70.00 55.00@ 60.00 40.00@ 45.00 28.00@30.00 18.00@20.00 6/4 105.00@115.00 — 90.00@ 95.00 80.00@ 85.00 40.00@45.00 17.00@19.00 
5/4  70.00W 75.00  60.00@ 65.00 45.00@ 50.00 32.00@35.00 20.00@22.00 8/4 110,00@120.00 _ 95.00@100.00 — 85.00@ 90.00 45.00@50.00 19.00@21.00 
6/4 75.00@M 80.00 65.00@ 70.00 50.00@ 55.00 35.00@38.00 20.00@22.00 10/4 120.00@130.00 105.00@110.00 95.00@100.00 50.00@55.00 23.00@25.00 
8/4 85.00@ 90.00 75.00W 80.00 60.00@ 65.00 40.00@45.00 20.00@22.00 12/4 180.00@140.00 115.00@120.00 105.00@110.00 50.00@55.00 28. wes. “ 
Sencw- i ‘ és 2 14/4 ao 00@150.00 125.00@130.00 115.00@120.00 gee bogs ceues 
16 0.00@160.0 35.00@140.06 0G 0 55.00@60. w Se 
4/4 120.00@125.00 _ 95.00@100.00 52.00@ 57.00 32.00@35.00 18.00@20.00 | 1°/4 _150.00@160.00 135.00@140.00 125.00@130.00 55.00@6 a 
5/4 125.00@130.00 100.00@105.00 60.00@ 65.00 35.00@38.00 20.00@22.00 | Sorr Marie 
6/4 —130,00@135.00 105.00@110.00 —70.00@ 75.00 40.00@45.00 20.00@22.00 4/4 80.00@ 85.00  65.00@ 70.00 50.00@ 55.00 28.00@31.00 17.00@19.00 
8/4 130.00@135.00 105.00@110.00 80.00@ 85.00 45.00@50.00 ..... cans 5/4 — $5.00@ 90.00 70,00@ 75.00 55.00@ 60.00 32.00@35.00 19.00@21.00 
10/4 130.00@125.00 105.00@110.00 — 90.00@ 95.00 60.00@55.00 . eee 6/4  90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 35.00@38.00 19.00@21.00 
12/4 135 00@140. 00 110.00@115.00 95.00@100.00 50.00@55.00 SuRD oa ae 8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 19.00@21.00 
Sorr ELM— END Driep WHITE MArpLe— 
4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 20 00@22.00 4/4  120.00@130.06 95.00@105.00 su. sieve BE eee 
5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 = .00@32 00 22.00@24.00 hr 125,00@ 135.00 190-006 110.00 ‘@ dane <n 
6/4 -85.00@ 90.00  75.00@ 80.00 60.00@ 65.00 35.00@38.00 22. 2.00@ 24.00 6/4  130.00@140.00 105.00@115.00 7 seen ~~ ae 
8/4 95.00@100.00  85.00@ 90.00 70.00@ 75.00 10. 00@45.00 sec@oovre 8/4 35.00@145.00 TEOCOM@I2000 siccc@ecsce. ccccc@euses 
Following are prices of Wisconsin hardwoods and hemlock f.o.b. Wisconsin mill points: 
FAS Selects No.1com. No.2com. No.3com. FAS Selects No.lcom. No.2com, No.3 com. 
ASH— HARD MArLE— 15.0 
4/4 $100.00@105.00 $ 80.00@ 85.00 $ 58.00@ 62.00 $30.00@32.00 $17.00@18.00 4/4 $ 74.00@ 78.00 $ 60.00@ 64.00 $ 52.00@ 54.00 $32.00@34.00 $13.00@15.00 
5/4 110.00@115.00  90.00@ 95.00  65.00@ 70.00 139 0035.00 +1400019.00 5/4 — 90.00@ 95.00 75.00@ 80.00 60.00@ 64.00 34.00@36.00 15.00@17.00 
6/4 115.00@120.00  95.00@100.00 70.00@ 75.00 35.00@38.00 .....@..... 6/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 36.00@39.00 16.00@18.00 
8/4 120.00@125.90 100.00@105.00 80.00@ 85.00 40.00@42.00 ..... Discus 8/4 105.00@110.00 90.00@ 95.00 72.00@ 76.00 40.00@44.00 16. 00@ 18. 00 
a 10/4 115.00@120.00 100.00@105.00  95.00@100.00 54.00@58.00 tDivcces 
Bass woop— 12/4 120.00@125.00 105.00@110.00 100.00@105.00 56.00@60.00 .....@...., 





Sorr MArLe— 





4/4 $ 68.00@ 72.00 $ 58.00@ 62.00 $ 49.00@ 52.00 $28.00@31.00 $21.00@23.00 4/4 $ 68.00@ 73.00 $ 58.00@ 62.00 $ 40.00@ 44.00 $22.00@25.00 $16.00@18.00 
5/4 74.00@ 78.00 64.00@ 66.00 54.00@ 56.00 32.00@34.00 24. 5: 004.00 5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 17.00@19.00 
6/4 80.00@ 84.00 70.00@ 74.00 68.00@ 62.00 34.00@36.00 25. 7 a 6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 
8/4 86.00@ 90.00 76.00@ 80.00 64.00@ 68.00 36.00@38.00 .....@..... 8/4 95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
Oak— 
BircH— 4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 
4/4 $112.00@116.00 $ 86.00@ 90.00 $ 48.00@ 62.00 $28.00@31.00 $17.00@18.00 5/4 120.00@125.00 95.00@100.00 65.00@ 70.00 37.00@40.00 17.00 19.00 
5/4 117.00@120.00 94.00@ 98.00 56.00@ 60.00 34.00@36.00 Ley 00@19.00 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
4/4 120.00@122.00 98.00@102.00 62.00@ 65.00 36.00@39.00 19.00@20.00 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
8/4 125.00@130.00 104.00@108.00 is.00g 84.00 42.00@46.00 18. a 00 HEMLOCK No. 1 S1S1E— 
i es ‘ ae 105.00@110.00 88.60@ 92.00 50. = ” : ssisiets 8’ -14’ 22-24’ 
te rece TE elo. eee 90.00@ 95.00 .....@. é "@.. sieie 2x 4” $31.00@33.00 $30.00@32.00 $31. a3. 00 $36. Gas. 50 $38.50@40.50 
: ox 6” 26.50@28.50 27.50@29.50  30.00@32.00 35.50@37.50 37. Be doy 50 
epee a a DT 
2x10” 30.00@32. 31. A , J -50@37.5 5 
vs $ oe bg $ ee begets $ eae f ry “4 > ee bog pie dey $44 ret Stet 2x12” 31.0033.00 32.00@34.00  33.00@35.00 36.50@38.50 38.50@40.50 
. e . 9D. oVU. . . he ; . . 
6/4 85.00@ 90.00 72.00@ 75 00 58,00 os ce 33. Hr 4 4 00 20,00@22.00 From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
MTR SHAT SCRE. SCREEN £7 Oe Sonne RR eas (STE 6! 8-20" 6" 
10/4 11 D ) 95. 5. 3 Sea e $ 
9 1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $33.50@35.50 $28.00@30.00 
12/4 115.00@ 120.00 100.00@105.00  90.00@ 95.00 50.00@65.00 .....@..-.. | 12 g» "28'50@30.50 29.50@31.50 81.00@83.00 35.80@37.50  30.00@32.00 
Rock ELM— ix. 8” 30.50@32.50 31.50@33.50  33.00@35.00 37.50@39.50  32.00@35.00 
‘ ‘ 1x10” 31.50@33.50 32.50@34.50  34.00@36.00 38.50@ 40.50 33.00@35.00 
4/4 $ 70.00@ 75.00 ...... “7 Ree $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 | 1x12” 32.50@34.50 33.50@35.50 35.00@37.00 39.50@41.50 34.00@36.00 
5/4 80.00@ 82.00 ...... WD vsaes 50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
6/4 85.00@ 88.00 ...... @...... 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3, and for No. 2 
8/4 85.00@ 90.00 ...... isexes 55.00 60.00 30.00@35.00 vo we 20. - deduct $5. 
10/4 90. nits 95.00 Sere 70.00@ 75.00 45.00@50.00 --@... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4 95.00@100.00 ...... 7 Se 75.00@ 80.00 45.00@50.00 .....@.. wider, $18@20. 
St. Louis, Mo., Sept. 16.--Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., Sept. 16.—Following are av- 
_ si erage quotations on logs in Memphis, and at 
per oe 4/4 5/4&6/4 8/4 Shania ten tes 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
aa J . fp VAK— erage dimensions, 14-inch and i iameter, 
DIS: w'awin eer $ 78@ 80 $ 82G 84 $ 84@ 86 FAS Tete SS $105@110 oneness $130@135 ye t 16-f i 1 th: on -_ 
No. 1 com 52@ 53 55@ 56 = 58@ 59 No. 1 com..... 65@ 68 0@ 72 75@ 77 | 2” - to 16-foot in length: 
No. 2 com 30@ 31 32@ 34 35@ 37 No. 2 com..... 44@ 46 0G 53 57@ 60 F.o.b. cars 
Qtrd. red, S.N.D.: PLAIN WHITE OakK— Delivered Memphis 
ee 5 ee i Memphis territory 
gg Gy ‘ silat etait iia: ee 84@ 85 110@112 115@118 pal . 
; 5 No. 1 com. and Variety— Per M Per M 
sel, .. 43@ 44 45@ 46 45@ 46 ; - 
No.2 com... 25@ 26 26@ 27 28@ 29 , Bele wee eeee- 57@ 58 62@ 64 68@ 70 | Red and white oak...... «$28 to $30 $22 to $26 
: No. 2 com..... 37@ 38 38@ 40 42@ 44 | Gum..........ceeceee. a ae 16 to 20 
Plain red: No, 3:com....... 20@... 24@ = 24@ 26 | Poplar * 39 to 35 27 to 30 
FAS ....... 74@ 75 T7@ 78 82@ 84 Sound wormy.. 35@ 86 44@ 45 50@ 52 |] fim ...111272: encased 25 to 30 17 to 21 
No. 1com... 48@ 49 52@ 53 58@ 59 . oe aie Setar eset ence ees 5 to 5 35 to 40 
No. 2 com... 28@ 29 30@ 31 34@ 35 PLain Rep Oak— PS ALD = i? GO ae ~ 9 ly ie Se 
Plain sap: te: ee 83@ 84 95@100 105@114 y menses 
it A Ro 53@ 54 54@ 55 56@ 57 No. 1 com. and Logs are classified by buyers here roughly as 
No. 1 com... 33@ 34 36@ 38 42@ 44 eter. 56@ 57 60@ 62 68@ 70 Nos. 1 and 2, and the foregoing price range 1s 
No. 2 com. 22@... 2 26 25@ 26 No. 2 COM ..4<. 36@ 37 38 40 42@ 44 supposed to cover the average prices paid for 
PoOPLAR— both. 
CoTTon wooD— 4 
Ang yar 3 : a BE ox -@. 3 Sea oe a > eo =‘ nn tar The difference in variation as between deliv- 
OD; DOOM occa of .5@)«. Saps and sel... 8@ 8 2@ 85 | ered prices and f.o.b. prices is based on the dis- 
€ © \Y ~ <4 a4 ) HE 
No. 2 com..... 338@ 34 38@ 39 ...@... ‘ i ia 4 b+ | = S1@ os tance the logs are hauled, and the weight of the 
QUARTERED WHITE OAK— No. 2 com. B.. 27@ 28 30@ 31 31@ 32 timber. Oak, ash and hickory are drawn from 
er: 120@125 135@140 150@155 é paar ss wider distances; while gum, poplar and elm can 
No. 1 com. and Sorr MarpLp— be profitably drawn into Memphis only from 
ee 70@ 72 75@ 80 90@ 95 log Tun ..... 45 00 65@70 75.50@77.50 nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Sept. 16.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 














4/4 5/4&6/4 8/4 HicKkory— 4/4 Py A 8/4 BEeECH— 4/4 5/4&6/4 8/4 
QuARTERED WHITE Oak— FAS Aree a + O36 70 $ > FAS wadalleuus $ 5a 70 $ woe = $ na ° 
. 7) COMBS 6.0: eeu Ghee 65@ 5 vo. eee 2¢ 5 7 
Selects “1112 1os@110 WTOP Lie than iey gp NO- 2 com... 1..@... 35@ 40 35@ 40 = No. 2 com..... 27@ 30 30@ 33 35 
No. 1 com..... 8@ 90 90@ 95 95@100 MArte— rae ast so | ¢3/4&6/4 8/4 10&12/4 16/4 
No. 2 com-:::: 45q) 50 G4 Go So@co | EAS, wasescrdscesserseessereesd a ee a he 
Sound wormy.. 43@ 45 52@ 57 55@ 60 I esviccuccatccusccececars 33@ 35 . g 4 40@ 45 45@ 50 Se tee 
QUARTERED Rep Oak— Wuire ASH— 3 0  $155@160 
TAS ro crc etia uae ene ae cae eae! $100@105 $115@120 $125@130 $125@13 f 
near) wy Mr Co oe iS MN MOE Dey avanadcarsacien 55@ 60 70@ 75 75@ 80  95@100 — 95@100 
No. 1 com.... 65 P 1 
nian. Bee Ce <eameres BU TR ee anveeikhs ics cece 60@ 65 70@ 75 80@ 85 90@ 95 95@100 
ceeee 70-@... 06 @.. OR Biiksctiikecessansccnzases Ge 35@ 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND Rep Oak— F 
PAS wat Pat eet $130@140 VALLEY HARDWOODS 
Selects ....00. @ 75 85@ 90 
NO. £. COB. 6. 60@ 70@ 7 70@ 75 Cincinnati, Sept. 16.—Average wholesalers’ prices. carlots, on Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 43 45 @ Ve 45@ 49 
No. 3 com. 22@ 24 25@ 28 25@ 2! GuM— 4/4 5/4&6/4 8/4 Corron woop— 4/4 5/4&6/4 8/4 
Sound wormy.. 45@ 50 55@ 60 55@ 60 a) pe $ 75@ 80 $ 85@ 90 $ 20@ 95 FAS, 6” & wdr-$ 50@ 53 $ 55 58 + @... 
Bass woop— No. l com... 45@ 50  55@ 60  60@ 65 x i com — 35@ 37 37@ 39 1..@... 
eer $ 75@ 80 $ 80@ 85 $ 85@ 90 Qtrd. red, sap no defect : s eliamie tela 
No. 1 com..... 50@ 55 ce 60 60@ 65 FAS ....... 58 65 70 QUARTERED WHITE OAK— 

No. 2 com..... 30@ 33 35@ 40 40@ 45 men —e* 43 45 52 PAS .... - -$120@125 $125 130 $130@ 135 
=e 7 . Sele D 
CuEestNuT— Se 70@ 75 75@ 80 s0@ gp Selects. :1: 99GB G8a 70 12@ 75 
_  eereee -$100@110 $115@120 $125@130 ae ee a sew No. 2com..... 40@ 4545 50@ 55 

co ; pi Bee 18@ 4. 300 a = i 4 Bxbds., 13-17” 55@ 60 ...@... ...@... | QuartTerED Rep Oak— 
Sd. wormy and Plain FAS 6” a $105@110 ...@...  ...@... 
No.2 com... 28@ 31 32@ 35 33@ 36 ,_& wider .. 53@ 58 58@ 60 58@ 60 No. 1 com..... 55@ 60 ss or 
Sd. wormy and No.1 com... 38@ 40 40@ 42 42@ 44 No. 2 com..... 35@ 40 ...@. 
No. 1 com. & ” No. 2 com... 23@ 25 25@ 27 27@ 29 - fin 0 
DOG? nccccse 8S 3¢ ‘ MAPLE— PLAIN WHITE AND RED a 
eid mee ee eee Spot worms N. ace wae $ 80G 5 $100 110 $110@115 
D., log run..$ 45 $ 60 $ 70 Selects ....... 60@ $3 70@ 7 
FAs Sor g°2115@120 $120@125 $130@135 | Sorr ELm— 4/4 5/4 6/4 8/4 No. 1 com..... 50@ 55 534 $0 60@ 65 
o. 1 com. an WAS acces $68 $78 $83 $85 @90 No. 2 com..... 35@ 38 40@ 45 45@ 50 
en 70@ 75 75@ 80 75@ 80 No. 1 com...... 53 58 68 T0@75 No. 3 com..... 20@ 22 22@ 25 25@ 
No. 2 com..... 338@ 38 38@ 43 40@ 42 No. 2 com...... 25 27 30 80@32 Sound wormy.. 35@ 388 40@ 45 45 30 
Sales by Michigan and Wisconsin flooring mills The following are current f.o.b. Chicago prices Cincinnati, Ohio, Sept. 16.—The following are 
of 0 — and birch flooring, D&M, as re- on cypress: average wholesalers’ carlot prices today f.o.b. 
ported to the Maple Flooring Manufacturers’ —_ Cincinnati: 
Association, averaged as follows, f.o.b. cars gph oe een RED CYPRESS— 
flooring mill basis, during the week ended Factory, Rough Rules of March 18, 1922 
Sept. 13: Z Factory— Selects, rough Shop 
Factory 4/4 $74.25 $49.25 
MAPLE— Clear No. 1 Factory Tank FAS Selects Shop Box Peck | pig ‘"*rrtt*tttttt: Oe arte eee 84.25 61.25 
Se eke cov sian $81.60 $62.73 $30.43 4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $27.50 | 6/4 ciitictccisttstiititittt 87 25 64.25 
DIE” cecccrn ne treater, 87.00 71.99 45.00 5/4.... 123.50 113.50 86.50 63.50 36.50 29.50 |” danas cae ator inact 95.00 72,00 
7 Lt eT ee ae 94.52 76.70 41.27 6/4... T4000 SIGGH SECO GERG “SOEG Sele) Tee “eae snesesdencceccceddcessads ; 2 
Be asec ae, aaa 75.27 vate 8/4.... 135.25 124.25 97.25 74.50 35.50 30.25 Commen, Rough— No.1 com. No. 2 com. 
%x1%6" Peer 61.85 10/4... 144-25 190:26 108.25 SUSG .cccc cccce | OEY cccnccnccuscdndedesccnssee $51.25 $42.25 
WL 9 geiictatrscrhy 60.31 wae wane | RefAcass 14095 190:50 10098 SHEE ....5 ccs. ithe $1S or $2S— 
MERU asc Sereda s Sear 81.00 53.25 | 16/4.... 146.25 185.25 108.25 85.25 ..... 42.50 ; Clear 
Brecuo— Hez B Cc D 
Oe xicensianar 79.90 65.90 35.90 en ees eer $107.50 $102. ne Si ese 
OP i dunaeanninns 87.34 77.95 Perea pe No. ry ey For 5/4, add $6; a = 
OT sp hae abepipaseatanens 60.10 ar 1x4 to 12”, random lengths. .$53.50 $44.50 $36.50 | ve_Low cYPRESS— 
Biscu— Finish, S2S, ee Lengths Factory— oui Es 1 ye — 
"i eee ee 74.88 64.98 Clr.heart B Cc D Ls 2. > 
i . ” oe $15@ 85 soo@és s37gs2 $39 $25 
Be” -o.cadewe tees 83.87 70.10 —_ - le . .$109.00 $104. 00 $ 94.00 $84.00 $74.00 5&6/4 1... 80@ 90 70@75 52@58 38 27 
spec.wdths. 109.00 104.00 94.00 84.00 74.00 | 8/4 ....-. 90@ 95 80@85 57@62 41 30 
OAK FLOORING i> 1 Sear 116.00 112.00 102.00 93.00 81.00 | Boards— No. 1 com. No. 2 com. 
; For 5/4, add $5 to above prices; for 6/4, add | 1x 6 and 8”......-eeeeeeeeees $40.00 $33.00 
The following are average carload prices, Mem- $8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, pot Be” Eh) ger ereeer 47.00 30.00 
re a obtained for oak flooring during the add $3; for 8/4, add $6. 
week ended Sept. 6, as reported by the Oak Floor- Bevel Sidin St. Louis, Mo., Sept. 16.—The following are 
ing Manufacturers’ fe gwd ’ P A 9 B Cc D current quotations on cypress, f.o.b. St. Louis: 
1,” x24," 3x14” %x2” 1%4"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
= po aa bers 67 7 = tf ot. 50 $104.50 plist Siding bende ha RED CYPRESS— 
© GEG. FOR. ce ccrvae Me hteewe, «siimns 
Se 7 Yada , A C&bdtr. Factory— Factory 
oo on Be “86 a Se SS | Malt fee i pete... $53.75 $45.75 $43.75 Tank Selects Shop Box 
Cr. : oe . clemene 2-09 FO RE Ree %x8” from 1144” stock...... 71.25 62.25 60.25 MEM) eaandeaexss $115.75 $ 75.75 $48.75 $30.76 
lr. pln. red.... 75.97 85.93 59.59 57.60 For 10-inch, add $5 5/4 120.75 85.75 60.75 32.75 
Sel. pln. wht.... 71.44 79.32 49.06 50.53 , ” Abie abammerte 123.75 88.75 63.75 32.75 
Sel. pln. red..... 60.40 77.77 47.12 48.23 Lath Mipeppacnasbage 131.75 96.50 71.50 31.50 
No. 1 common... 46.24 51.54 $1.71 29.54 No.1 No. 2 *  Miehaeis eatin 136.75 102.75 17.25 Ee 
No. 2 common... 25.71 SAGE 2 cstes W436 | TET ccceccccccccscescceccvcscvccse $9.25 $8.25 12/4 1...2IDDII 136/75 102.75 17.25 pear: 
YWyx1e"” x2" fexlh” fx2” | RED CYPRESS— ,  honpeaenny 141.75 107.75 82.25 ..... 
Rel. ata. —: ar $82.03 er ip an. i m tah Old Grades a Peck TUM 474 coiceccccnweuncoceanaumaes $24.75 
4r. pin. wht.... 82.62 Oe $81. , M4 
‘ ~ tenn oO ** Common Rough— No. 1 No. 2 No. 3 
Clr, pln. red..... SRT AME Scat. Spica No.1 No.1 No.2 —10” 52.75 43.75 $31.75 
oe sm por aia pal anon ae wees 68.59 ‘ni FAS Selects abo. common ——_ oi 7 x eee : : ; ; ' P ’ ~~ a =a 
Sel. pln. red.... 67. NOOR ercraich' “sales «oe $100: 90.00 $ 55.0 3 ’ or ( 
No. 1 common... ...... meee: 3.05, 34.87 | 6/4... "*10s00 * 96:00 © 70:00 *6000 *40:00 poco el ee ee 





OAK FLOORING STRIPS 


Chicago, Sept. 17.—The following are carload 
prices, f.0.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 











White Red 
Qrtd. Plain Qrtd. Plain 
Clear EOC CR -$134.00 $ 85.00 $116.00 $ 79.00 
Sap clear ....... OC rr amare gees 
ROIBUE Moa ceca cis era's 98.00 69.00 awa 68.00 
oO. 
CORON years nuts want ad thre tiers inet $45.00 





BLACK WALNUT 


Cincinnati, Ohio, Sept. 9.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
RSs $210 $220 $225 $235 
a --. 150 155 160 170 
SS peepee 105 115 120 130 


Pei hcecmean ccc 50 55 55 60 





6/4.... 107.00 95.00 70.00 50.00 40.00 cl 
8/4.... 110.00 100.00 80.00 50.00 40.00 BF emma 


A B c D 
10/4.... 135.00 120.00 95.00 ..2ee  eeeee | 44 10" ....$107.00 $102.00 $ 92.00 $ 82.00 $ 72.00 





12/4.... 135.00 120.00 95.00 ..... sec 
io i! ee 114.00 110.00 110.00 90.00 79.00 
16/4... 146.00 130.00 100.00 ..... cooee L aygqe 1220! 127.00 122.00 112.00 104.00 ..... 
ees ee ‘iis — TID ecéciwas 137.00 132.00 122.00 1165.00 ..... 
” P 4 ¥ See ne Bevel Siding— A B C&btr. 
= I lection dice —— as WEEE. cudaayadusesaasnee’ $74.75 $65.75 $63.25 
- ET eepbeberas sie $28.60 | 1%x10" .......... ee hae 79.75 70.25 68.25 
se eee 7 ; Bevel Siding— A B Cc D 
YELLOW ale Rough tt AKON waeeeveeeeee ees $48.50 $45.00 $41.00 $28.00 
actory oug Laas 
EOP” wor won | YERLOW CYPRESS ag 
FAS Selects shop common common ¥ a 
rY, or $ 90.00 $64.00 $43.00 $387.00 $33.00 4/4 $ 78 $62. $40 $35, $28 
BiB cece 100.00 76.00 66.00 38.00 35.00 | ibaa rete 20 55 39 31 
1, 100.60 76.00 56.00 38.00 35.00 a 70 BB 39 31 
GiB. ci 105.00 82.00 66.00 42.00 36.00 Tipe 90 16 62 41 32 
Boards, Rough 0, oe 110 82 74 
Selects No. 1 com. No. 2 com. Peck Boards— No. 1 com. No. 2 com. 1” random 
$ $44.00 $8900 lk cee i ere $42.50 ONGG) |. adsas 
44.00 i ae SRM ess sces eines 42.50 36.00 ss ceva 
44.00 38.00 BA) ES”. RRR ARS 43.50 it” en 
4.00 rT ee WN So evecatudds 53.00 40.00 aaaes 
awa sexe $29.00 | Peck, 1x12” ........... yaw $23.00 
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Jacksonville, Fla., Sept. 15. 


SOUTHERN PINE 


Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Sept. 13: 















































Week ended Sept. 138 Sept. 6 }| Week ended Sept. 123 Sept. 6 | Week ended Sept. 13 Sept. 6 Week ended-— Sept. 13 Sept. 6 
Flooring Siding Boards Boards 
> | : : . 46.06 2.06 . a te 
1x4 B&better ......... $41.30 $28.74 | Novelty, 1x6” 1x 4 D45 eet eee 46 : 42.00 No. 3 common— 
No. 1 com......... 35.89 37.62 | B&better’............. “melee. ooo 1) Gilad | IX 4 DIS ce eeeeeee ee ope: 
No. 2 com 16.92 16.72 | No. 1 com............. eb Sede bee gee Cet 409g, | AX 6 DAS woes sree eee 17.00 
a No. 3 com 11.00 sees | No. BD ROD os. vc08 theese 22.11 23.05 1x10 Oya er tee 48.00 Ceiling 

1x3 B&better .. --. 93.00 51.00 ING: 6 NOTING 95055 ROR OHS 10.00 see a 1x12 D4S 48.00 
No. 1 com.. ; ., Be o7 a a — og hide ind BE DOO §cdiccacwiee phe ake 40.16 
No. 2 com 15.0¢ 14.48 | Bevel Ix 6 to 12 D4S_....... So fin NG. UT CORB ois cisic see 39.63 38.00 
ne egal + sabe de "OO | Be etter ..6ducsviseck 22.00 1x 6 to 12 rough 44.00 ae Bh os 
No. 3 com.. 9.00 ae ge ies 19.00 prone ah rae NO, 2 COM 0 'e.6:5:66:5.0 18.00 

1x6 No. 1 com. pie SOQ | vo. a ca Thee cece eeseves x eo 2 — | common 9s Of $;x84% B&better ...... 33.00 

is6 No. 2 com... "* 58°60 |} NO. 2 COM. ....eeeeeee J.50 Ix . nae cee ceeecenere og 0 No. 1 com...... 20.00 ( 

; | Square edge, %x6”— Sa D41S B Sei it ee eae 21h 3800 43°75 NG. 2sCOiis «6 aes 16.86 4 
Shingles, 4x18 | BEDeer . 6. os seceenes B300.. . 220. i DAs RnR aegis 39:00 49.99 | %X38%4 B&better ...... 25.00 24.00 

“—— er 17 No. ] i) a er 20.00 20.64 | aN 7 Ao tt ale a . NO, 1b GOD. «ices 22.00 21.42 

a Seine tt Bige Of No. 2 COM.........06. 10.50 1243) Pras 21.96 NO, 2 COM c6s:0 2.50 10.61 

NO. 6 ‘. . ax Zo Te ee ce ee 8.50 xX 5 Sk g8Lé peel eae. 8b Berea s os @ 

No. 1 cypre doz : Ix & ; 24.5( 22.§ . 

“Rigg dh gee pee ae es eR a ee Pine Lath, Std., 4-Foot 
ect t ees | anes iene 23.00 | No. 1 kiln dried ...... 4.00 
Partition - P SRG NGS 2COMs «ssuweed 23.00 20.00 | PLO MS DIPIAD:  « cieswaees 25.50 aereaie No. 1 air dried... i030: 3.66 ..... 

1x4 No com. 18.17 | INO: 3° GOMs éo.sc:0n cs LB,00. | REZ IS casiccs ws aiee 24.62 23.00 ING; 2 2PCGO Ac iosiawoss 8.25 3.59 

The following f.o.b. mill prices are taken from sales made during week ended Sept. 13 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City. andria, ham, burg, City 
La. Ala. Miss. Mo. La Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, 815 Longleaf Timbers 
1x3” EG Beéebetter 74.50 73.50 76.21 No. 2 Call lengths): No. 1 Sy.E&S S48, 20’ 
No. 1 38.25 19.94 RE eo baa aie gar ersiaiaie 15.69 16.27 14.00 15.85 and under: 
No. 2. ere , XG wee eee 19.00 19.50 19.50 19.49 a OA Bete eer ee 24.00 27.11 
FG B&better 49.96 49.75 50.85 | Ne. 3 Gul lengths) %. re aie NOH em cate ncres 33.00 30.68 
No. 1 38.00... 38.46 2S 14.55 14,00 13.50 12.46 (a Pape sie cee agence ee Seeks Fe 36.00 36.66 
No, 2... .-. 19.00 17.25 19.01 VXG" vee eee ee eee » 15.50 16.00) 16.00 15,24 Mey Undiree awel tees nan er arnt 40.00 38.21 
1x4” EG age a 70.00 — Boards, S1S or S28 |. aOR ROPE SOAR Sere Ge RAE 45.00 38.96 
VO d 
Det. fe on No. 1, 1x 8”, 14 and 16’... 34.00 ecmnecs 
No. 2 sng | COAL , é RAL Ee : raf TS ‘ 
FG B&better 41.84 39.65 40.00 41.87 , Other Igts....  .. 35.83 neriecauliiamwia 
B 42.00 1x10”, 14 and 16’... 36.99 ssece No. 1 S4S, 20’ & under: 
te a Py he ee dR ES Oe Other Igts.. ; 37.17 = ieee 
a 1 or te rip ones opt ix12”. 14 and 16’. 50.47 aes: oe OP Ee a Pree ig 
ore 4 <0. 177 10.00 “2.0 Other Igts 50.01 Brads sands ie-tis m mcecersa olevoiaie gos on Ep 
4 core ° ° i i =isceeecesteesesevesesecee a.) 

1x6” No. 1, C. M weees 6200 No. 2 (all 10 to 20’) ST ts Rate hci nrc am ae 31.00 
No. 2, ( M 21.00 20.00 RASS “alice ceeisiniats 23.00 20.75 23.00 23.13 
No. 3, C. M 14.00 18.50 ee: ett AT rio 28.00 2470 Plaster Lath 

Ceiling Sas - eo dain Menai a aor ees No eee 3.29 3.75 3.75 3.44 

Y%x4” B&better 34.00 $4.25 32.61 Ix 6 "ae 12”. ae ‘ 16.39 one No Ag Voce t eee ees 1.72 2.25 87 
_ 1 30.00 29.00 Ix $ 18.36 17.33 18.44 a 
No 2 i. 16.75 IRAQ? co pserecest PISO: sed i MESS Byrkit Lath 
NO. 3 . vse 5 seeee ixt2” puslaaredels 32 18.30 18.00 18.45 Re . . 

x4" B&better 34.00 36.55 36.50 34.10 ; x] 18 18.3 ] J 18.45 FOR I sn lb www bare wore ee 16.50 4.55 
No. 1 290) 32.00 31.50 29.84 No. 4 — be idths and , - i | aE EE Sere ee 16.50 16.01 
No. 2 18.00 15.93 ... 21.59 CREOOE: (oso wcnidies 0.00 8.00 Ae “ONE IONPE soos ce cicse 7.87 

. a No 3 $.00 eer Roofers 

— a SM RM isc cut nvgia’ 21.86 21.00 Car Material 
ee eed on 1x ae 23.25 24.00 Cath ted anacers: 

Partition . . sei al 
2” 7 : a ” Shiplap B&better, 9 and 1’ 49.39 

Ixt & 6” B&hetter 11.64 41.50 43.59 — 4 eis ‘is oes one. aan 
No. .. 28.00 38.00 No. 1,4 8 id and 16 35.50 ... ’ 10 and 20’. 39.75 
No. & ; a o4 00 24 00 28 00 Other lyets 30.00 33.53 No. ¢ tandom..... 19.57 

: 1x10”, 14 snd 16’ 
Bevel Siding Other Igts Car Sills 
Y,x6" B&bettes e 27.18 | No. 2 (10 to 20): S48, Sq.E&S: 
No. 1 30.00 28.00 1x 8” 23.07 9 O00 22.95 S48, | sspicecageh ; ” 
No. 2 Sl tance DIO" scsms ee. 22.50 23.00 adi alia dae pe 
i. ae : au 46.00 
Drop Siding No. 3 ag lengths): cage” gue iin 1849 Up to 9”, 38 to 40’... 17.00 
1x4 or 6” B&better 40.00 42.75 40.50 40.02 i: fed ee a ».0 2 Up ta 20", 34 to 36’. 38.00 
a 4 37°93 37-75 3650 36.11 MOP covecagiasiodne 18.00 17.75 17.00 18.54 
No. 2 .. 27.50 24.89 22.50 28.23 Dimension, S1S1E Car Framing 
Finish No. 1, 2x 4 10 26.09 ‘ 26.03 ”® . oF 26 
Bathe tourh 12 °5, 59 00 24.91 8” & under, 20’ & und...... 26.50 
1x4” 13.00 34.00 . 6° Skee ak ade Roots 7.30 
1x a 18.00 53.13 18 & 20’ 30,67 26 
1x8” . 55.00 48.00 50.78 1” to 20° 29.09 
xd and 10’ 58.57 ox 6", 10° 
“peed eae ce a.ab 13" 1.25 HARDWOOD DIMENSIONS 
f 9 ~ ) “ ’ : a 
5/4XG . 15.00 vi IS & ie Chicago, Sept. 17.—Actual sales of short hard- 
5 bx” os sa 62.00 43.97 —" as to 20 wood dimension were made this week at the 
/4xh < ) 66.00. ’ 7 ae 
5/4x12” ; 70.00 56.14 12’ =). 00 ne ESE: 
+ gg to 42 DA.00 <4 rae 26.19 Pa ~4 - Furniture stock— Plain Oak Gum 
; d bad G” 3 Is ¢ M4 20 a ‘ e 
C/A & S/4dx8 ieee Fae ie 7 ies beeen rrrenre ves $55.00 $50.00 
6/4 & 8/4x5 & 10 68.00 eee 2x10", 10° 298 77 21exX2%x19" Terre rere ee ee 60.00 60.00 
G/4 & S/4x12” 61.50 70.00 70.10 Je! 22.95 27.96 | 2X2x80" wee cece cece ee ee eee 65.00 60.00 
B&better surfaced aS G.00 29,52 2%) x2%_x30" re ee a re are ee 75.00 70.00 
1x4” 18.00 50.00 51.00 52.81 is & 20’. 26.09 30.44 MR” hk) cn mG a Cid Be a biawaneoee Rie 80.00 75.00 
ne ee Ge ae we ‘ie Chair stock— 
Dane 6 6 cs ae Es de » + aad ad ’ = it . . 
1x5 and 10’ .. 61.638 59.77 ; 60.93 12’ 26.25 30.85 ee” GnG Wider 19" oo ee cinccce aise 55.00 55.00 
1x12” .. 65.11 58.00 68.00 66.82 16° : 26.00 36.91 136x4” and wider X 29” «6. cc0s66 6. 60.00 60.00 
1Y4x4 tu 12 67.50 ; IB & 20". 28.00 36.30 | 2x4” and wider x 19”........... 65.00 65.00 
5 it 64.25 — ot to 20 one EAD” x arece'g'e sa oplalere siarne elie ees 70.00 70.00 
/4XS G4.50 8.66 NO. my o . eee amd bd 
D/4x5" & 10’ it —_—_ ce ¢Seseees 26.00 19.75 22.17 
h/4x12”" 69.00 72.00 75.30 4 ete e ees 21.00 19.75 24.09 
15%,x4 to 12” 55.00 8 & 20’. 22.00 22.50 25.66 
6/4 & 8/4x8" 62.20 10” to 20° WHO... CROSS TIES 
6/4 & 8/4x12 - 69.26 2x & 10 Ss 17.61 
C surfaced <% 19.00 : nO og St. Louis, Mo., Sept. 16.—The following cross 
1x6 to 12’ 38:00. 065 6"... 8.50 21.27 ie prices prevai 3 is: 
1x6” 33°00 47.00 18 & 20°. 29.00 20.00 22.71 tie prices prevail, f.o.b. St. Louis: 
ll OR ee 36.00 49.26 10” ‘to. 20°. BOM a sssere ‘ Untreated 
xd and 10” 13.00 58.00 MS ae ewan : 18.50 21.09 White Southern 
ixi2” : . 14.50 60.95 a 22.95 17.00 20.96 Oak Sap Pine 
Casing and Base ~ ae OQ? > ooae ro Lag 2c v4 Oo. 5; 7x0". Ss; 9-inch face..... $1.45 $1.20 
B&better: A ee — avon ot | No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.05 
4 and 6” 58.00 60.50 62.00 59.30 ©x10". 19" |... 9555 90100 20.00 2147 | NO. 3, 6x8", 8°, 8-inch face..... 1.25 92 
8 and 10” 61.60 67.21 ae °5 14 -.... 21.00 24:89 | No. 2, 6x7”, 8’, 7-inch face..... 1.15 82 
ec eae O85. 2 24.§ 4 : ; ~ 
Pern 1 & 20° <o 57:76 | No. 1, 6x6”, 8’, 6-inch face..... 1.05 72 
s&hetter: 2x12 10° ae 25.25 ee. 25.50 Red oak and heart cypress ties, 15 cents less 
4, 246 Oek OO cts. aks 78.00 12° ow. eee eee 22.00... 20.00 25.46 than white oak; sap cypress, 20 cents less than 
Fencing, 81S Be i teaukecan xs 26.00 21.00 20.00 26.46 white oak. 
j ee 25.0 92.50 27.67 
a | ae 33.00 Loe } aoe - ie00 —— a Switch Bridge 
Other Igts....  ..... 30.59 eee. . 14.82 Ties Plank 
aa | ire 36.46 = IO A ee ite tee BGO ee tr oles 15.23 MOTE O SOB. 6 oes bua sone ore caer $45.00 $44.00 
O@ier Aeie....... 5.2. 5. BRIN) wcciak Brenton. 15.00 BACON a codsial ole any lobd race ota cte eet 42.00 40,00 
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The oe current f.o.b. mill prices on Arkansas soft pine mad e during the week ended Sept. 12: 
6 poe —— 3 ain ha Dimension—Dressed Ceiling and Partition Fencing and Boards 
ge gré Seale x3” x4” No. 1 9 we" BL 37 ” ry - 
aa eee $71.00 | 12,14, 10,18 12 11 18 Ge. te > 2 —— we ee 
B&better ...........$75.50 69.00 16 50’ 16 20° ia a Qs ogo bo are $32.50 $17.00 $15.00 
‘BY a basenla reac su a acraeat 66.50 | $26.50 $28.00 2x 4” $23. 00 $24.50 ° ag eal hee beats $4135 = 1x 6” .... 34.75 20.75 = 16.50 
ME, iis ae Ook Shaiolovaa. sie Sa Sais 55. 0¢ 22.5 95.75 9x 6” 9 r a5 ae + v.l0 2 Me ‘ aaedigan . 1 
; 55.00 ap fe a = 2 19. a ae ce Net: 19.50 20.50 ... st SEGGE BO aseksemeas 33.00 22.50 17.50 
Flat grain 27:00 28:25 2x10" 23°95 94°75 MNO s sxcararcras 35.50 22.75 17.75 
“ ie toad Satie clartara 49.60 42.50 28.00 30.00 2x12” 24.50 26.00 Finish—Dressed EME eciscsseus 48.25 24.50 18.50 
So A Be eae Bee eae eee 41.409 00.0 
"0 Noi 2 sceiseccest co 9ete GSE S2S&CM—Shiplap scien a mp 
f OF os cent haces ad $58.5 25 i 
1) Lath No.l No.2 No.3 Be MM eeecsaican’ 64.75 or 00 iets 
, i SE dacesaaaes $36.25 $21.00 $17.25 | 1x5, 10, 12”....... 00. 68.75 55.00 . 
+4 %x114”—4’ an bg eye a 31.00 23.00 18.25 1%, 1%, 234 te &.... TGS cee 154” and under..29 percent discount 
2 ST eee 3. 92.99 EME woxeuenede 35.50 3.00 18.50 14%4, 144, 2”x5, 10, 12”. A. aed 1%” and over...23 percent discount 
- agit Va., — we following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
a ge, rough— o. 2 & better No. 3 Box Cull & red heart 
9 B/E wvecceeseesssces94t-00@50.00 $29.00@32.00 $24.00@24.50 —s 20.50 a feet sd f " No. 2 & better 
DIM role nora were aisles otk 53.00@56.00 35.00@ 37.00 25.00@26.00  . @. Lath, No. 1.$ 5.25@ 5.50 Roofers, 6”%.$25.50@26.50 D4S, 6”%.$54.00@59.00 
Ti SS ena 56.00@59.00 37.00@39.00 25.50@26.50 .....@. : No. 2. (3.50@ 4.00 8” 26.00@27.00 8”. 56.00@61.00 
OO Ascusissececuces 59.00@62.00 41.00@43.00  .....@..e. 220s. @...., | Eactory, 2”. 26.50@29.50 1 - 21.00@28.08 10, - 58.00q963.08 
Rough 4/4 aS oes Sizes, 2”.... 24.00@27.00 12”. 28.00@29.00 12”. 63.00@68.00 
‘ ba meena a Sarah pet + 57. 00 38.00@40.00  26.00@27.00 23.50@24.50 Finished widths— No. 2 & better No. 3 No. 4 
1 aR rnp, (pine ened 57.00@59.00  40.00@42.00  27.00@28.00  24.50@25.50 Mnoeine. if ” 
‘ 12” eee eeeeeeeeeees 62.00@64.00 44.00@46.00 28:00@29:00 25.00@26.00 | Ml0orins, jix2ye and i rift..--.... *18.00083.00 $36.00¢p4i.00 $34'800037.00 
Bark strips, jiee. 1 & 2 ec 3.00@: 35.00 3ark strip partition, Ceiling, 4”. Deleeueeks argv esuaenae 31.00@33.00 24. 00@25. 00 14. 50@15.50 
arte ee 15.00@16.00 Nos. 1 & eine 50@43.00 ah Wr a agi oe ia ecdlace an we arora 25.50@ 28.00 15.50@16.50 
Cull red heart aia eae 11.00@11.50 RNGRGHONNTE” situ veanccedénecdewanee 47.00@54.00 37.00@42.00 25.50@ 28.00 
11 
6 
68 NORTHERN PINE 
21 Duluth, Minn., Sept. 16.—The market is firm on all items of northern pine lumber. Carlot shipments show improvement and inquiry is regarded 
96 as satisfactory for the season. Prices f.o.b. Duluth follow: 
CoMMON BOARDS, RouGH— FENCING, RouGH— 
, 6’ 8’ 10’ 43° 14&16’ 18’ 20° 6’ 8’ 10,12&14’ 16’ 18&20’ 
Nan ts 1S ecoeccucans $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 i RR Ric ccciveduaeces $52.00 $55.00 $60.00 $62.00 $61.00 
1 |) phere erie 61.00 63.00 69.00 71.00 66.00 71.00 71.00 INQhe Miacdecedadeeees 35.00 39.00 40.00 42.00 42.00 
Re. ceweeesansc 65.00 68.00 75.00 75.00 70.00 75.00 75.00 IN@U Sadceccdavadaads 24.00 26.00 27.00 28.00 28.00 
Nos Sp. So ovectavnns 36.00 38.00 45.00 47.00 45.00 51.00 53.00 AP Ws cexeducsceases 50.00 53.00 55.00 61.00 63.00 
1 re 39.00 41.00 48.00 48.00 45.00 51.00 53.00 INQ Seccadeuecacoues 30.00 33.00 37.00 43.00 25.00 
ie a = edeveaees ge Pope ripe ap poy Pap 61.00 ING@ecBed vecnecddeduews 25.00 25.00 27.00 28.00 27.00 
wb aor IIE 27%00 2900 310031500 31.00 31.00 -3.00 SIR: SSE SOE NS ROS SEO a5: SNS “S's SUN 
87] RS. csucecuuns Gene 30.00 32.00 32.00 32.00 32.00 32.00 5” fencing same as 6”. 
i For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
P : — 6 aa Oy and ee . Pea: oe 5, $21. S1 or S2, add 75 cents; S1S1B, add $1. 
55 Of ‘or Sl or S2, add 75 cents; SISIE, ade ; for resawed, add $1. oy “j = %-inch ec y 
01 Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. ymering, = oss anck ceiling, or beveled well tubing, 268 9. 
87 Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.56. 
No. 1 Pisce Srurr, sisizE— Well tubing, D&M and beveled, add $2. 
10’ 12’ 14’ 16’ 18’ 20° SIDING, 4 AND 6”, 4 TO 20’— 
_ . Sara _—s eyes be ray 9 be ap $30.00 $32.00 $34.00 $34.00 4” 6” 4” 6” 
2 me alevese 27. 28. 30. .00 29.00 31.00 33.00 33.00 0 y 
MP acess 28:00 30.00 31.00 33.00 32:00 32.00 35.00 36.00 | B&better ............ oS So es wee ys 
51 BE vicaces 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 s Se een eee oe 23:00 31.00 aor ila ; 
SE ve sieiwe 33.00 34.00 36.00 38.00 36.00 35.00 38.00 BGG Scere ka me i 
EE Keucas 38.00 39.00 41.00 43.00 41.00 41.00 44.00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 
[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Sept. 13.—Current quotations 
ee a a a Portland, Ore., Sept. 16.—The following are eae mill —— and Idaho pines and white 
— ing are average prices, Sept. 1 to 6, of California f.o.b. mill, and f.o.b. Chicago shop, prices: rclawiacbus z ee 
Pines, f.o.b. mill, those on common being for Boards, S2S No. 2 No. 3 WESTERN W a ‘- <8 *o™ 4 No.6 
l-inch stock only and including no other thick- com. com. 4” cocccecee $40.00 $29.00 $18.50 second “waed 
a: aenen: 1X 4%, 10 tO 16’......ccececcecccces $28.00 $17.00 | 6” .......... 40.00 30.00 21.00 ...2- ween 
a — eG AO) 1a iwcccczdccwesewaues 29.00 20.50 ae 40.00 23.50 20.00 ..... .s-- 
We S BE TO hc vkcvckévciccciienencaccecee sen 1! gee Peer re eee 40.00 23.530 F2O.0@ cccce acces 
California White Pine Mixed Pines MEA AO IG 55 daca cccucee dae wae: 24.00 21.00 | 12” .......... 40.00 24.50 20.50 ..... ..... 
m — “ 1x13” and wider, 10 to 16’.......... 29-50 24.00 4” and wider. ..... 0 ee+e0 sees $16.50 $ 7.00 
Av. Price Sommon— No. Jo. aati — ‘ 
. Nos. 1 & 2 clr..$ 73.20 LC BE 46.10 cums. com. _—_——— sag St — 
00 5 paid eeeeseks ina a 2 pada pap EEA” DR WIGGP ccd cudiscusiecdecanes $15.00 $ 8.00 Cc No.1 No.2 No.3 Com. 
” No.3 clear...... 61.20 eee 19.50 Selects, S2S 5/4 & 6/4....10 ee ie ate nee 
0 Inch shop ...... 28. 90 No. 1 dimen..... 19.75 B&btr.” “c” “py? Vy Rasen se a 5 - $26.36 
sso. 1 SHOP...» 49.80) No. 2 dime n. Paves 16.00 1x 4”, 6” and 8”, 10 to 20’..... $78.00 $66. 00 $45.00 See ee 2 d Sese “EEEe® <seeee (tes . 
00 0; 2 Shop...... 32.00 Form stock .... 16.25 SN my) oan eB Ney ae 87.00 77.00 57.060 | IDAHO WuHITE PINE— 
.00 se 4 shop ere 21.15 THADOFS ..06660% 31.20 1x12” 93.00 88.00 67.00 No. 1 No. 2 No.3 No.4 No. 6 
2a, Ln ie 2 ete se ccecccccescsceess ; é t a 
00 mo gt Sta 83.59 Beveled siding— 1x13” and wider............ <2 98.00 93.00 72.00 | 4, ---------- eg eg coeee 
00 ar 90.00 5/4, 6/4x4” and wdr., 10 to 20’ 96.00 91.00 74.00 Dee ew eee «+ O00. 0 i)! soeee 
Dabtr., stained. 45.00 POGWENS +5 aalalce me 38.50 | 974 and wWider......ccccceccess 98.00 93.00 76.00 “— rere ec. any barry ra «sees cceee 
_ 10D) SING. sic 22.45 |) STE ee LEGGE ete ee ray eee Le ata ene i a araraate ara at 5 6 Te .ccwais nadwe 
| RE BETH THN 13.60 Shop, S2S, f.o.b. Chicago Re dcwadeedud 71.00 36.50 25.50 ..... 
Sugar Pine No. 1 No. 2 No. 3 a” GEG GG ieeds seaee 8 teaas $18.50 $ 7.00 
Nos. 1 & 2 elr.. 113.55 White Fir Ds GMD GIRS cc wacicetsucesaval roy cape $33.00 WHITE Fir, 6 20- Foor, INcH— 
ss & Cselect ........ 84.20 - WIG incanncdecddacivedstarens 3.00 3.00 33.00 ¢ 8&10" 12” 4”&wdr. 
D select ........ 66.00  Cé&btr. ......... 32.45 Above prices are for pre ants of No. 3 and | No. 2 ........ $23. 50 $25.50 $26.50 $27.50 ..... 
ed | oa oone tera riis $1.05 ae pe com. & +996 be te shop. For straight cars of specified grades, a : Vadeawtes 20.50 22.50 23.50 24.50 sieiié 
rn Nch shop ...... 37.50 DOLTCr .uwccscce Jo add QO. © ceccccce eveee coese eoose eevee e 
le ; ne. 1 shop eaeacers 56.05 ag ‘oo asst. a : 
. No. 2shop...:.. 35.15 No. 1 dimen.... 18.10 
Det ee OP ot 19.65 No. 2 dimen.... 14.25 WEST COAST LOGS 
i » Stn 
‘ Lath [Special telegram to AMERICAN LUMBEBMAN] Everett, Wash., Sept. 13.—Present log quota- 
, co, Douglas Fir Portland, Ore., Sept. 16.—Present log quota- | “ons are: 
298 Common, 4/4 . 18.85 No. 1 mix. pine 5.75 | tions are: Fir: No. 1, scarce and firm, $24@26; No. 2 
ant Common, 5/4 & No. 2 mix. pine 4.40 briccinge weak, $17@20; No. 3, weak, $13@14. ‘ 
| : Tee & tec eeseseee 19.05 32” mix. pine... 2.20 Cedar: $15 to $17. Cedar: Rafts of shingle logs only $18 base; 
ge Dimer timbers.. 25.50 No, 1 white fir.. 4.90 Yellow fir: $24, $18 and $14. 25 cents added for each one percent of lumber 
nk WIOD: cases 16.20 ? logs. 
ueeit Red fir: $18, $17 and $16. H sie i ; — & 6: 
i. ul Cedar P Spruce: $32, $25 and $15. No aa SR eS A ee 
. iscellaneous .. 18.75 Australian ..... 58.35 Hemlock: $13 and $14. Spruce: No. 1, $27; No. 2, $21; No. 3, $15. 
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Fix Your Credit _ 


in Advance 


You can state 
item in your over 


pretty accurately every 
head expense but one 
your credit loss. That you can only guess 
at. And often you ymiss the mark, 
you, only, know! Becaus@ of present con 
ditions, your credit loss is more of a 
problem than ever. 

If the 


exceed 


how 


year’s total covered credit losses 
a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 


Thus your credit loss for twelve months 


iN} is determined in advance and nothing can 
| increase it. 
The cost of Credit Insurance is small 


compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


|The American Credit-Indemnity Co. 

} OF NEW YORK 

1045111. Mer. Bank Bld. 80 Maiden Lane 
Chicago, IIl. New York, N. Y. 


511 Locust St. 
St. Louis, Mo. 








\{——— 








Do You Sell Anything 


to the woodworking trade or to whole- 
sale or retail lumber dealers without the 
aid of the best service of credit informa- 
tion for your protection against losses? 


Rather dangerous business, aS many 
ljlumbermen will testify. 

Can you afford to do it when a small 
amount invested each year in Clancy’s 


Red Book Service will keep you continu- 
ously posted on the credit standing of all 
ecarload buyers of lumber, millwork or 
shingles? 

If you are not now a subscriber, you will 
surely want to investigate, so please write 
today for rates and pamphlet No. 49S. 

We also specialize on collections and ad- 
justment of accounts arising from sell- 
ing to the lumber re-selling or wood- 
working trade Pamphlet No. 49C will 
give you rates and full particulars 


LumBeRMEN’s Crepit ASSOCIATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 








Eastern Headquarters, 157 East 44th St., New York City 
Peerless Patent 


WIGG | NS Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing their salesmen 
while adding 
prestige to the 
house. Ask for 
tab of specie 
mens and ob- 
serve their 
smooth edges < 

and excellence Sila acaltdtacec euiLoin® 
of engraving. “re . CHICAGO 






TOTEEL COMPANY 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 


1108 South Wabash Avenue 


Die Embossers 
CHICAGO 











. Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 














Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


Denver 
San Francisco 








No. 1 


+ 











DOUGLAS FIR 


to AMERICAN LUMBERMAN] 
Seattle, Wash., Sept. 16. 


[Special telegram 


The following prices 


paid for yard items, f.o.b. mill, are reported 
today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
1x4” No. 2 clear woe» $48.00 $45.00 $47.00 
INO, GO) ve.sk ne ciee eiease h MORO 30.00 31.00 
Slash Grain Flooring 
1x4” No. 2 and better .... 30.00 24.00 
DIGLIG sa cso eea tees eee 19.00 ore 
1x6” No. 2 and better .... 34.00 32.00 32.00 
INOS scar bore pee ees 30.00 25.00 seers 
Stepping 
No. 2 clear and better.... 65.00 63.00 
Finish No. 2 and Better 
Fe so con ead Se ce eee 57.00 54.00 
Casing and base........s 65.00 . 
Ceiling 
54x4” No. 2 clr.. & btr..... 28.00 24.00 26.00 
DI: vibe Po wie eialaka wos 20.50 19.00 acetic 
xa” No. 2 clr. 6. Dtr.... 62 28.00 26.00 27.00 
No) 3: GIGBT ss icc0s.2% 25.00 19.00 ae 
Drop Siding 
ix6” No. 2: clr. & btr....... 33.00 29.00 31.00 
INO. 3 ClEAP.ccsccecess BOLO" 22.50 phe eau 
No. 1 Common Boards and Shiplap 
ee: UE G0 she bisienae ouumas 18.50 16.00 18.50 
PRR. usa cahehe race ate deta aenare 19.00 17.00 EON 
Dimension, No. 1 Common, S4S 
eee’, 12: wr ae os iss aks 16.50 15.50 16.50 
Plank and Small Timbers, No. 1 Common 
xd”, 12.10 16" (BS ices 21.50 17.50 19.00 
Sxiz, 12:40 26° BES .5 3K. 23.00 or ree 


Timbers, 32’ and Under, No. 1 Common 


6x6" S48 20.00 


{Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Sept. 16.—-I*ir prices today, car 


basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 
PE PGS DT IBOE. hihi sine ois bap Sine hea $49.00 
Os OMAN es essa oan inrels Ra wiser ie ee eae 44.00 
Pag Ie | eee ee ee ree 29.00 
1x3 and 14%4x4” No. 2 clear and better...... 50.00 
Us: BCID sob icséweses aioe 35.00 
Slash Grain Flooring 
ixé” No. 2 Clear and better so ccssicccs08e0%e 26.00 
POs MOE 6 Sia a5 5 dio e nels cow wile eae oes 22.00 
<6” No: 2 -clear and: DSCC? © 6 sckcceiccaeccies-as 32.00 
ING 6 OIDON savaccaswresaewipsowee ma hwles 26.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
ING, 2 Clear ad BOE. .6.5.5césscca ik weekender 50.00 
Ceiling 
S4x4” No. 2 clear and better ......ccsescsee 25.00 
NOs WORE 555405050 aes <0 cseceneuee ae 18.00 
xa” No. 2 Clear BUG DCLIET . 6ii.6iss sce scene 26.00 
SAPs PERRIN ~wearels bein iewiers ad Gra esata ewe erahe 22.00 
Drop Siding and Rustic 
1x6” No; 2 Clear And Detter iccscccccicewes 31.00 
PN OCIA ona ws ctinwe a warsuin neice. sare 25.00 
Boards 
ee EE ae ee Ea ROE or re $16.00@18.50 
MO. 2 Vikaubikscdeuads eaaeeeancnauseussaenen $12.00 
Dimension—2x4-Inch, S4S 
DAN As) RI WEE oles ara acs 315 4k SOS ene 15.50 
POS S. Seascé as ane Riad ewleeatbs sete 55a whe ete 12.00 
Timbers 
ROOMAOINE 5 5 pc osctacata's SRS Rd wR eta ble ve wb spre me 17.00 
DE PR EINE 6 6 5.0 en wis Fone -e whe Setaie arere ws waters 18.00 
Miscellaneous Items 
COUOPNID:, TANGO 6.60563 i0ptiwowsenee heeds 17.00 
PRR EA MEL ae das pip ape wie OSE GIRS Reale wears 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 16.—The following are 
prices for mixed cars prevailing here today: 


RE ARRAOANR | ONCNISS ns nsng sala) aap: ge'a ie 10 ceTatgdu a \slesb a ese ore oar $73.00 
Ae HON TRIO ions ise sows oss canes 62.00 

POV OL WG Gs iis 5k csc cin ense bans Kee Saree 32.00 
MEMS 5s sewaia ce eieawessan 0006 68.00 

RUUD <6 [065515 Whi HES SS DNATA HN ODER WRN WO ace 5.00 
PAODOLryWUOCKS) Es caceneaee ceoswacewens 27.00 
BE 6-5 5b ails wis wn gaia iore meee ioe 30.00 
ea ee eee 82.00 

Practors Wie eh canis tate tate Srsts cocccces 80.00 

Py eo Ae. sewers wae 45.00 

Scmmon rough dimension............ ree 24.00 
BOX AUNT, GPCR. ouscinnscinsvacereuecséaen 20.00 
AP VICE. o.ccascus pa sisasae 21.00 





REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, e-Inch S1iS1E 


-—Clear—, “A” sal 
a" aT" gaze” 3’ = 7° 8° 20’ 3’-20’ 
Marre ee $24.25 $34.25 $20.25 $30.25 $23.25 
en cantata acne ae 29.25 39.25 25.25 35.25 27.25 
S vicvieeoamia Cee 34.25 20.25 30.25 26.25 
Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


h, 1%” 9” 9 1" 3" 4” 5.6" 
$40.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 


Finish—Rough, S2S or S4S 


1” yew 


-————_Clear—___, «6 At? —____. 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
ee aipiaenen $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
Lee ee 50.50 60.50 84.50 42.50 52.50 74.50 
o Ssteseee 59.50 69.50 86.50 51.50 61.50 78.50 
ep encots 52.50 62.50 84.50 44.50 54.50 74.50 
3. to 6”...... 50:50 60.50 ..... 42.50 52.50 ..... 
Sa Pe 69.50 74.50 86.50 64.50 69.50 78.50 
BO siwsielnare 80.50 85.50 88.50 75.50 80.50 80.50 
Te leicdess 82.50 87.50 90.50 77.50 82.50 82.50 
CAO Me cs Seas Hewert SHOU “anes crsawe 78.50 
1% & 1%-inch— 
Be 4Gcecon $57.50 $67.50 $85.50 $49.50 $59.50 $78.50 
ae Nateaiete 57.50 67.50 91.50 49.50 59.50 84.50 
Re amsceg 66.50 76.50 93.50 63.50 73.50 90.50 
GC” ossae si 59.50 69.50 91.50 61.50 61.50 84.50 
310 'G” ....5 Dee G00 saan 49.50 69.50 ..... 
a scape 81.50 81.50 93.50 76.50 76.50 90.50 
EO die sace 92.50 92.50 95.50 87.50 87.50 92.50 
Gi saserer 94.50 94.50 97.50 89.50 89.50 94.50 
SOAS a5 ceacis. Sue es DOGO. avcee ceces 89.50 
2-inch— 
By mesons $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
DP  cietea wire 55.50 65.50 92.50 47.50 57.50 85.50 
Be mete aiouacac 64.50 74.50 94.50 58.50 68.50 91.50 
Be Gxauasinets 57.50 67.50 92.50 49.50 59.50 85.50 
3 0.6”... 00.00) GOsDU .56. 47.50 67.50 .00.. 
Be sass 74.50 79.50 94.50 71.50 76.50 91.50 
De Giviean es 85.50 90.50 96.50 82.50 87.50 93.50 
er isi piesarerete 87.50 92.50 98.50 84.50 89.50 95.50 
ONO Be ss veaes, sade. CL ener meric 90.50 


Bungalow Siding, S1S1E, 4 to 20-Foot 


%yx8 S&x8 %x10 %x8 %x10 %x1?2 

CIO? cic:oe $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
all Os 40.25 47.25 51.25 64.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8-20’ 
” 14-14%” ad bad 4” 5” 6” 


14”. ...$112.50 $119.50 $117.50 $127.00 $131.00 $134.50 $136.50 
16”.... 117.50 124.50 122.50 132.00 136.00 189.50 141.50 


18”.... 122.50 129.50 127.50 137.00 141.00 144.50 146.50 
20”.... 127.50 134.50 132.50 142.00 146.00 149.50 151.40 
22”.... 132.50 139.50 137.50 147.00 151.00 154.50 156.50 
24”.... 137.50 144.50 142.50 152.00 156.00 159.50 161.50 
26”.... 142.50 149.50 147.50 157.00 161.00 164.50 166.50 
28”.... 147.50 154.50 152.50 162.00 166.00 169.50 171.50 
30”.... 152.50 159.50 157.50 167.00 171.00 174.50 176.50 


Add for S48, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-13" 
Thickness— 

O° inetauordae cis lane ease $107 $107 $108 $109 $107 
I aogier etallnlarere aia aki 111 112 113 114 «112 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 13.—Eastern prices f.0.b. 
mill are: 
Per Square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


wxera Btars, 6/2. ..:00 e008 $2.16 $2.70 
Extra stars, 5/2.........+- 2.16@2.20 2.70@2.% 
PEERED CICOALS: occ ccccseawss« Gea 3.00 
Perfects, 5/2 ..........-... 2.85@2.89  3.55@3.60 
ERO LC gic g''n 0616488 Ba ou8s 9-8. 2.59 _ 3.55 
PEPISCUIONS.  G.assweteeso esis 3.22@3.25 4.35@4.40 
First Grades, Rite-Grade Inspected Stock 
extra: Stars, 6/2 666060i<capesee $2.75 ‘ 
IOxtre, Stars, 6/2...0650 00% 2eeQ@aos 2,80@2.85 
OTe: ClEATS. bwcececansew es BeOU 3.25 
PeTtects, 8/2 sccicscccceve SO Qeve 2 60@3.65 
eA US 9555-655 4 die iow erat a 2.66 3.65 
PEELECUIONS. 60:0 sacicescnavae 3.25 4.40 
Second Grades, Standard Stock 
Common stars, 6/2... <.<00« $0.88@1.00 $1.10@1.25 
Common stars, 5/2... .92@1.08 1.15@1.89 
COMMON CLEATS o i606. 650.0608 1.40@1.48 1.75@1.85 
British Columbia Stock, Seattle Market 
Nee CanAEION) 6 oils snc Reasons $3.20@3.35 
XXX (CU, Si}... sce ccc S297@306 3.70380 
PAEP CES 66.0:'b denies 00.0 osivw eee eOrel 4.45@4.00 
Perfections ............... 3.50@3.54  4.75@4.80 
XX 6/2 16” (Canadian).... .........  1.45@1.60 
REX 5/2 OCU: Dace selene 1.55@1.67 1.95@2.10 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, Sept. 16.—The following are 
average wholesalers’ carlot prices today f.0.)D. 
Cincinnati: 


Shingles 

Best Primes Economies 
ees cialeBiieremtaweee Seeuievele $5.70 $2.70 ‘in 
er Meare 6.70 4.85 $3.70 
ee Nnlg wa ioial@aleelsialewicle wees e 6.95 5.45 4.10 
Or Scetetreeen seweemen 6.95 5.45 4.10 

Lath, 4-Foot, 3%x1/-Inch 

a ees ae eee 
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POPLAR 


Cincinnati, Ohio, Sept. 16.—The following are 
average wholesalers’ carlot prices, Cincinnati 


base, on “soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 

Sort TEXTURE— 

4/4 5/4&6/4 8/4 
po COC ee $105@115 $110@120 $115@125 
Saps & select .... 80@ 85 85@ 90 90@ 95 
ING». £-COMM ck Sacces 60@ 65 65@ 70 %70@ 75 
No. 2 com. A...... 38@ 40 42@ 45 45@ 48 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 

VALLEY— 
ee eweais eeeeees--$100@105 $105@110 $110@115 
Saps & selects.... 70@ 75 80@ 85 85@ 90 
No. 1 com..... .--. 50@ 55 55@ 60 60@ 65 
NO. 2 COM: Avc.ccs 360 36 40@ 45 40@ 45 
No. 2 com. B..... - 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Sept. 16.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

No. 1 No. 2 

Clear Select com. com. 

HE secrete ce MeN $60.00 $50.00 $30.00 $20.00 

Bee cog maiaticnon -. 60.00 50.00 30.00 20.00 

MP nat coseneses 55.00 48.00 25.00 19.00 

Louisville, Ky., Sept. 15.—The poplar siding 


market is steady thruout, while demand con- 
tinues good, there having been a little improve- 
ment in volume reported last week. Fall build- 
ing is going ahead at a good pace, and outlook 
is for steady demand. Poplar supplies for pro- 
duction of siding are good, some mills holding 
poplar a little high, tho there is plenty of good 
material available. Quotations are: 


No. 1 No. 2 
Clear Select com. com 
CAMO viaicwets $62 $48 $3 $24 
B-inch ...... 60 48 33 22 
ACH veces 50 45 24 18 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


Minneapolis, Minn., Sept. 16.—While buying 
for immediate needs continues in the northern 
pine market, mills and wholesalers show in- 
creasing orders. This indicates that the volume 
of busines being done, particularly by the in- 


dustries using white pine, is heavier than a 
month ago. Retail yards are taking supplies 


only as required for their trade. Mill stocks 
for shipping are well assorted and manufactur- 
ing continues at a rate to meet the outgo. Re- 
cent advances hold firm. 


New York, Sept. 15.—Fall shipments have been 
unusually light and there is no indication of a 
large movement in this direction before winter. 
The price situation still is against the mills and 
they are showing but little desire to ship under 
present conditions. Prices have held firm in 
the last six weeks, but northern pine has been 
even slower than other pines to gain strength. 


Boston, Mass., Sept. 16.—Northern pine or- 
ders are coming along from retail yards some- 
what better than in August. Inquiries from the 
industrial trade are more promising and the 
Prospects are for a fairly good fall business. 
Mills show a little more determination to main- 
tain price lists and report that demand is in- 
creasing for nearly all grade The recent 
firmer tone of western woods has helped north- 
ern pine materially. 





Buffalo, N. Y., Sept. 15.—Demand for north- 
ern pine is spotted. Buyers are not carrying 
heavy stocks and specify quick shipment when 
purchases are made. No great increase in de- 
mand is looked for until after election. Low 
grades are firm, but industrial plants are not as 
& rule in need of much stock. 


EASTERN SPRUCE 


Boston, Mass., Sept. 16.—Well known spruce 
manufacturers selling direct to retail yards say 
that since the recent reduction of the base price 
on dimension they have been doing a healthy 
business of fair volume for the closing days of 
Summe r. For difficult frame orders it is some- 
times possible to secure $41, but the base quota- 
tion on ordinary schedules is $40 and easy yard 
orders are being booked this week at less. There 
is a fair demand for provincial random at rather 


easy prices. Boards are moving slowly and 
prices are somewhat weak. Quotations: Di- 
mension, rail shjpments, f.o.b. Boston, 8- to 20- 
foot lengths, 8-inch and under, $40; 9-inch, $41; 
10-inch, $42; 12-inch, $44. Provincial random, 
2x3 to 2x7, $32 to $33; 2x8, $36 to $38; 2x10, $39 
to $40. New England random, 2x3 to 2x7, $33; 
2x8, $38; 2x10, $39. Covering boards, 5-inch and 
up wide, 8-foot and up long, D1S, $34 to $35; 
matched, clipped, 10- to 16-foot, $37 to $40. 
Furring, 1x2, $35 to $36; 1x13, $34 to $35. 





New York, Sept. 15.—The range of -prices is 
not quite as wide as the latter part of August, 
but there has been no pronounced advance and 
until there is eastern spruce will figure very 
lightly in the New York market. One of the 
principal city wholesalers described the market 
as spasmodic. Little lumber is coming in either 
by rail or cargo from Canada. 


HARDWOODS 


Chicago, Sept. 17.—A good deal of hardwood 
business is reported. There has been some buy- 
ing by automobile interests lately, and there are 
good prospects that this will increase from now 


on. Demand from furniture manufacturers is 
still spotty, but on the whole much increased 
over recent weeks and generally satisfactory. 


Flooring, sash and door and interior trim mak- 
ers are still the market leaders. Box, agricul- 
tural implement and other consumers are well 
represented in the market. Prices remain firm, 
with no notable changes. 


Minneapolis, Minn., Sept. 16.—Local industries 
are buying hardwoods from week to week. Mill 
stocks are limited and producers are not push- 
ing sales. The lower grades are in increasing 
demand and a shortage is developing. Low 
grade birch has been most attractive to buyers. 
Clear birch now sells at about $5 less than the 
quotations of a month ago but there is a firmer 
tone, since southern woods’ competition is less 
active because of price advances there. 


Kansas City, Mo., Sept. 16.—Hardwood buying 
continues in good quantity, with furniture man- 
ufacturers probably the most active interest in 
the market. Gum demand is very good and 
there is a fairly good call for poplar. Retailers 
are buying oak and gum finish and there is a 
fairly good call for oak and maple flooring, with 
some demand from country yards. Box and 
crating material is in fair demand. There is 
some call for railroad stock. 








Columbus, Ohio, Sept. 15.—Trade in hardwoods 
is steady and more strength is developing in 
certain items. Factories making automobiles, 
musical instruments, furniture and boxes are the 
best customers. Low grade stocks are readily 
purchased by box factories. Retailers have 
only fair stocks and are in the market to fill 
them, whenever broken. Shipments are prompt 
as a rule. Buying is limited to present needs. 


Production is being gradually increased. Oak 
prices at the Ohio River: 

No. 1 No. 2 No. 3 

FAS com, com, com, 

Quartered ..secc. $150 $85 $55 Poe 

2) 1) | aE rae - 115 70 50 $20 


Houston, Tex., Sept. 16.—The last week wit- 
nessed scarcely any change in the hardwood 
situation. Several big orders were handled by 
some Houston firms’ recently. Prices hold 
steady. The trade expects decided improve- 
ment in two or three weeks. 


New York, Sept. 15.—A decided improvement 
in the industrial demand has marked the early 
fall trading and demand for oak flooring is quite 
good. Maple flooring is not sought after as 
eagerly as oak, but the market is fair. Sash 
and doors and interior trim are also selling well 
on a fairly brisk construction market. Auto- 
mobile manufacturers have been buying well of 
late. The practice of offering bargains con- 
tinues on the wane and this is one of the most 
encouraging signs to be noted. 

Boston, Mass., Sept. 16.—Demand for hard- 
woods is much more satisfactory than early in 
the summer. Many important consuming indus- 
tries are now buying in normal volume and 
others show improving interest. The general 
tone of the market is firm. The house finish 
trade is taking more hardwood and call from 
furniture factories is increasing in importance. 
Conservative improvement in the automobile 
trade is indicated by recent inquiries. Quotations, 
FAS, inch: Ash, white, $105 to $115. Basswood, 
$83 to $90. Beech, $80 to $85. 
to $140; sap, $115 to $123. 


3irch, red. $135 
Gum, red, $90 to $95. 








“LEATHER LASTS LONGER” 
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What ~ 


happens when 
planers ‘stick ? 


Something must give way. 
Very often both motors and 
bearings burn out — shafts 
bend— belts are hastened to 
the discard—and production 
costs mount. 


Leather belts — on group 
drives will cut down the ruin- 
ous effects and costs of planer 
“sticks”. Less tension on 
belts and equipment— power 
loss reduced—production in- 
creased—and longer life for 
both belts and equipment. 


The story of Group Drives is fully 
and ably covered by Robert W. 
Drake in a series of articles which 
we have reprinted in pamphlet 
form. It forms one of the most 
informative, most helpful docu- 
ments ever prepared on this 
subject. 


By all means write for a copy. 
Use the coupon—today. 


LEATHER BELTING EXCHANGE 
Philadelphia, Pa. 


Nothing takes the place of 


EATHER 


ne, ey ee ere ee eee eres kee 


Leather Belting Exchange, 4 | 
I 
j 417 Forrest Building, Philadelphia, Pa. | 
1 Send me, free of all obligation, a copy of the pamph- | 
let containing the Robert W. Drake articles on 
| ‘“When to Use Group and Individual Drives’’. | 
| 
| PRUNE caccccncdencuusautiscoacuncauccndeedaadauaes I 
I PIU eiscuancenccecdcedsaeeudsasasstauscandenene | 
| AUGER 65 ccaiddincsdudaddiniddxsaxaneddacisiiaadia I 
| 
GIBO a cdadkeccisddecccecededaeeeeisaacasssageasant y 
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Maple, $100 to $110. Oak, white, plain, medium 
texture, $100 to $110; soft texture, $110 to $115; 
quartered, $145 to $160. Poplar, $115 to $125. 
Flooring, 3%x2% clear: Beech, $85 to $88; birch, 
$87 to $90; maple, $103.50 to $106.50; oak, white, 
plain, $104 to $109.50; No. 1 common maple, 
$83.50 to $88.50; selects, oak, $90 to $93.50. 


Baltimore, Md., Sept. 15..-Most hardwood dis- 
tributers take the view that business has shown 
material gains, and say the tendency is toward 
further expansion in demand. They point, 
moreover, to the decidedly moderate stocks 
available at producing points as a reason for 
assuming that inquiry will increase. Red gum 
and certain grades of oak in particular are being 
sought in the domestic trade. The export 
movement shows signs of expansion. 


New Orleans, La., Sept. 15.—Hardwood de- 
mand is rather quiet, but occasional sales in 
both domestic and foreign markets are said to 
show prices well held. Mill stocks are reported 
light with respect to thoroly seasoned materials. 
Some commentators report better call for oak 
in flooring grades, and brisker inquiry from au- 
tomobile interests. 

Buffalo, N. Y., Sept. 15.—Not much impfove- 
ment has lately been recorded in hardwoods 
and sales are for immediate needs in most 
cases. No particular wood is standing out in 
the demand, altho some show a little increased 
firmness. One of these is red gum. Ash is also a 
little firmer. The outlook for building is con- 
sidered good. 

Cincinnati, Ohio, Sept. 16.—-Business is fairly 
satisfactory in hardwoods, with a greater move- 
ment in the last two weeks. ‘There has been 








Good Profits 


for Dealers 


Scores of dealers are selling our 
garage doors profitably. Their con- 
venience,their substantial construc- 
tion and the way they “‘set off” a 
garage appeal to people building 
garages. There’s still time to make 
a good many sales of these doors 
before snow flies. Other dealers 
are making good profits § selling 
these doors. Why don’t you? 


THE PERFECT 
Garage Doors 








Write for complete sales 
facts without obligation. 


The Rowe €& Giles 


LUMBER Co. 


CHAGRIN FALLS, OHIO 


















H. W. HARGROVE, 
yf GE fig «oe 
umber, Company 

Oa Sa) MANUFACTURERS AND WHOLESALERS OF 


“YELLOW PINE LUMBER 
Timbers and Car Framing 


« Specialty». 


CoLumBIA 
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little change in prices, tho they have shown 
more stability in the general market. General 
business has not picked up as rapidly as ex- 
pected and the lumber trade is reflecting this 
continuance of caution on the part of manufac- 
turing consumers. 

St. Louis, Mo., Sept. 16.—A little better vol- 
ume in southern hardwoods during the last 
week is reported, but conditions as a whole are 
practically the same as during the last several 
weeks. Furniture concerns are the principal 
factors in the market at present. Some whole- 
salers who serve the automobile trade have been 
active in anticipation of business but automobile 
concerns themselves are not in the market. 


FIR, SPRUCE, CEDAR 


Chicago, Sept. 17.—The Douglas fir market re- 
mains strong. <A few inland-mills, having found 
city business a little quieter, have made some 
slight concessions recently, but this has not 
been general. There is no prospect of any ma- 
terial decline in prices at this time, it is said. 
The fir mills are getting a good volume of busi- 
ness from practically all their markets and, hav- 
ing very little stock, are in a strong position and 
consequently quite independent. 


Boston, Mass., Sept. 16.—There has been a little 
falling off in demand for Pacific coast lumber 
during the last few days. Many retail yards 
have been buying heavily in recent weeks and 
have enough stock on hand or on order to take 
care of present requirements. Quotations on 
direct mill shipments are firmer than one month 
ago, but bargains are being offered now and then 
in spot lumber. For an ordinary schedule of 
dressed fir dimension the ship’s tackle, Boston, 
quotation is around $32 and $1 to $1.50 more is 
quoted on rough stock. No. 1 common fir boards 
with not more than 10 percent of No. 2 common 
range from $29.50 to $30 on the Boston dock, 


New York, Sept. 15.—The demand for fir all 
over the metropolitan district has shown an im- 
provement since Sept. 1 and buyers are accept- 
ing quoted prices without protest. Large car- 
goes continue to arrive regularly. Considering 
the large amount of lumber that has arrived 
since spring, there is little transit stock on the 
market. Prices are strengthening. Fir timbers 
are in heavy demand. 


Kansas City, Mo., Sept. 16.—The firmness of 
the fir manufacturers in demanding more money 
for their products has put something of a 
crimp into demand so far as this market is con- 
cerned. Mills which show a_ disposition § to 
meet the buyer at the door are getting about 
all of the business. There are a few transit cars 
on the market and these have met with a 
ready sale. 

Buffalo, N. Y., Sept. 15.—Fir prices are un- 
settled, but uppers are being firmly held. Com- 
mon lumber prices are easy. Demand is rather 
quiet, 

San Francisco, Calif., Sept. 13..-Demand for 
Douglas fir holds up well in San Francisco and 
vicinity, with prices better than they were. 
With more steam schooners in operation, in- 
creased shipments to the southern California 
ports will be made, and increased consumption 
is looked for. 


CYPRESS 


Chicago, Sept. 17.—A fairly good market for 
cypress is reported by local distributers. Both 
retail yards and industrial consumers are buy- 
ing, steadily but cautiously. Bevel siding this 
week dropped off several dollars, but all other 
list prices are unchanged. 


Boston, Mass., Sept. 16.—Orders for important 
quantities of cypress are scarce. There is just 
about a fairly seasonable demand for shop lum- 
ber and yard items, with few straight cars being 
called for. Quotations: FAS, 4/4, $93 to $98; 
5/4 and 6/4, $103 to $110; 8/4, $108 to $121; 12/4, 
$130 to $136. Selects, 4/4, $73 to $88; 5/4 and 
6/4, $88 to $98; 8/4, $95 to $101. Shop, 4/4, $53 


° 


to $63; 5/4 and 6/4, $65 to $71; 8/4, $75 to $85. 


Baltimore, Md., Sept. 15.—Cypress demand 
shows some improvement. Stocks at the local 
yards are small, and no provision for important 
additions are being made. Prices are un- 
changed. 

New York, Sept. 15.—Mills have stocks of fine 
quality, fully dried, according to word received 
by New York connections, but the price situa- 
tion here continues unsatisfactory and whole- 
salers are having difficulty in obtaining items 


they want. Demand for the first two weeks of 
fall has shown little or no improvement over 
August. Prices hold firm at the unsatisfactory 
range. Most of the arrivals are of mixed cars. 

Kansas City, Mo., Sept. 16.—Cypress men say 
there was no change in the market last week, 
demand having run along close to the increased 
buying in the previous week, the strongest de- 
mand coming from country yards. 

New Orleans, La., Sept. 15.—Again there is no 
reported change in prices, volume or character 
of demand. The call is steady and of fair vol- 
ume, but, according to local report, there are 
no evidences as yet of a fall buying drive such 
as has been predicted in some quarters. Manu- 
facturers do not seem to be worrying, however 
and trade comment is cheerful and confident. 


Buffalo, N. Y., Sept. 15.—The cypress trade is 
slow, with not quite as much doing at some 
yards aS a month ago. Prices are steady. 


Cincinnati, Ohio, Sept. 16.—The cypress market 
is more active, with a fairly good demand from 
rural sections. Prices are steady. The trade is 
expecting a satisfactory fall business to make 
up for the quiet summer. 

St. Louis, Mo., Sept. 16.—There has been no 
change in either red or yellow cypress prices. 
The red cypress market is fairly active, and 
seasonable items are being purchased. In yellow 
cypress there is slightly more activity, but most 
of the demand is still limited to a few mixed 
orders. 


HEMLOCK 


Boston, Mass., Sept. 16.—Demand for eastern 
and northern hemlock is only fair. More or less 
western stock is moving, but demand locally is 
not quite so good as a short time ago. Retail- 
ers generally have enough stock on hand for 
current needs. Advices from western producing 
centers denote great confidence and prices are 
generally firmer for direct mill shipments. 
Clipped boards, eastern lengths, 10- to 16-foot, 
are offered freely at $35, altho some sellers 
quote $1 more for desirable dry stock. 


New York, Sept. 15.—Arrivals continue heavy 
demand good and prices hold firm all down the 
line. Good sales are being made in Long Island, 
New Jersey and Westchester sections, but in the 
city proper demand seems a little less brisk 
than in the latter part of summer. Little 
transit lumber is on the market. 


Buffalo, ’N. Y., Sept. 15.—Hemlock trade is 
not as active as it sometimes is at this season, 
owing to the caution among retailers, who are 
buying only in small lots in most instances. 
This feeling is produced to some extent by the 
easy tone of the market. 


WESTERN PINES 


Boston, Mass., Sept. 16.--The market for west- 
ern pines retains the firmer tone noticeable the 
latter part of August. Shop lumber is moving 
better, but the most improvement has been in 
the increasing interest of retailers. Idaho white 
pine is in good demand, and No. 2 common, 
which is in very light supply, is particularly 
firm. Wholesale quotations on Idaho white pine: 

No. 1 com. No. 2 com. No. 3 com. 
Ix 6 ...$71.59@72.50  $55.00@56.50 $39.50@ 40.00 
ix 3... TO.50@71L.0 52.50@54.00 41.00@ 41.59 
1x10... 73.50@74.60 52.50@54.00 $1.00@41.50 
1x12 ... 87.50@88.50 55.00@56.50 42.00@ 42.50 





Kansas City, Mo., Sept. 16.—Demand for fac- 
tory stocks has been holding up fairly well and 
retailers are doing some _ buying. Recently 
some mills have been selling considerable No. 2 
dimension here in pine and white fir, the latter 
being wanted in 16-foot lengths. Prices are 
steady. 


New York, Sept. 15.—Western pines have held 
all recent gains and still further strengthening 
of prices is noted, altho there has been no re- 
portable gain. Shipments continue to make 
splendid time from the mills, that are persist- 
ently asking for better prices. Idaho white 
pine has improved more in the last month than 
any other wood. All items in common are in 
good demana. 

San Francisco, Calif., Sept. 13.—There is an 
optimistic feeling among manufacturers of Cal- 
ifornia white and sugar pine, and some are 
making almost a normal output while others 
are curtailing a little. With fine weather in the 
mountains, there is now a disposition to con- 
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tinue operations into the fall. Good eastern 
shipments have been made during the last month 
with a continued demand for No. 1 shop and 
No. 3 clear. A lot of No. 2 shop has been moved 
and some mills hope to get $45 for this material 
at the Mississippi River. 


NORTH CAROLINA PINE 


Boston, Mass., Sept. 16.—The local market for 
North Carolina pine is steady. Demand is 
hardly so good as a fortnight ago, however. The 
majority ot buyers appear to have enough stock 
for immediate requirements. The range of 
quotations on rough edge, 4/4 under 12-inch, 
during the week was $57 to $59. Interest 


last > 
in shortleaf flooring has and prices 


slackened 
have weakened. Bé&better rift shortleaf, 1x4, is 
now offered as low as $75; C rift at $57, and 
B&better flat at $49. Shortleaf roofers are off 
about $1 to $2 and some of the numerous transit 
cars are hard to move. 





New York, Sept. 15.—Flooring and roofers are 
going well and recent price gains have been 
maintained. Retailers give evidence of buying 
more to fill in stocks than for a general replen- 
ishment. Arrivals have not been heavy and 
some wholesalers are unable to get some items 
they want. 

Baltimore, Md., Sept. 15.—The North Caro- 
lina pine situation continues much the same as 
it has been in recent weeks, with stocks on the 
wharves large enough to take care of all cur- 





rent requirements, but with some further re- 
ductions in the supplies noted. Quotations are 
firmer. 

Buffalo, N. Y., Sept. 15.—Lower prices are 
registered in some North Carolina pine items, 


particularly in edge stock, where some general 


concessions are being made. Roofers are also 
lower, with 6-inch quoted at $29. Buying has 
been curtailed during the last two weeks, but 


there is a good outlook for a resumption in the 
near future. 


REDWOOD 


Boston, Mass., Sept. 16.—Demand for redwood 
is fair. F:astern wholesale yards are doing a 
little buying to fill out stocks, but their assort- 
ments have been sufficient to take care of the re- 
quirements of industrial consumers and yard 
buyers promptly and to provide sufficient com- 
petition to hold down prices. 





Kansas City, Mo., Sept. 16.—The redwood mar- 
ket continues rather quiet and prices do not 
show much strength. There are some factory 
buyers in the market and retailers have been 
buying moldings, strips and siding. 

San Francisco, Calif., Sept. 13.—Manufactur- 
ers of redwood are still curtailing output to some 
extent accumulating a little clear for 
drying after making good sales of the common 
grades California business is fair for this time 
of year. Eastern sales are after a 
little rush 





and are 


moderate 


SOUTHERN PINE 


Chicago, Sept. 17..-Local distributers of south- 
ern pine still, report a fairly good business in 
that wood, tho they admit that the volume is 
below that of about a month ago. While build- 
ing operations are going forward here on 
scale, retailers have to large extent rebuilt their 
stocks and are again buying only as they 
the material. Transit cars are 
offered at 


a good 


need 
plentiful and are 
sometimes Prices for 
mill 


concessions 


shipment, however, are still well main- 
tained, and there is no immediate prospect of 


any material easing off in prices, it is said 


Houston, Tex., Sept. 16.—-The lumber trade i: 


Houston receiving an abundance of mixed cat 
orders, but few orders for straight cars. The 
total volume of business for the last week wa 


than demand of the week 


declined somewhat 


slightly les 
Yard stock 





New York, Sept. 15.—The market is improv 
Ing with discouraging slownes except in roof 
ers and flooring items that are in good demand 
fransit cars are not plentiful, and this is taken 
48 an encouraging omen Some mi have re- 


borted to iocal wholesalers that their stocks ar¢ 
badly broken, but invariably the scale of price 
IS being firmly maintained. There are continued 


improvement in railroad buying. 


signs of an 


Kansas City, Mo., Sept. 16.--Demand for 


Southern pine was somewhat brisker last week. 
The general outlook is not good enough to put 
any stiffness into prices and there was some 


little decline of strength from the previous week. 
While the volume of orders has been falling 
below production, sales managers report that 
shipments are heavy enough to keep stocks 
broken and mixed cars still are hard to handle. 
The supply of transit cars has decreased some- 
what and there appears to be more strength 
in mixed-car prices. 

Boston, Mass., Sept. 16.—Demand for southern 
pine is hardiy so good as around the first of the 
month. Prices show a slight tendeney toward 





softness. Numerous transit cars have been 
coming into New England and some are being 
sold at low prices to avoid demurras Flooring 
mills seem rnore eager for business and more 


conciliatory about prices. High range of quota- 


tions on longleaf flooring, 1x4: B&better rift, 
$83; C rift, $63; B&better flat, $51. Partition, 
s&better, ji-inch, $54. Roofers have weak- 
ened, transactions in air dried being reported 
at $29 for 1x6 and $30 for 1x8. There was a 


sale of very nice 1x8 within a week or so at $32. 


New Orleans, La., Sept. 15.—Mill reports re- 
flect a healthy gain in bookings for the week, 
with shipments and production showing a slight 
decline. Orders and shipments thus were brought 
close to a parity, both exceeding production. 
The general report is that mill assortments are 
badly broken in some lines. Both domestic and 
foreign inquiry is brisk and prices, with the 
possible exception of inactive items overstocked 
on some mill yards, are firm. 

N. Y., Sept. 15.—The 
less active than 
and prices show an easier tendency in 
items, altho high-grade flooring is 
about $1. Buying has not been 
to load retailers up with stocks. 


Buffalo, 
demand is 


southern 
several weeks 


pine 

ago 
some 
reported up 
strong enough 


Cincinnati, Ohio, Sept. 16. 
ern pine has fallen off again and the market 
presents a rather quiet front. There is spotty 
activity here and there, but generally the market 
is weaker and some shading of prices is re- 
ported. 


-Demand for south- 


St. Louis, Mo., Sept. 16.—A slight improvement 
in southern pine demand is reported. Practically 
all items of No. 1 common dimension, with the 
possible exception of 2x&-inch, are said to be 
in good demand, and there is a good general de- 
mand for all items No. 2 common and better 
dimension. While orders for mill shipment have 
been very satisfactory, they have been largely 
for mixed indicating that the retail trade 
is still buying only for immediate requirements. 


SHINGLES AND LATH 


cars, 


Columbus, Ohio, Sept. 15.—-Shingle trade is 
rather quict, altho a fair business is being 
booked from country dealers Reports show 


iderable construction work in rural sections. 
dealer only buying when absolutely 
necessary to fill in broken stocks. While Coast 


Con 


City are 


receipt ure small, they are sufficient for all 
current wants l’rices are steady at the levels 
Which have prevailed for several weeks. Red 
cedar extra clears laid down in Columbus sell 
at $4.75, and extra stars at $3.45. Other varieties 
ure not in good demand. There is a fair lath 
demand and prices continue steady. 


Kansas City, Mo., Sept. 16.—Shingle prices 


have slipped a little but without increasing de- 
mand appreciably. Country yards have been 
doing most of the buying in the last week. 
Demand for siding is a little better. Since 
price on re@wood have decreased, retailers 
have been favoring redwood mills instead of 


who had been get- 
Lath 


ith some softness in southern 


western pine manufacturers, 
ting most of the 
lowing down, Ww 


V 
Other varieties how no change 


busines demand i 


pine. 


Minneapolis, Minn., Sept. 16.--further falling 
off in demiund for the red cedar shingles has had 
the effect of reducing quotations slightly in this 





market this week. Clears sell at 19 to 15 cents 
lower than the top price of a few weeks ago, 
while tars also are about 10 cents off. Dealer 

ire buying largely in le than carload Jo A 
lew cur are in transit. 


Houston, Tex., Sept. 16.—Shingle business 
eld up the last week at former prices. Lath 
1 off somewhat in demand, but prices are 


h 
f 


Leads 





New York, Sept. 15.—Retailers on Long Island 
are well supplied with red cedar shingles and 
all over the metropolitan district there has been 
fairly active fall buying. Prices are being well 
maintained and retailers at last seem convinced 








BABCOCK 


SPRUCE 
LADDERS 


Fruit Picking Time 
Offers You Sales 
_ Opportunities 


Every fall many new lad- 
ders are needed to harvest 
the annual fruit crop. This 
is your opportunity to sell 
Babcock Spruce Ladders. 
Other dealers are getting this 
profit. Why shouldn’t you? 


Babcock Spruce Ladders 


are made of finest quality 





clear spruce stock, well made 
| in every way. There is a 
_ Babcock ladder for every 
| purpose. 




















small 
will start you. 
getting the ladder sales in 
your town. 


Let us tell you hou 
investment 


W. W. Babcock Co. 


BATH, N.Y. 
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Perhaps it is only a coincidence that this Tennessee 
Mountain Oak should have another important charac- 
teristic, i. e., its remarkable uniformity of color, but 
we are inclined to believe that this is also the work of 
the same master-hand which has seen fit to heap its 
favors on certain places and things and not on others. 


LIFE 
FLOORING 


THE AMERICAN HARDWOOD FLOORING CO. 


111 WEST WASHINGTON ST., CHICAGO, ILL. 


FORTY-EIGHTH _IN AN ADVERTISING SERIES 
PRODUCED IN OUR OWN OFFICES 
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IMJ the mountains of East Tennessee there is 
a species of Oak, which for beautiful, soft 
texture cannot be surpassed. This soft- 
ness cf texture, besides having extreme 
wear resisting ability, makes possible the 
manufacture of flooring to micrometer exactness and 
which will also lay, scrape and finish with a minimum 














Maple and Birch 
Norway, White Pine 
Hemlock 
Shingles, Posts, Small Timbers 
Maple Flooring 


We Can Ship You What 
You Want Promptly 


Just note the items we handle at the left. 


And 


you can depend upon it that whatever we ship is 


Dependable Lumber 


These specials will interest you: 


Stack Lumber Company, 


100M 4/4 Select and Better Birch 

200M 4/4 No. 1 Common Birch 

100M 4/4 No. 2 Common Birch 
50M 5/5 No. 1 Common Birch 
50M 6/4 No. 1 Common Birch 


Escanaba, Mich. 











Hemming 


who use tractors 


| bermen 
| logging 


ing trains of 


4-, 6-, 


cost. 


the 





needs of lumbermen. 


| difficult logging operations. 





Center 
Draught 


This trailer is preferred by lum- 
for haul- 
trailers 
cause they give a steel center line 
draught through the entire train. 


be- 


The sturdy construction of all Hemming 
and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
They are especially designed to meet 
That’s why so 
many .of theni are in use today on the most 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 


8-Wheel Trailer 


ee 








SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 334” x 10” or 4’’ x 12’’, long sleeve 
maileable. 
WHEELS 34’ diameter, with 5’, 6” or 8” tire. 
BOLSTERS 4’’x11’’, 6’ long; side bars, 4’’x6’’; 
center bar, 4'4’’x6!”’, with 3”’x5’’ built-up 


bars. 
TONGUE 4’’x6’’, 5’long;reach,4’’x6’’,11]’long. 
CAPACITY 10 tons. 























there is no use waiting for further recessions. 
Arrivals of red cedars have been heavy in the 
first fifteen days of September, but the brisk 
market has left no great surplus. Eastern 


spruce lath have been coming here in only sea- 
sonable quantities and this has had a tendency 


to strengthen the market. Retailers are not 
very well stocked. Fir lath sell well. 
Boston, Mass., Sept. 16.—There is little re- 


quest for shingles and sellers are becoming very 
urgent and conciliatory. Red cedars are an ex- 
ception, however, for while business is light 
prices are firmly held, the best British Columbia 
XXXX-X keeping at $5.56. White cedars are 
offered at $4.75 to $5 for extras and $4.25 to 
$4.50 for clears. The lath market continues 
firm, with offerings moderately light and de- 
mand about normal for the season. There are 
still chances to buy 14-inch spruce lath at $7.50, 
but $7.75 is now a more common price; for 1%- 
inch, the market is now very firm at $9. Pacific 
coast lath also are firmer, current ship’s tackle, 
Boston, quotations now being: 154-inch fir, $7.25; 
1%-inch hemlock, $7.50. Offerings of eastern 
spruce clapboards are very light and the market 
is firm at $120 for extras, 4-foot, and $115 for 
clears. 


New Orleans, La., Sept. 15.--lsemand for cy- 
press shingles shows the seasonal gain expected. 
Further orders from Porto Rico for 5-inch cy- 
press bests have reduced accumulations of this 
item. Cypress lath enjoy steady request, but 
sales reports indicate no increased volume for 
the week. Prices on both items are reported un- 
changed and well held. 








Buffalo, N. Y., Sept. 15.—The shingle market 
is off about 15 or 20 cents from a couple of 
weeks ago. Extra clears are quoted at $4.45 
and stars at $4.11, while British Columbia 
XXXXX are $5.46, or 5 cents lower than a week 
ago. The production of shingles is said to have 
been going ahead at a fairly rapid rate, while 
orders have not increased much. The lath market 
is quiet, with prices about steady. 


St. Louis, Mo., Sept. 16.—Little activity exists 
in cither shingles or lath. Prices on the former 


are quoted at about $2.80 for clears and $2.55 
for stars, Pacific coast base. Lath are quoted 
at about $4.85 for No. 1 and $3.45 for No. 2, 
f.o.b. St. Louis. 


MAHOGANY 


Boston, Mass., Sept. 16.—The mahogany trade 
has shown some expansion during the last two 


or three wecks. Furniture factories are taking 
more stock and there is a gradual increase in 


the amount of forward business 
Inquiries from the piano, talking machine and 
radio trade are picking up. There has been no 
excessive accumulation of mahogany stock and 


being placed. 


log arrivals have been moderate. Wholesale 
quotations on air dried plain mahogany, f.o.b. 
Boston, log run for figure: 
5/4, 6/4 

4/4. &8/4 10/4 12/4 16/4 
io eee $210 $215 $225 $230 $240 
INO. CORT. ccu ty 9 180 190 195 200 
i oe eC |: 110 115 125 125 155 
INO;. 3 COM ss «cs 08 45 50 , 


BOXBOARD 


Boston, Mass., Sept. 16.—Boxboard demand is 
improving. Some large New England industrial 
consumers are still below their normal volume 

*of production, but they are gradually working 
toward normalcy. Concessions are being 
granted, but on the whole the market looks 
fairly steady on the following basis: Square 
edge pine boxboards, inch, $35 to $40; round 
edge, inch, $30 to $34; mixed lots, inch, $24 to 


$30. 
WHITE CEDAR 


Minneapolis, Minn., Sept. 16.—Northern white 
cedar pole and post distributers in the Twin 
Cities are feeling the effects of an active 
mand for 7-foot posts, used on farms for fence 
building, Road construction is requiring a large 
volume of 6-inch posts. Three- and 4-inch 
rounds virtually are exhausted. teplacements 
alone are requiring the larger lengths of poles. 
Movement of short poles is more active. Prices 
are firm. 


de- 


THE JOB THAT IS PUT OFF adds something to 
its own cost of doing it later. Old fence posts, 
for instance, rot away, letting stock into a field 
of growing grain where the destruction caused 
by the animals in one night would amount to 
many times what rebuilding the fence would 
cost. 
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. . a 
The Evils of Consigning 

WASHINGTON, D. C., Sept. 15.—A. E. Boadle, 
acting chief of the lumber division, Department 
of Commerce, has this to say concerning the 
“eonsigoument evil,” which he finds still much 
alive : 

“Altho the evil of consigning lumber to foreign 

markets is a subject that has been written upon 
on sO Many occasions that one would not think 
it necessary to touch upon it again, recent informa 
tion received by the lumber division from abroad 
and particularly the United Kingdom indicate 
that the lesson that it is a losing game has not 
vet been learned, 
“ “Unfortunately, in some instances these con- 
signments have been made on the advice of agents 
whose only interest is to colleet commissions re- 
gardless of the ultimate result to the exporter. 
When the domestic market is dull there is always 
a temptation to turn to foreign markets to dis- 
pose of surplus stock without the realization that 
to be suecessful in them, not only is experience 
and detailed knowledge necessary, but continuity 
js absolutely essential. In other words, a “here 
today and gone tomorrow” policy is doomed to 
failure and unless export business is approached 
with a view to permanency whether the domestic 
market be good or bad it had better be let alone. 
An exporter must be prepared to spend years 
establishing himself in a foreign market and suc- 
cess Will come as a gradual process, if at all, and 
not overnight. 

“It has many times been said that if one wants 
to know the condition of the American Jumber 
market one must go to foreign importing centers 
such as London, Liverpool, Glasgow, Antwerp ete., 
and it is this consignment business that is the 
basis for this statement. Firm order is the only 
worthwhile basis of trading, and exporters who 
are wise will let consignments strictly alone. 

“Lumber shipped on consignment is practically 
at the mercy of the foreign buyers who are not 
slow to take advantage of the situation, and in 
most cases it is sold at a sacrifice in order to save 
storage and other charges. Not only is a heavy 
loss incurred by the exporter but a great hardship 
is worked on those who have purchased for future 
delivery by unsettling the market and making it 
unprofitable for all.’’ 


. 

England Expects Much Construction 
[Special Correspondence to AMERICAN LUMBERMAN ] 

LONDON, ENGLAND, Sept. 9.—Prospects for the 
erection of an increasingly large number of wood 
houses in this country seem favorable as the result 
ofa plan proposed whereby a certain number of the 
2,500,000 houses authorized by the new housing 
bill would be of frame construction. The demand 
for houses is incessant and increasing, and there 
is little doubt that wooden ones will be built on a 
fairly extensive scale, particularly in the country 
areas Where space is not such an important factor 
as it is in and near the large cities. In fact, it is 
one of the clauses in the plan that at least 7% 
percent of the houses are to be built in agricultural 
districts. The chief objection to wooden houses 
has been the fire hazard and the fear of a conflagra- 
tion were they built in quantities in closely con- 
gested areas. Another objection raised is that 
wooden houses have not the durability of those 
built of brick or stone. As against this, however, 
certain interested parties have cited various cases 
of the longevity of wooden dwellings, particularly 
instancing one case in Blackfriars Road—right in 
the heart of London, within a stone’s throw of St. 
Paul’s Cathedral—where there are still standing 
five houses built of wood in 1636. These houses 
not only withstood the ravages of the Great Fire 
of London in 1666, but are still in good condition 
and are inhabited as dwellings by tenants of the 
comfortable artisan class. 

Of course, this is an extreme case, but hundreds 
almost parallel might be quoted. For example, a 
hews agent carries on a business in a wooden strue- 
ture at Peckham—a closely congested London sub 
urb——where William Penn and his fellow Quakers 
— to meet in the days of Charles II; while 
Sydenham—another close-in, thickly populated 
Suburb of London—contains a number of wooden 
houses at least 200 years old, including one in 
habited as a dwelling for a long period by the late 
‘ir George Grove. 

The question of building houses of other material 
than brick was debated in the House of Lords when 
oe housing bill was before it, immediately before 
Parliament adjourned for the summer vacation. 
— Chancellor Haldane then announced that the 
it vernument would accept a motion calling for an 
nice ene, as to the possibilities of other 
ce nthe ing ane. It seems, therefore, almost 
Meek as wor - = near future wood will be largely 
of the oa e materiale from which a number 
structed * ly needed new houses will be con 
tmnde Pie ust what this means to the timber 
nahi ae readily be imagined, and that American 

an secure a fair proportion of the business 


















































How Much Is 
Uninterrupted Production 
Worth to You? 








Points of 
Superiority 


**M’? CEMENT 


Try to separate a belt 
joined with "M” Cement 
and you havea jobon your 
hands. The leather fibres 
may break—but thecement 
will not give way. It sticks 
with an obstinatetenacity 
that lasts for years. An- 
other Moloney” quality 
feature. 


“A Beltis 
No Stronger than Its 
Weakest Lap” 


TH WHEELS running day 
in and day out and machines 
turning out finished products 

with a minimum loss of time and 
waste of labor, the production man- 
ager smiles. He knows that a profit is 
on the way. 


The secret is uninterrupted pro- 
duction---the result of perfect trans- 
mission service. And perfect transmis- 
sion in many mills is due to the service 
so faithfully given by 


MOLONEY 
Leather Belting 


Does Moloney Belting play a major 
role in the proper functioning of your 
transmission equipment? If so, then 
you know how satisfyingly good belt- 
ing can be made. If not, you still have 
before you the pleasure of acquaint- 
anceship with leather belting that will 
quickly ripen into sincere regard. 
Among users of Moloney Leather 
Belting this fact is known to be true: 
It isservice-giving, economical belting 
and its use is a definite step in the 
direction of increased profits. 





Moloney Belting Engineers have helped to solve many a perplexing 


belting problem. 


Their services are at your free disposal. Write. 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. 


NEW ORLEANS, LA. PORTLAND, ORE. 
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Bradley- Miller Frames 


Fit Better and Last Longer 


Because they are made of genuine white pine 
by specialists who enjoy the advantages of ac- 
curate machinery and automatic measuring 
devices, Bradley Miller Frames fit snugly and 
operate smoothly aiter years of strenuous service. 
Easily nailed together in from seven to ten min- 
utes, they speed construction and reduce labor 
costs. Made in standardized sizes to fit 
every window opening. 


Bradley - Miller & Co. 


BAY CITY, MICHIGAN 
Eastern Frame Representative, 


A. D. MOORE, P. O. Box 867, New Haven, Connecticut. 


Bradley Miller 
ANtitin FRAMES 










































































CHOICE, DRY 
NORTHERN Hardwoods 
Write Us for Anything in 


Hard Maple, Birch, Basswood 
Soft and Rock Elm 


We Have > e052" White Maple 
TIPLER LUMBER CO., Tipler, Wis. 
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is a foregone conclusion, especially if prices are 
at all competitive. This is, of course, a very im. 
portant factor in all calculations, but the jp. 
creased value of sterling and the greater stability 
of continental exchanges should’ not be without 
influence in favor of the American product. 

Apart from the housing question—and it must 
not be overlooked that this is a problem which is 
going to last a lifetime and then some—the ship 
yards are beginning to show greater activity and 
the market for United States pitch pine has been 
exhibiting considerable life. Altho the yards ean 
by no means be said to be full of work, still quite 
a few substantial orders have recently been placed 
and a number more are reported to be close up to 
the signing stage. Moreover, there is a far more 
hopeful feeling in the air. ‘The recent heavy pas- 
senger traffic, much of which is due to the magnetic 
powers of the Empire Exposition—which, by the 
way, is to be reopened again next year from April 
to October—the slight stiffening of freights no- 
ticeable in various trades; the possibility of a sgat- 
isfactory settlement of European affairs, and the 
scrapping of quite a number of old vessels, to say 
the least are very encouraging factors. 

The improvement in this connection is further 
borne out by figures just published, which show 
that during July nineteen vessels with a total ton- 
nage of 338,510 were launched in Scotland. The 
Clyde launchings for the first seven months of the 
year number 133 vessels of 282,200 tons, an in- 
crease of seventy vessels and 185,790 tons over 
the corresponding period of last year, altho still 
lower than the returns of the boom year by thir- 
teen vessels and 95,060 tons. The Newcastle yards 
for the same period make an even better showing, 
with thirty-nine vessels of 181,523 tons as against 
eleven vessels of 31,601 tons launched during the 
first seven months of 1923. These facts and figures, 
while by no means denoting a boom, show that the 
worst is now over and that there is likely to bea 
steady demand for considerable shipbuilding timber, 


Steam Tonnage Rates Tend Upward 


Chartering was exceedingly active thruout the 
week in the grain trade, and increased activity 
was noticeable in several other trades, with rates 
showing increasing strength in all lines and ad- 
vances paid in many instanees, say Lunham & 
Moore, New York ocean freight brokers, in their 
bulletin reviewing conditions during the week 
ended Sept. 13. Freights continue to offer freely, 
principally for grain cargoes, and the supply of 
available early boats is becoming less plentiful and 
owners are demanding better terms for September 
and early October boats. 

There were no changes to report in the sailing 
vessel market, the demand for tonnage being ex- 
ceedingly light in all trades, and the supply of 
vessels more than suflicient for requirements. Rates 
remain nominal. 


Little Trade With Dunkirk 
WASHINGTON, D. C., Sent. 15.—Dunkirk, France, 
is no longer an important port for the importa- 
tion of hardwoods, especially from the United 
States. The lumber market there is discussed 
in a report from Consul George D. Hopper, as 
follows: 


“The present market for lumber at Dunkirk is 
confined chiefly to northern European pine and 
spruce. The extensive commercial propaganda ul- 
dertaken by the northern countries, which was 
fostered by France especially as far as Poland is 
concerned, has borne fruit in the shape of regular 
sailings between Dunkirk and Baltic ports of 
smal] steamers. 

“While in 1922 a shipment of one and one-half 
million feet of Japanese oak was discharged at 
Dunkirk very little oak of any description has been 
received during the last eighteen months. In 1926 
no Japanese oak was delivered at all, and only 50 
tons from Poland, high prices being mainly respon: 
sible in both cases. A small amount of lumber at 
rived from the tropics, especially French African 
colonies, but did not represent a regular trade, 
Statistics show a very decreased importation ot 
oak during the first six months of this year, ane 
apparently Dunkirk can no longer be regarded as 
of importance for importation of hardwoods, par 
ticularly the American species. 

“During 1923 the trade in northern Europea 
pine and spruce was brisk, and amounted to ap 
proximately 124,950,000 board feet. These ship- 
ments consisted mostly of 1x4 flooring and 2x4, 
2x6 and 3x7 for construction work in the devas 
tated regions. 

“The chief source of northern European Jumber 
is Finland, then Sweden and Poland. Former ship: 
ments which were credited to Russia have now dis 
appeared and are broken up into the Baltic states 
which were separated from Russia after the revolt: 
tion. The Finns are making strenuous efforts 0 
gain the French market and sent a large exhibition 
to Dunkirk on the occasion of the ‘Norther 
European Fair,’ held in July. ; ~~ 

“Very little of this lumber remains in Dunkirk. 
95 percent being forwarded to the devastated “ed 
gions. In ordinary times American lumber, Law 
ticularly southern pine, is imported, but this tra‘ 
has diminished greatly since the war, due chiefily 0 
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what are considered high prices and exchange 
rates.” 
SHELL LLAGGGAS 


Dutch Conditions Look Promising 

WASHINGTON, D. C., Sept. 15.—Acting Com- 
mercial Attaché Samuel H. Cross, The Hague, re- 
ports to the Department of Commerce that lumber 
sales in the Netherlands market were limited dur- 
ing the first half of August, but that importers 
after the summer transition period looked for- 
ward with confidence to the fall. The building 
trade remained quiet in early August on account 
of the extreme difficulty in getting mortgages. 
Credit institutions which specialize in this busi- 
ness ure finding it hard to place their debentures. 
The furniture industry continued to show improve- 
ment and the outlook for the near future was 
described as favorable. 


OBITUARY 


HENRY M. CAYLOR, widely known lumber- 
man of Noblesville, Ind., died at his home there 
recently, following an illness of several weeks. 
He was eighty-three years old. Mr. Caylor was 
born Aug. 27, 1841, in Wayne County, Indiana. 
He was eight years of age when his parents 
moved from Wayne County to Hamilton County. 
In early boyhood he took his place on the farm 
and assisted his father in every possible way to 
make the living for the family. In July, 1862, 
he enlisted as a member of Company D, 75th 
Regiment Ind. Vol. Inf., and from that day he 
had been very much interested in the military 
history of his county and state. Immediately 
after being mustered out of the service at In- 
dianapolis, August, 1865, Mr. Caylor returned to 
his home in Hamilton County. For a time he 
shoveled gravel on the streets of Noblesville. 
He had learned the cooper’s trade with his 
father before going into the army and finally 
found employment in that occupation in Nobles- 
ville, where he worked until 1872, after which 
he took emp'ovment in the oil barrel stave fac- 
tory of Walton & Whetstone, of Atlanta, Ind., 
remaining with that firm for about six years. 
In 1874 he also became interested in the timber 
and lumber business for himself in addition to 
his work in the factory at Atlanta. He opened 
a saw mill in Noblesville and made a specialty 
of cutting wagon, plow and car stock for the 
eastern markets. In 1878 he withdrew from the 
Walton & Whetstone factory at Atlanta and 
devoted all of his attention to his own factory 
in Noblesville. In 1880 he added a planing mill 
with a full equipment of machinery for the man- 
ufacture of all kinds of house building supplies. 
Two sons and the widow survive. 














E. T. CHAPIN, whose death by accident was 
reported in the AMERICAN LUMBERMAN of. last 
week, was buried at Greenwood Cemetery, Spo- 
kane, Wash., after impressive funeral services 
which were attended by more than 400 friends, 
relatives and business associates. The great 
humber present and the more than 300 floral 
pieces Which were banked around the mortuary 
chapel where the services were conducted by 
Rey. Joel Harper, of Westminster Congregational 
church, testified to the high esteem in which 
Mr. Chapin was held in his community and in 
the business world. Active pall bearers were: 
Henry Klopp, H. EK. Smith, Dr. Charles Rigg, 
EK. S. McPherson, Frank Finucane, and M. Flan- 
ners The honorary pall bearers were Guy 
Riegel, Ned Morrison, TT. S. Lane, Ray Wilson, 
Bert Wells, George Hardgrove, James McKee, 
Karl Finley, Phil Garnet, Nat Brown, Ben Holt, 
KE. A. Lindsley, Lawrence Thomasen, Charles 
Jones, William Mitchell and Frank Culver. The 
Hoo-Hoo Club of Spokane adopted fitting resolu- 
tions on the death of Mr. Chapin. 


HUBERT E. KELLOGG, aged 63, for many 
years engaged in the lumber and coal business 
in Capron, Ill., died Sept. 9 in his home at 
Delavan Lake, Wis. He was stricken suddenly 
following an illness of four months with heart 
disease He was a native of Boone County, 
(linois. born Jan. 28, 1861, and had spent his 
life in that section. He had lived in Rockford 
20 years prior to his removal to Delavan Lake. 
In his younger days he was famed as a base- 
ball pitcher and his interest in that sport never 
waned. The widow, a son, Robert, and a daugh- 
ter, Mrs. Maud Hoard, of Sharon, Wis., survive 
Funeral services were held at the residence under 
auspices of Capron Masonic lodge, and burial 
was in Capron cemetery. 


JOHN G. KERN, formerly a lumber dealer and 
Manufacturer in Detroit and other Michigan 
cities, died at his home in Glendale, Calif., last 
week. Mr. Kern began his business career as 
a4 hookkeeper for the Brooks Lumber Co., of 
Bay City, ard was general manager of the mill 
under lL. 1. Hotchkiss. Following a fire he pur- 
chased the Brooks site and organized the Kern 
Manufacturing Co. with one of the largest lum- 
ber plants in Michigan. When the plant burned 
In 1906 Mr. Kern moved to Detroit and later en- 
Saged in the manufacture of automobile trucks 
In Wyandotte until his removal to California 
In 1914. A widow and two daughters survive. 
ELBERT M. HARE. 71 years old, is dead at 
his home at Noblesville, Ind., after a lingering 
illness. He was well and favorably known 











‘‘Buy a Moore and Get the Best’’— 
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Green Gum ready to enter Moore Moist Air Kilns 


Rosa Lumber Company, 
Picayune, Miss. 


Successfully Drying 


Green Gum 


Write for the ‘ , 
Gum issue of in practice — 
Moore facts. not in theory. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. © 2 Fully Equipped Plants. ~~ North Portland, Ore. 








Sling by "Nee BRIDAL VEIL” 
In Stock at our Minnesota Transfer Yards 


Local or Carload 
Shipments 


H. B. Waite Lumber Company 


MINNEAPOLIS, MINNESOTA 














The Dixie “E” Mill is Built for Service 


—Not to meet price competition. 


Price is no true measure of 
value — it’s Service, Quality 
and Quantity and cost of out- 
put that determine the ultim- 
ate $$$$ value of machinery. 
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among the lumber manufacturers in central and 
southern Indiana. He was the son of Wesley 
Hare, said to have been the first wagon make 
in Noblesville. In the early ’70s Mr. Hare be- 
came associated with his father in the manu 
facture of wagons and carriages under the firm 














name of W. Hare & Son For many years he 
Was active in republican politics in Harnilton 
County. tHe is survived by three son 


IRA D. COLLINS, for 20 yvears manager of the 
Waterloo, Iowa, yard of the C. W. Chapman 
I.umber Co., died Sept. 11 at his home after a 
week's jllness Death followed septic poisoning 
neurred following an operation for the removal 


Sell and Grow 


of his tonsils Mr. Collins was born Oct. 7 

1857, in Wisconsin and had been in the lumbey 

aaunie See era sm . business nearly all his life. He managed a vard 

Progressive Business is a train of departments | at Jesup before coming to Waterloo. The 
pulled by a twentieth century selling engine. We widow, a son and a daughter, survive 

Production, generally, is limited only by the P. F. HENDERSON, 72 years old, who for 

me é 2 ' — =a te = : many vears past had been superintendent of 

capacity to sell. To sell 1s to grow In size, In | } the lumber department of the Forbes Manufac- 

profits, in power to serve. | turing Co., at Hopkinsville, Ky., died a few 

j days ago ut his home in that city, death being 

" : ; { due to cerebral hemorrhage. He had been it 

Growth is the evidence of the healthy turnover failing health for the last year or two. He was 


videly Known among the lumber interests of 
western and northern Kentucky 





of working assets. It is accompanied by de- 
crease in unit costs—selling and production. 

Larger profits can be taken, or selling prices | ' — PALE, & et “ oh Known tint: 

. { ” muUye oO en a WO, eda a re residence 

reduced, to increase sales. || fee of his daughter in Cincinnati recently at the age 

{ of &6. He had been active in business up to 

five vears ago. He was a veteran of the Civil 

War and Is survived by many children, grand- 


As fundamental to Growth, modern manage- 


ment applies scientific Market Analysis and | ect a CC 
sound methods of Cost Accounting. One gives | — 

the sales department absolute knowledge in ee ae ee ee 
place of impressions; points the way to efficient | well known in the lumber trade of that section, 
selling plans and successful selling action. The . ew eee Se ae ore cae ae 
other furnishes the management facts and | apoplexy. He was 65 years old and leaves four 


daughters He was a pust potentate of the El 


figures from every department—the timely, Haza Shrine 


dependable guides to safe and steady progress. 
CHARLES ANDERSON, pioneer shingle mian- 





| { ufacturer of Silver Beach, a suburb of Belling- 
It has been the pleasure of the Ernst & Ernst i} i ham, Wash., died September 10, at the age of 
- . q : . : i a6, following a stroke of paralysis. He had lived 
organization to cooperate with firms, nation- | { in Whatcom County thirty yvears and was a 
wide, in establishing the simplest and most {shingle mill operator for twenty-three years 
‘ : | He was a member of the Silver Beach Methodist 
economical methods of Market Analysis— | chureh, =_ 
eliminating waste fields in selling; and sound | ne 
: . . | ‘i " i R , a lifelong resident of 
methods of Cost Accounting—furnishing the | Lrownsville, Pa,, died on’ Monday morning, Sept 
| | S, at the age of 72. Mrs. Aubrey was the wif 


power to control inventories. 


ERNST & ERNST PO 


AUDITS — SYSTEMS || shingles of Seattle, Wash., died at his home 
| there last week at the age of 75 
TAX SERVICE 


of a prominent lumberman of Brownsville. be- 
sides her husband she leaves two sons, Thomas 
Aubrey, of Brownsville, and R. L. Aubrey. ji 
of Morgantown, W. Va. One sister. Mrs. (. E 
Ieckles, also survives 
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TIMBER LAND SALES 


NEW YORK CLEVELAND DETROIT MINNEAPOLIS LOS ANGELES 
BUFFALO CINCINNATI GRAND RAPIDS ST. PAUL ATLANTA ha MAN, ARK.. Sept Ke Holdings of Tru 
ROCHESTER TOLEDO KALAMAZOO DAVENPORT NEW ORLEANS i man Lumber & Cooperage Co. have been purchased 
BOSTON COLUMBUS PITTSBURGH INDIANAPOLIS DALLAS by J. Tb. ‘Psehndy Hardwood Lumber Co. of han 
PROVIDENCE YOUNGSTOWN WHEELING sT. Louts HOUSTON sax City, Mo. at a prie> exceeding $1,000,000 
PHILADELPHIA AKRON ERIE KANSAS CITY FORT WORTH Included in the properties are about 12.000. acres 
BALTIMORE CANTON CHICAGO OMAHA SAN ANTONIO | of hardwood timber, a cooperage plant. mill and 
RICHMOND DAYTON ibis tiple DENVER WACO railroad connections ete. Karly iinpres ‘ments nnd 
pa taal a sist PE em ener extensions are planned in mill and cooperage plant 
TAX OFFICE: 910 To 916 MUNSEY BLOG., WASHINGTON, D.C Robert: H. Tsehudy is vice president and general 


Inthager in charge of the acquired properties 








WHITESBURG, KY... Sept. 16.- -Several iniportant 
hardwood timber deals have been made im eastern 
Kentucky territory within the Jast few days In 
the vieinity of Big Creek, GC. ON. Hurst and: others 
purchased a large boundary of oak timber which 

















they will develop into staves. In the same section 

R. C. Manning, Lexington, Ky., closed a deal Sat thie 
urday on on good boundary of timber, consisting of e 
practically all the hardwoods.  [t is) announced sho 


1 


that he will begin development within the mest dev: 
At Cornettsville, in the Big Leather ps 


sixty days. 
an oak and peplar tract and it is stated that a atte 


saw and stave mill will be installed by Oer. 1 and 








development started. J. N. Bentley purchased a A 

my tract of hardwood timber on Beefhide Fork ol . 
EXCLUSIVE RAIL Shelby Creek on the Pike County border. for 
rs ey : ane i ("SREB ABEEAAE the 
S H I P P E R wy O F SURPRISINGLY CONSISTENT relations between stat 
climate and forest trees have been found thru educ 
out New Mexico and Arizona as the result of line 
Your orders are handled as though you. were on the Coast giving a climatic study conducted by the Southwestern the 
them your own personal attention. All quotations wired, if re uested Forest’ Experiment Station, from = six observa the 
. r 4 q tion stations loeated in the San fancier ’ as h 
« : ” Mountains. Year long records of air and sol sa 
Buy Better by Wire. temperature and precipitation were obtained and : : 


the conelusion reached that the relation be- i 
COLE 


Worth Lum der Com Pa wy J 2 pr cr potions and tree growth icse FPP um 


intimate that the tree species, o1 combination 


White Building FIR SEATTLE, WASH. of species, muy be used as indicators of climatic 


conditions on those slopes on whieh they ap- iain 
pear. NRE oo 




















